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N S I D € 
Jones Trail Shuffle 

Ownership of the Robert Trent Jones Trail in Alabama 
has been transferred to the state pension system, which 
provided the project's $100 million funding 4 

Just Fine, Thank You 
Tough and environmentally friendly, fine fescues have 
carved themselves a niche in northern golf industry 
circles, above the transition zone 22-24 

STILL GOING... 

Geoffrey Cornish — seen here (left) conferring with Fred 
Licht, wetlands expert at a Cornish project in Bath, Maine 
— is still cranking out golf courses and literature. For a 
Q&A with one of architecture's grand old men, seepage 25. 
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Mississippi flooding 
leaves cruel legacy 
Slow, arduous recovery foreseen 

H A T P H I I I I P < i T T 1 . * B y H A L P H I L L I P S 

DAVENPORT, Iowa — 
Long after the rains have 
stopped and the flood wa-
ters subsided, superinten-
dents in the upper Missis-
sippi River basin will be 
dealing with the lingering 
effects of the heaviest sum-
mer rains since 1965. 

"We get one day of sun-
shine and three days of rain, 
and that's the way it's been 
for three weeks," explained 
Tim Westland, superinten-
dent of Thunder Hills Coun-
try Club in Peosta, Iowa. 
"I've been in this business 
for 22 years and I've never 
seen anything like it." 

Hardest hit were river-
side golf courses in the 
Quad Cities area of Iowa 
and Illinois. As thunder-
storms swelled tributaries 
in Wisconsin and Minne-
sota, levies were pushed to 
their limits further down-
stream. As flood walls gave 
way and creeks swelled over 
their banks, fairways sat 
beneath several inches of 
muddy water which, after it 
receded, left thick layers of 
silt. 

Though the river peaked 
somewhere around July 11, 
many superintendents in 
the region are now faced 

Continued on page 16 

EXECUTIVE REFLECTIONS 
Once hailed as golfs hot, new design trend, executive courses 
— like Tom Fazio's River Bend Golf Club in Tequesta, Fla. 
(above) —seem to have lost their appeal. Why? Experts agree 
that much of the problem has been poor perception and even 
worse marketing. For a special report on executive courses, 
and how they might be saved, turn to page 31. 

Turf experts: 
'Advances 
on all fronts!1 

B y M A R K L E S L I E 

WEST PALM BEACH, 
Fla. — Major progress has 
been made on many re-
search fronts but additional, 
more thorough studies are 
needed in such areas as 
biorational insecticides and 
integrated control of 
turfgrass diseases, accord-
ing to scientists gathered 
here from around the world. 

While research studies 
gave golf courses high 
grades for environmental 
soundness, farms and 
homelawns didn't fare as 
well, according to the 11 
keynote addresses, 15 sym-
posia and 121 papers pre-
sented at the 7th Interna-
tional Turfgrass Research 
Conference held in late July. 

Continued on page 30 

Auctioneer Don Kennedy recognizes an early bidder during 
the proceedings on Carmel Valley Ranch. 

Newcomer KSL Recreation the 
big winner at Landmark auction 
B y H A L P H I L L I P S 

DALLAS—The long-awaited Landmark auction 
proved a coming out party for the year-old KSL 
Recreation Group Ltd., a Colorado-based manage-
ment firm that snapped up the two most expensive 
properties up for bid here at the Fairmont Hotel. 

In purchasing PGA West for $140 million and La 
Quinta for $136.4 million, KSL — backed by the 
Wall Street firm of Kolhberg, Kravis, Roberts & 
Company (KKR) — made an impressive debut in 
golf industry circles. KSL further enhanced its stand-
ing less than a week before the July 14 auction when 
it purchased the troubled Fairway Group, the 
nation's fourth largest operator of golf facilities 
(see story page 35). 

In other sales, Club Corp. of America paid $35.6 
million for Mission Hills Country Club in Rancho 

Continued on page 34 

Budget squeeze 
takes toll on 
hardware sales 
B y M A R K L E S L I E 

Whittled-down capital 
budgets, the sluggish 
economy and increasingly 
specialized, expensive new 
equipment are causing golf 
course superintendents to 
hold onto their hardware 
longer and rush for parts to 
keep it tuned. 

"A lot of superintendents 
are under budget con-
straints. They are holding 
onto equipment a little 
longer than they'd like," 
said Steve Nelson, Jacobsen 
Textron's manager of parts 
and accessories and supply. 
"And that's good for parts 
sales." 

Most experts agree the 
recession has caused clubs 
to postpone capital pur-
chases and to buy parts in-
stead. While Jacobsen, Toro 
and other major manufac-
turers report positive sales 
in new equipment a Mparts 
sales, golf course superin-
tendents say they're keep-
ing used gear longer sim-
ply because their budgets 
are smaller. 

"There's no question 
people are buying fewer 

Continued on page 42 



Most utility vehicles are swell, provided 

your cargo fits perfectly in a four-foot box 

at all times. A quick 

reality check tells us 
Sides stay up for 
regular hauling. . , , 

thats just not the 

case. We can help. 

We've designed our 

Yamahauler with real life in mind. That's 

why we made it a convertible. Its easily 

removable sides disappear in a scant 90 

Or fold down and remove 
for flatbed convenience. 

Yamahaulalotastuff. 
seconds, giving you all the loading freedom of a flatbed. Or leave the sides on and fold down the tailgate. Or leave it 

all up. Or one side up and one side down. You get the idea. All conveniences aside, this is a lot more than a souped-

up golf car. Here's proof: channel-over-tube frame design to support additional payload, stiffer coil springs and 

heavy-duty shocks for added durability, more ^ I H B t f u ^ . ^ dogs in the forward/reverse clutch and larger 

rear axle spline diameter for more reliable y Q f ^ ^ w ' m t transmission, more rugged braking system for 

greater loads. And that's just a start. The heavy Our O.H.V. four-stroke duty wrap-around, shock-mounted front steel 
engine is designed and built 

completely by Yamaha. 

bumper and Metton molded polymer front cowl give you extra protection against obstacles that might cross, or fall 

into, your path. And the frame-mounted trailer hitch lets you add even more haul to your Yamahauler. So, if 

you're looking for a utility vehicle you can truly utilize, go ahead and give us a call. We'll hook you up with a dealer 

who can get you better acquainted with the utility vehicle whose name says it all. Better in the long run. 

For more information and your nearest dealer, call 1-800-852-6544 Ext. 35 



NEWS IN BRIEF 
ST. PETERSBURG, Fla. — Golf 

Course News Publisher Charles von 
Brecht has announced that Mary Ander-
son has joined the newspaper as a sales 
assistant. She will work directly with 
Simone Marstiller until the middle of 
August, when Marstiller will leave Golf 
Course News to enter Stetson Law 
School. Anderson has a bachelor of arts 
in mass communications, with a minor 
in business, from the University of South 
Florida. 

• • • 

WARREN, Mich. — Officials and 
townspeople here have questions for 
Mayor Ronald Bonkowski about his plan 
for the city to purchase more than 300 
vacant acres (valued at $12 million) 
from General Motors Corp. for an $80 
million golf and residential complex. 
The town will hold future meetings to 
hear the plan's feasibility and financing. 

• • • 

MIDLOTHIAN, Va. — The direc-
tors of Forecast Golf Marketing and 
Financial Systems, Inc. have elected 
James Murphy to the position of presi-
dent, replacing Scott Marlowe, who has 
left the company to pursue other inter-
ests. For the last three years Murphy 
served as the firm's vice president and 
director of marketing. Forecast has 
also moved its corporate offices to 1403 
Huguenot Road, #103, Midlothian, VA, 
23113. Forecast's phone (804-379-5760) 
and fax (804-378-4907) numbers have 
not changed. 

No pipedream: The ultimate practice facility is here 
B y M A R K L E S L I E 

CINCINNATI, Ohio—The ultimate golf 
facility is in the ground. So says course 
architect Mike Hurdzan, whose latest ven-
ture into executive golf course design 
opened June 7 as part of Meadow Links and 
Golf Academy in Hamilton County's Winton 
Woods Park here. 

'This is the ideal learning center," said 
the Columbus-based Hurdzan. "We have 
another one in construction in Vancouver 
[British Columbia] and one in its first phase 
in Grand Rapids, Mich. 

'This is the model of what we would be 
building," he laughed, "if I were made king." 

Hurdzan names five requisites for his 
perfect learning center: 

1) A full-sized 18-hole golf course that 
plays to par 71 or 72 and measures from 
5,000 to 7,200 yards. 

"But that only appeals to golfers. If we 
get smart — and we must — we have to 
allow for the entry-level experience. How 
are we going to do that?" Hurdzan asked. 

Ski areas have bunny slopes, he said. 
"But where are the bunny slopes in golf? 
We don't have one, so we throw people out 
into a regulation course. It's like trying to 
learn to surf at the Pipeline." 

Accompany the 18-hole course with "the 
ideal entry-level golf situation — a driving 
range," he said. There the golfer learns the 
mechanics of hitting the ball and putting. 

2) A short-game center, where golfers 
learn to play 20 yards out from the green — 
"over bunkers, out of bunkers, through 
bunkers," Hurdzan said. "You play to a 
green and learn to hit all kinds of shots." 

3) A large putting green. Part of it should 
be flat where golfers can learn to make a 
proper stroke; and part of it should be 
undulating so they can learn to read breaks. 

4) Practice holes. "This is where you 
learn the etiquette of who goes first, where 
you stand, how to tee up, rake bunkers, 
who holds the flag..." 

5) The executive golf course. 'This is 
sort of what the intermediate slope is in 
skiing," Hurdzan said. "You're not intimi-
dated by the length. That's what most be-
ginning golfers lack the most — length." 

Marty Kavanaugh, head professional and 
director of golf for the Hamilton County 

Park District's seven golf facilities, is ex-
cited about Meadow Links and Golf Acad-
emy. He hopes to follow the June 7 opening 
of the course by opening the practice facil-
ity in July. 

He said the newest is similar but more 
extensive than his Little Miami Golf Cen-
ter, which registers more golfers than even 
the 70,000-rounds-a-year Mill Course. 

Kavanaugh said the featured nine-hole 
"mid-length" (not "executive") Meadow 
Links course is combined with a state-of-
the-art driving range including 50 tees, 40 
of which are heated and covered; a five-

Continued on page 35 

A TWO-DAY NATIONAL 
CONFERENCE 

DEDICATED TO THE 
NEEDS OF MANAGERS 

OF PUBLIC GOLF 
FACILITIES 

Here's just a sample of 
the rave reviews from, 
last yew's program: 

.informative and up 
to date. Reassuring to 
find we're thinking like 
the rest of the countfy" 

'The concept of A~Z in 
golf is a good one J' 

"Great range of speak-
ers—great conference" 

If you manage a public golf course, 
you shouldn't miss Public Golf f93-
the premier national conference 
sponsored by Golf Course News. 
We're dedicated to vour success > V O I 

'93~n ...that's why Public Golf '93 is loaded with 
practical ways to help you profitably manage, 
maintain and market the public course: 

• Trends and methods—a benchmark for 
operational performance 
• New strategies for management 
• Improve the profitability of your profit 
centers—from practice facilities to tournaments 
• Save money on maintenance 
• Adding value to and positioning your course 
• Public relations ideas PLUS . . . 
• Promotion and marketing strategies that 
really work (and don't cost alot!) 

November 14-17 
Wild Dunes Resort 
Charleston, SC 

• Y E S ! 
Send me more information on Public Golf '93 

Name 

Title 

Organization 

Address 

City 

State, Zip 

Phone 

Fax 

Return to: 
Public Golf Conference 
PO Box 997 
Yarmouth ME 04096 
or fax to 207-846-0657 
or call 207-846-0600 

The lush, almostgothic first hole at Winton Woods in Hamilton County, Ohio, appears to be anything but 
a scaled down, rinky-dink design. 

GOLF COURSE NEWS 
CIRCLE #102 
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Ownership shuffled on the Jones Trail 
B y M A R K L E S L I E 

Sunbelt Corp. and Retirement 
Systems of Alabama have re-
worked their agreement on the 
18-course Robert Trent Jones Golf 
Trail, transferring ownership to 
RSA while retaining Sunbelt as 
manager on a long-term basis. 

Sunbelt—owned two-thirds by 
Bobby Vaughn and one-third by 
RSA — had borrowed $100 mil-
lion from RSA funds at 12-percent 
annual interest to build the Trail. 
Sunbelt was not required to begin 
payment on the principal for five 

years, but with interest rates plum-
meting to eight percent, RSA head 
Dr. David Bronner proposed that 
Sunbelt transfer title to the 
courses to RSA and RSA lease 
them back to Sunbelt. The $100 
million debt was, in effect, for-
given. 

The changes take the pressure 
off Sunbelt. RSA expects to see its 
$100 million investment returned 
in the form of profit-sharing and 
land value appreciation. More 
important, Bronner feels, is the 
Trail attracting tourists, and their 

money, to Alabama, which can be 
billed as a destination golf state. 

"Basically, it's a transfer of the 
assets," said Vaughn. "I don't think 
the public will ever know the dif-
ference. All that is always trans-
parent to the customer anyway." 

Vaughn said "nothing has 
changed" in the operation of the 
courses, 14 of which are doing 
business with the opening in the 
last six weeks of the short course 
at Grand National in Opelinka and 
all 36 holes in Dothan. 

Asked when the Trail would 

turn a profit, Vaughn said that 
was impossible to predict. But he 
added: "We're already showing 
profits in several of the past 
months in some of the operations. 
Traditionally, in the golf course 
environment, when you're deal-
ing with real estate, most people 
don't see positive cash flows until 
years seven to 10. 

"I like our chances... I think at 
the end of 1995 or 1996 we'll have 
a good indication how things are 
going. But, early indications are 
great." 

Sunbelt's four remaining unfin-
ished courses are 36-hole facili-
ties in Greenville and Calhoun 

County, which Vaughn hopes to 
open by October. 

'That's where all our construc-
tion efforts are for the most part. 
Basically, we're done with con-
struction other than grow-in," he 
said. 

If all 18 courses are open in 
October, that would be three years 
since inception of the Trail. 

"We believe it's the largest golf 
course construction project ever 
attempted anywhere in the world 
at one time, in one place. I think 
we've done it in time frames that 
are off the charts as well," Vaughn 
said. 

• • • 

Bob Barrett, who had been sec-
ond in command at Sunbelt, has 
left to coordinate Drummond 
Corp.'s golf holdings in Florida, 
California and Alabama. 
Drummond is a Jasper, Ala.,-based 
mining company that has 
branched out into golf. 

Barrett, who has worked at 
Augusta National and Shoal 
Creek, will continue to work with 
Sunbelt as a consultant. 

EIP for Marin project? 
DILLION BEACH, Calif. —The 

county Planning Department has 
invited citizens to comment on 
the potential environmental im-
pact of the $50 million Marin Coast 
Golf Ranch, north of here. This 
golf ranch project calls for turn-
ing 1,254 acres of coastal ranch-
land into a 36-hole golf resort. It 
would also have a $3 million lodge 
with 200 rooms, a conference cen-
ter and a tennis club. 

A better hallmark repair tool? 
Shurly you jest. 

The old Shur -Way was the fastest, 

easiest way to repair hallmarks. 

Now it's new and improved! 

O v e r the years, Shur-Way has proven to be 

the wor lds finest tool for making fast and easy 

hallmark repairs. N o w we've made it even 

bet ter with a welded handle, thicker arms and 

precision-extruded spiders for greater strength. 

N e w nylon spacers and longer pins provide 

more stability. But its t ime-tested operat ing 

principle remains the same. • Instead 

of simply prying up turf to superficially 

remove a hallmark, Shur-Way utilizes 

six aerification knives to force grass 

and roots from around the injured 

spot up into the center of the area. 

Just position Shur-Way over the 

hallmark, make a downward thrust, let up on 

the handle and tap the area with your foot. 

You'll be amazed at how quickly you can 

correctly repair an entire green. And you 

won't have to crawl around on your hands and 

knees! • For more information, contact 

your nearby Standard Gold distributor and 

ask about Shur-Way. It's long been the 

favorite of superintendents around the world. 

And we're "shur" you'll like it, too! 

STANDARD 

Standard Golf Company 
P.O. Box 68 
Cedar Falls, Iowa 5061 3 
U.S.A. 
3 1 9 - 2 6 6 - 2 6 3 8 

FAX 3 1 9 - 2 6 6 - 9 6 2 7 

SG-179 
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Change of scene for Nicklaus project 
SHREVEPORT, La. — Af-

ter encountering drainage 
problems and spending 
$50,000 on a feasibility study, 
developer Ed Taunton has 
decided to move a Jack 
Nicklaus-designed golf 
course from its original site, 
near Route 220 at Swan Lake 
Rd., to Bossier Parish. 

An increase from 18 to 27 
holes accompanies the move. 
The new course with two club-

houses is scheduled to open 
in the fall of 1994. 

Taunton told The Times, 
"It was an expensive lesson 
to learn, but the new area 
gives us more variety and 
options to do a lot more 
things." 

In addition to the drain-
age problems, the original 
site sat in the flight paths of 
B-52 traffic out of Barksdale 
Air Force Base. 

Abutters oppose 
course slated for 
N.H. horse farm 

KINGSTON, N.H. — Plans to 
convert the 100-acre Lucky V 
horse farm into a nine-hole golf 
course is not sitting well with the 
farm's neighbors, who have peti-
tioned the local planning board to 
disapprove the application. 

Frank Colanton said he has an 
agreement to purchase the farm 
from the University of New Hamp-
shire (UNH), and he wants to act 
on his plan as soon as possible. 

John Murphy does not want to 
see the plan take effect anytime 
soon. He has presented to the 
board a petition opposing the plan. 
The petition lists several reasons: 
Increased traffic at the farm en-
trance; elimination of the tranquil 
countryside and privacy; decrease 
in property values; and strayed 
golf balls. 

Even the couple that has lived 
on the UNH farm for the past 
seven years is against the golf 
course. Robin Verdillo told the 
Union Leader. "We're interested 
in seeing that Kingston remains 
agricultural. That's why we're 
opposed to the golf course." 

Officials from the university and 
Colanton claim they had signed 
an agreement to sell the farm to 
Colanton. 

Go-slow policy 
on Santa Rosa 
Island project 

PENSACOLA BEACH, Fla. — 
A resort with golf, tennis and 
high-rise hotels could provide eco-
nomic benefits while using part of 
Santa Rosa Island in an environ-
mentally sensitive manner, devel-
opers recently said. 

Consultants hired by the Santa 
Rosa Island Authority recently 
heard from citizens, town officials 
and developers to explore the fea-
sibility of building a course on 
372-acre undeveloped acres of en-
vironmentally sensitive land. 

While developers and business 
advocates see the economic ben-
efits of such a resort, environmen-
talists are more cautious. They 
fear the golf course would cause 
pollution and want the area left 
undeveloped. They also worry that 
traffic generated by the course 
would further congest beach 
roads. 

Board attacks Simi 
Valley resort deal 

SIMI VALLEY, Calif. — The 
Moorpark City Council has 
blasted plans for a 700-acre resort 
with a golf course in Happy Camp 
Canyon Regional Park. 

Citing adverse environmental, 
traffic and economic impacts, ev-
ery councilman voiced objections 
to the project, presented by Ouor 
Resorts. 
GOLF COURSE NEWS 

Tulsa development may go public 
TULSA, Okla. — A 300-acre, 

18-hole golf course and residen-
tial development is planned south 
of Tulsa, and the developer is ne-
gotiating a deal that might allow 
the public to own shares in the 
project. 

Tulsa-based River Oaks Devel-
opment Corp. plans to begin de-
veloping this month a champion-
ship golf course along a mile of 
the Arkansas River's north bank, 
near 131st Street and straddling 
Sheridan Road. 

River Oaks Associates, a de-

velopment team assembled by 
Tulsa developer Steve Wallace, 
is considering the formation of 
an equity-based Real Estate In-
vestment Trust (REIT) to own 
and operate the golf course 
portion of the project once it is 
completed. 

Interest in the trust would be 
available through a public share 
offering. 

Pittman Poe & Associates is the 
designer of River Oaks course that 
is expected to be completed by 
early fall 1994. 

There's no question MX-86 sheep fescue is one tough 
turfgrass . . . turfgrass with outstanding durability! It's 
one of the newest, improved sheep fescues on the market 
today with the hardiness to withstand both drought 
and shade. 

What may surprise you is how great this rugged turf-type 
fescue looks. Use MX-86 in your golf course fairways or 
roughs and your shady lawns — even erosion areas — for a 
turfgrass that looks good and requires very little maintenance. 

So, who said you can't have looks and brawn in the same mix? 
Insist on MX-86 sheep fescue from your seed wholesaler. 

TURF-TYRE SHEEP FESCUE 

Another fine, quality-controlled product of 

Jacklfn Seed Company 
5300 W. Riverbend Avenue, Post Falls, ID 83854-9499 
208/773-7581 FAX: 208/773-4846 
TWX: 5107760582 Jacklin PFLS 

CIRCLE #104 



NEWS 

Governor sees 
clear sailing for 
Irwin project 

COLUMBIA, S.C — The 
governor's office said a $400 mil-
lion, 976-acre theme park resort 
with a 27-hole golf course planned 
for the former Myrtle Beach Air 
Force Base should not encounter 
any local or state obstacles that 
might delay the start of construc-
tion later this year. 

If built, the theme park — to be 
called "Legends America" — will 
sport two hotels, a 27-hole golf 
course designed by Hale Irwin, a 
6,000-seat amphitheater and 
200,000 square feet of retail shops. 

'There's nothing from the city 
that should stop it," Rachel 
Broadhurst, chairwoman of 
Myrtle Beach Planning & Zoning 
Commission, explained to the The 
State. 

In addition to winning approval 
from the city Planning Commis-
sion and City Council, developers 
Timberland Properties Inc. of 
Surfside Beach expect the resort 
should clear the state's wetland 
laws. The proposed resort site — 
on the northwest side of the base 
at the north gate — has about 170 
acres of wetlands but the plans 
call for very little impact on the 
environmentally sensitive sec-
tions. 

If construction begins later this 
year, the golf course should open 
in fall 1995. The theme park and 
resort are scheduled to open in 
early 1996. 

Landowner has 
second thoughts 
about land gift 

ST. JOSEPH, Mo. —The owner 
of a 217-acre land parcel, which 
had been the proposed site for an 
18-hole golf course, is having sec-
ond thoughts about donating the 
land to the city. 

The owner is reportedly disillu-
sioned at the amount of the time 
passed since the course was ini-
tially discussed. 

"There are some questions 
about whether he is still willing to 
do it," Ray Sisson told the St. Jo-
seph News-Press. Sisson, an appar-
ent spokesman for the owner, has 
been involved in the ongoing 
project from its early stages. 

"I don't have much confidence 
in the way it is structured right 
now," he continued. "Right now, 
he's basically saying the land is 
for sale, maybe." 

In questions is the land's avail-
ability, not to mention financing 
for the proposed golf course. City 
Manager Patt Lilly said investors 
won't provide funds unless the 
land will become available. 

According to Lilly, the devel-
oper — Golf Services Group of 
Houston — is currently updating 
its feasibility study, which will be 
used to secure funding for the 
project. 

S.C. board backs golf community 
COLUMBIA, S.C. — The change to be granted, a public 

Richland County Planning hearing must be held and the 
Commission has supported a County Council must approve 
recreation-oriented commu- it on three separate votes, 
nity here featuring a golf Nixon is seeking the land 
course just outside use change on behalf of the 
Rlythewood. local owners of the undevel-

The City Council needs to oped, wooded property, bor-
approve North Carolina devel- dering some residential com-
oper Michael Nixon's request munities and Sandy Level 
to rezone 500 acres before con- Baptist Church. Nixon wants 
struction can begin. the land to be changed from 

In order for the zoning rural to a development district. 

Perot Jr. plans course for Circle I 
WESTLAKE, Texas — Ross 

Perot Jr. is considering making a 
golf course the centerpiece of a 
residential development on the 
rolling, 2,000-acre Circle I Ranch, 
a senior associate said. 

"If and when a golf course is 
built on the Circle I, it will be a 
championship-caliber facility," 
Frank Zaccanelli told the Fort 
Worth Star Telegram. 

Zaccanelli is president of 
Hillwood Development Corp., the 
key development arm for the Perot 
Group. "It will be one of the finest 

courses in the country." 
Word of Perot's concept comes 

just weeks after his purchase of 
the Westlake ranch for an esti-
mated $20 million from the bank-
rupt estate of oilman Nelson Bun-
ker Hunt. 

This purchase may have 
marked Perot's venture into the 
golf course business. He is con-
sidering purchase of established 
golf resorts around the country in 
the future, though he came up 
empty at the recent Landmark 
auction in Dallas (see page 1). 

AUWeReally 
WantedWas 

loMake Grass 
Grow Better 

New Primo™ for turf growth management makes You see, many superintendents who used it 

grass grow shorter, denser, greener, and healthier. under test took advantage of the time and labor 

But by making mowing faster and less frequent, that Primo saved them to spiff up non-turf areas. 

Primo also can improve other areas of the course. Places that otherwise wouldn't get extra attention. 

©1993 CIBA-GEIGY Corporation, Turf and Ornamental Products, Greensboro, N C 27419. Always read and follow label directions. We're proud to be a 1993 GCSAA Platinum Tee Club member. 



New life for former S&L holding 
DENVER — The owners of 

Interlocken Business Park in 
Broomfield plan to buy the adja-
cent "Broomfield 400" property 
and develop a 27-hole golf course 
and 263-room hotel on the site as 
part of a $40 to $50 million devel-
opment. 

The purchase is expected to 
close this fall. 

The 406-acre parcel was owned 
by former Denver developer Bill 
Walters in the mid-1980s. The 
Federal Deposit Insurance Corp. 
(FDIC) acquired the property 

from Walters' lender, the failed 
Silverado Banking, Savings and 
Loan. The FDIC was marketing 
the land for slightly more than $2 
million, or less than $5,000 per 
acre. 

The total cost of the develop-
ment includes the land purchase, 
hotel, 18-hole golf course and a 
new intersection at 96th Street 
and U.S. Highway 36. 

According to Interlocken offi-
cials, construction on the devel-
opment would be completed in 
two to three years. 

Financing issues delay airport design 
SPRINGFIELD, 111. — Un-

certainty about securing fi-
nancing and building costs has 
delayed construction of the 
Springfield Airport Authority's 
proposed public golf course. 
Airport Director Bruce Carter 
said the course may not open 
until 1995. 

Originally, construction on 
the 160-acre, 18-hole course 
was to begin in April, with an 
opening set for the middle of 

next summer. But Carter 
said he wants to make sure 
the airport authority can af-
ford the course. If interest 
rates on a proposed $5.2 mil-
lion bond issue balloon, or if 
fewer golfers use the course 
than expected, the airport au-
thority would pay the price, 
he said. In addition, he wants 
to ensure that construction 
costs don't exceed the cur-
rent estimate of $4.2 million. 

Course abutters 
not thrilled with 
replacement idea 

JENKINS, Ky. — Elkhorn 
Country Club is 44 years old and 
the only golf course for miles. It 
will soon be taken over by a strip 
mine, but the company that owns 
Elkhorn has agreed to build a new 
golf course nearby, to be com-
pleted by summer 1994. 

A subsidiary of TECO Coal Co. 
owns the golf course property. 
Currently, the company is blast-
ing and extracting coal near the 
edges of the greens, a distracting 
menace for golfers. 

Some locals are unhappy with 
TECO's plans to destroy the ex-
isting golf course. "I was born 
here," Sandra Hilton told the Lex-
ington Herald-Leader. 'The golf 
course and everything have been 
here as long as I've been here. I 
hate to see it destroyed." 

Money problems 
at Indian Trace 

SHELBYVILLE, Ind. — Indian 
Trace, the multimillion-dollar golf 
course and housing development 
proposed in Jackson Township, 
has fallen behind the timetable 
submitted by developers in Janu-
ary to Shelby County commission-
ers. 

According to the timetable, the 
developer, Indian Trace Develop-
ment Group, were to have pur-
chased 300 acres west of Inter-
state 65 and south of State Road 
252 by June 1. Indian Trace has 
not purchased land in the area, 
according to the Shelby County 
auditor's office. 

Carl Crider, head of Indian 
Trace Development, said his firm 
had a couple of delays in securing 
financing from the banks. This 
explains why the land has not yet 
been purchased, he said. 

'The parameters have never 
been chiseled in stone," Crider 
explained to the Shelbyville News. 
"I assure you that everything is 
still going forward." 

Lely Lakes project 
gets go-ahead 

NAPLES, Fla. — The Collier 
County Commissioners voted 4-
0 to approve Lely Development 
Corp.'s plan to build a housing 
project and a 27-hole golf course 
in East Naples. 

The Naples-based company 
earned the rezoning of 1,495 
acres of land just south of U.S. 41 
East for the residential golf com-
munity. To be known as Lely 
Lakes, the community will fea-
ture up to 720 single-family 
homes built around a 27-hole golf 
course. With construction ex-
pected to begin in the middle of 
1994, Lely Lakes will be one of 
the largest communities ever 
built in Collier County. 

WhatASwprise 
WhenThe 

Flower Beds 
Also Perked Up. 

And it's amazing what gets done when a 

crew has even a few free days a month to do 

the little extra things. So if you ve got areas 

on your course that you'd like to spend more 

:ime on (while you spend less mowing tees, 

fairways, and roughs) try new Primo. 

It can make virtually everything on your 

course look good. Especially you. 

It MahesThe Best Qrass Even Better 



Georgia's Bibb 
County targeted 
for development 

MACON, Ga. — Bibb 
County Commissioner Joe 
Allen is excited about a re-
cent proposal by Golf Ser-
vices Group (GSG) Inc. of 
Knoxville, Tenn., which 
hopes to build an 18-hole, 
400-acre golf course in the 
Arrowhead Park area of 
Lake Tobesofkee. 

Allen told the Macon 
Telegraph, "The land is 
valuable, but it's just sit-
ting here. It's not working 
for us. If there were a golf 
course, there would be 
people out here seven days 
a week, 365 days a year. 
This is a gold mine." 

