SUPPLIER BUSINESS

Faith named GM of Lebanon's Danville facility

LEBANON, Pa. — Paul
Mengle, Manager of Sales & Mar-
keting for Lebanon Turf Products,
a division of Lebanon Chemical
Corp., recently announced the
following personnel changes.

Dennis Faith, who served as
division sales manager for the
Lebanon WonderGro Division for
the past three years, has been
promoted to the position of gen-
eral manager of Lebanon’s
Danville, Ill. manufacturing and
distribution facility. Faith has
more than 19 years experience in
the greens industry, having previ-

ously worked for Central Chemi-
cal and UAP Special Products. He
is a graduate of the University of
Nebraska-Kearney with a bach-
elor of science in geography and
environmental science.

David J. Campodonico III has
assumed the position of account
manager-retail products.
Compodonico will assist Ed Price,
general manger for the newly
formed Lawn & Garden Division,
with the sales of retail and con-
sumer products to national and
regional retail and private label
accounts.

Compodonico, who had served
as a territory account manager
for three years, has been actively
involved in turfmanagement since
1980.

Prior to joining Lebanon, he
was employed as an assistant
greenkeeper for Kenmure Coun-
try Club in East Flat Rock, N.C

B.Todd Linebergerwill replace
Campononico as territory account
manager for the southeast region.
Lineberger will be responsible for
the sales and service of turf ac-
counts in North and South Caro-
lina, Georgia and Florida.

Randy Clark B. Todd Lineberger

Randy Clark has been hired as
a territory account manager to
expand regional and lawn care
product sales in a newly defined
south central region encompass-
ing Tennessee, Alabama, Missis-
sippi, Louisiana, the Florida Pan-
handle and the Texas markets of
Houston and San Antonio.

DATA ENTRY KEYS

= Full access to all programmable
logic controller (PLC) registers.
Provides easy method for user to
change setpoint pressure, lock-
out times, ramp up speed, ferti-
gation times, and much, much
more. Register numbers are
listed with English synonyms for
ease of understanding,

EVENTS

*Displays last 128 pump station
events with time of occurence.
For example; Pump A started at
2:32 AM. Pump A stopped at
3:05 AM.

*“Snapshot” of pump station
performance immediately pre-
ceeding an alarm condition.
Flows and pressures are record-
ed second by second for the
previous 60 seconds, and min-
ute by minute for the previous
30 minutes.

*Data logging. Pressure and flow
profiles are recorded for future
review. Up to 7 days data can be
stored.

OTIS is standard equipment on all flowmeter equipped Flowtronex pump stations.

It allows you to easily monitor and change your pump station performance, and provides you
with the valuable information you need to do your job more effectively. Built in data logging
records flow and pressure profiles for up to 7 days for your later review! A printer port
allows direct connection of a printer for hard copy monitoring of pump station.

All of this without any expensive phone lines or communication cables.

Only from the technology leader----Flowtronex International!

*Operator Terminal Information System

1-800-PUMP STATION

1-800-786-7782

International

P.O. Box 20365 Columbus, Ohio, U.S.A. 43220

614-442-5850 FAX 614-442-5854
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STATUS

» Set point pressure, actual
pressure, flow, and motor RPM.

» Alarm condition(s) showing
flow and pressure at time of
occurrence.

ALARM INFO

o Detailed instructions on the
encountered alarm with possible
reasons for the occurrence and
steps to take to correct problem
and reset the alarm.

DAILY LOG

» Daily and total flow.

# Daily and total number of
individual pump starts.

* Daily and total individual pump
running hours.

» Daily highest flow with time of
occurrence.
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Ringer makes
move to direct
sales force

MINNEAPOLIS, Minn.
— Ringer Corp. has an-
nounced it will be hiring a
direct sales force for its re-
tail operations effective im-
mediately. The new sales
force will be responsible for
sales efforts of Ringer'slawn
and garden products on a
national basisto its custom-
ers. Ringer's new sales or-
ganization will consist of
eleven account executives,
reporting to three regional
managers.

Ringer Corp.,a developer
and marketer of its own
lawn and garden care line,
is in the process of intro-
ducing a number of new
son. New programs and
marketing approaches are
also being developed to fully
capitalize on these opportu-
nities. In light of it's plans
for 1994 and continuing
changes in the retail envi-
ronment the company be-
~ lieves a more direct rela-

tionship with its customers
will better facilitate the ex-
ecution of its strategic plans.

Interport, Ltd.
still active in
Asian theater

NEWPORT BEACH, Calif. —
Interport, Ltd. has been retained
by a number of non-competitive
golf firms to handle international
sales to Pacific Rim countries.
Interport is currently selecting
overseas distributors for these
products, working with the U.S.
Department of Commerce in seek-
ing potential distributors in each
country.

The forum for the Asia-Pacific
golf industry is, of course, the
annual trade exhibition and con-
ference “Golf Asia”, held each year
in Singapore. The next event will
be held between March 24-27,
1994, at Singapore’s International
Merchandise Mart. Starting with
the inaugural event in 1991,
Interport has been the U.S. sales
agent for this show and will have
a booth in the U.S. pavilion at the
1994 exhibition.

The Asia-Pacific countriesto be
included in Interport’s export ac-
tivities are: Japan, Korea, Taiwan,
China, Hong Kong, Thailand,
Malaysia, Singapore, Indonesia,
the Philippines, Australiaand New
Zealand. For further information
on Interport’s golf course prod-
ucts export activities, contact
Chuck Joy, president, Interport,
Ltd., 510-31st Street, Suite G, New-
port Beach, CA 92663; or call 714-
673-3596; or fax 714-673-1007.
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