
Architects eye environmental book distribution 
By M A R K L E S L I E 

PHILADELPHIA — Hinting 

that a sequel may be in the 
future, members of the 

American Society for Golf Course 
Architects [ASGCA] suggested at a 
skull session here that their new 
environmental booklet be distrib-
uted to targeted groups. 

"It's a smashing piece," Executive 
Secretary Paul Fullmer said at the 
ASGCA 's annual meeting. "We've 
noticed that once people see it, they 
become believers." 

Various ASGCA members, and 
colleagues from The Irrigation As-
sociation which funded publication 
of "An Environmental Approach to 

Golf Course Development," sup-
ported a concerted effort to get the 
booklet to a wide selection of people. 
Among them are major golf course 
developers and builders, state de-
partments of natural resources, the 
Army Corps of Engineers, land-
scape architecture and other uni-
versity faculty, environmental con-
sulting firms and non-profit 
organizations, local and national 
Audubon societies and environmen-
tal agencies, county supervisors, the 
Association of Irrigation Consult-
ants, parks and recreation direc-

tors, and municipal departments 
and boards. 

New ASGCA President Jerry 
Matthews told of a project in 
Michigan which led the state to ask 
for 10 copies of the 43-page, four-
color booklet. 

"After seeing it," Matthews 
reported, "they ordered 40 and sent 
them to every regional repre-
sentative in the state. This proves 
my point, that we should be selling 
this [booklet]. Once we can get it in 
front of certain groups, I don't think 
selling it will be a problem." 

Bill Love of Kensington, Md., 
the main author, said: "It should be 
used immediately on an individual 
case basis to put out any fires. The 
next level is the state level. 

"You all would do well to open up 
lines of communication [with state 
agencies] because the whole 
objective is: Let's work together. 
Let's find the best way to do the 
work... We're not adversarial." 

Noting that government 
decision-makers rarely have 
knowledge or interest in golf, Love 
said: "We're trying to turn the tide... 

One has stood the 
test of time. 

CUSHMAIM 
Driven to be the best 

It's a fact. The Cushman Turf-Truckster® is the 
industry's leading work vehicle and has been for 
30 years. No other all-purpose turf vehicle works 
as hard or lasts as long. Year after year, the Turf-
Truckster proves its superiority. 

Today's Turf-Truckster is a premium hybrid that's 
engineered to meet customer needs by offering 
greater payload capacity, increased versatility, 
built-to-last durability and more standard 
features than any other turf work 
vehicle on the market. The three-wheel 
model is designed to carry 2,500 pounds, while 
the four-wheel model can accommodate 2,600. 
And, no matter what the load, the Turf-Truckster 
boasts the lightest footprint in the industry. 

There is no doubt about it. Today's Turf-Truckster 
is the best Turf-Truckster ever built, making it the 
heart of any efficient, highly productive 
maintenance program. 

The Turf-Truckster has earned its leadership 
position by proving itself on turf all over the world. 
Day after day. Job after job. See your dealer today 
about the new Turf-Truckster. It has not only stood 

the test of time, but has even gotten better. And 
that's the mark of a true leader. 

For a free video on today's Turf-Truckster, 
call 1-800-228-4444. 

We have something to hand the 
people who are naive about golf but 
have to vote on golf-related issues, 
and let them become more educated 
so at least we can get back to even 
ground instead of having people 
who are somewhat reactionary 
about the environment sway their 
opinion before we even get there." 

He urged architects to submit 
more case studies to further 
embellish a second printing some 
time in the future. 

Saying the book is "right on 
target" and "provides ammunition" 
for the golf industry, Ed Shoemaker, 
director of golf sales for Rain Bird 
Sales, Inc., suggested indexing the 
second edition. 

"Irrigation, at all levels, is under 
fire," said Charles "Pepper" Putnam, 
executive director of the 1,100-
member Irrigation Association. 

Adding that although the 
irrigation industry has done "a lot to 
clean up our act in the last 10 years," 
he suggested that a reprint "add 
comment on the advantages of 
irrigation—water conservation and 
chemical conservation." 

"I think our association can 
participate with your society in the 
future in other endeavors because 
we all need to work together," he 
said. "There is a cadre of people 
who are opposed to development of 
any kind, and who are opposed to 
irrigation specifically. That includes 
irrigated agriculture as well as [golf 
courses]... Most of what they say 
isn't true and we have to be able to 
fight that. This booklet... is a very 
good start at fighting that sort of 
thing. We are not only proud to 
have played a small part in it, but we 
take it as an obligation that we did." 

Q&A: Matthews 
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really do something, make a com-
mitment, then I would probably 
agree some one person has to be 
retained to take it from there be-
cause we all go home and do our 
respective jobs. We don't really 
donate the time to sticking with a 
single issue. 

GCN: At the end of this year, 
with your reflection behind you, 
and you wish you had another 
year, would you propose a longer 
term? 

JM: If I felt that, I would cer-
tainly start talking about it. I'm 
not one to hold back. 

GCN: At the last Summit did you 
get the impression that the GCSSA 
wanted to go off on its own and take 
over the leadership of the industry? 

JM: I got that impression, but I 
certainly don't want to say that's 
what they want to do. 

GCN: Should they be? 
JM: No, I don't think that any 

one organization in golf can stand 
up and say, "We are it." No matter 
how big they are. We're in this 
together. When you start doing 
that, to me you're starting to put 
yourself in a category of speaking 
for everybody. And I don't think 
one organization can speak for 
everybody. We all have different 
interests. We come at it from differ-
ent views. And we must bring those 
together for a common cause. 