GSG has offered to do a 
feasibility study, design 
and build the course and 
lease/purchase it through 
Bibb County. GSG would 
generate revenue by oper-
ating the course while the 
county would make money 
through the 25-year lease 
agreement. 

Second course for 
Hutchinson Island? 

SAVANNAH, Ga. — The possi-
bility of a second hotel and golf 
course on Hutchinson Island grew 
stronger with announcement of 
negotiations between Greenbrier 
Resort Management Co. and LJ 
Hooker for such a facility. 

In April, John McCleskey, presi-
dent of Atlanta-based Metroplex 
Properties and development man-
ager of the Hooker project, an-
nounced plans for a hotel, an apart-
ment development and golf course 
on the island. 

If the proposed $74 million 
Maritime and Trade Center 
(MTC) is built on Hutchinson Is-
land, it is highly likely the second 
hotel and golf course would be 
constructed. 

The location of the MTC will be 
decided in the future. 

Charlotte County 
eyes 36 new holes 

CHARLOTTE HARBOR, Fla. — 
The Caliente Springs develop-
ment — which includes a pro-
posed 36-hole golf course — is 
awaiting approval from govern-
ment agencies, including the 
Charlotte County Commission-
ers, according to John Downey, 
president of Downey Custom 
Homes. 

The project, located on Burnt 
Store Road, will include a 36-hole 
design by Gary Player Design Co., 
ahotel, clubhouse and athletic club. 
Downey said Charlotte has been 
losing people to Sarasota, Lee and 
Collier counties because it doesn't 
have a true golf community. 
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Twin Pines plans 9-hole expansion 
FLORENCE, Fla. — The 

Twin Pines Country Club will 
soon expand from nine to 18 
holes. As soon as the final 
land transfer with Champion 
International goes through, 
work will begin on a new 10 
holes. One existing hole will 
be eliminated. 

Gary Roger Baird is the 
course achitect. The expan-
sion should be completed by 
late 1994 or early 1995 and 

will enable Twin Pines to 
double its membership. 

The deal with Champion 
includes finding an equal 
amount of property in Minne-
sota, then swapping it for the 
300-plus acres that will com-
prise the new holes. 

Other land will be con-
verted and earmarked for 
residential homes. In addi-
tion, the plan calls for 190 lots 
to be sold to home buyers. 

Plan: Golfers on new courses 
to prop environmental trust fund 

SIMI VALLEY, Calif. — In a 
scenario that may become more 
common as environmental con-
cerns continue to collide with 
those of development, golfers will 
contribute to a trust fund — ear-
marked to maintain trails, bike 
paths, wetlands and wildlife corri-
dors near a proposed residential 
project in the northern portion of 
Simi Valley — under a Rancho 
Simi Recreation and Park District 
plan. 

The trust fund is associated with 

the Whiteface Project, which in-
volves depletion of 2,600 acres 
and the construction of more than 
1,100 homes and two golf courses. 
The park district is trying to make 
the project's approval from the 
Planning Commission contingent 
on the trust fund idea. 

The golfers on the new courses 
would be required to pay $2 per 
round until the fund exceeds 
$250,000, said Don Hunt, Park 
District assistant general man-
ager. 
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Indoor turf test a success; golf applications evolving 
'One possibility would be 
for shady fairways and 

greens. A number of golf 
courses are already 
using plant growth 

regulators on problem 
areas.' 

— Michigan State's 
Dr. John Trey Rogers 

F r o m S t a f f R e p o r t s 

EAST LANSING, Mich. — Golf 
courses with heavily shaded ar-
eas that spell death to turfgrass 
could benefit from a new technol-
ogy developed for indoor stadi-
ums by Michigan State Univer-
sity researchers. 

MSU scientists report success 
already, saying their invention 
survived well in Detroit 's 
Silverdome during recent soccer 
play, and it will be used there 
again for next year's World Cup 
soccer tournament. 

'Turfgrass science being rela-
tively new, we've caught up a lot on 
our ability to maintain grass under 
hard conditions," said Dr. David 
Gilstrap, coordinator of MSU's 
turfgrass management program. 

So how did the scientists over-
come growing grass in a stadium 
that has no natural light, and 
where athletes' cleats dig and cut? 

Drs. John Trey Rogers, Paul 
Rieke and John Stier share the 
accolades for the solution. 

Rogers explained thatthey mixed 
three Kentucky bluegrasses—one 

of which was chosen for its shade 
adaptability—with three perennial 
ryegrasses — also with one variety 
chosen for shade tolerance. The 
blues comprised 85 percent of the 
total mix. 

The mix was grown on paper 
mulch at a Southern California 
sod farm and was put on a high-
sand root zone similar to United 
States Golf Association greens 
specifications. When the sod was 
ready, it was transplanted to 2,000 
hexagonal metal boxes filled with 
six inches of topsoil. The boxes, 

John Deere helps 
Prestonwood handle 
its own golf boom 
The golf boom has definitely hit Prestonwood Country 
Club in Gary, North Carolina. With 27 regulation and four 
practice holes already in place, work began on another 
18 holes in the spring of 1992. 

"Our membership is growing" says superintendent 
Ron Gilmore, "and when the new course is completed 
I think well have more holes than any other private 
facility in the state. 

"We're lucky to 
have equipment 
that can handle 
the increased 
workload. We have 
a John Deere 3365 
Professional Turf 
Mower on our 
fairways now. It 
worked 9 hours a 
day, three days a 
week this year. When 
the new course 
opens, it will prob-
ably be working 5-6 
days a week. 

"I know the new 
ESP cutting units will hold up. We used them all 
summer before we had to sharpen them, and they held 
their height adjustments so well we only had to check 
them once a week. 

"The 3365 also runs cooler. We had problems with 
other mowers overheating in the summer. The radiator 
and air-flow design on the 3365 allows it to keep working 
through the hot months without stopping" 

For the name of your nearest distributor, or free 
literature, call 1-800-544-2122. Or write John 
Deere, Dept. 956, Moline, IL 61265. Like Ron 
Gilmore, you're going to like what you see. 

Ron Gilmore (left) has found that John Deere ESP 
cutting units do indeed deliver "Extra Strength 
and Precision." They stay in adjustment, hold an 
edge, and deliver a precision cut day after day. 

NOTHING RUNS 
LIKE A DEERE® 

CIRCLE #106 

or modules — about 40 inches on 
a side, 7-1/2 feet across and weigh-
ing 3,000 pounds each — were 
transported to the Silverdome. 

The hexagonal boxes — cho-
sen because when put down they 
have only three points at a corner 
— were laid in the Silverdome, 
along with a few triangular and 
trapezoidal boxes to square off 
the field. After play, the field was 
literally picked up and placed in 
the parking lot, where it now sits 
in the sunlight waiting for next 
year's World Cup. 

Rogers said the soil "is a very 
tricky portion of the total turf sys-
tem. You want soil that is easily 
drained but not easily compacted. 
You want it to resist compaction 
and you want a lot of pore space 
but it still has to have stability. If 
the soil is too loose, it would be 
difficult to grow grass on it and it 
would be easy to tear up." 

The MSU crew is using a mix of 
eight parts sand, one part native 
sandy loam and one part Michi-
gan peat. Rogers said the technol-
ogy could also be used for indoor 
golf courses and driving ranges. 

"There are already some that let 
in 40 to 50 percent of the available 
light," he said. 'The more we can do 
to improve the technology, the more 
opportunities there will be for play-
ing outdoor sports on ayear-around 
basis in Northern states." 

Gilstrap foresaw a golf course 
superintendent using the turf on 
heavily shaded areas. "They could 
rotate the modules in and out... 
Go in when the turf starts to thin 
out and swap playing surfaces. 
They could move the modules to 
an area, fertilize them and when 
they have recovered, rotate them 
back into play," he said. 

Asked if there are other com-
mercial spin-offs, Rogers said: 
"One possibility would be for 
shady fairways and greens. A num-
ber of golf courses are already 
using plant growth regulators on 
problem areas. But it's all being 
done on a 'best-guess' basis. We 
think our research should provide 
some answers as to how much to 
use under various conditions." 

Rogers said the technology may 
first be embraced in Europe where 
the main sport is soccer and most 
stadiums could be built and main-
tained for that purpose only. The 
turf could then be permanently 
installed, he said. 

For the World Cup games the 
scientists expect to keep the turf 
in shape with: 

• Supplemental light to simu-
late sunlight. 

• Over-the-top irrigation be-
cause there's little evaporation 
inside the Silverdome. 

• Addition of nitrogen and pot-
ash to maintain soil fertility, nitro-
gen being critical because it has 
to peak out at the exactly right 
time. "We don't want grass to be 
going into a heavy growth spurt 
just before a game. At the same 
time, the grass has to have enough 
nitrogen to recuperate quickly 
after the game," Rogers said. 

• Plant growth regulators to pre-
vent the grass cells from getting 
spindly under the shady conditions. 
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Member groups out of their league in Dallas 

Hal Phillips, 
editor 

•w- f you couldn't make it to Dallas 
I for the Bastille Day festivities, 

J | here are a few behind-the-scenes 
highlights from the Landmark 

auction: 
It's hard to feel true sympathy for the 

members of PGA West and Palm Beach 
Polo and Country Club, who may have 
lost their bids but still have their 
Jaguars. However, they never stood a 
fighting chance when the Wall Street 
behemoths set their minds to acquiring these 
jewels of the golf resort world. 

Jim Gilstrap worked long and hard to organize 
his fellow PGA West members and raise money — 
a lot of money. The PGA West member group was 
prepared to spend about $105 million, and ended 
up bidding $131 million with the help of real-estate 
partner Alan Paulson ("He was buying the dirt, we 
were buying the golf," Gilstrap explained). 

But it mattered little when the smoke cleared. 
"We were afraid it might turn into a Wall Street 

bidding war, and it turned into a Wall Street 
bidding war," said Gilstrap, whose club was sold 
to KSL Recreation for $140 million. 'Those firms 
can justify paying anything for anything, which 
gave us the mess we had in the 19808/' 

Jim Wanless, an attorney who represented the 
Palm Beach members, said his people were 

prepared to spend $17 million, but the 
golf and polo resort ended up drawing a 
winning bid of $27.1 million from Tri-
State Group, Inc. 

"We thought we had a chance, but it 
was simply more than we were pre-
pared to pay," Wanless explained. "It 
was much higher than I expected. I 
represent developers all over the 
country, but these prices really sur-
prised me." 

Gilstrap concurred. 
"We had four of the top golf appraisers in the 

country come in and appraise the property," he 
said, "and the winning bid exceeded their 
estimates by 100 percent. So either the appraisers 
don't know the value of these golf courses, or the 
Wall Street folks don't. 

"Who knows? History will tell us who was 
right." 

• • • 

Lamar Kelly, vice chairman of the Resolution 
Trust Corp., had nothing but praise for the Santa 
Monica-based auction house, Kennedy Wilson, 
which presided over the Dallas auction. 

"I really have to congratulate Kennedy Wilson," 
Kelly said during the post-auction press confer-
ence. "They squeezed every dime out of these 

Continued on page 34 

AND THIS JUST IN... 

Could it be that vener-
ated newsman Paul Harvey 
has experienced a change 
of heart? Hie following re-
port was filed by colleague 
Peter Blais, who had the 
radio tuned to Harvey dur-
ing a recent lunch break: 

"After lambasting the golf 
industry for irresponsible 
pesticide use in his March 
25 comment, Harvey on 
July 9 urged high school 
and college students to con-
sider golf course superin-
tendent as a career. 

College students are find-
ing they can start at a 
$25,000 annual salary in the 
golf industry, Harvey noted. 

And with the number of 
U.S. farms declining, job 
prospects for agronomy 
students are much brighter 
in golf course maintenance 
than agriculture, he added." 

C off man treatise socks it to 'new age environmentalism1 

Double talk, distorted 
facts, massive grand 
standing and blatant 
deception. Sounds like 

the latest fiction from Robert 
Ludlum. But, in fact, it is fact. 

Environmentalism! The Dawn 
of Aquarius or the Twilight of a 
New Dark Age? by Dr. Michael 
S. Coffman is a new book that 
will stand you on your ear. A 
loaded cannon aimed at the 
super-active environmentalists 
of the globe, Environmentalism! 
should get into the hands of 
every concerned golf course 
superintendent in the land. 

Coffman, a former professor 
of forest ecology at Michigan 
Technological University, 
exposes the alarming agenda of 
the New Age environmentalists 
and "Deep Ecology," a small 
subgroup who are nevertheless 
the ones "most writers cite in 

the media and focus 
on in the literature." 

You don't have to 
agree with Coffman's 
tenets about New Age 
and the destructive 
effects of its beliefs of 
pantheism, gnosti-
cism, syncretism and 
Eastern mysticism 
and metaphysics... 
although I do. You don't have to 
buy his linkage of mysticism to 
mainstream environmental 
groups like the National 
Wildlife Association, Sierra 
Club and Audubon Society... 
but Coffman says he has 
documents to prove it. 

THE DUPING OF AMERICA 
Whether putting a looking 

glass on Findhorn (the small 
spiritual community in the 
north of Scotland), or quoting 

Mark Leslie, 
managing editor 

Letters 
THE MAN BEHIND... 

To the editor: 
Great article in the June 

1993 issue, entitled "Behind 
Every Great Golf Course Ar-
chitect"! 

I just want to say I really 
enjoyed the information con-
cerning the people behind the 
scenes of big-name golf course 
architects. I could really re-
late to most every point in the 
article. 

For the last seven years I 
have worked as a designer for 
two different architects. For 
the last six years I worked for 
Dye Designs, Inc. in Denver. I 
was one of the key people be-
hind the scenes in the design 
of several golf courses, with 

the name of Dye on the golf 
courses. We worked on Pete 
Dye and Perry Dye projects. I 
was involved in 88 projects and 
working on the technical draw-
ings. Rarely do assistant de-
signers such as myself really 
receive the recognition that is 
due them. Obviously, the golf 
course design business is a 
"name game." 

With my background, I con-
tributed heavily to the creation 
of several Dye courses, pro-
moted mostly by Perry Dye. 

Again, thanks for such a re-
vealing article. Most every golf 
course involves a team, and 
not just one person's name. 

Thanks again. 
Blake Stirling 

Golf Course Architect 

extensively from the 
high-profile leaders 
(like Greenpeace co-
founder Robert 
Hunter), Coffman 
unveils their foibles 
and fantasies. 

And he doesn't rely 
on opinion. Rather he 
presents scientific 
facts concerning a 

range of issues that certain 
environmental groups have 
distorted, twisted and outright 
lied about. 

"Much that comes from 
environmental groups today is, 
at best, groundless opinion 
based on half-truths, even 
outright lies," Coffman writes. 

He quotes from author 
Andrew Dobson, who said 
environmental groups spout 
groundless opinion to strike 
terror into the hearts of people 
and generate social change. 

And he presents an extensive 
casebook of condemnation. 

• The spotted owl in the 
Northwest — Although activists 
succeeded in closing down 11 
million acres (3 million acres of 
private land) to cutting at the 
cost of tens of thousands of jobs, 
Coffman said the spotted owl 
has been found "to reproduce 
and thrive in certain kinds of 
managed forests — even in 
scrub oak forests!" 

• The Alar scare in the apple 
industry — The National 
Resources Defense Council in 
February 1989 orchestrated 
reports that Alar applied to 
apples could be poisoning the 
nation's children. Orchardists 
have lost millions of dollars 
because of these reports and the 
subsequent inability to use Alar 
on their apples. Yet, how many 
Americans heard the report 

exonerating Alar? 
• The alarm over 2,4,5-T — 

Concerns have been shown to 
be groundless, when it is 
manufactured and used prop-
erly, Coffman said. He added 
that herbicides can actually 
enhance wildlife habitat and 
biological diversity. 

• Acid rain; dioxin at Times 
Beach, Mo.; toxic chemicals at 
Love Canal, N.Y.; radiation at 
Three Mile Island, Pa... The list 
goes on. 

Use acid rain as an indicator, 
multiply it many times over, and 
you'll get an inkling of the 
effects of these activists on our 
society — and our pocketbooks. 

"Most people will find it hard 
to believe that acid rain is not 
the disaster the environmental-
ists have made it out be. But the 
fact is, nearly $600 million of 
research done by the National 
Acid Precipitation Assessment 
Program was almost totally 
ignored in formulating the 
renewal to the Clean Air Act in 
1990. Many analyses have 
shown that billions of dollars 
could have been saved if the Act 
properly considered the results 
of this massive scientific 
investigation," Coffman says. 

"It is not that science showed 
acid rain didn't cause damage. It 
does. Rather, it is the gross 
distortion of what science 
showed to be a 'manageable 
problem.'" 

Higher percentages of acid in 
waterways cited by environmen-
tal groups include "lakes that 
have always been acid because 
of natural reasons — not acid 
rain," Coffman says. 

The cost? Legislation passed 
in an atmosphere "bordering on 
hysteria" will cost between $40 

Continued on page 12 

GOLF COlllSI 

THE NEWSPAPER FOR THE GOLF COURSE INDUSTRY 

Publisher 
Charles E. von Brecht 

Editorial Director 
Brook Taliaferro 

Editor 
Hal Phillips 

Managing Editor 
Mark A. Leslie 

Associate Editor 
Peter Blais 

Contributing Editors 
Kit Bradshaw 
Terry Buchen, CGCS 
Vern Putney 
Bob Spiwak 

Editorial Advisory Board 
Kevin Downing, CGCS 

Willoughby Golf Club 
Tim Hiers, CGCS 

Collier's Reserve 
Dr. Michael Hurdzan 
Hurdzan Design Group 

James McLoughlin 
The McLoughlin Group 

Brent Wadsworth 
Wadsworth Construction 

Production Manager 
Joline V. Gilman 

Circulation Manager 
Brenda Boothby 

Editorial Office 
Golf Course News 
PO Box 997 
38 Lafayette Street 
Yarmouth, ME 04096 
(207) 846-0600 

Advertising Office 
National Sales: 
Charles E. von Brecht 
7901 Fourth St. North 
Suite 311 
St. Petersburg, FL 33702 
(813) 576-7077 

Western Sales 
Robert Sanner 
Western Territory Manager 
2141 Vermont 
Lawrence, KS 66046 
(913) 842-3969 

Marketplace Sales: 
Simone Marstiller 
(813) 576-7077 

United Publications, Inc. 
Publishers of specialized 
business and consumer 
magazines. 
Chairman 
Theodore E. Gordon 
President 
J.G. Taliaferro, Jr. 

VBPA 
NCF^m 
NATIONAL GOLF FOUNDATION 

CHARTER 
MEMBER 

10 August 1993 

Copyright © 1993 by United 
Publications, Inc. All rights reserved 
and reproduction, in whole or in 
part, without written permission 
from the publisher is expressly 
prohibited. POSTMASTER: 
Send address changes to Circulation 
Manager, Golf Course News, P.O. 
Box 3047, Langhorne, PA, USA 
19047. (215) 788-7112 

GOLF COURSE NEWS 



GUEST COMENiHy 

WE BUILD ill 
MASTERPIEC 

Jeff Harstine 
President 

Rodney Davis 
Treasurer 
Dennis Crews 
Sales Manager 

CHARTER MEMBER 

Cert i f ied B u i l d e r 
<s> 1993, Bart Forbes 

Golf Course Construction & Renovation 

C e n t r a l 

c i r c l e #107 

ANOTHER TOUR OF DUTY? 

Some guys just can't get enough golf: MMI (ss) JohnL. Heyerjr. (right) chooses the 17th tee at Pete 
Dye's Ocean Course on Kiawah Island to re-enlist in the U.S. Navy. LCDR Tim Disherperforms 
the ceremony. 

Sam Swanson is president of Golf Re-
sources, Inc., a Dallas-based golf 
architechural, management, agronomic and 
brokerage firm. 
GOLF COURSE NEWS 

Communication, integration the keys 
to creating profitable developments 

Skip Lynch is national sales manager for 
Seed Research of Oregon. 

Sam Swanson 

1983-93: Seed Research turns 10 
B y S K I P L Y N C H 

r * \ ORVALLIS, Ore. — In an age when four of five businesses fold within 
I three years, and nine of 10 companies go out of business within their first 

10 years, Mike Robinson has beaten the odds. August 1993 marks the 10th 
anniversary of the Robinson's American Dream: Seed Research of Oregon. 

Opportunity knocked for Robinson in the summer of 1983. When a cool, wet 
summer decimated the Oregon bentgrass crop and a large supply of Merit 
Kentucky bluegrass appeared, Seed Research got its running start. Working with 
Rothwell Seeds of Ontario, Canada, and Full Circle Incorporated of Madras, Ore., 
Robinson turned Prominent creeping bentgrass and Merit into money makers. 

But selling other people's varieties was not his goal. 
"We knew that we would need to market other company's varieties until we were 

able to collect our own germplasm and produce our own varieties," he recalls. "It 
was a necessary evil of starting up." 

He then set out a strategy he believed the market was bound to follow: Endo-
phyte-enhanced turfgrasses and varieties bred primarily for golf course use. 

Although the harmful effects of the endophytic fungi were well known within the 
livestock industry, research in the 1980s was just beginning to prove the beneficial 
side of the endophytes in turf. Endophytes were being shown to be very effective 
natural insecticides while providing a great deal of disease resistance. Robinson, 
with the invaluable help of Dr. Reed Funk of Rutgers University, set out to develop 
high endophyte levels in every variety that could be infected. 

The first Seed Research of Oregon 
endophyte-enhanced varieties went into 
production in 1985. SR 4000 perennial 
ryegrass, SR 3000 hard fescue, and Titan 
tall fescue came to market in 1986. SR 
3000 remains one of the highest rated 
fine fescues in the NTEP trials. Today, 
varieties such as SR 4200 perennial 
ryegrass, SR 5000 Chewings fescue and 
SR 82000 tall fescue are the beneficiaries 
of Seed Research's commitment to 
endophyte research and genetic superi-
ority. 

The other direction Robinson wanted 
to take his company was into the lion's 
den that is the bentgrass market. He 
realized there were few choices in the 
creeping bentgrass market, and one 
variety seemed to have the market 
cornered. 

Recognizing that marketing meant 
nothing without quality, Robinson 
purchased the germplasm rights to Dr. 

Continued on page 12 

B y S A M S W A N S O N 

In today's sophisticated 
golf industry, it is more 
and more apparent that 

" continuity and coordi-
nation in the planning, design, 
construction and management 
of golf course properties is 
more and more desirable. The 
control of costs and expenses 
are paramount to today's developers. 

Many owners envision their golf 
course to be the next Augusta National 
or Pine Valley. While this attitude is 
admirable, it is probably unrealistic. 
Whose job, then, is it to advise and 
consult with the owner to produce the 
best available facility for the allotted 
budget? We at Golf Resources, Inc. feel it 
is the entire team that will be working on 
the project that needs to address these 
issues with the owner in developing a 
plan for the development and construc-
tion process to provide him the best 
available product for the dollars invested. 

The golf course architect, agronomist, 
and management company should jointly 
be involved in initial planning of golf 
course design. It is extremely difficult for 
each individual area of expertise to work 
autonomously without the others' input 
and create an efficient, functional facility. 
The design affects the maintenance as it 
relates to ease and cost of maintenance, 
playability, maintainability, etc. The 
design also affects the functionality 
issues, whether it be country club, 
resort, or daily-fee golf facility. Unfortu-
nately, we all have budgets we have to 
work within, and by these experts 
working together on the front-end, along 
with other subconsultants, a continuity 
and consensus for the overall theme and 
operational philosophy of the property 
can be achieved. 

In the initial planning stages of any 
course, it is imperative that these three 
disciplines identify the owner's goals and 
objectives. Is the goal to make this the 
hardest course in the country? Should 
there be a PGA Tour stop there? Should 
it be public, private, semiprivate or 
resort? Will it be a "cart mandatory" 
course? Will there be a complete food 
and beverage operation or just snack 
operations? Does residential real estate 
surround the property, or will it be a 
stand-alone operation? How do the 
financial projections reflect the amount 
of money available for ongoing mainte-
nance? What is the construction budget? 
Is the irrigation budget sufficient? Where 
is the maintenance facility going to be 
located? Where will the cart staging area 
and cart barn be? Do the 1st and 10th 
tees both start at the clubhouse? 

These questions need to be addressed 
and answered before any plans are drawn 
or a bulldozer is put on the property. Not 
only should substantial cost savings be 
recognized throughout construction, but 
also ongoing operational savings should 
be achieved throughout the life of the 
project. There will always be changes to 
the facility because patrons' needs and 
habits change constantly, and remodel-

ing is an ongoing issue at any 
golf course or club. 

However, you want to 
minimize those costs. Once the 
facility is open for play, the 
operations people, along with 
the agronomist, must work 
hand-in-hand in providing as 
much quality throughout the 
golf course and clubhouse as 

possible. This involves not only course 
conditioning but also service as it relates 
to food and beverages, golf shop 
operations, client relations, etc. 

The golfers who have a wonderful time 
playing on beautifully manicured tees, 
fairways and greens but do not receive 
excellent service for food in the club-
house may complain about their day. 

On the other hand, the food and 
Continued on page 12 



Teamwork 
Continued from page 11 

service may be wonderful and the 
condition of the course may be horrible. 
Either way, you have a dissatisfied 
customer. It takes an overall team 
approach to make sure that all phases of 
the golf and clubhouse experience are at 
the optimum quality level that can be 
achieved within the budgetary param-
eters. 

The dollars need to be spent in the 
areas that provide the most service for 
the owner and to the customer. 

In summary, the buzz words of the 
1990s are efficiency, functionality, and 
economic benefit. One discipline 

working alone does not have the 
experience necessary to provide the 
owner the needed expertise to develop 
the overall theme of the project. One 
discipline acting alone can lead an owner 
astray in focusing on one area and not 
taking into consideration the other 
critical areas of the project. 

As in any business, mistakes are more 
apt to be made on the front-end than at 
any other time. It is imperative that the 
design, agronomy and management 
disciplines be identified as early as 
possible and be brought together as part 
of the team. If each individual is looking 
out for the best interest of the owner, 
they will realize that this team concept is 
the best and most cost-efficient way for 
the owner to achieve his goals. 

Book Review 
Continued from page 10 

billion and $400 billion over the next 
10 years, Coffman writes. 

Yet, "current literature from most 
environmental organizations still 
claims it to be destroying the earth," 
Coffman says, blasting the "blatant 
deception." 

From wetlands to endangered 
species, from global warming to the 
New World View, Coffman unveils and 
derails claims of the environmental 
movement. 

Coffman admits his book sounds 

Kneebone's bentgrass breeding program 
at the University of Arizona, and Dr. 
Skogley's best bentgrass variety from the 
University of Rhode Island. The materi-
als which came from these programs 
would soon become SR 1020 and 
Providence creeping bentgrass. SR 1020, 
introduced to the market in 1986, was 
bred for heat and drought tolerance. 
Providence, which followed closely in 
1987, was the result of many years of 
breeding and selection for exceptional 
disease resistance and putting quality in 
cooler regions. 

Today, Seed Research bentgrasses are 
major players in the market. On the 
strength of great NTEP results (Provi-
dence has been #1 for the last two years), 
proven performance and a nearly 
religious commitment to seed quality, 
Providence and SR 1020 have become 
industry standards. 

In 10 short years, the successes of the 
Seed Research Distributor Network have 
produced a burgeoning list of golf 
courses using SRO varieties — no less 
than 10 courses with SRO bentgrass 
greens and 15 with SRO perennial 
ryegrass fairways will hold PGA, LPGA 
and Senior tour stops this year. 

And sales have not been limited to 
North America. Seed Research has been 
greatly successful in the Japanese, 
Australian and European markets. 

'The most rewarding part of the last 10 
years has been all of the outstanding 
people that we have been able to work 
with," says Robinson, who went from 
working out of his home to employing 36 
full-time people here in Corvallis and two 
satellite offices. "I've found that when 
you develop a quality organization with 
excellent products and service, you 
attract quality people. This includes 
employees, seed growers, distributors, 
university personnel and all of the top 
turfgrass professionals throughout the 
world." 

unreal. "If you are a logical, rational 
so-called left-brained' thinker, all of 
this is getting a little bizarre," he 
says. 'The New Age belief system is 
so convoluted that it is difficult for an 
ordered mind to even read and 
understand it, let alone believe it. 
How could anyone fall for such a 
bizarre plate of mental mush?" 

Indeed. 
"Environmentalism! The Dawn of 

Aquarius or the Twilight of a New Dark 
Age" is published by Environmental Per-
spectives, Inc., 1229 Broadway, Suite 
313, Bangor, Maine 04401; telephone 
207-945-9878. It is available for $9.95 
plus $2 shipping. 
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FINE-TUNING SKILLS 
ALFRED, N.Y. — The New York State 

Turfgrass Association and State University 
of New York Alfred are cosponsoring a 
seminar, "Fine-Tuning Your Turf and 
Grounds Skills," on Aug. 31 at SUNY 
Alfred. The 
s e m i n a r 
illustrates how 
to save money 
by using proper calibration techniques 
and simple math to determine the 
differences in the unit cost of fertilizers. A 
discussion and demonstration of scouting 
for white grubs and pruning for plant 
health will also be included. More 
information is available from NYSTA at 
800-873-TURF. 

FURTHER ACHIEVEMENT 
Golf Digest has named superintendent 

David W. Mahoney of Siwanoy Country 
Club in Bronxville, N.Y., as a new 
member of the Course Selection Panel 
for the magazine's biannual 100 Greatest 
Golf Courses and annual Best New 
Courses balloting. He reportedly was 
chosen because of his single-digit golf 
handicap, excellent golf course 
architecture knowledge, and course-
conditioning expertise. He is one of only 
a handful of superintendents on this 
national panel. 

APPLICATIONS ACCEPTED 
UNIVERSITY PARK, Pa. — 

Applications are now being accepted for 
Penn State's two-yearTechnicalTurfgrass 
Management Program for the class 

beginning in 
October 1994. The 
application fee is 
$35 and the dead-
line is Dec. 31. 
Applications may 
be obtained by 
c o n t a c t i n g 
T u r f g r a s s 

Management Technical Program, The 
Pennsulvania State University, 306 Ag. 
Administration Building, University Park, 
Pa. 16802-2601; telephone 814-865-8301. 

TURF CONCLAVE SET IN NOVEMBER 
The 5th Annual West Virginia GCSA 

Turf Conference & Show will be held 
Nov. 1-4 at Lakeview Resort & Conference 
Center, in Morgantown, W.Va. 

NUCRANE DONATES EQUIPMENT 
FORT LAUDERDALE, Fla. — 

Nucrane Machinery of Riviera Beach 
has donated to the Florida Golf Course 
Superintendents Association the use of 
a John Deere 2243 professional triplex 
riding greens mower for its research 
green at the I.F.A.S. Research Center 
here. This is the second year that 
Nucrane has donated equipment to 
I.F.A.S. 

B y M Y R O N L O V E 

The new operators of the 60-
year-old Wasagaming Golf 
Course in western Manitoba's 

Riding Mountain National Park believe 
the course should fit in with its 
surroundings. To that end, Clear Lake 
Golf Foundation Inc. is initiating a 
comprehensive plan to bring one of 
Canada's most scenic golf courses in line 
with the ecosystem of a national park 
while preserving the top quality of its 
golfing experience. 

Located about 10 miles inside the park, 
Wasagaming was built as a nine-hole 
course in 1933 and expanded to 18 holes 
three years later. Situated on rolling hills 
across from Clear Lake, the 180-acre 
track attracts about 30,000 golfers during 
its short, May-through-September 

season. 
"In the past, many of the operators 

have fought with the park officials," 
said Ian Sarna, a member of the new 
management team. "We feel we can 
work with the park and bring a 
traditional-use facility into line with the 
park's mandate." 

When the management contract for 
the course came up last year, Sarna and 
other local people created the non-
profit Clear Lake Golf Foundation to 
bid on it. Their proposal was chosen 
over 11 other private bidders and they 
were awarded a 25-year contract. 

To prepare their environmental 
program, they spent a couple of months 
studying other environmentally 
managed courses in the United States, 
notably a new course at the Resort at 

Squaw Creek in Olympic Valley, Calif., 
which had the approval of the Sierra Club, 
the stalled Sherman Hollow facility in 
Vermont, and North Hampton Golf and 
Country Club in New Hampshire. They 
are also joining the Audubon Society's 
Golf Course Cooperative Sanctuary 
Program. 

"We will be creating a habitat for small 
animals, birds and insects according to the 
Audubon Society's instructions," said Greg 
Holden, another member of the 
foundation. 

As an example, superintendent Tom 
Makara said low-lying areas that collect 
water will be left undisturbed as 
sanctuaries for waterfowl and fish. The 
society will provide course operators with 
its latest research material on ecosystem 

Continued on page 17 

Citizens take control, make 
nat'l park course ecofriendly 

Ian Sarna stands at Wasagaming Golf Course with Clear 
Lake in the background. Sarna and his partners in Clear 
Lake Golf Foundation plan to make the course ecologically 
friendly by such measures as replacing the above embank-
ment of turf with native wildflowers. 

Envirotron field research lab 
on look-out for equipment 

GAINVESVILLE, Fla. — The Florida 
Turfgrass Research Foundation needs a 
number of pieces of equipment for its 
Envirotron research laboratory at the 
University of Florida. 

The 3,100-square-foot state-of-the-art 
research field lab, designed to study and 
develop new technology on the relationship 
of turfgrass with all biological, 
environmental and cultural factors affecting 
turf, will open its doors by late September. 
It will be equipped with student housing, 
which will allow recruitment of top scholars, 
and scholarships will be provided through 
the Dr. G.C. Horn Endowment. Studying 
the impact of turfgrass on temperature 
modifications, noise abatements, pollutant 
filtration and purification, and aspects of 
turfgrass culture are its primary goals. 

The foundation has put out a call asking 
for: hygrothermograph, automatic 

irrigation system for greenhouse as well 
as for surrounding turf area, high-
intensity light fixtures, mowing and other 
turf equipment, computer equipment, 
multiple point recorder thermocouples, 
weather station, spectroadiometer, 
electronic toplading balance. 

Also, beakers of all sizes and capacities/ 
glassware, dispensing burets, centrifuge 
and accessories, high-pressure liquid 
chromatography (HPLC), gas 
chromatography (GC), thin-layer 
chromatography (TLC) supplies, 
conductivity meter, fume hood, muffle 
furnace, lab furniture/chairs, desks, 
shelves, incubators/growth chambers, 
laminar flow hood/cabinet, binocular 
microscope supplies, forced air lab oven, 
pH/mV meter, spectrophotometer, 
autoclave, refrigerator/freezer, C02 gas 
analyzer. 

W.Va. contributions top $73,000 

Turf fund-raiser named for Campbell 
William C. Campbell, past 

president of the United States Golf 
Association (USGA) past captain of 
the Royal & Ancient Golf Club and 
past OldTom Morris Award winner, 
has given his name for better turf in 
West Virginia. 

"The success which Mr. 
Campbell has enjoyed throughout 
his golf career and his important 

William Campbell 

already successful and 
important S&R Fund," said 
Murray. Fund-raising efforts to 
date have raised over $73,000 in 
just eight years and the S&R 
committee has distri-buted 
about $43,000 since its establish-
ment in 1990 in scholarships and 
to support research projects at 
universi-ties, Golf Course Superin-

role to the game of golf will lend well to our tendents Assciation of America and USGA 

World Congress 
calls for papers 

ST. ANDREWS, Scotland — A call 
for papers has gone out for the 1994 
World Scientific Congress of Golf, 
which will be held here next July 4-8. 

Backed by the Royal and Ancient 
Golf Club of St. Andrews and the 
United States Golf Association, the 
congress will feature technical infor-
mation on the golfer, golf equipment, 
and the golf course. 

The five-day 1990 event included 
59 papers and attracted 300 delegates 
from 31 countries. 

Coordinators hope to attract papers 
dealing with agronomy and course 
management; demand, supply and 
marketing; and environmental impli-
cations of golf courses. Authors must 
indicate by Sept. 1 their intention to 
submit a paper, giving a provisional 
title and an outline of the content. 
Invitations will be sent by Oct. 1. Pa-
pers will be due Jan. 1,1994, and will 
not be accepted unless an invitation 
to submit has been issued. 

Authors should contact Congress 
Secretariat, World Scientific Congress 
of Golf, Department of Physical Edu-
cation, University of St. Andrews, Fife 
KY169DY, Scotland, UK; telephone 
0334-75560 or 0334-76161. 

Organizers said: "In view of the 
current economic climate, the 
organizaig committee has set aside a 
hardship fund to help authors of ac-
cepted papers attend the congress if 
they cannotfind sufficient finance else-
where." 



Alex champions 'farm dub' training system at Grand Cypress 
B y M A R T Y L A Y N E Tom Alex, director of golf 

course maintenance at Grand 
Cypress Resort in Orlando 

has had the good fortune of watching the 
development of two great golf com-
plexes. 

His first job in the early 1980s was 
with the Players Course in Jacksonville. 
A virgin northern Florida swamp covered 
the site. Alex, a Connecticut native fresh 
out of the University of Massachusetts' 
Stockbridge School of Agriculture, was 
first assigned to clear some areas around 
large live oaks with a machete. He hadn't 
taken more than a couple of swings when 
one of the denizens of the area—a large 
ominous-looking snake—raised its head 
defensively. It was Alex's welcome to 
Florida, where he has been ever since. 

Alex's positions at the Players Club 
included irrigation technician, spray 
technician, assistant superintendent and 
superintendent. In 1983, he accepted a 
new challenge and moved to Grand 
Cypress Resort. Once again, he entered 
on the "ground" floor. An orange grove 
covered what was to be the Grand 
Cypress Resort. Alex watched and 
assisted as Jack Nicklaus planned, 
designed and executed this beautiful 
complex of courses. Working with 
Nicklaus was a delight, even though the 
pace could be hectic. For the first six or 
seven years, one project would be 
completed, there would be a six-month 
hiatus, and the next major project would 
begin. 

The resort opened its traditional 
North/South course in January 1984. 
The East nine holes and three separate 
holes for the Grand Cypress Academy of 
Golf were opened in January 1986. The 
New Course, designed with St. Andrews 
in mind, opened in January 1988. The 
resort has 45 holes available to guests of 
the Hyatt Regency and the Villas of 
Grand Cypress on the property, plus 
three holes dedicated to academy 

students. 
The North/South Course is more 

traditionally designed. It has terraced 
fairways, grassy mounds, and plentiful 
landing areas. The challenge of the 
course is usually the second shot, which 
must be aimed at well-bunkered greens. 

The East Course is a wooded course 
with transitional mounds. The course 
was designed using the natural aesthet-
ics of the land. 

The New Course is probably the most 
well known. It is a wide-open "meadow" 
design, a reminder of the great Scottish 
courses. One hundred and forty-eight 
bunkers guard 16 holes. Mostly fairway, 
there is little rough except on mounds, 
where grass is allowed to grow higher. 
Greens are larger and all but four are 
double greens. 

The three courses present a wonderful 
challenge for the guests. They may 
participate in three different golf 
experiences without leaving the resort 
property. 

The designs also present a challenge 
to Alex's maintenance staff. The New 
Course in some ways is easier to care 

for. There are no rough cuts to manage, 
and in the winter the dormant Bermuda 
grass is allowed to grow so that it 
provides a challenge to those who play a 
bump and run game. 

On the other hand, there are 148 
bunkers, only two of which can be 
entered by trap raker. While three 
maintenance workers are raking all the 
traps on the North/South and East 
courses, four to five are raking traps on 
the New Course. 

This difference in course design has 
dictated Alex's management style. His 
goal is consistent grooming of all 
courses, a challenge where 80,000 
rounds of golf are played yearly. 

His staff of 58 is divided into three 
teams. Each team manges one course 
and answers to a supervisor and 
assistant supervisors two times a week. 
They also meet as a group biweekly. 
This team approach allows Alex to pull 
special maintenance teams from each of 
the courses when the resort hosts 
special events like the World Cup 
Tournament in 1990. 

Alex believes in letting his superinten-

TEMPEST CONTROLLED AIRSTREAMS POWER BLOWERS 
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dents handle the day-to-day maintenance 
problems so he can concentrate on the 
agronomics—pruning, fertility and 
environmental issues. 

A chemical containment and fill station 
was one of the environmental changes 
that Alex instituted two years ago. Any 
rinsate that misses tanks can be 
repumped into the tank simply by hitting 
a switch. Chemical-laden vehicles are 
parked there at night in case of breach or 
tank rupture. It this should occur, the 
chemical will be retained, preventing any 
contamination of surrounding areas. 

Alex is a member of the Golf Course 
Superintendents Association of America 
and the Central Florida Chapter of the 
Florida Golf Course Superintendents 
Association. He enjoys the camaraderie, 
sharing of ideas and interests, and the 
joint problem-solving that goes on in 
these meetings. 

He appreciates the fact that he works 
for a resort that takes care of him 
personally and professionally. The golf 
courses are well-respected at Grand 
Cypress Resort, and an adequate budget 
and staff always have been provided, 
making Alex's job manageable. 

Part of the manageablility of the job 
stems from the "farm club" system Alex 
has instituted. New hires start in 
auxiliary positions and, with experience, 
are moved to full technicians. 

Alex takes pride in the fact that over 
the past 10 years he has developed a 
talented workforce. 

He observes his workers becoming 
more and more skilled, and often finds 
himself in the position of supporting 
their natural desire to move to a new 
course. 

Courses like Metro West, Lake Nona 
and the new LPGA Course have Alex to 
thank for their superintendents. Watch-
ing this natural process, and promoting 
it, is gratifying to him. As he says, he's 
only giving back to an industry that has 
given so much to him. 

Special Features 
Control air movement over any size green • Lower surface 
temperature instantly • Rid greens of stagnant air • Quickly 
dry greens, tennis courts, other surfaces • Quiet continuous 
operation • Most powerful unit on the market 

Call 1-800-346-2143 for more information. 
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Rutgers readies 
short courses 
for wintertime 

NEW BRUNSWICK, N.J. — 
Rutgers University's Cook College 
has scheduled several short courses 
geared for turfcare professionals 
next winter. 

The school will run its two-year 
Professional GolfTurf Management 
School from Jan. 3 to March 11 and 
its Professional Turfgrass and 
Landscape Management with 
Selected Topics in Commercial, 
Residential and Utility turfgrass 
from Jan. 3-14. 

The one-day Fundamentals of 
Turfgrass Management will be 
conducted Jan. 6, and the Urban 
Forestry class will be held Jan. 7,14, 
21 and 28 and Feb. 4. 

Introduction to Golf Course 
Turfgrass Management, taught by 
superintendents, will be taught Jan. 
11,12 and 13. 

People may contact the Office of 
Continuing Professional Education, 
Cook College, Rutgers University, 
P.O. Box 231, New Brunswick, N.J. 
08903; telephone 908-932-9271. 



Mahoney pow wows innovation into success 
B y T E R R Y B U C H E N 

Superintendents have had great 
success growing wildflowers on 
golf courses, obtaining the best 
results by seeding in the late fall, 
or early spring in the cool-season 
and transition zone growing re-
gions and most anytime in the 
warm-season growth areas. 

One successful trick is to roto-
till the seedbed first, seed in the 
desired mixture, and then rake to 
cover the seed. Most superinten-
dents use a drop-type grass 
seeder. This works well but is 
hard to calibrate because of the 
many different sizes of wildflower 
seeds, as most mixes contain up 
to a dozen varieties of flowers. 

Two wildflower seed planters 
also have shown good results for 
superintendents and are available 
from Truax Wildflower Seeders 
(telephone 612-537-6639) and J. 
Thomas Wildflower Seeder (800-
848-0078). They have shown great 
diversity, metering the chaffy, 
fluffy wildflower seeds on small to 
medium areas without the row 
effect. These two seeders also do 
wonders with native prairie 
grasses. 

and adrenalin flowing. 

THE PUMPHOUSE 
If your existing irrigation 

pumphouse is large enough, 
consider placing storage shelves 
wherever possible inside the 
building to use this wasted space. 
Then the maintenance building 
irrigation parts and supplies area 
can be used to store other such 
things. If you are involved in a 
grow-in of a golf course, it is an 
excellent time to design the 

pumphouse into a self-contained, 
separate irrigation department. 
Three or four shelves can be built 
in. Irrigation 20-foot lengths of 
pipe can be stored under the 
shelves on the floor if the building 
is long enough. 

Fertilizer injector vertical storage 
tanks can be installed inside to hide 
them from view and vandalism. And 
it's a sure way to have the pumps 
checked each morning and 
afternoon when the irrigation 
technician picks up and takes back 

his tools and parts. 

TEE MARKER ALIGNMENT 
Aligning tee markers with a 

PVC "T" by aiming the bottom of 
the "T" towards the intended line 
of play and then placing the tee 
markers on either side has proven 
very effective for the cup and tee 
placement person. A smaller size 
and diameter "T" can also be 
carried by the tee mowing person 
to realign the tee markers after 
the teeing ground is mowed. 

SUPER PUBLIC RELATIONS 
Superintendents love to show 

off their golf courses during an-
nually scheduled invitational/ 
member guest tournaments. In 
conjunction with the Pow Wow 
Member Guest Tournament at 
Siwanoy Country Club in 
Bronxville, N.Y., superintendent 
David W. Mahoney and his staff 
have devised a fun event for the 
stag night before the tournament 
begins. Held on their putting 
green is a best ball, two-man 
Nassau nine-hole putting contest 
that the membership literally talks 
about all year long. To make the 
contest unique in every way and 
different each year, Mahoney and 
company "make it up as they go" 
during a marathon 8-1/2-hour in-
stallation process that would be 
the envy of miniature golf opera-
tions anywhere. 

Tee markers are made of 
wooden logs with feathers at-
tached, and bunkers are strategi-
cally placed with dinner forks in 
them to rake the sand. Red and 
yellow toothpicks delineate where 
lateral and water hazards are lo-
cated. Out-of-bounds are marked 
with wooden white golf tees with 
kite string attached in between 
them. 

Each of the nine holes is totally 
different. This year they had a 
working waterfall and windmill, 
along with slate ramps with pots 
filled with annual flowers. Holes 
are straight, or sport doglegs, 
ramps and the like. Next year they 
plan on a loop-d-loop made of an 
old tire that can be severely angled 
in many different directions. 

Mahoney's staff must totally 
dismantle the putting contest be-
fore the members and their guests 
tee it up Friday mornings, which 
really gets his employees' pride 

Broad spectrum Curalan DF controls 
eight diseases without harm to turf 
so turf managers can sleep nights. 

Two-way protect ion 
Like Curalan flowable, Curalan DF 
gives you the option of preventive and 
curative treatments by adjusting the 
application rate. 

Labeled for all turf grasses 
You can apply Curalan to any turf 
grass variety, at any stage of growth 
without concern for injury. 

DF formulat ion is easy to use 
Curalan DF is easy to handle and 
leaves less residue in the jug. 

Simple solut ions to complex problems 
For more information call 1 -800-878-8060 

Always read and follow label directions. 
Curalan is a trademark of BASF Corporation. 
©1992 BASF Corporation JJ8247 

BASF Corporation 

BASF 

For the turf manager who worries about 
every spot, patch and mold. 



Flood taxes supers along Mississippi 
Continued from page 1 
with the prospect of removing the 
mountains of silt left behind by the 
receding Mississippi. 

"First of all, it's important to get 
that silt off as soon as you can," 
said Don Armstrong, head agrono-
mist for Golf Resources Inc. in 
Dallas. "The best way is probably 
dragging it off with a tractor and 
box-plate. Then you can wash the 
rest of it off with a high-pressure 
hose. 

'Then you should aerify as soon 

We lost lots of small 
equipment, all of our 
fertilizer and our oil 

barrels floated away. It 
was pretty devastating.' 

— John Newton 
Veenker Memorial GC 

as possible; fertilize, then reseed. 
Verticutting is also a good idea. 

That will help you get silt out of the 
surface layer." 

If courses weren't closed alto-
gether, constant rain — and threat 
of it — has made it difficult to con-
trol the proliferation of pythium 
blight and brown patch. 

"We can't attack disease because 
we can't spray," explained Scott 
Azinger, superintendent at Daven-
port Country Club. "I've never seen 
anything like it. We can't mow fair-
ways because it's too soggy in 
places. It's plain tough to keep up 

with the grass because it's been so 
wet. In fact, it looks like it's gonna 
pour right now." 

"We're fortunate because we're 
on a bluff. It's much worse in other 
places." 

• Case in point: Rock Island Ar-
senal Golf Club, a private club in 
Rock Island, 111. The course sits on 
an island in the middle of the Mis-
sissippi, a former military outpost 
now leased from the government. 
Rock Island Superintendent John 
Scott has watched the water rise to 
within one foot of the levee crest. 
He's watched as sandbags are piled 
up to support the earthen barri-
cades, which keep the Mississippi 

WATERTRONICS ENERGY SAVER 

FLEXIBILITY 
The VFD can be adjusted for additional capacity 
and pressure for future expansion. 

EXPERIENCE 
Watertronics, a pioneer in the use of micropro-
cessors to control pump station functions, applies 
the same time proven technology to VFD systems. 

For more information on how we can save you 
money call 1-800-356-6686. From Europe call 
414-367-5000 or fax 414-367-5551. 

l A f A T E D T D n i M i n e 
E L E C T R O N I C A L L Y C O N T R O L L E D P U M P I N G S Y S T E M S 

Watertronics, P.O. Box 530, 525 Industrial Drive, Hartland, Wl 53029 USA 

from completely flooding the front 
nine. The government has forced 
Scott to move his chemical and fer-
tilizers off site. 

<rWe've had problems with heavy 
rains, but we've never seen any-
thing like this," Scott reported in 
mid-July. 'The government closed 
the front nine last week, but for 
some reason they've given that re-
sponsibility back to me. As long as 
the dike holds, we'll be okay. If it 
doesn't, it could be a very long fall." 

• At Credit Island Municipal Golf 
Course here in Davenport, the July 
rains brought a cruel deja vu. In 
April, the Mississippi rose four feet 
over flood stage, inundating six 
holes and leaving a one-foot layer of 
silt in its wake. When the water 
subsided, crews regraded the silt 
and prepared to reseed the six holes. 
Then the latest flooding began 
anew, putting several holes back 
under water. 

• Not all the problems are di-
rectly related to the Mississippi. 
Flash flooding providing another 
maintenance nightmare. AtTimber-
line Golf Course in Pocahontas, 
Iowa, all the bridges were wiped out 
by a flood-possessed creek that 
measures just four-feet wide in dry 
times. The rains left four inches of 
silt on some of Superintendent John 
Pitz's' fairways. 

• Perhaps no one's story can 
match that of John Newton, super-
intendent at Veenker Memorial Golf 
Club in Ames, Iowa. He was prepar-
ing for the Iowa Masters tourney on 
July 8, when tornado sirens 
sounded. A twister pulled up 12-15 
trees on two holes and two inches of 
rain fell in 20 minutes. Between 11 
p.m. and 1:30 a.m., five more inches 
fell. 

Newton had experienced serious 
flooding in 1975,1984 and 1990, so 
he knew the procedure: Stacking 
supplies on shelves four feet off the 
ground, etc. But by 7 a.m., there 
was nearly seven feet of water in his 
shop. 

<rWhen it receded there was two 
to four inches of silt on everything," 
said Newton. "We lost lots of small 
equipment, all of our fertilizer and 
our oil barrels floated away. It was 
pretty devastating." 

Meanwhile, Squaw Creek over-
flowed its bank and swamped 120 
acres with anywhere from three to 
15 feet of muddy, silty river water. 
Newton's crew—aided by a host of 
volunteers from nearby Royal Oaks 
Country Club and Iowa State Uni-
versity — blew silt off the putting 
surfaces, each green taking nearly 
five hours, he said. 

The following Sunday, July 11, 
another flash flood submerged nine 
greens. Two days later another flood 
swamped five more greens. Be-
tween the July flooding and a very 
wet spring, Newton foresees a 30 
percent loss in revenues this sum-
mer. 

Needless to say, the Iowa Mas-
ters tournament was canceled. 

"It's kind of amazing," said New-
ton, who appears to have kept his 
sense of humor. "It was the same 
way in 1975. We had a huge flood 
just prior to the Iowa Masters. So 
Squaw Creek won this tournament 
in 1975 and 1993." 

VARIABLE 
FREQUENCY 
DRIVES 

ENERGY SAVING 
By varying pump speed, the pump performance 
closely follows the operating system curve, using 
precisely the power needed and eliminating the 
need for a pressure robbing hydraulic regulating 
valve. Additionally, soft starting reduces costly utility 
demand charges. 

SURGE FREE 
Surges are eliminated by using the variable fre-
quency drive (VFD) to start pumps slowly and vary 
their speed to match systems demands. 

ENGINEERING 
Our sales engineers custom design every 
"ENERGY SAVER" pump station to meet your 
individual conditions. 

Watertronics manufactures a complete line of fixed 
speed centrifugal, vertical turbine, submersible, and 
in-line booster stations that utilize our innovative 
electronic regulating valves. Watertronics also offers 
retro-fit packages to bring state-of-the-art 
performance to your present pumping system. 
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Ecofriendly in Manitoba 
Continued from page 13 

preservation. 
For the greens, pesticides and 

chemical fertilizers are out and 
hand weeding and organic 
methods are in. It will take time 
before any results will be 
measurable. 

Sarna noted that five tons of 
nitrogen were spread on the 
course last fall. Nitrogen feeds 
the top of the grass but can 
burn and kill deeper roots. "We 
have to go to organic fertilizers 
to build up the soil underneath," 
he said. "We are also looking at 
a new $350,000 computer-
controlled irrigation system that 
would have individual weather 
stations throughout the course 
monitoring moisture levels and 
keeping them at the proper 
levels." 

Out-of-play areas will be 
seeded with native prairie 
grasses and wild flowers. 

It is not only the non-green 
areas that the foundation 
members want to "green." Sarna 
reported his group is urging 
manufacturers to sell it balls in 
bulk, instead of individually 
sleeved as is the current 
practice, to cut down on paper 
and plastic. "We plan to write all 
the manufacturers in the fall 
when we have more time and 
present the idea of using display 
cases with their names on them 
as alternatives to the 
packaging," he said. 

The club is importing 
biodegradable tees from a 
Vancouver manufacturer and 
electric golf carts. The 
foundation is researching solar 
panels to recharge the carts. It 
is building recessed cement 
areas where gas-powered 
equipment is stored to prevent 
any possible leakage seeping 
into the soil. 

In the pro shop and coffee 
shop, Styrofoam is giving way to 
coffee mugs (which will be sold 
with the coffee) and cream will 
be in creamers rather than 
individually packaged. "Small 
things add up," said Sarna. 

To deal with the garbage, 
operators are exploring 
stocking compostable paper 
products and are looking at the 
latest technology in wastewater 
treatment. 

'The changes won't all 
happen overnight," Sarna said. 
"People have been supportive 
but they still expect a good 
product. We don't want to kill 
the greens. We may be 
experimenting with different 
processes for several years to 
find out what works best." 

In addition to being 
environmentally aware, Clear 
Lake Golf Foundation is socially 
correct. It is an equal 
opportunity employer whose 
goal is to ensure a 
representative number of native 
people are employed on the 
course, including golf pro Tom 
Betz — and eventually 

represented on its board. 
"In the next three years, we 

hope to turn the foundation over 
to a public advisory board which 
would include 
environmentalists, native people 
and representatives of the 
different golf and user groups 
here," Sarna said. "We also plan 
to pass on environmental 
messages with our tee boxes 
and we will be building a new 
clubhouse which will include an 
environmental education 
center." 

W.Va. raises $12,000 for research 
HUNTINGTON, W.VA. — The West Virginia 

GCSA raised $12,075 at its 8th Annual Turfgrass 
Scholarship & Research Fund-raiser Golf 
Tournament, held at Guyan Golf & Country Club 
on June 7. 

Two milestones were reached during the event. 
"This was an all-time high in fund-raising efforts, 
and this year was the first time anyone got an ace 
during our tournament," said Co-chairman John 
Cummings. 

Dale Minick of Kirtland Country Club in 
Willoughby, Ohio, got the ace on the par-3, 214-
yard 7th hole. He used a one iron. The ball took two 
bounces. Nothing but hole. 

West Virginia GCSA President Charles Murray 

See related Brief, page 1 3 

accepted the check from Cummings and co-chairman 
Arthur Casto Jr., at an awards reception after the 
tournament. Murray said the funds will be deposited 
in the WVGCSA William C. Campbell Turfgrass 
Scholarship & Research Fund, which helps turf 
students in their second or third year of schooling 
and aids in research projects at universities, Golf 
Course Superintendents Association of America and 
the United States Golf Association. 

"This fund and commitment to better golf 
through better turf in West Virginia sets a shining 
example of what can be accomplished with a team 
effort," said Murray. 

We've Made 
Better Faster. 

Express Flags, New From Fore-Par. 

FLAGS 

When the race is on to get flags for your golf 
course, get to the finish line first with Fore-Par. Our 
new Express Flags 
service combines 
exceptional delivery 
time with Fore-Par's 
renowned quality workmanship, innovative design, 
durability and ease of maintenance. 

Because all manufacturing is done at our facility, 
Express Flags can meet your deadlines without 
compromising the quality that has made Fore-Par 
the consistent choice of golf course superintendents 
around the world. When you place your order, you 

might find our normal delivery time quick enough to 
satisfy your demands. If not, just ask for Express Flags 
service and get what you need, when you need it 

So if you're in a hurry, flag down the fastest flag 
service available. For your free Fore-Par catalog along 
with information and Express Flags service rates call 
our toll-free number today! 

FORE-PAR 
DISTINCTIVE GOLF COURSE ACCESSORIES 

16761 Burke Lane, Huntington Beach, California 92647 
714 842-8494 • 800 843-0809 • FAX 714 842-7384 
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TOM WALKER 
Inverness Golf Club 

Toledo, Ohio 
PGA Championship 
Aug. 12-15, CBS/TBS 

From the time he was 15, Tom Walker knew he wanted to 
be superintendent at Inverness. It was in that summer of 
1966 that he began working on the Inverness grounds crew, 
where he met Michigan State University student and future 
course builder Duane Dammeyer. Walker, 42, received a 
four-year agronomy degree from Ohio State in 1973. He 
spent two years as Inverness' superintendent before taking 
head jobs at Kettenting Golf Club in Defiance and later 
Highland Meadows Golf Club in Sylvania. He returned to 
Inverness as head superintendent in 1980 and has been 
there since. 

Things to look for: No architectural changes have 
been made to the Donald Ross design since the 1986 
PGA Championship was held here (The course also 
hosted the 1920, 1931, 1957 and 1979 U.S. Opens as 
well as the 1973 U.S. Amateur). The former poa 
annua greens were fumigated and reseeded with 
PennLinks in 1988. 

"The poa annua just wasn't reliable any more. [Re-
tired Penn State turfgrass Professor] Joe Duich as-
sisted us." Inverness was also the first U.S. course to 
install the Toro OSMAC irrigation system introduced 
two years ago. The network can activate the irriga-
tion system by telephone or radio and "has been a 
great help." 

Made-for-TV preparations: "We really do noth-
ing in preparation for TV. We just try to keep the 
course as consistent for the tournament as we do for 
the members." The only added measure is making 
sure extra generators, chain saws, water pumps and 
the like are available "to cover any reasonable contin-
gency." 

Tour of Duty 
BRIAN MAYBE 

Firestone Country Club 
Akron, Ohio 

NEC World Series of Golf 
Aug. 26-29, CBS/USA 

Brian Maybe, 37, has been head superintendent at 
Firestone since 1985. He finished his degree at Penn State's 
two-year turf management program while an assistant 
superintendent at Silver Lake (Ohio) Country Club. His first 
head superintendent post was at Oak Tree Country Club in 
in Sharon, Pa., before returning to Silver Lake as the head 
of maintenance from 1982-85. Maybe is in charge of all 54 
holes at Firestone. 

Things to look for: The South Course has hosted the 
World Series of Golf since 1962. At 7,200 yards it is one of 
the longest courses on the Tour, although it is just a par-
70. Fairways run parallel to one another and are fairly 
tight. The course suffered no damage from the massive 
rains that struck the Midwest in June and July, Maybe 
noted. 

The greens were reseeded this year from what 
Maybe termed "a bogus bentgrass" to a Penncross 
from Jacklin. 

Made-for-TV preparations: Like Fearing at Castle 
Pines, Maybe tries to keep the course in the same condition 
for members that he does for the pros and TV cameras. 
Some changes are needed, however. Mowings are more 
frequent prior to and during the tournament. Fairways are 
groomed twice daily. 

Greens are triple cut mornings and double cut at night. 
Roughs are allowed to double in height from two up to four 
inches and crew members leaf rake bunkers. 

MARSHALL FEARING 
Castle Pines Golf Club 

Castle Rock, Colo. 
The International 

Aug. 19-22, CBS/ESPN 
Marshall Fearing, 32, has worked on golf courses since 

age 13. "My brother and I had played a lot of golf," remembered 
the North Dakota native. "They finally caught up with us and 
put us to work." He relocated to Denver after graduating 
from Penn State's two-year turf management program in 
1985. Following a brief stint as foreman at Cherry Hills 

Country Club during that year's PGA 
Championship, he moved on to Castle 
Pines as assistant superintendent. He 
became head man in 1987. 

Things to look for: "Ben Crenshaw 
said in 1987 that these were the best 
greens on the Tour. For a putter like 
him to say something like that was 
quite a compliment." That's the type of 
expectations Fearing and his 38-

member crew have to live up to. One of the things the cameras 
can't capture is the size of the facility. Laid out in two large 
loops, it takes 45 minutes of non-stop driving to navigate the 
Jack Nicklaus-designed track. Fearing divided the course 
into three sections. Aforeman and several crew members are 
responsible for each section. They remain there an entire 
year, moving on to a new location shortly after each tourney. 
"That way they become very familiar with a section, but don't 
get bored because they eventually do something else." 

Made-for-TV preparations: What you see during The 
International is pretty much what members get the rest of 
the year. "We really don't do anything different, except for 
our mowing frequency. We mow fairways every day during 
the tournament, but less often otherwise/Television cables 
are buried underground, one of the advantages of having 
a yearly tournament. 

Artist's work to raise funds for Cooperative Sanctuary Program 
WASHINGTON, D.C. — The Audubon 

Society of New York State has chosen 
Adriano Manocchia, an internationally 
acclaimed artist of sporting scenes and 
wildlife, to create a series of prints to benefit 
the Audubon Cooperative Sanctuary 
Program for Golf Courses (ACSP). 

Manocchia, in association with Somerset 
House Publishing, will donate a portion of 
the proceeds from the sale of the prints of 

famous golf courses to further the work of 
the ACSP. 

Upon the release of Manocchia's print, 
"TPC at Sawgrass, The 16th and 17th 
Holes," golfer Ben Crenshaw said: "I'm 
pleased that the ACSP is taking such an 
active role in showing how golf courses 
can enhance and protect wildlife habitat. 
Golf courses over the years have provided 
valuable open spaces, greenbelts, and 

natural sanctuaries for wildlife. I am hopeful 
that the efforts of the ACSP will increase 
public awareness about the positive effects 
a golf course can offer to the environment." 

The five prints in the series published by 
Somerset House Publishing feature 
Pinehurst Resort and Country Club in North 
Carolina; TPC at Sawgrass near 
Jacksonville, Fla.; Barton Creek Country 
Club near Austin, Texas; Harbour Town 

Safety Storage, Inc. prefabricated, 
relocatable buildings provide a low-cost 
solution to safe storage, containment, 
mixing, and dispensing of golf course 
chemicals and hazardous materials. 

Safeguard personnel, avoid the liability 
arising from soil and groundwater contamina-
tion, meet fire safety needs, and achieve full 
compliance with federal, state, and local 
regulations. 

Building sizes range from 5' to 32' in length 
with capacities up to 320 sq. ft. Standard 
features include continuously-welded, heavy-
gauge steel construction, secondary contain-
ment sump, removeable fiberglass floor grating, 
and chemical resistant coating inside and out. 
Select from a full range of options 

For complete details, call us toll free at: 
1-800-344-6539 

professional hazardous materials storage solutions 

SAFETY 
STORAGE™ 
SAFETY STORAGE, INC. 
2301 Bert Drive 
Hollister, CA 95023 
1-800-344-6539 
Phone: 408-637-5955 
Fax: 408-637-7405 
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Golf Links at Seapines in Hilton Head, S.C.; 
and TPC at Scottsdale, Ariz. 

Upon the release of the fourth print in 
the series, "Harbour Town Golf Links at 
Seapines," Manocchia noted: "I am pleased 
to contribute through my art to the 
preservation and conservation of America's 
wildlife and their natural habitat by working 
with the Audubon Society. The Cooperative 
Sanctuary Program is an ideal way for our 
country's golf courses and the game's 
millions of enthusiasts to be 
environmentally responsible." 

Leadership and 
development 
seminars planned 

LAWRENCE, Kansas — GCSAA Execu-
tive Development educational programs 
have been scheduled for the 1993-94 semi-
nar season. 

They include: 
• Leadership I: Personal and Interper-

sonal Dynamics—Sept. 22-24 in Lawrence. 
• Technical Business Management Strat-

egies and the Legal Aspects in Golf Course 
Management — Oct. 20-22 in Chicago and 
March 23-25 in Newburgh, N.Y. 

• Developing and Maintaining Effective 
Management/Employee Relationships — 
Nov. 16-18 in East Lansing, Mich., and 
April 27-29 in San Antonio, Texas. 

• Leadership II: Becoming a Dynamic, 
Visionary and High-Profile Leader — Nov. 
30-Dec. 2 in Lawrence. 

• Teambuilding Strategies — May 18-20 
in Columbus, Ohio. 

For more information contact GCSAA's 
education department at 913-832-4444. 

GOLF COURSE NEWS 



Where They're Going 
McNabb back, but on ly momentar i ly 

World traveler Richard 
McNabb is no longer in Chile, 
where he had been supervising a 
course construction and grow-in. 
He made an appearance in 
Anaheim before landing a job in 
Ireland, at St. Margaret Golf 
Club. 

• • • 

McNabb is one of a number of 
superintendents and assistant 
supers who have made the follow-
ing job changes around the coun-
try: 

Brian Althoff is the new assis-
tant superintendent at Deer 
Track Golf & Countiy Club in 
Myrtle Beach, S.C. He comes to 
Deer Track from The 
Thornblade Club in Greer, N.C. • • • 

Mike Semler has left Cherokee 
Country Club in Madison, Wis., 
having accepted the head 
superintendent's position at 
Bishop's Bay Country Club, 
which is currently under 
construction in Westport, Wis. • • • 

Charles Martin, formerly 
superintendent at The Witch Golf 
Links in Conway, S.C., is now 
head superintendent at The 
Wellman Club in Conway, S.C. • • • 

Tom Trammel, formerly of 
Turtle Creek Golf Club in 
Rockledge, Fla., has accepted 
the superintendent position at 
Metro W e s t in Or l ando . 
Trammel's former assistant at 
Turtle Creek, Scott Jamros, 
has been named the new head 
superintendent. 

• • • 

Shannon Crabb has joined the 
staff at Hampton Cove in 
Huntsville, Ala., as an assistant 
superintendent. 

• • • 

Thomas Cannon is the new 
superintendent at Pine Forest 
Country Club in Summerville, 
S.C. Cannon comes to Pine Forest 
from Patriot Point Links in Mt. 
Pleasant, S.C. 

• • • 

Marty McNulty has joined the 
staff of Newnan Country Club 
in Newnan, Ga., as an assistant 
superintendent, to the reported 
delight of head super Jim Miller. • • • 

Paul J o h n s o n has left 
Bermuda Run Countiy Club 
for the superintendent's position 
at The Meadowlands in Winston-
Salem, N.C. 

• • • 

James Cregan Jr. has moved 
on from Coral Ridge Country Club 
in Ft. Lauderdale, Fla. He is the new 
superintendent at Sea Pines 
Plantation (Ocean and Sea Marsh 
courses) in Hilton Head, S.C. • • • 

Larry Head has accepted the 
assistant superintendent's job at 
Monroe Country Club in 
Monroe, N.C. He comes to 
Monroe from Henty River Golf 
Club in Hickory, N.C. 

David Hassel has left his 
position at Highland Falls 
Country Club to accept the 
superintendent's job at Forsyth 
Country Club in Winston-Salem, 
N.C. Hassel replaces the retired 
George Burgin. 

• • • 

Larry Brown is the new head 
super intendent at Furman 
University Golf Course in 
Greenville, S.C., replacing the 
retired Oneal Owen. Jeff Kay is 

the new assistant superintendent. • • • 

Kenneth Richardson , 
formerly with the Country Club 
of Newberry, is now with 
Greenwood Country Club, 
Greenwood, S.C. 

• • • 

Gary Sloop, former super-
intendent at the Country Club of 
North Carolina, is now head 
superintendent at Linrick Golf 
Course in Columbia, S.C. 

NJ. pest control clinic announced 
NEW BRUNSWICK, N.J. — The New Jersey Pest Control 

Association's (NJPCA) 46th Annual Clinic and Clam Bake will be held 
on Aug. 19 at Hickman Hall on the Cook campus, Rutgers University 
here. 

The course is intended to promote the general standards and ethics 
of the pest control industry; foster research and diffusion of knowledge 
among its members; and maintain and encourage the civil, social, 
commercial and industrial welfare of the industry. 

Recertification credits will be given in areas 7A, 7D, 8A, 8C, 7B and 
in the core area. The registration fee for the course is $60 for members 
af the NJPCA and $85 for non-members. The registration fee includes 
lunch breaks and the clambake at the end of the day. 

For more information about this course or similar courses, contact 
the Cook College's Office of Continuing Professional Education, P.O. 
Box 231, New Brunswick, N.J. 08903; or call 908-932-9271. 

CREEPING BENTGRASS 
Outperforming Some Weil-Known Competition 

with its Dense, Upright, Aggressive Growth 
and Attractive, Medium-Bright Color 

Lofts Seed Inc. 
| World's largest marketer of turfgrass seed 
I Bound Brook, NJ 08805 
(908) 356-8700 • (800) 526-3890 

Lofts/NewEngland 
Arlington, MA 
(617) 648-7550 
(800) 648-7333 

Lofts/Maryland 
Beltsville, MD 
(301) 937-9292 
(800) 732-3332 

Lofts/Great Western 
Albany, OR 
(503) 928-3100 
(800) 547-4063 

Sunbelt Seeds, Inc. 
Norcross, GA 
(404) 448-9932 
(800) 522-7333 

To locate the Lofts' distributor nearest you, call (800) 526-3890 (Eastern US) • (800) 547-4063 (Western US) 

Over $100,000 in 
scholarships already presented 
to Rutgers University turfgrass 

students 

Lofts/Ohio 
Wilmington, OH 
(513) 382-1127 
(800)328-1127 



Mountains 

ROCKY MOUNTAIN CONFERENCE 
DENVER — The Rocky 

Mountain Regional Turfgrass 
Association (RMRTA) is 
coordinating its 40th Rocky 
Mountain Turf Conference and 
Trade Show, to be held here Dec. 
1-3. 

The conference and equipment 
exposition will be hosted at 
Currigan Hall. 

More information is available 
from the RMRTA at P.O. Box 29, 
Franktown, Colo. 80116. 

JEFFERS EARNS CERTIFICATION 
Todd W. Jeffers, super-

intendent at Heather Gardens Golf 
and Country Club, has received 
credentials as a certified golf 
course superintendent. He passed 
the examination in May. 

Jeffers has been 
superintendent at Heath Gardens 
since December 1987, when he 
succeeded Guy Auxer after two 
years as assistant superintendent. 

CACTUS AND PINE HELPS OUT 
TUCSON, Ariz. — Cactus and 

Pine Golf Course Superintendents 
Association has bought a $429 
Spray Hawk boom for the 
University of Arizona's Desert 
Turfgrass Research Center here. 

Dr. David M. Kopec, a Uni-
versity of Arizona Extension 
specialist in turf, thanked the 
group, saying the boom will be an 
important piece of equipment in 
maintaining the facility's turf. 

Northeast 
MAFFEI LEADS NYSTA 

Michael Maffei of Back O'Beyond 
in Brewster, N.Y., is the new 
presidentof j g | 
the New 
York State A ^ B F ^ 
Turfgrass J j H H g 
Association. J ^ j U n M ^ 
The NYSTA d n H H I p 
e l e c t e d M B | B P r 
M a f f e i , J 9 
along with ^PF 
Vice Pre-
sident John Liburdi of Heritage 
Park in Loudonville and Treasurer 
Peter Hahn of Penfield Country 
Club. 

New directors are John Fik of 
Hobart and William Smith College 
in Geneva and James Hornung of 
Pilot Field in Buffalo. 

Other directors are Fran Berdine 
of O.M. Scotland Sonsin Pine Bush, 
Karl Olson of National Golf Links in 
Southampton, Tony Peca Jr. of 
BataviaTurf Farms in Batavia, Steve 
Griffen of Saratoga Sod Farm in 
Stillwater, John Rizza of Grassland 
Equipment and Irrigation in 

Latham, and Stephen Smith of 
P.I.E. Supply Co. inThompsonville. 

Maffei, Hahn, Olson and Rizza 
are certified golf course 
superintendents. 

CITATIONS APLENTY IN NEW YORK 
RO CHESTER, N .Y.—The New 

York State Turfgrass Association 
awarded its Citation of Merit to 
Stephen V. Moffett III and 
presented several scholarships and 
plaques of appreciation at the Turf 
and Grounds Exposition held here. 

A longtime supporter of college 
turfgrass programs, Moffett was 
the first chairman of the NYSTA 
trade show, and served the NYSTA 

as a director from 1976-78 and 1981-
89. He is a director of the New York 
Greengrass Association, Cornell 
University Turfgrass Science 
Advisory Council and SUNY Delhi 
Committee Board. 

Scholarships were presented to 
Robert Pierpoint of Penn State 
University, Karen Dean of Cornell 
University, Tom Leahy of State 
University of New York (SUNY) 
Delhi and Kevin Quist of SUNY 
Cobleskill. 

Eaton Equipment Corp. and 
S.V. Moffet Co. received plaques 
in appreciation of their support, 
as did five superintendents who 
hosted poa annua golf 

tournaments: Fred Scheyhing of 
Mt. Kisco Country Club, Dick 
Perry of Foxfire Golf and Tennis, 
Chris Frielinghaus of Glens Falls 
CC, Bob Foos of Lake Shore CC 
and Kevin Dashnaw of 
Adirondack Golf Club. 

West 
WILLIAMS CERTIFIED 

SAN DIEGO, Calif. — Rancho 
Bernardo Golf Club super-
intendent Ken Williams has been 
designated a certified golf course 
superintendent by the Golf Course 
Superintendents As-sociation of 

America 
(GCSAA). 

Williams, 
ofPoway, has 
been supe-
rintendent at 
Rancho Ber-
nardo since 
1991. 

He had to 
pass a rigor-

examination and an inspection of 
his course by certified 
superintendents Bob Steele of 
Bernardo Heights Country Club 
and Ron Nolf of Vista Valley 
Country Club in Vista. 
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a $6,000 contribution from John's 
Island," said Bob Yount, executive 
director of the Florida Turfgrass 
Association. 

The money will be used to help 
find new environmnetally sound 
maintenance techniques, develop 
new grasses for Florida and 
protect the future of Florida golf, 
which is a $5.2 billion industry in 
the state. $1.5 billion is direct 
golfer spending and 20 percent is 
non-resident/visitor spending. 

'To me and to all of Florida's 
turf industry, this shows the 
dedication of John's Island's 
members to help find ways to 
protect Floriday's turfgrass and 

the future of our state," said Yount. 
The FloridaTurfgrass Research 

Foundation thanked John's Island 
Club General Manager Trevor 
Wright and the club's 
membership for their support. 

CENTRAL FLORIDA RAISES $7,000 
LAKE MARY, Fla. — The 

Central Florida Chapter of the 
Florida GCSA raised more than 
$7,000 for its Scholarship and 
Research Fund through its 1993 
CFC Golf Championship/Turf 
Field Day in June at Timacuan 
Country Club. 

More than 150 joined in the 
tournament and visited equipment 

demonstrations and product 
evaluations. Danny Burgess of 
Windermere Country Club carded 
a 71 to win the championship 
trophy. 

KIRCHOFFER CERTIFIED 
TARPON SPRINGS, Fla.—Keith 

Donald Kirchoffer, superintendent 
at Innisbrook Resort, has been 
designated a certified golf course 
superintendent by the Golf Course 
Superintendents Association of 
America (GCSAA). 

Kirchoffer has been super-
intendent for two years at 
Innisbrook, which was inspected 
by two other certified super-

intendents before he was approved. 
He also passed a rigorous six-

hour examination covering 
turfgrass, pest, financial and 
organizational management, the 
rules of golf, and the history, ethics, 
purpose and procedures of the 
GCSAA. 

North Central 

ILLINOIS FIELD DAYS SET 
CHAMPAGNE-URBANA, 111. 

— Workshops and demon-
strations will highlight the 
University of Illinois Turfgrass, 
Nursery, Landscape and Trial 
Garden Field Day on Aug. 18. 

Activities will include viewing 
ongoing field research and 
demonstrations in the morning, 
along with afternoon workshops 
and classes. 

The Landscape Horticulture 
Research Center's research and 
maintenance facilities will be open. 

EDUCATION HIGHLIGHTS EXPO 
ST. CHARLES, 111. — A three-

day education program is planned 
for the 10th annual North Central 
Turfgrass Exposition at Pheasant 
Run and Resort here, Nov. 29 to 
Dec. 1. 

The wide-ranging sessions will 
feature Dr. Dave Wehner and Tom 
Voigt of the University of Illinois 
speaking on turfgrass species, 
selection, growth and deve-
lopment; Drs. Hank Wilkinson of 
the University of Illinois and 
Randy Kane of the Chicago 
District Golf Association on 
managing turfgrass diseases; 
Michael Lockart and Charles 
Anderson of Conserv FS on 
understanding petroleum pro-
ducts and related compliance 
programs. 

Also, Voigt and Dr. Ken 
Diesburg of Southern Illinois 
University will talk on identifying 
and using turfgrass species and 
cultivars; and Cindy McCormick 
of Oak Brook Hills Hotel and 
Resort and Gina Luensman of 
Chicago's Resorts will address 
recruiting, selecting and 
developing employees, instituting 
incentive programs and 
complying with government 
regulations. 

The final session will include 
Michael Agnew of Iowa State 
University speaking on organic 
compounds for turfgrass 
management; Dr. Peter 
Landschoot of Penn State 
University on root management; 
Dr. Wilkinson on inclement use; 
and James Wilmott III of the 
Cornell Cooperative Extension on 
integrated pest management for 
golf and sports turf. 

Manufacturers and suppliers 
have already reserved more than 
85 booths for the exnosition 

Yu Lour worry is 

justified. Because 

compaction is a major 

cause of turf stress. And that can be murder 

on your greens. Resulting in disgruntled 

golfers as well as lost revenue. 

Toro lost sleep over it, too. So we 

invented the Hydroject® 3000, a revolu-

tionary water injection aerator that can 

penetrate compacted soils without 

disturbing the surface or disrupting play. 

It's another example of how we've 

worked as 

partners with 

three genera-

TheHydroject® 3000. tions of superintend-
Can penetrate up to 20"for 
improved water infiltration 

with additional shots. ents.To provide you 

with the precision engineered tools you 

need to create a golf course of uncommon 

beauty and playability. 
And to help you sleep better. 
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CIRCLE #115 

Southeast 
JOHN'S ISLAND GIVES AGAIN 
ORLANDO, Fla. — The 

membership of John's Island Club 
in Vero Beach 
contr ibuted 
$6,000 to the 
Florida Turf-
grass Re-
search Foun-
dation for 
turfgrass re-
search. 

"This is the 
fifth conse-
cutive year 
that our foundation has received 



Fine fescues: Another choice as grass of the future 
Combining environmental friendliness with great playability 
B y M A R K L E S L I E 

You're a superintendent in 
the Northern latitudes 
looking for a turfgrass 

that is environmentally sound, 
thrives on low maintenance and 
poor growing conditions, and 
gives great contrast to your 
bentgrass greens and tees? Look 
no further than the fineleaf fes-
cues, some say. 

'The fescues are the grasses of 
the future in the Northern area," 

said golf course architect Mike 
Hurdzan of Columbus, Ohio, cit-
ing a variety of reasons to use the 
five types of fine fescues — hard, 
chewings, creeping red, slender 
creeping and sheep. (Tall fescues 
are a different cultivar and suited 
more for the transition and South-
ern zones.) 

"They're very important 
grasses," said Leah Brilman, re-
search director for Seed Research 
of Oregon. "A lot of courses have 

Tee Time Fertilizers with NUTRALENE: 
Uniformly the best in the business. 

1-800-225-ANDY 
the professional's 
partner® 

The 
i Andersons 

!) NUTRALENE is a Registered Trademark qf Nor-Am Chemical Company 
© 1993 Tee Time is a Registered Trademark of The Andersons. 

them because you want to man-
age them low-maintenance. 
Chewings will take a little more 
management. But hards, sheeps 
and blue fescues (closely related 
to sheep) will die if intensely main-
tained." 

"Fine fescues serve more of a 
specialty role," said Tom Peters 
of the seed sales department for 
Barenbrug USA in Tangent, Ore. 
"They do superbly in very shaded 
or very low-maintenance areas — 
low sun, low moisture, poor soil 
conditions. You can go out and 
buy a Chevrolet to run you back 
and forth. But when you have dug 
a hole, you'd better go out and 
buy a backhoe. 

"Fine fescues provide that 
special service." 

"Awesome," is Hurdzan's 
operative adjective for fine 
fescues. 

"First, it's environmentally 
sound. It needs less water, less 
fertilizer, less mowing. It isn't 
thatch-forming. From the 
environmental side ... in the 
Northern latitudes, there's no 
question fescues are the best 
adapted turf to low maintenance. 

Joe Kosoglov, left, superintendent of Wolf Run Golf Club in Zionsville, Ind., discusses 
fine fescue roughs along Eagle Creek which flows along the 7th hole. 

"Second, the playing quality is 
awesome. You get a tight lie and 
a good player can put tremendous 
action on the ball. For a poorer 
player, on the other hand, it's a 
little tougher to play from because 
the lie is tight. If there is a grass 
that gives a player an advantage 
to play a Magnum ball, it's fescue. 
It moves the center of gravity of 

the ball up just a little into the 
clubface. 

"Golfers love fescue because 
the ball runs such a long distance." 

So, why are fescues not used 
more often in the North? 

"Many people," Hurdzan said, 
"lack the courage to be innovative. 
There's a certain reluctance to 

Continued on page 24 

Check particulars of test 
site before selecting grass 
B y M A R K L E S L I E 

Experts say the newly released 
1992 progress report on the 
National Fineleaf Fescue Test is 
important, but superintendents 
should be careful how they 
interpret the findings. 

"They have to look at individual 
[test] locations and compare them 
to where they are," said Leah 
Brilman, research director for 
Seed Research of Oregon. "I don't 
care about overall mean average. 
I care about what's best for you at 
the maintenance level you're 
going to have." 

"What happens once the seed 
leaves Oregon is determined by 
climate, soil, daylight hours, a 
million factors," said Tom Peters 
of Barenbrug USA. "So we can't 
say in a blanket fashion that this 
or that variety will work in your 
area. The people who care for the 
sites are the experts, not us. They 
know what will work in their area." 

The National Turfgrass 
Evaluation Program findings on 
fine fescues and various other 
turfgrasses are available from 
National Director Kevin Morris 
at the Agricultural Research 
Service, Beltsville Agricultural 
Research Center, Beltsville, Md. 
20705. They include data from 
nationwide test sites on such 
aspects as disease resistance, 
drought and cold tolerance, green-
up, and month-by-month 
evaluation. 

Brilman suggested looking at 
the raw data for all factors. "I think 

What happens once the 
seed leaves Oregon is 

determined by climate, 
soil, daylight hours, a 

million factors.' 
— Tom P e t e r s 
Barenbrug USA 

people should go out on the sites 
a couple times a year. The person 
rating that trial might have 
different priorities than you do. I 
consider density and freedom 
from disease two of the more 
important characteristics. 
Another person might rate higher 
on color," she said. 

Noting the vast improvement 
in ratings of many cultivars from 
the 1991 results to 1992, Morris 
said four fewer test locations 
reported this year and Brilman 
added that climatic conditions 
played a major role. 

"The 1992 results were higher," 
she said, "because on the East 
Coast they had a very mild 
summer last year, while in 1991 
they had a hard summer. All the 
grasses looked pretty good last 
year while in 1991 they looked 
crummy. This year, I think they'll 
go down again." 

Morris cited "significant 
progress in some cultivars" and 
predicted more in the next set of 
test grasses, which will be planted 
this fall. 

Five types of 
fine fescue all 
have strengths 

There are two major 
types of fescue grasses — 
fine and tall — and five 
varieties of fine fescues. 

The fine fescues are: 
• strong creeping fes-

cue, which spreads and fills 
in well; 

• slender creeping fes-
cue, which creeps but not 
nearly as much as strong 
creeping; 

• chewings fescue, 
which has more bunch-
type growth; 

• hard fescue, also with 
a bunch-type growth habit; 

• sheeps fescue, which 
is bluish-green. 

Hard and sheep fescues 
are more tolerant to heat, 
so they perform better in 
the transition zone. 

Fine fescues are finer 
textured than tall fescue. 
They also tend to live long 
in heavy shade and have a 
more natural look. 

Tall fescues are quite 
different. Less attractive, 
they nevertheless work 
best in transition areas and 
the South, performing well 
in the shade. Their main 
attribute is tolerance of 
heat and summer stress. 

On the down side, tall 
fescue tends to have more 
top growth and thus needs 
to be mowed. 
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P R O D U C I F Ï A Î U R t 

Fineleaf fescue test results 
Following is the latest annual progress report on the National scientists at those sites. 

Fineleaf Fescue Test conducted by the U.S. Department of Complete copies of the report, including data on other aspects of 

Agriculture's National Turfgrass Evaluation Program (NTEP). The the test—such as resistance to specific diseases—are available from 

test was begun in 1989 and will be completed this year. The tests are the NTEP, Beltsville Agricultural Research Center-West, Building 

done at sites across North America and the cultivars are judged by 001, Room 333, Beltsville, Md. 20705. 

Chewings fescues 
Name ALI IA1 ID2 INI KYI MD1 Mil NJ1 NJ2 NJ3 OH2 OR2 OR9 PAI PA2 Rll UBI WA1 Mean (1991 

Mean) 

*Southport 6.5 6.7 5.7 5.3 7.5 4.6 6.6 5.5 5.2 5.8 6.3 6.3 6.4 5.3 4,6 6.2 5.6 6.4 5.9 {5.4) 
* Bridgeport (N-105) 6.6 7.2 6.0 4.8 7.5 4.9 6.1 5.8 5.2 5.6 5.7 5.9 6.0 5.7 4.9 6.2 5.8 6.3 5.9 (5.5) 
*Tiffany (PST-4CD) 6.4 6.9 5.7 5.2 7.9 4.9 6.0 5.7 4.9 5.7 5.7 5.4 6.1 5.5 4.9 6.5 4.9 6.1 5.8 (5.5) 
*SR 5000 6.7 6.9 6.9 5.3 7.0 5.1 6.0 5.5 5.2 5.6 5.3 5.0 5.9 5.4 4.7 6.3 5.8 5.8 5.8 (5.3) 
* Longfellow 6.4 6.7 6.7 5.1 5.7 5.4 6.0 5.7 4.6 5.6 5.3 5.0 6.1 5.5 4.9 6.3 5.7 6.5 5.7 (5.5) 
*Jamestown 11 6.6 6.8 6.5 4.9 7.0 5.3 6.3 5.4 5.1 5.1 5,3 5.1 5.8 5.5 4.7 5.8 5.5 6.3 5.7 {5-4} 
* Proformer PMB-89) 6.8 6.4 5.6 5.4 7.3 5.2 6.0 5.7 4.5 5.3 5.0 5.6 5.9 5.3 4.8 6.0 5.4 5.9 5.7 {5-3) 
*$hadow w/Endo. 6.4 6.9 6.1 4.8 7.5 4.1 5.9 5.4 5.0 5.7 4.7 6.0 6.0 5.1 4.8 6.2 5.3 6.2 5.7 (5.2) 
*89.LKR N/A 7.2 N/A 5.7 6.5 5.4 N/A 5.5 5.0 5.0 N/A 6.1 6.3 5.7 4.7 5.7 4.1 6.4 5.7 (5.4) 
* Dignity (OFI 89-200) 6.4 6.7 6.7 4.9 5.8 4.3 6.0 6.1 4.6 5.1 4.7 4.6 6.0 5.3 4.7 6.2 4.6 6.3 5.5 (5.1) 
*PST-4FE 6.7 6.7 6.3 5.3 7.0 4.7 5.9 5.0 4.4 4.9 4.7 4.9 6.4 5.6 4.6 6.4 3.4 6.2 5.5 (5.1) 
• LSD Value i.O 0.6 2.3 1.4 1.8 1.1 0.6 1.2 1.3 0.7 1.0 1.3 0.5 0.7 0.6 0.7 1.4 0.5 0.3 (0.2) 

Creeping red fescues 
Name ALI IA1 ID2 INI KYI MD1 Mil NJ1 NJ2 NJ3 OH2 OR2 OR9 PAI PA2 Rll UBI WA1 Mean (1991 

Mean) 

PST-4R3 4.7 7.1 4.2 4.8 7.3 4.4 5.6 5 2 4.5 5.4 5 0 5 2 6.2 5.1 4.0 5.6 4.2 6.0 5.2 {4.8} 
*Salem 4.4 6.7 5.0 4.4 7.4 5.2 6.1 4.7 3.5 3.1 4.0 6.3 6.0 4.8 4.1 5.5 3.7 6.0 5.1 (4.6) 
PST-43F 4.3 7.3 3.2 4.8 6.2 5.3 5.7 5.3 3.2 3.1 4.3 6.2 6.4 5.1 4.1 5.9 3.6 5.9 5.0 (4.8) 
*Jasper 4.1 7.1 5.5 3.6 4.6 4.7 5.8 5.0 3.0 3.4 4.3 6.3 6.1 5.2 4.3 6.0 3.7 6.3 4.9 (4.7) 
PST-4NI 4.2 6.9 3.4 4.3 6.7 4.7 6.1 4.8 3.5 3.0 4.7 5.6 5.9 5.2 4.1 6.0 3.8 6.0 4.9 (4.5) 
*Herald 4.0 6.8 5.9 4.1 4.3 4.9 5.8 4.5 3.7 4.0 3.3 6.7 5.6 5.5 4.3 5.8 3.2 5.9 4.9 (4.6) 
PST-4C8 4.2 7.1 5.0 4.3 5.2 5.1 6.1 4.6 3.4 3.6 3.3 5.8 6.4 5.1 4.2 5.6 3.3 5.9 4.9 (4.7) 
* Vista 4.4 6.9 2.7 4.9 6.7 4.7 5.7 4.6 3.3 3.2 4.7 6.2 5.8 4.9 3.9 5.1 3.8 5.9 4.8 (4.6) 
* Flyer 4.0 6.7 3.8 4.8 5 8 5 1 6.0 4.3 2.8 3.3 4.3 5.7 5.7 4.7 4.4 5.4 3.6 5.7 4.8 {4-6} 
*$hademaster 3.5 6.8 4.4 4.7 5.5 5.2 5.1 4.5 3.2 3.6 4.3 5.8 5.7 4.9 3.9 5.0 4.1 5.6 4.8 (4.4) 
Belvedere 4.1 6.5 3.5 4.9 4.8 5.4 5.2 4.4 4.3 4.0 3.7 4.7 5.4 5.6 4.1 5.1 4.1 5.1 4.7 (4.1) 
*Cindy 4.0 7.2 3.2 3.9 3.6 4.7 6.2 4.2 3.4 3.7 3.0 6.8 6.3 4.6 4.6 5.8 2.6 6.4 4.7 (4.7) 
• LSD Value 1.0 0.7 3.1 1.0 2.0 1.0 0.6 0.9 0.7 0.6 0.9 1.1 0.5 0.8 0.6 1.0 0.7 0.5 0.3 (0.2) 

Hard fescues 
Name ALI IA1 ID2 INI KYI MD1 MM NJ1 NJ2 NJ3 OH2 OR2 OR9 PAI PA2 Rll UBI WA1 Mean (1991 

Mean) 

*Warwick N/A 7.2 N/A N/A 6.8 5.6 N/A 6.7 7.0 6.9 N/A N/A N/A N/A N/A 4.3 6.2 6.3 6.3 {5-7} 
* Discovery (PST-4HD) 5.6 7.3 5.9 6.0 7.3 5.4 5.4 7.2 6.9 7.1 6.0 6.9 5.9 6.2 6.1 5.4 6.4 6.2 6.3 {5.6) 

*SR 3100 (SRX 89-31) 6.2 7.7 5.5 5.4 5.5 5.9 5.1 7.1 6.5 7.9 6.3 4.7 5.0 5.7 6.2 5.8 6.9 6.9 6.1 (5.6) 
* Aurora w/Endo. (PST-AUE) 5.5 7.2 6.3 5.3 6.9 5.5 5.9 6.3 7.1 5.2 6.7 6.1 5.5 5.9 5.4 4.9 5.3 6.0 5.9 (5-3) 
* Reliant w/Endo. 5.6 7.2 6.0 5.8 6.5 5.2 5.6 6.4 7.1 6.9 5.3 5.9 5.3 6.3 5.6 4.3 5.4 6.3 5.9 (5.2) 
* Brigade (Melody) 5.5 7.2 5.4 5.9 6.3 5.3 5.1 6.6 6.7 5.1 6.3 5.8 4.5 6.4 5.6 5.5 6.4 6.1 5.9 N/A 
*SR 3000 5.5 7.1 6.7 5.5 6.0 5.5 5.2 6.1 6.7 4.7 6.3 4.4 5.7 6.3 5.6 5.1 6.7 6.3 5.9 {5-3} 
PST-4AG 5.3 7.1 6.2 5.7 7.0 5.1 5.2 5.8 7.4 4.6 6.0 5.3 5.5 6.5 5.7 4.9 6.1 6.0 5.9 (5.2} 
*Aurora 5.9 6.8 6.2 4.8 7.4 5.2 5.2 5.4 6.7 5.4 6.7 5.7 5.6 6.1 5.6 4.6 5.7 6.2 5.8 (5.3) 
• LSD Value 0.9 0.8 1.6 0.9 1.6 0.8 0.9 1.1 0.9 0.8 1.9 1.8 0.8 0.7 0.5 0.9 1.3 0.5 0.3 (0.2) 

Slender creeping fescues 
Name ALI IA1 ID2 INI KYI MD1 Mil NJ1 NJ2 NJ3 OH2 OR2 OR9 PAI PA2 Rll UBI WA1 Mean (1991 

Mean) 

* Seabreeze (FRT-30149) 4.2 7.3 7.3 3.1 2.7 5.0 5.4 4.9 3.9 3.1 3.7 6.1 6.6 6.6 4.9 6.2 3.2 6.3 5.0 (4.81 
HF 138 4.1 6.9 4.9 3.3 5.1 5.2 6.1 4.6 3.3 3.2 3.0 6.0 6.3 5.0 4.6 5.8 2.7 5.8 4.8 (4.6) 
Napoli {ID 3488) 2.9 7.5 4.1 3.1 3.5 5.1 6.0 4.6 4.2 3.1 3.0 6.9 6.1 5.9 4.8 5.8 2.3 6.6 4.7 (4.6) 
*Smirna (ZW 42-160} 3.3 7.3 6.0 3.3 1.5 5.7 5.7 4.4 2.8 1.7 4.3 6.4 6.7 6.4 N/A 5.3 3.2 6.0 4.7 (4.6) 
*Barcrown 3.3 7.7 4.4 2.3 2.5 4.6 5.4 5.7 3.1 2.9 2.0 7.0 6.8 6.0 5.7 5.5 2.6 6.1 4.6 (4.8) 
* Dawson 3.8 6.9 5.3 3.8 2.8 4.7 5.8 4.1 3.0 2.4 3.7 6.3 6.3 5.8 4.0 5.0 3.4 5.9 4.6 (4.5) 
* Marker 3.5 6.8 3.3 3.2 1.9 4,7 5.6 4.4 2.9 2.6 2.7 6.6 6.9 6.1 5.0 4.9 2.9 6.4 4.5 (4.7) 
*Barskol (BAR FR 9P) 2.9 7.3 4.3 3.7 2.7 4.6 5.7 4.4 3.9 2.9 2.0 5.2 6.8 5.8 4.9 5.2 2.0 5.7 4.4 (4.6) 
LSD Value 0.9 0.7 3.5 0.7 1.4 1.2 0.8 1.2 0.8 0.7 1.1 1.2 0.5 0.8 0.6 0.9 1.3 0.7 0.3 (0.2) 

Sheep fescues 
Name ALI IA1 ID2 INI KYI MD1 Mil NJ1 NJ2 NJ3 OH2 OR2 OR9 PAI PA2 Rll UBI WA1 Mean (199" 
Mean) 

(199" 

* Bighorn 5.7 6.3 5.7 5.9 6.4 5.4 5.4 6.0 5.9 4.3 6.7 5.9 4.6 5.7 5.8 3.9 5.2 4.8 5 5 (5.3} 
*MX 86 5.2 5.8 4.8 5.5 5.8 5.6 5.1 4.8 6.1 3.6 6.7 5.0 3.8 5.7 5.0 3.9 5 2 4.5 5.1 {3.5} 
• LSD Value 0.6 0.4 1.9 0.2 2.6 0.7 1.1 0.8 0.6 0.8 0.9 1.0 0.5 0.8 0.4 0.2 0.8 Ì.1 0.2 (0.8) 

* — Available in the marketplace. 

• —To determine statistical differences among entries, subtract one entry's 

mean from an other entry's mean. Statistical differences occur when this value 

is larger than the corresponding LSD Value. 

Turf care 
guidelines 
at test sites 

Here are the locations of 

the field tests, followed by soil 

texture, soil pH, pounds of 

nitrogen applied per 1,000 

square feet, mowing height 

in inches and irrigation prac-

ticed. 

AL1: Auburn University, 

sandy loam, 4.6-5.5, 2.1-3.0, 

N/A, N/A. 

LAI: Ames, Iowa, sandy clay 

loam, 7.1-7.5, 2.1-3.0, 2.1-2.5, 

to prevent stress. 

ID2: Post Falls, Idaho, silt 

loam and silt, 4.6-5.5, 2.1-3.0, 

1.1-1.5, to prevent stress. 

IL1: Carbondale, 111. (low 

mowing), silty clay and clay, 

6.1-6.5,3.1-4.0,1.1-1.5, to pre-

vent dormancy. 

IL2: Carbondale, 111. (high 

mowing), silty clay and clay, 

6.1-6.5,3.1-4.0,2.1-2.5, to pre-

vent dormancy. 

INI: West Lafayette, Ind., 

silt loam and silt, 6.6-7.0, 0.0-

1.0, 3.6-4.0, no irrigation. 

KYI: Lexington, Ky., silt 

loam and silt, 6.1-6.5, 2.1-3.0, 

1.6-2.0, no irrigation. 

MD1: Silver Spring, Md., 

silt loam and silt, 6.6-7.0, 0.0-

1.0, 2.6-3.0, only during se-

vere stress. 

Mil : East Lansing, Mich., 

sandy loam, 7.6-8.5, 1.1-2.0, 

1.6-2.0, to prevent stress. 

NJ1: North Brunswick, 

N.J.,loam, 5.6-6.0,1.1-2.0,1.1-

1.5, to prevent stress. 

NJ2: North Brunswick, N.J. 

(low maintenance), loam, 5.6-

6.0, 0.0-1.0, 1.6-2.0, no irriga-

tion. 

NJ3: Adelphia, N.J., loam, 

4.6-5.5,3.1-4.0,1.1-1.5, to pre-

vent stress. 

OR2: Hubbard, Ore. (uni-

form shade), silt loam and silt, 

5.6-6.0,4.1-5.0,2.1-2.5, to pre-

vent dormancy. 

OR9: Halsey and Hubbard 

combined, N/A. 

PA1: University Park, Pa., 

silt loam and silt, 6.6-7.0, 0.0-

1.0, 1.6-2.0, only during se-

vere stress. 

PA2: University Park 

(mowed 4 times/year), silt 

loam and silt, N/A, 0.0-1.0, 

3.6-4.0, no irrigation. 

Rll: Kingston, R.I., silt loam 

and silt, 6.6-7.0, N/A, 1.1-1.5, 

to prevent stress. 

UB1: Beltsville, Md., sandy 

loam, 6.1-6.5, 1.1-2.0, 2.1-2.5, 

only during severe stress. 

WA1: Pullman, Wash., silt 

loam and silt, 6.6-7.0, 3.1-4.0, 

1.6-2.0, to prevent stress. 
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PRODUCT FfATURi 

Fine fescues 
Continued from page 22 

change." 
Other factors are that "only in 

recent years have we had extremely 
good varieties, and fescues aren't 
going to give you that bright green 
color we associate with North 
American golf," Hurdzan added. "So 
there is that reluctance of a lot of 
superintendents because they don't 
know how their golfers are going to 
respond to turf that's not bright 
green." 

Garrett Gill, a golf course 
architect based in River Falls, 

Wis., said fescues mix well with 
bluegrass, adding, "They seem to 
[green up] relatively well before 
even the blues. So they help 
stabilize the soil in the roughs." 

'The idea is that in the winter 
the roughs are going to be nice 
and green and the Bermuda will 
be dormant, so you get a distinct 
color band. In the summer, the 
fairways are a nice dark green, 
and the fescues look tawny — a 
nice way to say brown," he said. 

Brilman agreed with the 
advantages and added some of her 
own. 

"Sheep fescues are nice for the 
roughs because they provide color 

definition. They are very blue and 
the fairway grasses are green, so 
you can define the edges of your 
fairways with them," she said. 

"Some of them, such as 
chewings and slender creepers, 
can be used in milder climates. 
They'll take a short height of cut. 
In England, the Pacific Northwest 
and New England you can use 
them in combination with 
bentgrass on the fairways. 
Slender creepers look beautiful 
in the Pacific Northwest, but in 
Maryland they're dead." 

Waterville (Maine) Country 
Club superintendent Kyle Evans 
reported good results mixing 

fescues with ryegrass in some 
areas and with bentgrass in 
others. 

"It grows great in the shade, in 
the rough. It's tough to get 
bluegrass to grow up here, so I've 
been mixing fescues and ryes with 
real good success," he said. 

In the bentgrass-fescue mix, 
Evans said he has "no diseases to 
speak of," is "very happy with the 
color" and is pleased with its wear-
tolerance in high-traffic areas and 
playability around the greens. 

Barenbrug's Peters said: "It 
seems golf courses are more and 
more thinking, Instead of the 
generic fairway, tee and green, 

Fine Fescue is 
the Golf Course 
Grass of the 
Past, Present, 
and Future. 
Fine fescues are a big part of the 
history of golf, since the Scottish 
Links of olden times were carved 
from fescue covered dunes. 

Now, what has become fash-
ion, is simply retracing the roots 
of golf. Whether adding excite-
ment to bunkering, grassing 
around wetlands and wooded 
areas, or creating low mainte-
nance roughs, fine fescue is the 
choice of savvy architects, 
designers and superintendents. 

So, any way you cut it, fine 
fescue is making history ..again! 

Always specify Oregon Grown Chewings and 
creeping red fescue for world-class turfgrass. 

PINE 

Oregon Fine Fescue 
Commission 
866 Lancaster Drive SE, Salem, OR 97301 
503-585-1157 FAX 503-585-1292 

CIRCLE #117 

let's go with wildflowers, or more 
native species or something that 
suits the golf course maintenance 
and budget purposes.' 

"Also, fine fescues are lower-
growing. So, for real rough areas 
they're not going to end up waist-
deep." 

THE LOW-MAINTENANCE PLUS 
"Superintendents," said 

Brilman, "must keep nutrient 
levels down in maintaining fescue 
grasses. They are more 
susceptible to cold and damp 
diseases — moreso in the spring 
than the summer. They tend to do 
worse when fertilizer rates and 
irrigation are heavier. In more 
humid areas, people tend to over-
manage fine fescues, and that 
encourages disease and insect 
problems. 

"Fine fescues don't survive well 
in the transition zone and South, 
while tall fescues thrive in heat 
and humidity and are flexible 
regarding nitrogen and water 
use." 

The players 
in the world 
of fine fescues 

Advanta Seeds West, Inc., 33725 Co-
lumbus St. S.E., P.O. Box 1496, Albany, 
OR 97321; 503-967-8923. Circle #201 

AMPAC Seed Co., 32727 Hwy 99E, 
P.O. Box 257, Tangent, OR 97389; 503-928-
1651. Circle #202 

Barenbrug U.S.A., P.O. Box 159, 
Imbler, OR 97841; 503-963-2842. Circle 
#203 

DLF/Triflorum USA Inc., P.O. Box 
742, Albany, OR 97321; 503-752-1946. 
Circle #204 

E.F. Burlingham & Sons, P.O. Box 
217, Forest Grove, OR97116; 503-357-2141. 
Circle #205 

The Genesis Group, 60 E. South 
Temple, Suite 500, Salt Lake City, UT; 801-
321-7500. Circle #206 

International Seeds, Inc., P.O. Box 
168, 820 1st St., Halsey, OR 97348; 503-
369-2251. Circle #207 

Jacklin Seed Co., W. 5300Jacklin Ave., 
Post Falls, ID 83854; 208-773-7581. Circle 
#208 

Jonathan Green & Sons, Inc., P.O. 
Box 326, Farmingdale, NJ 07727; 201-938-
7007. Circle #209 

KWS Seeds, 22068 Case Rd., NE, Au-
rora, OR 97002. Circle #210 

LIMAGRAIN Genetics, Stationstraat 
124, Postbus 2,9679 EG Scheemda, Neth-
erlands. Circle #211 

Lofts, Inc., P.O. Box 146, Bound Brook, 
N.J. 08805; 201-356-8700. Circle #212 

Michigan State University, East Lan-
sing, MI 48824; 517-355-0214. Circle #213 

Medalist America, 33731 Hwy 99E, 
Tangent, OR 97389; 503-926-0126. Circle 
#214 

O.M. Scott & Sons Co., Marysville, 
OH 43041; 513-644-0011. Circle #215 

Oregon Fine Fescue Commission, 
866 Lancaster Drive, Salem, OR 97301; 
503-585-1157. Circle #216 

Olsen-Fennel Seed Co., P.O. Box 
15028, Salem, OR 97309; 503-371-2940. 
Circle #217 

Pennington Seed, Box 290, Madison, 
GA 30650; 404-342-1234. Circle #218 

Pickseed West, Inc., P.O. Box 888, 
Tangent, OR 97389; 503-926-8886. Circle 
#219 

Prodana Seeds A/S, P.O. Box 84, DK-
5250 Odense SV, Denmark; 66170024. 
Circle #220 

Seed Research of Oregon, Inc., 644 
S.W. 13th St., Corvallis, OR 97333; 503-
757-2663. Circle #221 

Tee-2-Green Corp., P.O. Box 250, 
Hubbard, OR 97032; 503-981-9571. Circle 
#222 

Turf Seed, Inc., P.O. Box 250, 
Hubbard, OR 97032; 503-981-9571. Circle 
#223 

Willamette Seed Co., 220 N. Jefferson, 
P.O. Box 791, Albany, OR 97321; 503-491-
3675. Circle #224 

Zajac Performance Seeds, 33 Sicomac 
Road, North Haledon, NJ 07508; 201-423-
1660. Circle #225 
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BRIEFS 

Hale Irwin 

CANFIELD BROKERING GOLF 
Jeff Canfield has opened a brokerage 

in Glen, N.H. for golf-related properties, 
primarily in Northern New England. 
Canfield has been in the development/ 
brokerage business for eight years and 
can help arrange financing .J A Canfield 
& Co. Brokers can be reached at 603-
356-6315 or by writing P.O. Box 203, 
Glen, N.H. 03838. 

IRWIN'S PANTHER CREEK OPENS 

SPRINGFIELD, 111. — Panther Creek 
Country Club, a Hale Irwin-designed 
course, opened May 24. Panther Creek 
is a 414-acre, 18-hole private golf club 

and residential 
community. The 
course challenges 
golfers with a 
series of strate-
gically placed 
hazards. "Our fo-
cus on the greens 
complex, with sub-
tle contouring of 

the greens and strategic placement of 
the hazards, will give golfers a fair 
challenge when judging their approach," 
said Irwin, who designed the track with 
Richard Phelps. The golf course was 
developed by Panther Creek 
Development and retained Helmkamp 
Construction as the general contractor. 

SAND CREEK ADDING NINE 
CHESTERTON, Ind. — Sand Creek 

Country Club has begun work on nine 
new golf holes on the southeast quadrant 
of the more than 500-acre property. 
Designed by consultant Jerry Mobley 
and Austin, Texas golf course architect 
Charles Howard, the new holes 
incorporate the varied landscape while 
remaining consistent with Sand Creek's 
original 18, designed by Ken Killian and 
Dick Nugent. Howard said, "You have 
more terrain to work with. This land 
has 35 feet of elevation difference. It's a 
very interesting part of the design. It 
will be the main difference in the 
perspective of the golf holes." 

GLACIERS HELPED NEWCOMB DESIGN 
WASHINGTON, Mich. — Receding 

glaciers actually formed the course 9,000 
years ago, but the Glacier Club will 
open in early August here. William 
Newcomb designed the 18-hole 
championship track, with major help 
from glaciers on nine holes. The 
centerpiece of a golf community, The 
Glacier Club course winds around seven 
lakes and ponds and features five tees 
per hole, oversized greens, 70 sand 
bunkers and 17 grass bunkers. 

The 11th hole shows a fraction of the beauty ofAnnBriar Golf Course. 

AnnBriar: A daughter's field of 
dreams comes true near St. Lou 
B y M A R K L E S L I E 

WATERLOO, 111. — Stan the 
Man Musial playing the har-
monica. Fourteen St. Louis 

Blues hockey players attending. Califor-
nia Angels General Manager Whitey Her-
zog lending support. Was this the grand 
opening of a public golf course or the 
induction ceremony at a sports hall of 
fame? 

"It was something else," understated 
William Nobbe of his AnnBriar Golf 
Course, which opened here May 28 with 
the gusto of a new National Football 
League stadium. 

Ann Nobbe, William and Nancy's 
daughter, who suggested building the 
course on the family farm before her 
tragic death in a car accident in 1990, 
wouldn't recognize the old alfalfa fields 
and woods. 

Crews from part owner Alois Luhr's 
Luhr Brothers Inc. construction firm of 
Columbia moved 800,000 cubic yards of 
dirt for architect Mike Hurdzan, cutting 
fairways up to 10 feet into the ground 
and building mounds up to 25 feet high 
between holes. 

The formerly flat fields comprise the 
front nine of AnnBriar, while the back 
nine runs through ravines, with a few 
holes cut through deep woods. 

Hurdzan used five sets of tees on most 
holes, and as many as seven on others, 
pushing the track's yardage from 5,100 
to 6,900 yards. 

Ann Nobbe was "very excited about 
this," said Nancy. "You feel like she's 
looking down, smiling, and saying, 'You 
did a good job.' " 

Nancy Nobbe said that "playing, you 
feel like you have the whole course to 
yourself. You can't see golfers on the 
other holes. You hear birds chirping. It's 
absolutely wonderful." 

The course has attracted a lot of 
people from St. Louis and some of the 
bigger towns in Illinois. "They're excited 
about it and think it's the best thing 
they've seen in a long time. So we can't 
help but be a little pumped up," William 
Nobbe said. 

Hurdzan sprigged zoysiagrass on the 
fairways. Most tees are also zoysia, 
except shady spots, which have ryegrass. 

Continued on page 26 

THE MAKING OF A NAME 

John Harbottle III 

Harbottie puts 
his signature 
on 1 st course 
B y M A R K L E S L I E 

SOUTH LAKE TAHOE, Nev. — 
John F. Harbottle III has had a hand 
in designing a score of golf courses 
from America to Brazil and Japan, but 
the most important of all to him is The 
Golf Club at Genoa Lakes. 

The Genoa Lakes track opened July 
4 weekend as the first "John 
Harbottle" design, though PGA Tour 
pro Peter Jacobsen collaborated on it. 

The semi-private daily-fee course 
is "very important to me," said the 34-
year-old Harbottle. "It's the foundation 
for my future. 

"You do a lot of training with others. 
But when you get a chance to do a 
course on your own, it's worth its 
weight in golf to get one under your 
belt." 

Harbottle, who has tutored under 
Pete Dye and is former director of 
golf course architecture for Perry E. 
Dye Design, said the Lake Genoa site 
was perfect for him. The developer, 
Jeff Dingman, acquired 225 acres, 
featuring more than 30 acres of 
wetlands and "a tremendous amount 
of wildlife habitat," Harbottle said. 

"A portion is alfalfa fields, which 
Continued on page 27 

Q| Cornish golf 

o A architecture's 
chronicler 

GCN: You've been designing golf 
courses over half a century. 

GC: Yes, I was off in the Army for five 
years [1940-45] and taught four years at 
the University of Massachusetts [1948-
52] 

GCN: And you've been teaching golf 
course design at Harvard University and 
other places for several years. 

GC: Seven years at Harvard. And Bob 
Graves and I have been doing it for 10 years 
at Golf Course Superintendents Association 
of America meetings. 

GCN: So is teaching in your blood? 
GC: I enjoy doing it. It's a great way to 

learn with all the young people and their 
questions. 

GCN: Have any of your students stepped 

into the course design business? 
GC: Oh, yes. Bill Robinson and I 

taught at Penn State back in 1970. I 
think six of that class are in the society 
[American Society of Golf Course 
Architects) today. Tom Clark, who was 
president last year, was in that class. 
We do find — particularly with the 

Continued on page 28 

Geoffrey Cornish, an elder statesman and 
chronologist of the architecture and architects of golf, 
has roamed the world of golf for the best part of a 
century — since he was hired in 1935 to evaluate soils 
for Capilano Golf Club in Vancouver, then under 
construction by famed architect Stanley Thompson. 
Cornish has authored 241 golf courses and co-authored 
the definitive book on course architecture, the critically 
acclaimed The Architects of Golf, with Ron Whitten. 

Geoffrey Cornish has built nearly a score of golf courses in 
Maine. His new nine at Bath (Maine) Country Club will 
feature this dogleg on the par-5 15th hole. 
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Multiple tees an industrywide doctrine, says Hurdzan 
By M A R K L E S L I E 

COLUMBUS, Ohio — 
Designing golf holes with five sets 
of tees soon will be standard 
practice, according to course 
architect Mike Hurdzan. 

"We believe that's the current 
way to go. If this is already not 
industrywide, it is going to be," 
said Hurdzan, citing his latest 
layout, Annbriar Golf Course in 
Waterloo, 111., which boasts at least 
five sets of tees, and in many 
instances six or seven. 

Alice Dye, wife and co-
designer with architect 
Pete Dye and a longtime 
proponent of "forward 
tees," was Hurdzan's 
"primary influence" for 
designing multiple tees. 

"She said we need 
more than two sets of 
tees. And I said, 'She's 
right,' " Hurdzan said. 'Then it 
struck me that we need more than 
two sets of men's tees. We need a 
set of pros' tees." 

Mike Hurdzan 

"It was common for 
us to have two sets of 
tees for men. But we 
only had one set for 
ladies, which made no 
sense. Likewise, it 
doesn't make any sense 
to have the pro play 
with the better 
amateur," he said. 

"We're trying to set up the 
course so that the shot values tend 
to be relatively the same. Once 
you reach the landing area, there's 

nothing you can do to equate the 
course. It has to be done with 
multiple sets of tees. 

"Women who play the front tees 
love the golf course. With the 
slope ratings, all women don't 
have to play the same set of tees. 
Some play one set of tees and it 
doesn't affect their handicap. 
Another group plays another set 
and it doesn't affect their 
handicap." 

Ideally, Hurdzan wants his 
courses to play as short as 5,000 

The best drive from tee to green. 
The Ransomes 300* The ultimate fairway mower* 

yards to as long as 7,200. 
The National Golf Foundation 

says the average male player hits 
the driver 199 yards roll and carry. 
The average woman hits a driver 
131 yards. 

Hurdzan and his lead architects 
select the prime landing areas on 
each hole. From the pro tees to 
the prime landing areas is 270 
yards. From the next set of tees— 
for A players — it is about 240 
yards to the same landing area. 
The next set of tees — for the 
average male golfer and 
professional lady golfer—is about 
210 to 215 yards. 

The next set — for seniors, A 
ladies and middle-aged juniors — 
is 175 yards. The forward tees are 
set at 140 to 150 yards for 
beginners, super-seniors and 
people with not a lot of upper-
body strength. 

"We design from the back tees 
to the green, then fit the front tees 
in. If you make the terrain fit for 
the back set, it works well for 
forward tees," Hurdzan said. 

AnnBriar 
Continued from page 25 

"We went to bluegrass-rye in the 
rough; tall fescues in the secondary 
rough; then hard fescues, chewings 
fescues and native grasses in accent 
areas, the tops of mounds, and in 
the out-of-play areas," Hurdzan said. 

He chose fescues, he said, 
because "they add color and those 
are going to be the driest, hottest 
areas. Those grasses can survive 
better than anything else. They are 
environmentally sound. You don't 
have to worry about pesticides, 
water, fertilizer and mowing." 

Steve Maas, who was on board 
for construction and grow-in of 
Coeur d'Alene Resort in Idaho and 
the Country Club at Castle Pines in 
Colorado, is superintendent at 
AnnBriar. 

Mow more in less time. The 300 has a 116" cutting 
width and mows in four-wheel drive up to 7.5 mph. 
With a transport speed of 15 mph in two-wheel 
drive, no other mower moves as fast. 

Achieve a superior cut. 
Steerable floating heads 
with variable weight 
transfer hug ground 
contours, while 6.5" 
diameter, variable speed 
reels deliver the highest 

clip frequency. 

lift, outfront wing units, and 
cross-cut capability. Grass 
catchers available. 

adjustment ranges from .25" 
to 1.5". Quick change front 
or rear clipping dispersement. 

Visit AnnBriar and, depending 
on who's in town playing the St. 
Louis Cardinals, you could spot the 
Atlanta Braves' Tom Glavine and 
John Smoltz, or Turner Broadcaster 
Network's Don Sutton, or Herzog, 
a country boy who knows a number 
of people in the area. 

"Evidently, there's something 
about the course in the Cardinal 
visitors' clubhouse," Nancy 
Nobbe said. "We're close to St. 
Louis. Five of the Atlanta Braves 
played here. It was fabulous. 

"Some Phillies came out to play 
last week but it rained. Whitey 
Herzog and his wife were out last 
night..." 

The future of AnnBriar bodes 
well, gauging from results of its 
seven-day advance tee time. 

"Usually, a half hour or 45 min-
utes after we open on a Sunday 
morning, we've sold all the tee 
times for the next Sunday," Will-
iam Nobbe said. "Last Monday 
315 people played here. But we 
don't want that much play." 
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Driven to be the best 

No other fairway mower can match the combined quality of cut and production 
capabilities of the new Ransomes 300. In fact, the 300 is the industry's 

only "right" weight, fine-cut, four-wheel drive fairway mower. It's a 
master class machine that out cuts, out powers, outperforms 
and outlasts the competition. 

For the fairway mower that's in a class by itself, 
drive the Ransomes 300. You'll find its the 

best drive from tee to green. 

Call 1-800-228-4444 for the dealer 
nearest you to arrange a free 

on-site demonstration. 



The 18th hole at the John Harbottle/Peter Jacobsen-designed Genoa Lakes course. 

Harbottle 
has other 
projects 
lined up 

Continued from page 25 

gave me the freedom to add some 
contours. There are sand dunes 
down through the Carson River 
valley. We tried to put back what 
was there naturally." 

He said the 5,008- to 7,263-yard 
layout offers "terrifically balanced 
holes. You never play in same 
direction twice in a row. All par-3s 
are in different directions and 
measure from 150 to 235 yards. 
The 8th hole is a classic Redan. 
That's my favorite. 

"The 6th, 7th and 8th — 3-, 4-
and 3-pars — are as fine a stretch 
of golf holes as I've had a chance 
to work on." 

It will host the Nevada State 
Amateur Championship Aug. 17-
19. 

Harbottle, voted into the 
American Society of Golf Course 
Architects in 1992, said the 
strongest influence on his design 
philosophy came from Pete Dye 
"and a trip I made to Scotland in 
1985." 

His trademark, he said, will be 
"naturalness with a links touch. I 
try to challenge the expert and 
still allow for the average guy. I 
design for a variety of ways to play 
each hole. Holes can have heroic 
carries but that won't be the only 
route to the green. And I try to 
work with the land and make it 
work for the golf." 

Harbottle already has four other 
projects lined up, including one 
that's under construction in 
Woodland Park, Colo., outside 
Colorado Springs. Called Mule 
Creek, it will be part of a residential 
development and will be open to 
resort and daily-fee play. 

He has been selected to work, 
along with landscape architect Lynn 
William Horn on a municipal course 
for the city of Sumner, Wash.; will 
add 18 holes to the city of 
Bremerton, Wash.'s Gold Mountain 
course; and will design a public track 
for the city of Nampa, Idaho. 

He expects to begin con-
struction this year on all three. 
GOLF COURSE NEWS 

DEVELOPMENT 

D.J. Pakkala takes on duties in Asia 
with CCA International's golf division 

HONGKONG — D J. Pakkala has joined 
CCA International Ltd. as golf development 
manager in the company's Hong Kong 
corporate headquarters. 

The firm, which has no relationship to 
Club Corporation of America, entered the 
golf industry two years ago after 15 years in 
the city club management business. 

Pakkala will provide golf management 
support to the growing number of golf clubs 
under management contract; expand the 
turfgrass client consulting base beyond 

those currently in Japan while providing 
technical assistance, and assist in 
developing new business opportunities. 

Pakkala previously worked in 
management with International Golf 
Partners (a Pebble Beach, Calif.-based 
development firm); as director of golf 
operations with the Pebble Beach Co.; and 
in turf management with the Vintage Club 
in Indian Wells, Calif., Medinah Country 
Club in Chicago, and Philadelphia Country 
Club. 

That s because we know you can't 

afford to wait forever. So, in those 

rare cases when you can't get parts 

immediately from your Toro distributor, 

our Parts Delivery System offers 

three ways to meet your schedule. 
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guarantees delivery in 

a day * or your parts 

are free. And Direct Today 48 Hour means 

reliable arrival in two days * 

Toro Parts Delivery. Another way 

we help turf care professionals create 

extraordinary beauty and playability. 

Right on schedule. 

HelpingYniPut Quality Into Play.™ 
*For full program details, contact your local Toro distributor. 24 Hour Fast Track and Direct Today 48 Hour delivery are available 
in the 48 contiguous states and cover only parts supported by The Toro Company, Minneapolis, and do not include irrigation or 
certain engine parts. Program subject to carrier delivery restrictions. ©1993 The Toro Company. The Toro Company, 8111 Lyndale 
Avenue South, Minneapolis, Minnesota 55420. "Toro" is a registered trademark of The Tom Company. 



Cornish architecture's definitive historian 
Continued from page 25 

Harvard class — that a lot of the 
students work with architects. They 
may have already graduated from 
college in landscape architecture. 
They take the course because they 
have had no training in this area. 
The superintendents' course is to 
give them an idea of what problems 
we have and what they can do to 
adopt the philosophy of the architect 
in maintaining their courses. 

GCN: You're a true historian in 
golf course design. Please trace 
through the trends in design to 
where we now stand, where the 
buzzword among architects is: "I'm 
building a golf course that will 
challenge the low-handicappers and 
be enjoyable for the high-
handicappers." 

GC: When I started with Stanley 
Thompson [1935] it was with 
Thompson, Jones and Company. 
That was Trent [Jones], who was a 
very young man and Stan's partner. 
There were a lot of the great names 
of the '20s like Thompson, [A.W.] 
Tillinghast and [William S.] Flynn. 
They each had their separate school 
[of thought]. All of us followed one 
of their schools. 

Trent remained the dominant 
influence for one generation. Then 
Pete and Alice Dye went to Scotland 
and came back with a links style 
and modified it. It's a links style 
with a North American flair—much 
more elaborate then they have over 
on the other side of the pond. You 
see all those shapes there. And that's 
quite a bit the style now — a Pete 
Dye school that everybody went 
after. 

Now that's modifying again. You 
say that buzzword, but it's true. 
People are struggling with making 
a course that's worthy of hosting a 
tournament but on the other hand 
is enjoyable for weekenders. It's a 
buzzword, but it's definitely a sound 
policy. And I think everybody's 
trying to follow it. 

GCN: Trying to get as wide a 
range of players as possible to play 
the courses, and that makes them 
more financially solvent, too. 

GC: Very much so. The odd thing 
is, those tough courses sell real 
estate. People hear some course is 
the toughest in the country and 
they all want to buy lots next to it. 
They have immense waiting lists. 

GCN: Basically, what is your 
philosophy? 

GC: We try to create a course 
that can actually be used for 
tournament play but on the other 
hand can be enjoyable for most of 
the people, who are out to relax. A 
small portion of golfers are out to 
excel, and we should cater to them. 
But I suppose 80 percent of the 
people who play are out there to 
relax. They'd like to bring their 
scores down but they still want to 
get out there in the sun and walk 
around. And it's entirely possible to 
build a golf course comfortable for 
those out to relax and for the best of 
the others. 

GCN: How do you do that? 
GC: One thing is the placement 

of tees and the various lengths of 
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the courses. A lot of courses done 
today stretch out to 7,000 yards; 
the shortest distance might be 
4,800; and there might be three 
sets of tee markers in between. 
The placement of the bunkers has 
a lot to do with it, too, and the roll of 
the greens. 

GCN: Superintendents say you 
stop in and check on your courses, 
and see what kind of improvements 
can be made. Is that because it's 
like a child of yours, that you gave 
birth to it and you want to see it 
growup, or is there another reason? 

GC: You know, I'm getting older 
now and I'll get to a course and find 
I worked with the superintendent's 
father, or even their grandfather. 
But, to answeryour question, there's 
afascination, to see whaf shappened 
and then to work with those 
superintendents. They wantto know 
a little more about golf course 
design. That's why Bob Graves and 
I are so pleased we can give these 
four or five seminars a year to 
superintendents. 

GCN: Do you suggest 
improvements to make the courses 

more playable? 
GC: Yes. Agolf course can change 

just on its own, without a bulldozer 
going in. Merely the trees growing 
makes a major difference. 

GCN: You design and teach and 
write books. What is your greatest 
interest? 

GC: It's opening brand new 
courses. I like to redo courses. We 
do a tremendous number of old 
courses... and that is very 
interesting, working with many of 
the older clubs. We're also design 
consultants and work with clubs 
over the years. And that is very 
interesting. But it's much more 
fascinating to take a raw piece of 

ground and someday see a golf 
course on it. 

GCN: What course of action 
should a person take to become a 
golf course architect? 

GC: I feel the correct academic 
background is landscape archi-
tecture. I suggest a person work 
summers for a superintendent to 
get that feeling. We advise people 
not to start out on their own, but to 
work for somebody else for an 
apprenticeship period. For a long 
time, unfortunately, there weren't 
enough of us around to accom-
modate all those people. But now, 
with designers like Nicklaus and 

Continued on next page 

Many leaders have come 
ana gone since 1964-
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D E V E L O P M E N T 

Cornish 
Continued from previous page 

Palmer with maybe 50 or 75 on their 
staff, a lot of the young men and 
women can start with them and 
then get out on their own. It used to 
be a Catch 22 for young people, 
unless they accidentally hit it right. 

Academically, we can't teach you 
how to design a golf course. The 
only way is to get on and work one 
out. But how can you do it? At one 
time there were just 22 [architects] 
offices in the country. It went up to 
100 [caused by] touring pros hiring 
young landscape architects and 

starting off so many of those young 
men and women. 

GCN: So you think touring pros 
are qualified to design courses? 

GC: As long as they get [hire] a 
graduate in landscape architecture, 
they definitely are. And that's what 
they're all doing. I think most of us 
in the society feel that they're 
actually adding another dimension 
to our art form. They're spotting 
quite a few things we never spotted. 

GCN: like what? 
GC: Well, the mere fact of their 

wide knowledge of the game helps. 
They point out what a wonderful 
thing it is to see your ball roll on the 
drive, so the tee should be high 

enough so you can see. I don't think 
Trent Jones or the rest of us noticed 
that. But the touring pros saw that 
right away. 

GCN: You teach design laws in 
your classes that should not be 
broken. Have you ever broken any 
of your laws? 

GC: Oh, sure. Every one. Bob 
Graves and I both emphasize, "We 
are giving you guidelines and 
they're all to be broken if necessary." 
The first thing you've got to 
recognize is that designing a golf 
course is an art form. An artist 
doesn't follow any strict path, does 
he? It's the same way in designing a 
golf course. Cypress Point is an 

example. We talk about not having 
two par-5s in a row, or two par-3s 
back-to-back. Cypress Point has 
both, and two of the greatest par-
3s in the nation. 

GCN: When you design or 
renovate a course, are you going 
in with an eye to adding tees or 
bunkering? 

GC:Yes.Firstofall,peoplewere 
hitting the ball much further, but 
in the last few years that seems to 
have subsided. They're not hitting 
it much further. But touring pros 
could go right over the top of 
bunkers that we placed even in 
1970, and they don't come into 
play at all. We had them at about 

260 [yards out] and now you've got 
to get them out 270. 

GCN: So when you renovate, you 
might put the bunkers out another 
10 yards, near the landing zone but 
not in the landing zone. 

GC: Yes. We try to catch people 
strategically, rather than penally. 
There used to be the old form of 
penal design. You had to carry 
bunkers or water on each shot. But 
you don't this way. The bunker is 
placed to test you. If you accept the 
challenge and you're successful, you 
have a premium. Heroic is another 
kind of design, where you cut off 
what you want. 

GCN: You like to give people 
heroic decisions? 

GC: Everybody should have one. 
All the old Charles Blair Macdonald 
courses have heroic holes on them 
— like the 5th at Mid-Ocean, or 
14th at Augusta National, or 16th at 
St. Louis Country Club, or 3rd at 
Yale. 

GCN: What compelled you to 
write your book. Was it a feeling 
of history or just a desire to write. 

GC: It was definitely a feeling of 
history. Stan Thompson was quite 
a historian, being one of the old-
timers who worked with guys like 
Willie Park. Stan got me 
interested. We'd be driving along 
and he'd say, "See that course 
over there. Willie Park Jr. did 
that." I starting keeping a list of 
them. I kept a list for about 40 
years... We [he and Ron Whitten] 
made the list. Then we found we 
felt the history of golf architecture 
was extremely important, both to 
the playing of the game and to 
golf architecture. 

I think that adds another 
dimension to the game of golf. I 
believe that when we wrote that 
book that 99 percent of the golfers 
in the United States didn't know 
that there were classic holes, like 
the Redan or the Alps, or the Cape 
or any of those that have come 
from Scotland. As a matter of fact, 
I'd go into courses and they'd have 
changed things. I'd say, "Gosh, 
you're taking the bunker out that 
makes the Redan." Now, with that 
book and other publicity Ron has 
given it, I think people are aware 
that there are classic golf holes. 
Another reason I wrote the book is 
because I feel it adds the dimension 
to golf that a golf architect must 
know a lot about the history of golf. 

GCN: Who did you have in mind 
as readers? 

GC: We had the general public 
in mind. We had a very fortunate 
thing happen... I had a terrible 
fight with the publisher to get that 
list of courses and their architects. 
He thought it would have the 
interest of a telephone directory. 
But that's the thing that tells all 
the info. 

Many people, even if they're 
just going to play a course in 
Florida, like to have that book 
handy and consult it before they 
go. I've had many a wife tell me, 
"My husband's been out of school 
for 20 years and I've never seen 
him read a book before. But what 
he's looking over is the last 20 
courses he played and who 
designed them." 
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One has stood the test of time. 
It's a fact. The Cushman Turf-Truckster® is the 
industry's leading work vehicle and has been for 
30 years. No other all-purpose turf vehicle works 
as hard or lasts as long. Year after year, the Turf-
Truckster proves its superiority. 

Today's Turf-Truckster is a premium hybrid that's 
engineered to meet customer needs by offering 
greater payload capacity, increased versatility, 
built-to-last durability and more standard 
features than any other turf work 
vehicle on the market. The three-wheel 
model is designed to carry 2,500 pounds, while 
the four-wheel model can accommodate 2,600. 
And, no matter what the load, the Turf-Truckster 
boasts the lightest footprint in the industry. 

There is no doubt about it. Today's Turf-Truckster 
is the best Turf-Truckster ever built, making it the 
heart of any efficient, highly productive 
maintenance program. 

The Turf-Truckster has earned its leadership 
position by proving itself on turf all over the world. 
Day after day. Job after job. See your dealer today 
about the new Turf-Truckster. It has not only stood 

the test of time, but has even gotten better. And 
that's the mark of a true leader. 

For a free video on today's Turf-Truckster, 
call 1 ̂ 800^228-4444. 
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Great advances noted 
at international conclave 
Continued from page 1 

For instance, the potential for 
fertilizer nitrogen and pesticides 
leading into drinking water supplies 
is real, but golf courses are not the 
culprits, said Cornell University's 
A.M. Petrovic. 

'The leaching of nitrates from 
fertilization of turfgrasses appears 
not to threaten ground-water quality. 
Lawn fertilization was found to have 
only a minor impact on nitrate levels 

in ground water, where other land 
uses like corn production and 
suburban activity (septic tank) 
resulted in nitrate levels in ground 
water in excess of drinking water 
standards," said Petrovic, of the 
Department of Floriculture and 
Ornamental Horticulture at Cornell 
University on Leaching: Current 
Status of Research: 

Petrovic noted that scientists at 
nine universities are studying the 

fate of 16 pesticides in the turfgrass 
environment. 

Speaking on "Pesticides and 
Nutrients in Turfgrass Runoff," 
Penn State University pesticide 
education coordinator Scott A. 
Harrison said: "Both empirical 
evidence and documented studies 
indicate that runoff volumes from 
well-managed turfgrass stands are 
minimal..." 

Lowrunoffvolumes and effective 
attenuation of chemicals "suggest 
that runoff is probably not a major 
pathway for applied chemicals to 
migrate from their intended site," 
Harrison said. 

Other speakers called for 

scientists to drawfrom and correlate 
their research with that of others. 

"Future research efforts and 
scientists working on these 
environmental issues will have to 
be much more aware of the total 
picture and the role turfgrass plays 
in the holistic scheme of human 
culture," declared Mike Kenna and 
G.L. Horst of the United States Golf 
Association Green Section in their 
presentation on 'Turfgrass Water 
Conservation and Quality." 

And L.L. Burpee of the University 
of Georgia declared that 
"researchers are not immune" to 
the human philosophy ofrewarding 
innovation and invention but 

ignoring adaptation and integration. 
"Researchers tend to be 

engrossed in the search for the 
ultimate solution to problems 
through invention, rather than take 
what has been invented previously 
and make it work better," Burpee 
said in his talk on "Integrated 
Control of Turfgrass Diseases: 
Research and Reality." He added 
that in turfgrass pathology, this is 
exemplified by composts, biological 
controls and disease-resistant 
grasses. 

Integrated control (IC) is the use 
of multiple pest- or disease-control 
strategies where one strateguy has 
a detectable effect on another. 
Methods of disease control include 
chemical, biological, genetic, 
nutritional and physiological, 
environmental, and pathogen 
detection and disease forecasting. 

"IC is a system that functions on 
commitment, education and long-
term planning...," Burpee said. 
"Unfortunately, pathologists are not 
conducting the five- to seven-year 
research projects required to 
demonstrate possible interaction 
between the long-term effects of 
cultural practices and shorter-term 
factors such as fungicide efficacy. 

"If teachers cannot provide 
concrete examples of the benefits 
of IC, the process will remain a 
concept that receives extended 
discussion but little action." 

Daniel A Potter of the University 
of Kentucky's Department of 
Entomology said the integrated 
control stressed by Burpee for 
diseases is gaining ground in insect 
management. 

'The U.S. turfgrass industry is 
confronted with issues and 
challenges that will force 
fundamental changes in the way 
insects and other pests are 
managed," Potter said. "Concerns 
about potential health risks and 
environmental side-effects of 
pesticides are mandating that 
turfgrass managers reduce their 
reliance on conventinoal insec-
ticides and make greater use of 
alternative tactics." 

Despite limited resources and 
personnel devoted to integrated 
pest management (IPM) research, 
Potter said: "There has been 
significant progress in developing 
particular components of IPM for 
turfgrass. University and industry 
research on entomopathogenic 
nematodes, microbial insecticides, 
insect growth regulators and host 
plant resistance may soon provide 
effective alternatives to conventional 
insecticides for some pests. 

"Progress has been slower in 
other key areas such as sampling 
and risk assessment, biological and 
cultural control, consumer and 
industry education, and pri-
vatization of IPM." 

Dr. James Watson, president of 
the international conference, 
termed it "very successful." 

He said that new technology in 
genes, genetic transfer, tissue 
culture and other several areas show 
"great potential." 

The first fruits of this work, he 
said, have been "the tremendous 
number ofnew [turfgrass] cultivars 
released in the last five or sixyears." 
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BRIEFS 

CCA ADDS FOUR 

Club Corporation of America recently 
added four country clubs to its roster of 
more than 200 national and international 
clubs. CCA acquired Monarch Country 
Club in Stuart, Fla., and Falcon Point 
Country Club in Houston. CCA will 
manage member-owned Cliffside Coun-
try Club in Simsbury, Conn., and 
Braeburn Country Club in Houston. 

RTC SELLS RIVERS EDGE 

SUN CITY CENTER, Fla. — Florida 
Design Communities was scheduled in 
mid-July to purchase Rivers Edge Yacht 
& Country Club in Fort Myers from the 
Resolution Trust Corp. River's edge is a 
547-acre gated community with an 18-
hole golf course. Improvements are 
planned to the par-72 layout. This latest 
acquisition brings the number of golf 
holes operated by FDC to 171, making 
it one of the largest golf companies in 
the Southeast. 

IBS TEAMS WITH GOLF ENTERPRISES 

Executive courses: Gems by any 
other name, deserving a better fate 
B y M A R K L E S L I E 

First, trash the name "executive" 
golf course. Second, build in 
playing conditions comparable 

to championship-length tracks. Third, in-
corporate it with a variety of other prac-
tice and playing options. Then you have 
an executive golf course that will thrive, 
not take a dive. 

That's the belief of owners, golf direc-
tors and designers involved in golf faci-

lities that carry the moniker — some say 
misnomer — "executive." 

"In my opinion, executive golf courses 
are one of the greatest things ever 
dreamed up," said course architect Tom 
Fazio of Jupiter, Fla. "Unfortunately, they 
failed. They weren't accepted in the mar-
ketplace." 

Fazio's death warrant for these facilities 
may be premature. But the failure of so many 

Continued on page 36 

cial manage-
ment system for 
all 25 of its 
courses and cor-
porate head-
quarters. All 
GolfEnterprises 
facilities should 
be automated by 
spring 1994. Jay Livingood has joined 
IBS as director of marketing. Livingood 
was previously VP of Forecast Golf 
Marketing. 

AGC ACCEPTS UNIVERSAL GOLF TICKET 

American Golf Corp. recently opted 
to accept the Universal Golf Ticket at 
100 of its facilities, bringing the number 
of participating courses in the corpo-
rate premium program to 500. The Uni-
versal Golf Ticket is used as a gift en-
abling the recipient to exchange it for 
one round of golf at a participating facil-
ity. Corporate Sports Incentives of 
Merrimack, N.H, operates the program. 

CONTINENTAL BUYS BROKEN WOODS 

Continental Golf Corp. of Minneapo-
lis has purchased Broken Woods Golf 
Club in Coral Springs, Fla. Textron Fi-
nancial Corp. provided funding for the 
acquisition of the suburban Ft. Lauder-
dale facility. Continental Golf also oper-
ates Wedgewood Golf Club in St. Paul, 
Minn., and Big Creek Golf Club in Mem-
phis, Tenn. 
GOLF COURSE NEWS 

Casper's cure: Don't confuse golf 
'the game' with golf 'the business' 
B y P E T E R B L A I S 

"We run golf facilities like the businesses 
they truly are." 

That simple philosophy, espoused by 
Marketing Director Rich Katz, is the cor-
nerstone of Billy Casper Golf Management. 

Too often golf the game is confused with 
golf the business. And the result, according 
to Katz, is potentially profitable ventures 
teetering on the brink of finan-
cial ruin. 

"We take a business-like ap-
proach to a club's situation and 
strike a balance between the 
bottom line and member ser-
vices," Katz said. 

Founded in 1989, BCGM is a 
full-service company that can 
provide complete operation and 
marketing activities to all types 
of golf facilities. The Vienna, Va.-based firm 
specializes in devising and implementing 
workshops for clubs experiencing finan-
cial difficulties. 

BCGM has been in the news lately for 
developing derived investment values of 
former Landmark Land Co. golf properties 
the Resolution Trust Corp. auctioned off 

This story is the first in an occasional 
seriesfeaturing golf course management com-
panies. We invite management firms to send 
us information on their businesses for pos-
sible use in future articles. Address any cor-
respondence to Peter Blais, Golf Course News, 
PO Box 997, Yarmouth, ME 04096. 

Billy Casper 

last month in Dallas. Even with the greater-
than-expected interest in the auction, the 
properties sold within 10 percent of 
Casper's figures. 

"It was comforting for us to see that our 
valuations were consistent with what in-
vestors thought the properties were worth," 
said Vice President of Operations William 
Ochsenhirt III, who was heavily involved 

in the property valuations. 
Casper has also made news for 

recent membership solicitations 
(adding 30 members in 30 days 
at Swan Point Yacht & Country 
Club in Issue, Md.) and success-
ful conversions from daily-fee to 
semi-private courses (selling 45 
memberships at former daily-fee 
Goose Creek Golf Club in 
Leesburg, Va. in just two 

months). 
'The key [with any daily-fee to semi-

private conversion] is striking a nice bal-
ance between outing, member and public 
play. For some clubs, that's a real prob-
lem," Katz said. 

In addition to Swan Point and Goose 
Creek, BCGM is involved in Cedar Crest 
Country Club in Centerville, Va.; Cranbury 
(NJ.) Golf Club; Holly Hills Country Club 
in Frederick, Md.; Kiln Creek Golf & Coun-
try Club in Newport News, Va.; Stoneleigh 
Golf Club in Round Hill, Va.; Loch Ledge 
Golf Club in Yorktown Heights, N.Y.; 
WestWinds Country Club in Frederick, 

Continued on page 36 

Public Golf '93 

set for Nov. 14-16 

at Wild Dunes 
YARMOUTH, Maine — Golf 

Course News has announced 
dates and location for "Public 
Golf '93." Sponsored by Golf 
Course News, the program will 
be held Nov. 14-16, at the Wild 
Dunes Resort in Charleston, S.C. 

This year's conference will also 
mark the inaugural Editor'sTour-
ney, a golf tournament to be 
played Sunday morning on the 
Links Course at Wild Dunes. The 
dramatic seaside layout was de-
signed by Tom Fazio and is rou-
tinely rated among the top 100 
courses in the nation. 

"Managers of public golf 
courses need to continue to learn 
and apply powerful results-ori-
ented business tools to run their 
operations" said Hal Phillips, Golf 
Course News editor and program 
chair. 

"Last year's conference re-
ceived rave reviews — and met a 
real need in the golf course in-
dustry." 

The national two-day confer-
ence is designed for course man-
agers, owners, operators, and 

Continued on page 33 

Integrated Business Systems of Rich-
mond, Va., has signed a contract with 
Santa Monica, Calif.-based Golf Enter-
prises to de-
velop, install and 
maintain a finan-
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Marketing Idea of the Month 

Membership 'test drives1 paying dividends at Phoenix clubs 
B y P E T E R B L A I S 

PHOENIX—You can test drive 
a $12,500 car? Why not a $12,500 
golf course membership? 

That was the logic behind 
Ahwautkee Country Club's inno-
vative new marketing program 
organizers hope will help fill some 
of the 100 vacant spots on its mem-
bership roster. 

For $175 a month — the same 
monthly dues as a regular family 
membership — potential mem-

bers can enjoy all the privileges of 
full membership, without paying 
a $12,500 initiation fee (The price 
is $125 at executive-length sister 
club The Lakes at Ahwautkee). 

"Prior to purchasing a new car, 
a test drive is essential," said Sid 
White, general manager of 
Ahwautkee Golf Course Limited 
Partnership, which bought the 
course last fall. 

"Even before buying new golf 
clubs, trying them out first is im-

portant. So why should it be any 
different when making the impor-
tant decision to join a country 
club?" 

The offer is available for a mini-
mum three months from May 1 
through Sept. 30, a five-month 
period during which half the 
club's 350 regular members leave 
the state for Northern climates. 

"It's a pretty transient member-
ship, so we had the space avail-
able," said Marketing Director 

For "Real" Pre-emerge Values... 

RegalStar' 
RegalStar® is an innovative 

formulation of two selective Jflfej) 
herbicides, oxadiazon and Qfr^Aer^i 
benefin impregnated on slow-
release, non-burning Regalite™ 
(nitrogen). This unique for-
mulation allows turfgrass 
managers to weed and feed in 
a single application for season-
long results. Costly multiple ap-
plications not required. 

RegalStar * is the real value in pre-emergent 
herbicides. Results prove it! 

# Season-long herbicidal control of crabgrass, 
goosegrass, crowfoot, and many annual broadleaf 
weeds, including spotted spurge, chickweed and 
knotweed with one application. No escape weeds. 

# Easy to apply—non hydroscopic urea-formaldehyde 
(Regalite™), stays free-flowing for excellent place-
ment. Season-long, non-burning nitrogen for uniform 
growth. 
# Because RegalStar® does not prune roots, it is the 
preferred product to grow in all vegetatively planted 
grasses. 

# RegalStar® has established new standards for turf-
grass excellence. 

*For added value, sign up for the Early Order Discount Program available on all Regal Pre-emergent 
Herbicides. Anticipate your needs and place your order before September 30th. 

RegalKade™ is prodiamine 
impregnated on Regal 
premium fertilizers. It controls 
crabgrass, annual bluegrass, 
crowfoot, chickweed and 
many other annual grass and 
broadleaf weeds in establish-
ed turf and landscape or-
namentals. RegalKade™ pro-
vides all the values of the Di-
Nitro Analine (DNA) pre-
emerge products plus: 

# No yellow stains on sidewalks, clothing or 
equipment. 

# Single application for summer-long control, or 
winter-long control. 

# Stays where its put, no leaching due to insolubility. 

# Effective over newly seeded grasses, including 
over-seeded turf. 

Economical—all for less money. 

"Setting New Standards For Turfgrass Excellence" 

P.O. Box 900 • Alpharetta, Georgia 30239 • 1-800-621-5208 
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John Malin. 
Fifty people signed up for the 

program, which Malin expects will 
produce an additional $50,000 in 
revenue this summer. 

But more importantly, if 30 to 
40 percent of test drivers opt to 
join the club, which Malin antici-
pates they will, that's another 10 
to 20 new members. 

'The program has brought in a 
lot of people who have toyed with 
the idea of joining a club for the 
first time or haven't been a mem-
ber of a club for years, but didn't 
want to plop down $12,000 with-
out at least seeing how things 
work," Malin said. 

Ahwautkee is coupling the test 
drive program with a second pro-
motion, a grand prize drawing for 
an all-expense paid trip to the 1994 
U.S. OpenatOakmont (Pa.) Coun-
try Club. 

Through the first two months, 
members responded with 100 re-
ferrals for new members. Malin 
said 30 to 40 are "on the edge of 
becoming full members." 

The trip includes round-trip air-
fare for two, five nights lodging, 
rental car, two U.S. Open weekly 
badges and spending money. 

Current members earn chances 
at the drawing for each new mem-
ber they recruit. New members 
are also entered upon joining. 

The program runs through May 
10, 1994, and includes monthly 
winners of such prizes as a set of 
Ping golf clubs, Phoenix Cardi-
nals season tickets, pro shop gift 
certificates and free monthly dues. 

The first month's winner, 
Edwina Dennis, won a logoed lug-
gage bag, a month's worth of dues 
and accumulated six chances for 
the grand prize drawing. 

NCA releases 
new publication 

The Model Membership Admis-
sion Process — the first of a new, 
two-part National Club Associa-
tion publication — is scheduled 
for release this summer. Part two 
will be released next year. 

Designed to assist club officials 
in assessing their own admission 
procedures, it includes guidelines 
for sponsorship, procedures for 
extending an invitation to mem-
bership, and waiting list options. 

Intended to be a summary of 
practical solutions and guidelines, 
the material is derived from a 
mixture of legal precedents, pre-
vious lessons and practices 
learned by NCA clubs, and com-
mon sense and expertise of lead-
ing club officials and legal experts. 

Part two will focus on various 
membership categories and spe-
cial membership problems, such 
as divorce, joint memberships and 
corporate and corporate-spon-
sored memberships. 

Additional copies will be avail-
able to members for $15. 
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Don Rossi Scholarship awarded 

Ferris State University stu-
dent Michael Neil recently re-
ceived the National Golf 
Course Owners Association's 
Don Rossi Scholarship, de-
signed to aid students in the 
field of sports administration. 

Neil, who is from Eugene, 
Ore., is a junior in the Big Rap-
ids, Mich, school's Professional 
GolfManagementProgram.An 
honor student, Neil has served 
an internship at Portland's 
Waverly Country Club and is 

working as an assistant pro this 
summer at Sunset Ridge Coun-
try Club in Northbrook, 111. 

Neil plans to spend an in-
ternship at a resort "so that I 
may determine which type of 
golf facility will make the best 
use of my personality and 
knowledge of the golf business. 

Last year's recipient was Bill 
Anderson, who now serves as 
assistant executive director of 
the Florida State Golf Associa-
tion. 

Privatization backfires in Corpus Christi 
B y M A R K S M A R T 

CORPUS CHRISTI, Texas—A 
broken contract for private man-
agement of the city golf courses 
here has left the former munici-
pal course workers and the new 
private employees in limbo. 

In the transi t ion stage to 
privatization, from October to 
December 1992,14 of the 16 mu-
nicipal employees were absorbed 
into other city departments with a 
promise that they could return to 
golf jobs within a year if the 
privatization contract fell apart. 

The new workers recruited by 
the private management com-
pany, Phoenix Group Holdings, 
Inc., were employed by the city in 
a contract labor status while the 
city awaited required perfor-
mance bonds totaling $4.1 mil-
lion. After three extended dead-
lines, the contract was terminated 
in February, and the city contin-
ued with the new golf course 
workers, eventually hiring them 
as temporary employees. 

According to Parks and Recre-
ation Director Malcom Mathews, 

the temporary workers are ex-
pected to become permanent. 
"We're not short of employees 
who want to work at the golf 
courses," he said. 

The employment fiasco did not 
affect the course superintendent, 
however, as the position had been 
vacant until recently filled. 

Corpus Christ i opted to 
privatize its two courses in order 
to achieve the privately financed 
building of a third municipal 
course. According to Mathews, 
the city plans to offer private man-
agement of only a newly built 
course in any future negotiations. 

Continental offers 
clubs wind and 
hail coverage 

NEW YORK — Continental In-
s u r a n c e has expanded its 
ClubCover program for public and 
private golf clubs to include wind 
and hail coverage. 

"Wind and hail storms can 
cause tremendous damage to a 
golf course facility—both to build-
ings and storm-sensitive greens," 
noted Carl Meier, vice president 
of commercial lines underwriting. 

"Our goal in developing this 
new optional coverage is to pro-
tect clubs against potentially dev-
astating losses in terms of rebuild-
ing costs and loss of club income." 

ClubCover is a broad-based 
package of property and liability 
protection available to public and 
private golf courses. 

Public Golf '93 
at Wild Dunes, 
Nov. 14-16 
Continued from page 31 
developers of public golf fa-
cilities — including daily-
fee, resort and municipal 
courses. 

'The program will pro-
vide a comprehensive look 
at the critical issues in man-
agement and marketing of 
public golf courses ," 
Phillips said. 

Topics include Trends in 
Public Golf; Management 
Strategies; Saving Money 
on Maintenance; Position-
ing the Golf Course for 
Added Value; Public Rela-
tions Strategies; and Mar-
keting, Advertising, and 
Promotion on a Shoestring. 

Several sessions will of-
fer practical tips on improv-
ing the profitability of golf 
course profit centers, in-
cluding improving margins 
on food and beverage, pro 
shop operations, cart rental, 
practice facilities, instruc-
tion, greens fees, and tour-
naments. 

For more information on 
"Public Golf'93,M contactthe 
Golf Course News confer-
ence group at 207-846-0600. 
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The problem: After repeated shallow aeration over time to a depth of 
only 3-4 inches, you can build up a hard layer of compaction just below 
the surface. 

The wrong aeration can actually harm your Wrf. 
Only \trti-Drain® offers you the versatility and depth so you can aerate all your turf with confidence. 
Some people believe the myth that all aeration is beneficial. But they're 
wrong. You've got to match the aeration technique with the soil 
profile. For instance, often vertical aerating equipment cuts the roots 
and undermines results. Other equipment makes holes too small to 
allow fertilizer and nutrients through or to remain open. Some devices 
fail to crack the core sidewalk and don't allow water to drain prop-
erly. Many turf professionals have found that aerating or punching too 
close to the surface can create a new subsurface hard pan. 

It is sometimes better to pull cores as opposed to solid tining. To 
be sure, the knowledgeable turf professional recognizes that selecting 
the appropriate aeration technique is a complex decision involving many 
factors. Fine textured soils, high sand-based soils, high silt and clay con-
tent soils all require special considerations regarding deep cultivation. 

Golf and turf associations and experts worldwide recommend 
Verti-Drain because of its amazing results. It offers the versatility of 
using solid or coring tines as well as a range of hole diameters and 
spacing, and finally varying penetration to as deep as 16Vbrti-Drain 
is at home anywhere-tees, greens, fairways, playing fields, etc. By 
contacting your local Verti-Drain dealer and discussing your specific 
surface and subsurface soil requirements, you can select the right 
Verti-Drain for your soil conditions and budget requirements. Why 
not call today and start aerating all your turf areas with confidence? 

The solution: Deep tine well below the surface 10, 12, or 16 inches, 
cracking the hard layer vertically and horizontally, creating natural 
pockets to promote better drainage and deeper root growth. 

"Deep tining is the best way to improve aeration and drainage for deep root growth 
Richie Valentine 
Superintendent Emeritus 
Merion Golf Club 

200 H Model-
lò inches deep 

250 Model-
lò inches deep 120 Model-

lo inches deep 

Pedestrian Model-6 inches deep 

VERTI-DRAIN Works like a pitchfork, only better 
GOLF COURSE NEWS 

Emrex, Inc., P.O. Box 1349, Kingston, PA 18704 
CIRCLE #123 

(717) 288-9360 

August 1993 33 



M Ä N A G f M C N T 

Landmark auction Registered bidders in Dallas July 14 
Continued from page 1 

Mirage, Calif.; Morgan Stanley subsidiary 
Resorts Ltd. acquired Carmel Valley Ranch 
in St. Lucia Mountains, Calif, for $20 mil-
lion; the Tri-State Group Inc. of Wheeling, 
W.Va. purchased Palm Beach Polo and 
Country Club for $27.1 million; and Vir-
ginia Investments Trust paid $45.1 million 
for South Carolina's Kiawah Island Resort, 
which did not include Pete Dye's Ocean 
Course (see related story page 35). 

All told, $395.4 million was forked over 
to the federal Resolution Trust Corp. (RTC), 
the federal government's savings and loan 
bailout agency which has operated the six 
properties since Judge Falcon Hawkins re-
jected Landmark's restructuring proposal 
in September 1992. 

'This has been a superb day for the 
American taxpayer," said Lamar Kelly Jr., 
vice chairman of the RTC. "We got 111 
percent of the assessed market value. We 
still have to go back to [federal] bank-
ruptcy court and get their consent, but we 
don't anticipate any problems at all. The 
judge should be pleased with the prices, as 
we were... However, the government took 
a $300 million loss on the sale of these 
properties, which gives you some idea of 
the excess involved with development of 
these golf courses during the 1980s." 

While the total sale in Dallas exceeded 
$395 million, the approximate book value 
of these six properties was $708 million. 

In January 1991, Gerald Barton—former 
chairman of Landmark — nearly sold the 
resort development properties to the Japa-
nese Dai-Ichi Corp. for $739 million, with 
Oak Tree Savings Bank — the Landmark-
operated saving and loan—providing most 
of the financing. However, the federal Of-
fice of Thrift Supervision nixed the deal. 
Barton then took Landmark into Chapter 
11, never to emerge. 

Following the Dallas auction, Kelly was 
asked about the Dai-Ichi deal in retrospect. 
He called it "a joke. I can tell you that from 
day one, that was not a stand-up deal. It was 
never a stand-up deal. It had less that one 
percent chance of success." 

• • • 

Aerie Hotels and Resorts 
Amerippon Inc. 
Austin Golf Inc. 
fkmning-tewis Ranch Corp. 
The Beoch Co. 
Blixseth Investors Inc. 
Club Corporation of America 
Delaware North Companies Inc. 
International land Resort Associates 
Kiawah Investments inc. 
Kiawah Resort Associates LP. 
Kiawah Resort Associates. LP./Resorts Limited 

Partnership II 
KSl Recreation Corp. 
Mission Hills Equity Country Club Inc. 
Morgan Stanley Real Estate Fund LP./Resorts Ltd. 

The Bastille Day festivities in Dallas pro-
vided plenty of drama, as hordes of indus-
try wheels, phones pressed to their ears, 
scrambled for position in the largest golf 
course auction in history. Four separate 
companies walked away with some of 
America's most prestigious golf courses 
and destination resorts. 

However, the star was clearly KSL, 
headed by its youthful chairman Michael 
Shannon. "We're excited to be associated 
with these fine golfing properties," he told 
the press. "And we intend to retain current 
management at both resorts." 

Shannon, who since 1985 had been CEO 
of Vail Associates, a real estate manage-
ment firm, explained that KSL was formed 
one year ago with financial backing from 
KKR. Shannon will oversee the newly 
formed KSL Landmark, which includes 
newly-purchased PGA West, La Quinta and 
the 10 Florida and Mid-Atlantic golf course 
properties that had been managed by the 
Fairway Group. 

While it was not the most expensive, 
Kiawah Island proved the most elusive prize 
in Dallas. Virginia Investment Trusts (VTT) 
— owners of AMF sporting goods, which 
includes Hogan Golf — outbid the field dur-
ing the auction's first round. In the third and 
final round, KSL bumped the bid to $45.1 
million. Then the deal-making began. 

Apparently secure that KSL would sell 
Kiawah at a fair price, Virginia Investments 
chose to pass on its final opportunity to bid 
— thus ending the auction and frustrating 

Partnership II 
Morgan Stanley Real Estate Fund i.P. 
Palm Beach Polo & Country Club Acquisition Corp. 
Pegasus Holding Corp. 
Petrus Securities LP. 
PGA West Acquisition Corp. 
Quail lodge Inc. 
Resorts lid. Partnership li 
SVP Investment Managers LP. 
Transoccidental DRD Fund 
Tri-State Asphalt Corp. 
Virginia Investments Trusts 
Whitehall Real Estate LP. Ill/Resorts Ltd. Partnership II 
Whitehall Street Real Estate I.P. Ill 
Whitehall Street Real Estate LP Ill/Resorts Limited 

Partnership fl/Morgan Stanley Real Estate Fund LP. 

the bid of Morgan Stanley, which has exist-
ing real estate interests on the South Caro-
lina island. 

Immediately following the auction, KSL 
agreed to sell Kiawah to Virginia Invest-
ments for $45.1 million. However, because 
it paid cash, VTT earned a discount and paid 
only $39,011,500 for Kiawah Island. Simi-
larly, Morgan Stanley's cash payment for 
Carmel Valley was a cut-rate $17.3 million. 

Morgan Stanley was the only firm to bid 
on all six properties during the all-or-noth-
ing second round. This $395 million bid 
gave the Wall Street firm the right to bid on 
all six properties in Round Three. Only 
Morgan Stanley, plus the winning and back-
up bidders from Round One, were quali-
fied to bid in the third and final round. 

In the end, however, Morgan Stanley 
secured only Carmel Valley Ranch. The 
resort will be operated by affiliated Resorts 
Ltd., which currently operates a pair of 
prestigious Arizona properties, The Boul-
ders and Ventana Canyon. 

The Tri-State Group, the high bidder for 
Palm Beach Polo, is associated with Tri-State 
Asphalt Corp. which has interests in mining, 
manufacturing, construction and real estate. 

Meanwhile, Club Corp. walked away with 
Mission Hills, but the local favorites (CCA 
is based in Dallas) may be heard from 
down the road. "We will actively pursue the 
other successful bidders about the possi-
bility of managing their assets," said Randy 
Williams, executive vice president of busi-
ness development at CCA. 

THE GREENS SENTINAL 
A System Used By The TORO Company 

Used by TORO on their upcoming, new Greensmaster series mower. You can now update any of your 
Greensmaster mowers or just order your new Greensmaster 3000 with The Greens Sentinal already installed. 

Order from your TORO Distributor 
NEW MODELS: 

Just bolt or clamp onto mower 

Protect your greens 
from Hydraulic oil damage 
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Scenes from Dallas 
Continued from page 10 

bidders." 
'They certainly did," answered KSL 

Chairman Michael Shannon, whose 
company shelled out $276.4 million for 
PGA West and La Quinta. 

• • • 

The 35-year-old Shannon — who looks 
not a day over 22 — proved a quick-
witted handler of the media horde. One 
reporter pressed him on the deal-making 
between KSL and Virginia Investment 
Trusts (VTT), both of whom were 
gunning for Kiawah Island. 

VTT had displayed a stubborn resolve 
in going after Kiawah, beating back 
several parties in the first round with a 
bid of $45 million. However, when KSL 
bumped the bid to $45.1 million in the 
third round, both parties feverishly sent 
envoys to each others tables. After the 
huddling was finishing, VIT passed — 
thus awarding the property to KSL. 

But a deal had been made: KSL agreed 
to "assign ownership" of Kiawah to VIT 
for $45.1 million. 

Shannon was asked if he and VIT had 
become good friends during the bidding 
process. 

"We became very good friends during 
the bidding process," he quipped. 

• • • 

In order for the PGA West bid to go 
through, both the PGA of America and 
the PGA Tour must approve the sale. 
Shannon said he was "confident" he 
would receive both blessings. 

• • • 

The scene inside the Fairmont Hotel's 
Regency Ballroom almost defies descrip-
tion. Phones surgically attached to ears, 
calculators pounded into submission, and 
grown men in expensive suits running 
from table to table, cutting deals as they 
went. 

While perhaps 75 people took part in 
the auction, more than 200 looked on 
from behind the velours rope strung 
between chrome stanchions, oohing and 
aahing as bidders raised the fiscal 
thresholds. And nothing drew a bigger 
"ooh" than the vaunted slam dunk bid: 
When a party, perhaps tired of small 
incremental one-upsmanship, simply 
bumps the bid by several million — 
usually to a round, workable number. 

While many faces were familiar, all 
bidders went incognito until the auction 
was finished. Rumors flew as to who was 
bidding on what; who was cutting deals 
with whom; and when Ross Perot Jr. 
would get into the fray (he came up 
empty after pursuing Palm Beach Polo 
for a while). 

The day's proceedings were tense and 
frenetic but always well organized, for 
which most lavished praise on the oft-
maligned RTC. Everything went 
smoothly. 

"I love stuff like this," said Randy 
Williams, Club Corp.'s executive vice 
president of business development. "I 
love to see millions of dollars returned to 
the taxpayers. My hat's off to the RTC. 
They did an excellent job." 

• • • 

However, Kelly made a point of side-
stepping any praise, instead heaping it on 
ailing RTC Chairman Charles Bates, who 
suffered a heart attack only a month 
earlier and couldn't attend the auction. 
Kelly called Bates the "architect of this 
auction." In Bates' honor,''hundreds 
signed an oversized get well card placed 
at the rear of the ballroom. 
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Don't let this happen to your green!! FITS TORO GREENSMASTER & 
CLAIMS: TORO 223 - D 
1. Alarm sounds with a loss of only three to five ounces of oil. 
2. Uses a uniquely patented floating chamber system 
3. Indicates when oil pump has air leak (aeration of pump) on r r q a t pq 

.suction side of pump. Air in oil causes float to drop on contact points. n ™ 
4. fcasily bolted or clamped into your hydraulic system. P-O. BOX 3467 
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Does Your Bluegrass Suffer From 
Summer Heat Stroke? 

The Prescription is NuBlue. 
New from Medalist America, it's NuBlue 

Kentucky Bluegrass. And when it comes to good breeding, 
our NuBlue is a real blue-blood, ranking with the 

industry's elite varieties in trial after trial. 

Tough and resistant, NuBlue stands up to serious bluegrass 
diseases like leaf rust, leaf spot, melting out, pink snow mold 

and pythium. And NuBlue shows excellent early spring 
green-up when compared with other Kentucky bluegrasses. 

Medium-dark green in color, NuBlue's moderately fine-leaf 
texture and high density produce a great looking turf that stays 

healthy and green long into the growing season. 

Call your Medalist America representative at 800-568-TURF 
for information about NuBlue Kentucky Bluegrass. 
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Ocean Course 
off the block 

WASHINGTON, D.C.— 
Wondering why the Ocean 
Course at Kiawah Island 
was not part of the July 14 
Landmark proceedings in 
Dallas? Well, there is an 
explanation: 

Two weeks prior to the 
Dallas auction, Resolution 
Trust Corp. officials in-
formed the bankruptcy 
court that the Ocean 
Course portion of Kiawah 
Island Resort would be 
withdrawn from the July 14 
auction of Landmark prop-
erties. 

The RTC had originally 
planned to include the 
Ocean Course in the auc-
tion, but environmental 
groups expressed an inter-
est in the property, which 
has been identified as "en-
vironmentally significant" 
in accordance with provi-
sions of the Coastal Barrier 
Improvement Act. 

These environmental 
groups have been granted 
an exclusive 90-day bidding 
period and an additional 90 
days to negotiate a sale for 
properties offered under 
the act. The clock on this 
specially-arranged bidding 
period started ticking June 
29 — the day the decision 
to remove Kiawah was is-
sued. 

If a sale to one of these 
environmental groups can-
not be arranged, the prop-
erty will be made available 
to investors at a later date. 

Troubled Fairways Group enters partnership with KSL 
VAIL, Colo. — KSL Recreation, 

an investment partner of Kohlberg 
Kravis Roberts & Co., has formed 
a partnership with The Fairways 
Group of Manassas, Va., to oper-
ate 11 golf courses in Virginia, 
Maryland, Pennsylvania, North 
Carolina and Florida. 

The Fairways Group was 
founded in 1978 by Charles 
Staples, who will remain as CEO 
and President. He will be respon-
sible for acquiring other East 
Coast golf properties. 

"We believe there are numer-

For more on KSL and 
the Landmark action, 

see pages 1 & 36 

ous opportunities to expand our 
operations through select acqui-
sitions of quality golf facilities," 
Staples said. "With KSL's finan-
cial backing, we believe we will 
have up to $100 million to enable 
us lo capitalize on the many 

; ; 7 ^ 

growth opportunities in the golf 
industry." 

KSL Recreation President 
Michael Shannon added: "We 
hope The Fairways Group will be 
the first of several investments in 
the golf industry, and we are ac-
tively looking for similar opportu-
nities in the Midwest and West. 
We are also exploring other fac-
ets of the golf industry, including 
destination golf resorts." 

Properties included in the part-
nership are Montclair (Va.) Coun-
try Club; Patuxent Greens Coun-

Practice Facility 
Continued from page 3 

-acre bentgrass practice area; and 
a structure with audio-visual 
rooms and auditorium that seats 
100 for classes during inclement 
weather. 

'There will be minority, senior 
and ladies programs," he added. 
"We have 25 stations with a shel-
ter and a short-game area behind 
that. We'll have a people-mover to 
take 11 out at a time. It will also 
have a state-of-the art washing and 
dispensing unit that can handle 
28,000 balls an hour and will hold 
92,000 golf balls — the world's 
largest golf ball washer-dis-
penser." 

CLUBSERV TAPS EX-FAIRWAYS VP 

ClubServ recently named Jo-
seph Zaleski senior vice president. 
Zaleski has served as vice presi-
dent of operations for the Fair-
ways Group (formerly U.S. Golf 
Properties) and president of Fore 
Golf Inc. 

Bethesda, Md.-based ClubServ 
is a club management and con-
sulting firm specializing in turn-
key management and operation 
services. 

try Club in Laurel, Md.; Country-
side Golf Club in Roanoke, Va.; 
Monroe Valley Golf Club in 
Jonestown, Pa.; Shalimar (Fla.) 
Pointe Golf & Country Club; Ti-
ger Point Golf & Country Club in 
Gulf Breeze, Fla. 

Northgreen Country Club in 
Rocky Mount, N.C.; Broad Bay 
Country Club in Virginia Beach, 
Va.; Marlboro Country Club in 
Upper Marlboro, Md.; Scenic Hills 
Country Club in Pensacola, Fla.; 
and Prince William Golf Club in 
Nokesville, Va. 
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The underestimation of executives 
Continued from page 31 
has raised concern. 

"Developers built them for the wrong reasons. They wanted to get by 
with building some kind of golf form, and they didn't build in quality. 
They cut corners," Fazio said. 

"The ones that have failed were glorified par-3s," declared designer 
Mike Hurdzan of Columbus, Ohio. "They were done out of ignorance. 
People tried to build holes that were only 300yards long and they didn't 
take the time or money to build them correctly. To build one correctly, 
it's not a great deal less expensive than a full-sized golf course. The only 
thing you're leaving out is length of fairways. And that only accounts for 
$3,000 or $4,000 per acre in construction costs. By leaving out 50 to 75 
acres of fairways you're only spending $200,000 to $300,000 under what 
a full-sized golf course would cost." 

Hurdzan also pointed to poor design and location as major reasons 
for failure of executive courses. 

"One would fail if it is not close enough to its primary market: Seniors, 
women, juniors and families," he said. "They aren't going to drive very 
far... It's probably got to be a 15- to 20-minute drive away from your 

Editor's note: The National Golf 
Foundation defines an executive 
course as "a shorter or compact 
version of the regulation-length 
course, with a total length of 4,000 
to 5,200 yards ... and a par 
rating of 58 to 66." A regulation 
course is longer than 5,200 yards 
and a par-3 track measures under 
4,000 yards .There are approxi-
mately 830 executive courses in 
the United States. 

Flymo 
GCT 2 0 GOLF COURSE TRIMNf 
* 20 INCH CUTTING WIDTH 
* WEIGHT 34 LBS 
* NEW REINFORCED DECK DESIGN 
* PATENTED & PROVEN SAFETY 
CUTTING SYSTEM 

* 98cc/2 STROKE/4200 RPM 
POWERFUL JLO ENGINE 

* COMPLETELY REBUILDABLE 
* 1 YEAR COMMERCIAL WARRANTY 

(ENGINE ONLY) 

PRECISION 
SMALL ENGINE CO. 

POMPANO BEACH, FLORIDA 
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demographic market and 
kids have to be able to ride 
their bikes to them. 

"Courses that close will 
be wildly successful." 

The operator of one of 
the most prosperous ex-
ecutive tracks in the world, 
Sandpiper Golf Course at 
Innisbrook Resort in Tar-
pon Springs, Fla., put his 
finger on his reasons for 
success and failure. 

"If there are failures, one of the reasons is that they call them 
'executive' courses," said Brent Wadsworth. "Think about the 
name. Is it something you would like to play on? It has the connota-
tion of being short-yardage. Give it another name." 

Wadsworth, who also owns Wadsworth Golf Construction Co., 
added that executive courses fail if they don't have a full range of 
playing conditions and if they stand alone. 

"We found that, along with a shorter course, there should be two 
other facilities. One is an extensive driving range and practice 
putting area. The other is a regulation-length course. 

Dennis Lyon, former president of the Golf Course Superinten-
dents Association of America and manager of golf for Aurora, 
Colo.'s four municipal courses, said his executive track fills a niche 
and gets a lot of play from beginning golfers, juniors and seniors. He 
said it gives a balance to the city's courses, which include a par-3, a 
standard municipal 18-hole facility and a championship 18. 

"Give the course another name [than 'executive'], build an 
upgraded facility in terms of aesthetics and the elements that go into 
a contemporary course, add a driving range and practice putting 
area, and you can have just as good a facility as a championship 
course for inviting play," Wadsworth said. He added that his 27-hole 
Sandpiper plays as many rounds as his two highly rated champion-
ship layouts; and all three were designed by Larry Packard. 

"No question [executive courses] have a position," Wadsworth 
said. "Not everybody wants to play a 6,500- or 7,000-yard golf course. 
And given all the other elements, we've found the average player 
and possibly senior player gravitate to that type of facility." 

'The hardest golf courses in the city of Columbus to get a tee time 
on are executive golf courses...," Hurdzan said. "The pluses are 
enormous. First, you can build on 75 to 100 acres. Second, it appeals 
to a wider demographic audience. And they do well in resorts 
because a person can play in three or four hours, then go to the 
beach or mountains or whatever." 

Hurdzan equated executive courses to the intermediate slopes in 
ski areas. "It's a great next step up" from the practice range and par-
3 track, he said. 

"One of my favorite courses I've ever done is an executive in 
Tequesta, Fla., called River Bend," said Fazio. "I'd have no problems 
taking any future client to that project and showing that as represen-
tative of my work... It is absolutely sensational golf." 

Our Reputation For Quality Organics Is Deep Rooted. 
Custom-processed organic peats guaranteed to meet 
your root zone media specs. It's what we promise. 
It's what we deliver. 

Choose from sphagnum, reed-sedge, hypnum or top 
moss. Available now from a network of convenient 
shipping terminals in your choice of bulk, 5-cubic-
yard bulk sacks or 5-cubic-feet compressed bales. 
All backed by topnotch technical support and all 
in accordance with USGA® guidelines. 

NorthWoods Organics® 
For deep-rooted success 
with top-quality soil 
amendments, call today. 
(715) 258-8566. 

NorthWoods Organics® 
Waupaca, Wisconsin 54981 
Fax: (715) 258-8750 

TRUE-SURFACE 
GREENS ROLLING SYSTEM 

TM 

The new TRUE-SURFACE™ vibratory rolling system 
uses an unbalanced center shaft with an eccentric 
flyweight to create needed movement of the outer roller, 
resulting in a smoother & faster putting surface. The 
"Quick Attach" system allows installation on most riding 
greens mowers in minutes. 

With TRUE-SURFACE™, you can provide players with 
firm & fast putting surfaces, reduce the need for double 
cutting to attain green speed, & in many cases, reduce 
mowing frequency. 

Visit our booth (#127) at the Florida Turfgrass Show! 
J L TURFLINE, INC. • (800) 443-8506 

327 Willowpointe Dr., St. Charles, MO 63304 
( 3 1 4 ) 441-8588 • Fax (314) 441-8180 

(Selected Distributorships Available) 
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Casper Golf 
Management 
sticks to the 
business of golf 
Continued from page 31 

Md.; St. Lucie West in Port St. Lucie, 
Fla.; and Sully National Driving 
Range & Family Fun Center in Ster-
ling, Va. 

BCGM relies on an experienced 
executive staff with diverse busi-
ness backgrounds. 

Chief Executive Officer Peter Hill 
and President Robert Morris 
founded BCGM in 1989. 

Hill, who directs day-to-day op-
erations, has 18 years in golf man-
agement and financial service in-
dustries. Morris has two decades of 
sports marketing experience and 
built the golf division of Pro Serve, 
which represented such stars as 
basketball 's Michael Jordan, 
baseball's Dave Winfield, tennis' 
Jimmy Connors as well as golfers 
Payne Stewart and Raymond Floyd. 

Other key personnel include Se-
nior Vice President of Operations F. 
Thomas Martty, a 25-year veteran 
of the golf business and recognized 
specialist in conducting successful 
membership solicitations; 
Ochsenhirt, a certified public ac-
countant who formerly managed 
large real estate portfolios for Ma-
son International Inc. and now over-
sees general financial operations of 
Casper-owned and managed firms; 
Regional Golf Operations Manager 
Alan Thomas, former director of ac-
quisitions and capital projects for 
The Fairways Group before taking 
over daily operations of all BCGM 
golf properties; and Katz, a sports 
event marketing expert who man-
ages BCGM club marketing and 
promotional activities. 

On-site personnel are trained and 
directly managed by the executive 
team, whose members conduct 
regular site visits. Club members 
and owners are kept informed of 
activities and programs BCGM rec-
ommends undertaking. 

Casper, the winner of more than 
60 professional tournaments, is busy 
playing 30 to 35 weeks a year on the 
Senior PGA Tour. 

"He's not actively involved in daily 
operations," Hill said. "We keep him 
apprised of what's happening and 
the direction the company is mov-
ing. He's primarily involved in a pro-
moting and marketing role." 

BCGM plans to continue grow-
ing, although no numerical goals 
have been set. 

"If we do a good job, we'll get new 
projects by referral," Hill said. 

As for the future, Hill sees the 
company becoming increasingly 
involved with the Wall Street invest-
ment and real estate firms who are 
playing a bigger and bigger role in 
the golf industry; joint venture part-
nerships; discreet membership as-
sistance to private clubs; and prac-
tice facility development and 
management. 

GOLF COURSE NEWS 



MELEX TURNS 20 
Melex USA, Inc., the golf car manufacturer based in Raleigh, 
N.C., is celebrating its 20th year in the business. Melex 
President Marek Tralik expressed pride in his company's 
growth: The number of golf car manufacturers has reduced," 
said Tralik, "but the level of competition has increased 
considerably. Despite this difficult situation, we have been 
able to effectively compete and flourish over the past two 
decades." Melex marked its anniversary earlier this year by 
releasing its Model 512G, its first gasoline-powered golf car. 

CHANGE OF SCENE FOR E.P. AERATION 

GROVER BEACH, Calif.—E.P. Aera-
tion has changed locations. The new 
address is: E.P. Aeration, 946 Griffin 
Ave., Grover Beach, Calif., 93433. 

SIX ADDED TO RISE RANKS 

WASHINGTON, D.C.— Six more 
firms have joined RISE (Responsible 
Industry for a Sound Environment), the 
non-profit trade association represent-
ing the specialty pesticides industry. 
The new members are Forshaw Distri-
bution, Inc.; Penagro, Inc.; Pest Control 
Operators of California, Inc.; Pro-Lawn 
Products, Inc.; Stephenson Chemical 
Company, Inc.; and Superior-Angran, 
Inc. These additions bring the RISE 
total membership to 95, including 18 
manufacturers, 17 formulators, 26 dis-
tributors and 34 associated (non-vot-
ing) members. 
GOLF COURSE NEWS 

DowElanco 
combines field, 
marketing units 

INDIANAPOLIS — DowElanco has 
formed a new Urban Pest Management 
business unit to streamline the company's 
marketing and field organizations, accord-
ing to Richard Holzschu, general manager 
of North American Specialty Products. 

The Urban Pest Management business 
combines DowElanco's Pest Control, Turf 
& Ornamental, and Technical Product busi-
nesses into one operation unit. The golf 
course industry is now under this umbrella, 
along with the pest control, lawn care, nurs-
ery, landscaping and greenhouse markets. 

Holzschu noted that John Madia will 
continue as marketing manager for both 
Turf & Ornamental products and Techni-
cal products and Vince Geiger will con-
tinue as marketing manager for Profes-
sional Pest Management Products. Steve 
Johnson has been named sales manager 
for the unit's Proprietary Products, and 
Gary Denhart has been named sales man-
ager for Technical Products. 

Also with this change, five district sales 
managers have been named for Urban Pest 
Management: Frank Moore, West Coast 
District; John Rupp, Southwest; Joe See, 
Southeast; Rob Peterson, East Coast; and 

Continued on page 40 

KELLOGG PROMOTED AT GARICK 

CLEVELAND, Ohio — Cassandra 
Kellogg, formerly the administrative 
assistant at The Garick Corp. and 
Landscaper's Wholesale, has been pro-
moted to customer response manager. 
Her duties will entail managing the cus-
tomer service department and assisting 
inside sales for both Garick and the two 
Landscaper's Wholesale stores. 

MCCALLUM NEW REP FOR HARDISHAKE 

FONTANA, Calif. —Todd McCallum 
has been named sales representative 
fortheHardishake 
line of fiber cement 
roofing materials 
manufactured by 
James Hardie 
Building Products, 
based here. 
McCallum is now 
responsible for 
sales and service of Todd McCallum 
Hardishake roof-
ing in Orange, Riverside and San 
Bernadino counties. 

RASHID JOINS HYUNDAI IN CALIF. 

SANTA ANA, Calif. — Hyundai Golf 
Cars, U.S.A. has appointed Ed Rashid 
regional sales manager for its Southern 
California branch. 
Rashid will develop 
new industry con-
tacts, supervise 
and expand 
Hyundai's sales 
and service in the 
region. Rashid 
comes to Hyundai 
after spending 10 
years in the busi-
ness with E-Z-GO. He also worked in the 
western region with Cushman and West-
ern Golf Car Company. 

Ed Rashid 

Commentary 

Ramblewood CC in Mt. Laurel, N.J. has seen positive results with Terrabiotics products. 

NEW PRODUCT O f Ttit M O N T H 

Using germs to fight 
pond-choking scum 
B y H A L P H I L L I P S 

Algae thrives on nitrogen, but the bacteria 
contained in a new pond treatment thrives 
on algae. 

AquaTreat, a new product from Princeton, 
NJ.-based Terrabiotics, is designed to pu-
rify algae-ridden ponds through 
bioaugmentation, the controlled addition of 
micro-organisms into a specific environment. 

This biological process usually involves a 
specific objective, as well. In the case of golf 
courses, shallow ponds are the environment 
and the elimination of algae is the objective. 

Traditional algicide remedies like copper 
Continued on page 42 
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way out Coping with 'fung shui1 and goats on the 
B y R I C K R O B B I N S 

After reading this title, the readers must 
be wondering: "Who is writing this and 
what is he talking about?" 

The answer to the first part is easy. I am 
a golf course architect and land planner. I 
have been in the business for the past 20 
years, but I still have to keep my American 
Express card handy for anyone to recog-
nize me. As for what I am talking about, 
that is a little more complicated. 

Having been in the golf course business 
for as long as I have — working with such 
designers as Robert von Hagge and Jack 
Nicklaus — I sometimes think that maybe 
I have seen it all. Then, along comes a 
project in another country with an entirely 
different set of circumstances and I have 
another opportunity to learn something 

new. For me, this has been particularly 
true during the past several years while 
living and working in Asia. 

The words fung shui became familiar 
to me while living in Hong Kong. This is 
a Chinese term literally meaning "earth 
& water" but has more to do with super-
stition, astrology and the harmony of all 
things in nature. At first, this was just one 
of the many interesting pieces of Chinese 
culture that I could not begin to fully 
understand (any more than the average 
Chinese would comprehend the rules of 
American football or the workings of 
Congress). I also thought fung shuiwould 
have little significance to the practice of 
golf course architecture and land plan-
ning. Wrong. 

Continued on page 38 Rick Robbins 
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O'Regan, Claypool join Jacklin 
POST FALLS, Idaho—Jacklin 

Seed Co. has named Erin O'Regan 
to the position of traffic manager. 
A graduate of Gonzaga University 
with a bachelor of arts in commu-
nications, O'Regan will be respon-
sible for all aspects of domestic 
shipping. 

O'Regan comes to Jacklin after 
serving as a community outreach 
coordinator with The Arc of Spo-
kane where she organized and 
marketed training seminars on 
building awareness of develop-
mentally disabled individuals to 

area businesses. 
In other Jacklin news, Chris 

Claypool has joined the firm in 
the International Marketing De-
partment at company headquar-
ters here. 

A graduate of Brigham Young 
University where he earned a B.A. 
in Spanish, Claypool will work with 
the international market assist-
ing in export sales of turfgrasses, 
foragegrasses and legume seed 
to Spain and Portugal, as well as 
Central/South America, Northern 
Africa and the Middle East. 

Toro offers free software package 
A new computer program 

is available free from Toro. 
The software analyzes the 
data entered about ponds and 
determines the appropriate 
solution to pond water quality 
problems. 

It is simple and requires no 
special training to use. It 
works on most IBM or IBM 
clone computers. 

AquaScape, aToro Partner, 
is offering this program free. 

AquaScape manufactures a 
full line of Toro aquatic man-
agement products and pro-
vides the technical expertise 
to properly evaluate pond wa-
ter quality issues. 

For more information or 
the name of the dealer in 
your immediate area, write 
AquaScape, A Toro Partner, 
2611 North Second St., Min-
neapolis, MN 55411; or call 1-
800-569-1345. 

Oscar Miles, CGCS, overlooks the 6th hole at the Merit Club, Libertyville, Illinois. 

PennLinks Greens. Penneagle Fairways. Penncross Tees. 
The 'Perm Pals' Are Picture Perfect At The Merit Gub. 

Superintendent Oscar Miles, 
with Club President Ed Oldfield's 
affirmation, specified all the grass-
ing of this Robert M. Lohmann 
designed club. With a clean 
canvas and open palette, Oscar 
began with PennLinks greens, 
Penneagle fairways and Penncross 
tees, framing them with bluegrass/ 
fine fescue/wildflower and 
prairiegrass roughs. You couldn't 
paint a more attractive picture. 

Oscar chose PennLinks greens 
for its rapid establishment, 
marvelous root system, a crown 
and stolons that take topdressing, 
upright, grainless qualities and 
good, consistent color... the best 
putting surface available. 

He selected Penncross for tees 
because they recover from divot 
scars more quickly. 

And the Penneagle fairways? 
Oscar chose Penneagle for its 
upright growth, reduced thatch 
development, low nitrogen 
requirement and good drought 
and dollar spot resistance. He 
seeded at 80 lbs. per acre for 
immediate turf development and 

Tee-2-Green Corp. 
Post Office Box 250 
Hubbard, OR 97032 
800-547-0255 
503-651-2130 
FAX 503-651-2351 

erosion control. The fairways 
were playable in 8 weeks. Oscar's 
crew usually mows fairways in 
the evening and leaves the 
clippings; recycling nutrients 
while reducing removal and 
fertilizer costs. 

Oscar articulates it best: "The 
unique coloring of the 'Penn Pals' 
contrasts beautifully with the 
grassing around them, defining 
the target areas. And with the 
dew on the bents early in the 
morning, they're a marvelous 
work of art." 

Business in Asia 
Continued from page 37 

While presenting some of my 
first master planning efforts to cli-
ents in Malaysia and Indonesia— 
where fungshui never crossed my 
mind, these being predominantly 
Muslim rather than Chinese coun-
tries — I found out just how far 
this idea reached into my designs. 
After a brief review of the concept 
plans for some large golf course 
communities, the clients were 
very complimentary of the golf 
course layout but then informed 
me that many of the lots did not 
work and could not be sold. Since 
I was certain the plan I had cre-
ated was nearly perfect, I asked 
them to please explain the prob-
lem. 

Pointing to some of the very 
best lots adjacent to the course, 
with great views of the fairways, 
they said, "We cannot sell these to 
our buyers. These do not have 
proper fung shui. Our Chinese 
buyers will not purchase them 
without having the proper shape, 
and neither will our Malaysian or 
Indonesian clients because they 
won't be able to re-sell them to the 
Chinese." 

I, of course, wondered how such 
choice lots could not be consid-
ered salable. I was told the prob-
lem lay in the shape of the lots 
relative to the street. It seems that, 
if a lot is wider on the street than 
it is in the rear, then money will be 
able to flow out. On the other hand, 
lots typically found at the end of a 
cul-de-sac with a narrow front and 
wide back dimension are very 
much in demand. This sort of lot 
allows money to flow in, not out. 

One learns very quickly in deal-
ing with many Asian societies that 
the Chinese influence is strong 
and the flow of money is even 
stronger. 

As a planner who likes to work 
with the natural contour of the 
land, this becomes a real problem 
in how to design good lots on 
streets that curve. But I have been 
forced to completely alter my 
thinking regarding the planning 
process in those countries and 
learn some new tricks in order to 
join the ideas of both cultures. 

If someone from the United 
States wants to work in Asia, they 
need to be prepared for many dif-
ferent situations. People often ask 
me upon finding out what I do and 
where I travel, "What is it like in 
Asia?" My reply is that it depends 
greatly upon where in Asia. The 
individual countries vary tremen-
dously in their language, religions, 
customs, climate and geography. 

For example, in Malaysia where 
I have a golf course under con-
struction near Kuala Lumpur, I 
recently took part in a ceremony 
to stop it from raining so much. 
The Hindu workers on site were 
tired of re-building the same holes 
after each storm, so late one after-
noon we climbed to the highest 
point on the property where they 
told me a holy man would perform 
a ritual that would solve our prob-
lem. After arriving with all of the 

Continued on next page 
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Klundt, Muravlov, Enyart move up at Turf-seed 
HUBBARD, Ore. — Duane 

Klundt has joined the Turf-Seed, 
Inc. sales team in the home office 
here. 

According to Sales and Mar-
keting Director Tom Stanley, 
"Duane has been our warehouse 
manager for more than 10 years 
and has a thorough understand-
ing of seed movement from pro-
duction fields through blending, 
storage and shipping. He will be 
particularly helpful as a customer 
service agent, tracking seed or-
ders from our contract distribu-
tors. Duane will also be handling 
new accounts as we increase our 
customer base." 

Klundt will help market new 
Turf-Seed varieties including 
Coronado tall fescue, WinterPlay 
Poatrivialis, BrightStar perennial 
ryegrass, Unique Kentucky blue-
grass and the new, low-growing 
Baby Bloomers. 

Business in Asia 
Continued from previous page 

construction personnel, I find this 
particular ceremony involves the 
sacrifice of a large goat, numer-
ous incantations, blood being 
smeared on the forehead of those 
who wanted the rain to stop, and, 
finally, cooking and eating the 
beast (I suppose the ceremony 
has changed somewhat in recent 
times as the consumption of siz-
able quantities of beer also seems 
to be a part of current proceed-
ings). Unfortunately, my faith in 
the entire process was shaken 
when, within five minutes of the 
demise of the poor goat, it began 
to rain as hard as I have ever seen. 

Working in other countries re-
quires a large measure of flexibil-
ity. Different languages, customs 
and conditions are routinely en-
countered. Unfortunately, I see 
some Americans acting as if the 
local people are not very bright 
because they do not grasp a mean-
ing immediately, even if the same 
language is being spoken by both 
parties. What we sometimes fail 
to understand is that many golf-
related terms do not translate into 
the other person's language at all. 
Even assuming that all the words 
about the newest innovations in 
"419 or Tifdwarf hybrid 
Bermudagrass" or "skid-
mounted, vertical turbine pump 
stations" would translate, one still 
has to remember that, to many 
Americans, such terms would 
mean little. 

Working in other areas outside 
the United States forces a person 
to take a different view of things. 
It is my hope the architects, con-
struction personnel, greens su-
perintendents and numerous con-
sultants working in foreign lands 
will represent not only our coun-
try, but the golf industry well dur-
ing their stays. They must try to 
understand that, even though they 
have the necessary skills and ex-
pertise to offer, they are guests in 
another country. 
GOLF COURSE NEWS 

Replacing Klundt is Alex 
Muraviov, who has been ap-
pointed plant manager of the Turf-
Seed, Inc. facilities near company 
headquarters. 

According to General Man-
a g e r Darcy Loscu to f f , 
Muraviov has been instrumen-
tal in streamlining seed flow 
from grower to market and has 
he lped deve lop improved 
blending procedures for Turf-
S e e d ' s Al l iance , CBS and 
Sonoran perennial ryegrass 
brands, along with Confeder-

ate, MowLess and Triathalawn 
tall fescue brands. 

• • • 

In other Turf-Seed news, Jim 
Enyart has filled a new position 
as seed production field manager, 
coordinating grower contracts, 
seed planting, certification inspec-
tions, chemical tool applications 
and harvesting procedures. 

In addition to 12 years in sales 
and production — the past six 
with Turf-Seed — Enyart has ex-
pertise in entomology, agricul-
tural chemicals and fertilizers. 

Bescoby to direct Rain Bird Golf Division 
GLENDORA, Calif. — An-

thony La Fetra, president of 
Rain Bird Sprinkler Mfg. Corp., 
has announced the promotion 
of Eric Bescoby to director of 
the Golf Division. 

Bescoby has been with Rain 
Bird for six years. During this 
time he has held positions with 
Hyson Industries and Rain Bird 
National Sales, Consumer 
Products, Prior to receiving his 
promotion, he was marketing 
manager for the Consumer 

Products Division. 
"Eric has made significant 

contributions to Rain Bird," 
said La Fetra. "His experience, 
outstanding qualifications and 
commitment to quality will 
strongly benefit not just the 
Golf Division, but the entire 
company." 

Bescoby received his B.S. in 
mechanical engineering from 
the University of California, 
Davis and his M.B.A. from Ari-
zona State University. 
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STATUS 

CLOCK 

DATA ENTRY KEYS 

•Full access to all programmable 
logic controller (PLC) registers. 
Provides easy method for user to 
change setpoint pressure, lock-
out times, ramp up speed, ferti-
gation times, and much, much 
more. Register numbers are 
listed with English synonyms for 
ease of understanding. 

EVENTS 

•Displays last 128 pump station 
events with time of occurence. 
For example; Pump A started at 
2:32 AM. Pump A stopped at 
3:05 AM. 

•"Snapshot" of pump station 
performance immediately pre-
ceeding an alarm condition. 
Flows and pressures are record-
ed second by second for the 
previous 60 seconds, and min-
ute by minute for the previous 
30 minutes. 

•Data logging. Pressure and flow 
profiles are recorded for future 
review. Up to 7 days data can be 
stored. 

» Set point pressure, actual 
pressure, flow, and motor RPM. 

»Alarm condition (s) showing 
flow and pressure at time of 
occurrence. 

ALARM INFO 

• Detailed instructions on the 
encountered alarm with possible 
reasons for the occurrence and 
steps to take to correct problem 
and reset the alarm. 

DAILY LOG 

• Daily and total flow. 
• Daily and total number of 

individual pump starts. 
• Daily and total individual pump 

running hours. 
»Daily highest flow with time of 

occurrence. 

^Operator Terminal Information System 

O T I S is s t a n d a r d e q u i p m e n t o n all f l o w m e t e r e q u i p p e d F l o w t r o n e x p u m p s t a t i o n s . 

I t a l lows y o u t o easi ly m o n i t o r a n d c h a n g e y o u r p u m p s t a t i o n p e r f o r m a n c e , a n d p r o v i d e s y o u 

w i t h t h e v a l u a b l e i n f o r m a t i o n y o u n e e d t o d o y o u r j o b m o r e e f fec t ive ly . B u i l t in d a t a l o g g i n g 

r e c o r d s f l o w a n d p r e s s u r e p r o f i l e s f o r u p t o 7 days f o r y o u r l a t e r rev iew! A p r i n t e r p o r t 

a l lows d i r e c t c o n n e c t i o n o f a p r i n t e r f o r h a r d c o p y m o n i t o r i n g o f p u m p s t a t i o n . 

Al l o f t h i s w i t h o u t a n y e x p e n s i v e p h o n e l ines o r c o m m u n i c a t i o n cab les . 

Only from the technology leader Flowtronex International! 

l -800-PUMP STATION 
1-800-786-7782 

International 
P.O. Box 20365 Columbus, Ohio, U.S.A. 4 3 2 2 0 

614-442-5850 FAX 614-442-5854 



SUPPLIER BUSINESS 

Lebanon Chem. 
acquires pair of 
seed companies 

LEBANON, Pa. — Lebanon 
Chemical Corp. has announced 
the acquisition of Seaboard Seed 
Co. of Bristol, 111., and Stanford 
Seed Co. of Denver, Pa. 

Both companies are suppliers 
of retail and professional grass 
seed, as well as players in the fast-
growing wild and pet bird food 
markets. While Stanford and Sea-
board currently concentrate on 
the retail market, they will soon 
supply Lebanon with a golf course 
product line. 

"We will begin providing seed 
to the professional golf market in 
1994," explained Lebanon spokes-
woman Amelia Eisenhauer, who 
added that Lebanon's FY1994 be-
gins Aug. 1,1993. 

Lebanon is a formulator of ho-
mogeneous, blended and liquid 
fertilizers and related pesticide 
control products. 

'The combination of Lebanon, 
Seaboard and Stanford provides 
all three companies with a natural 
line extension for their existing 
customers and should be an ex-
cellent fit," said Katherine Bishop, 
corporate vice president. 

Efforts are already underway 
to expand the range of products 
offered to customers from all three 
companies on a selective basis. 
Bishop will oversee the transition 
and integration of the Seaboard 
and Stanford operations. 

Chief executives Stephen 
Gillette of Seaboard and John 
Southerland of Stanford will con-
tinue their respective manage-
ment roles. 

DowElanco 
Continued from page 37 

Mark Buroker, Midwest. 
This reorganization comes 

three years after the creation of 
DowElanco as a joint venture of 
the The Dow Chemical Company 
and Eli Lilly & Company. The new 
Urban Pest Management busi-
ness reflects the maturing of that 
joint venture, said Holzschu. 

'This decision creates greater 
efficiencies within markets that 
have been and will continued to 
be central to DowElanco," he 
added. "With an expanding prod-
uct line and new technologies 
coming, it's important we focus 
on priorities and make the best 
possible use of our marketing and 
field resources." 

SHORES TO REP PSI IN EAST U.S. 

We cover th 
Make us part of your hole maintenance program, Ryan® GA™ 30—Ryan pioneered variable hole 
From greens aeration to fairway aeration to core spacing six years ago with the GA 30, Designed for 
cleanup, nobody covers more ground. greens, fairways and tees. 

Whurr named product manager at Ransomes America 
manager for the Grass Machin-
ery Division of Ransomes, Sims 
and Jefferies, an England-based 
firm. 

Ransomes also an-
nounced the hiring of 
Candace Kettler as 
marketing and com-
munications adminis-
trator. 

Kettler's responsi-
bilities will include 
developing and imple-
menting trade show Candace Kettler 

activities and programs. She will 
also coordinate the ongoing cor-
porate identification program for 
the Cushman, Ransomes and 
Ryan brands and assist in the de-

velopment of advertis-
ing and public relations 
material, as well as cata-
logs and other litera-
ture. Kettler, who has 
10 years experience in 
sales, marketing and 
event management, will 
work out of Ransomes' 
Lincoln, Neb., facility. 

MINNEAPOLIS—Ransomes 
America Corp. has named Peter 
Whurr product manager for the 
Cushman, Ransomes and Ryan 
product brands. He will work 
out of corporate head-
quarters here. 

In his new position, 
Whurr will be in-
volved in the plan-
ning, development, 
introduction and pric-
ing of equipment for 
Ransomes' turf and 
lawn care markets. He Peter Whurr 

will also work closely with end-
users and distributors to ensure 
their product needs are being rec-
ognized and satisfied. 

A native of England, Whurr has 
more than 25 years ex-
perience in the indus-
try. He joined 
Ransomes America in 
January 1992 as direc-
tor of sales and distri-
bution for the Turf 
Products Division. Pre-
viously, he served as 
product marketing 

DALLAS — Pumping Systems 
Inc. has announced the promo-
tion of Robin Shores to sales man-
ager for the eastern United States. 
In this capacity, Shores will be 
responsible for sales promotion 
throughout the eastern half of the 
country. He will also provide fac-
tory-level support to designers 
and specifiers of golf course and 
other turf irrigation systems. 

Cushman® GA™ 60—Aerate a wide range of turf 
conditions on fairways, tees and greens at the rate of 
up to 1.1 acres per hour. 

Ryan Greensaire® 24—Developed for greens and 
other fine turf areas, it delivers 110,000 more holes 
on 10,000 square feet than the competition, making 
it the ultimate in greens aeration. 

4244 Ransomes America Corporation, 7900 West 78th Street, Suite 105, Minneapolis, MN 55439 
© Ransomes America Corporation 1993. All rights reserved. 
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NÎW PRODUCTS 

New rotor series from Rain Bird 
GLENDORA, Calif. —The 700-

750 Series Rotor, a 50- to 75-foot 
rotor designed exclusively for golf 
course applications, has been in-
troduced by the Golf Division of 
Rain Bird Sales, Inc. The closed 
case design allows the rotor to be 
installed to grade on new installa-
tions while protecting the inter-
nal from debris. 

With the introduction of the 
Eagle 700/750 rotor, Rain Bird 
offers a complete family of closed-
case rotors. All Eagle rotors are 
available in electric, hydraulic and 
Stop-a-matic models. 

Offering the same features as 
the popular Eagle 900/950, the 
700/750 is designed to deliver 
superior performance in areas 
where closer spacing and lower 
system pressures are essential. 

The unique water-lubricated 
drive makes the Eagle an envi-
ronmentally safe product to use 
on the course — no oil required. 
Its full selection of color-coded 
nozzles is easy to change with the 
top serviceable design of the 700/ 
750. For more information, call 
Rain Bird at 818-852-7147. 

CIRCLE #301 

Erosion blankets with special baffling 
Multi-layered baffling is the 

new Earth-Gard erosion con-
trol blanket's secret in prevent-
ing slope and channel erosion. 

In tests at a major 
university's water research 
laboratory, five-layer Earth-
Gard blankets were more than 
12 times as effective at pre-
venting soil loss than were ex-
celsior blankets or straw. Test 
beds consisted of compacted 
sandy loam soil on a 2.5:1 in-
cline with an artificial rain ma-
chine simulating a heavy rain-

fall. Water droplet size was 
typical of high-intensity 
storms. 

Rain was applied for 20 min-
utes at a rate of eight inches 
per hour. The Earth-Gard pro-
tected area lost just 1.5 pounds 
of soil compared with a 19 
pound soil loss with traditional 
blankets. 

For more information, con-
tact Eaton Brothers Corp., P.O. 
Box 60, Hamburg, N.Y. 14075; 
or call 1-800-433-3244. 

CIRCLE #302 

2k hole thing 
Ryan DGA 30-06—The 30-06 deep greens riding 
aerator is designed for a wide range of coring depths up 
to 6 inches. 
Cushman Core Destroyer—Pulverize aeration 
cores at the rate of 115,000 square feet per hour. 

Cushman Core Harvester™—One person can 
pick up, load and dump aeration cores in the same 
time it takes three workers with shovels. 
For the name of the dealer nearest 
you, call 1-800-228-4444. 

AU Cushman and Ryan aeration equipment is backed by Ransomes America Corporation Performance Engineered Parts Program. 

CIRCLE #131 

CUSHMAIM 
RYAN 

Driven to be the best 

Four new varieties 

from Seed Research 
Seed Research of Oregon has 

introduced the newest members 
to its line of improved turfgrass 
seeds: SR 8300 turf-type tall fes-
cue comes from a different 
germplasm source than any other 
tall fescue on the market. Its spe-
cial breeding program has pro-
duced a variety that displays a 
semi-dwarf growth habit. 

SR 3100 hard fescue is the lat-
est in Seed Research's endophyte-
enhanced fine fescues. It was se-
lected for its dwarf growing habit, 
slower vertical growth tendency, 
improved disease resistance, 
darker green color, and its very 
high level of endophyte (between 
90 and 100 percent). 

Likewise, SR 5100 chewings 
fescue is an improved, endophyte 
enhanced chewings fine fescue. 

SR 4300 perennial ryegrass' 
very dense, dwarf growing habit 
makes it perfect for very close 
mowing. For more information, 
call 1-800-253-5766. 

CIRCLE #303 

Stallion Select 

from Fine Lawn 
LAKE OSWEGO, Ore. — Fine 

Lawn Research, Inc. has an-
nounced the latest in its line of 
perennial ryegrasses, Stallion Se-
lect. Stallion Select (PS-105) is a 
highly-rated perennial ryegrass 
variety for use by professional turf 
managers. Stallion Select is a 
breed apart from many look-alike 
varieties in the marketplace. 

It is an early-maturing variety 
with a dark-green color. It is semi-
dwarf, producing a dense turf with 
excellent mowing qualities. Stal-
lion Select is unique in that it has 
good resistance to rust, crown rust 
and leaf spot. It establishes quickly 
and is compatible with other vari-
eties of perennial ryegrass. 

Stallion Select has extremely 
high levels of beneficial endo-
phyte. Levels are normally 94 
percent or higher. For more in-
formation, call 1-503-636-2600. 

CIRCLE #304 

Controlling thatch 

with Bio Digester 
Envirogenesis has developed a 

multiculture microbial inoculum 
compound for biocontrol of 
turfgrass thatch. The efficacy of 
Envirogenesis' Thatch Bio Di-
gester, which controls thatch 
through lignin content reduction, 
was demonstrated in a field ex-
periment reviewed at the Univer-
sity of California-Davis. 

Inoculum-treated thatch was re-
duced in thickness on creeping 
bentgrass and Kentucky blugrass 
and had improved soil character-
istics when compared to a control 
of untreated thatch. 

For more information on this 
and other Envirogenesis prod-
ucts, call 703-941-3900. 

CIRCLE #305 
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Less iron, more parts 
Continued from page 1 
new pieces and more parts," said Kevin 
Downing, superintendent at Willoughby 
Golf Club in Stuart Fla. 'The equipment 
side is taking a beating." 

"You only have so much to spend," said 
Roger Gill, superintendent for 21 years at 
Pine Lake Country Club in Orchard Lake, 
Mich. He added: "I think the replacement 
value of equipment is getting out of hand. 
We spend $60,000 to $70,000 a year for 
replacement equipment and that's not 
enough." 

"At least 50 percent, and maybe 75 per-
cent, of the people are starting to feel the 
capital budget crunch," said Don Tolson, 
superintendent at Fox Hollow in Colorado. 
"Equipment is being asked to work more 
hours, longer, harder, and it probably will 

get worse before it gets better." 
Distributors seed the same trends: The 

recession is taking its toll on new equip-
ment sales, said Bob Brown, president of 
Sawtelle Brothers in Lawrence, Mass., a 
major distributor of Jacobsen, Ransomes, 
Cushman/Ryan, Smithco, National, Turfco 
and Rain Bird products. 

Bill Barnett, owner Used Turf Equip-
ment Co. in Hobe Sound, Fla., agreed: "I'm 
95 percent sure it's the recession. I can't 
predict anything good for the rest of this 
year. I thought it might pick up again in 
October or November. But, this is the cut-
ting season down here. If anyone were 
buying something, it would be now." 

The high cost of equipment has fostered 
the phenomena of contracting out such 
jobs as verticutting and aerifying. The long-
term ramifications of this increased spe-
cialization will not relieve the budget strain. 

AquaGro 20*Spreadable. 
More Concentrated, 15% Less Expensive To Use. 

Spread The Word. 
Turf managers everywhere are spreading the word that the number one selling soil wetting agent costs less than ever before to apply. All the more reason to use the new AquaGro 20*S to solve your water related problems. 
New AquaGro 20*S gives you the same outstanding performance as the old for-mulation, it's just more con-centrated. And we're passing the cost savings on to you. What used to cost about $4.40 per 1000 sq. ft., now costs less than $3 75 — that's a 15% savings. Just like the other AquaGro formulations, AquaGro 20*S speeds the movement of water into dry spots, com-pacted soils and slopes, drains wet areas and moves water soluble chemicals through thatch. 

No other soil wetting agent manufacturer offers you the money-back performance guarantee that's printed on the front of every bag. Lower price, guaranteed performance — that's an unbeatable value. 
So when the heat is on, use AquaGro 20*S; it helps you make the most of available water. To find out how the new, economical AquaGro 20*S can make you a better water manager, call us for a FREE copy of the User's Guide. 

1-800-257-7797. 

Another Reason To Use AquaGro. 
riAQUATROLS 
The Water Management People 

5 N. Olney Avenue 
Cherry Hill, New Jersey 08003 

"When you start spending $20,000 to 
$40,000 for an aerifier and you can get the 
job done for $3,000 a year from an indepen-
dent contractor, it's better to have your 
money in the bank," Gill said. "But the 
different types of equipment we're using is 
what makes it so costly. We used to mow 
fairways with seven-gangs that cost $ 10,000 
and lasted 15 to 20 years. Today the [tri-
plexes] cost $25,000 and you can't get over 
10 years out of them." 

While Gill said public courses are even 
more squeezed by budget constraints than 
private clubs, Downing said all are "watch-
ing every expenditure and having to make 
things last a little longer than normal. 
People are trying to get a little more out of 
their dollars and keep the dues in line. 

"Capital items — equipment — are usu-
ally thing first things to go [when budgets 
are cut]." 

'The old rule of thumb of 10 to 12 per-
cent of operating budget going toward capi-
tal expenditures doesn't hold any more," 
Downing added. "That percentage has 
dropped down in the last 18 to 24 months." • • • 

Barnett, who normally sells 250 to 300 
pieces of equipment annually, said the bot-
tom fell out last fall. There is little equip-
ment to sell because superintendents aren't 
selling their old pieces, he said. "I'm get-
ting calls from people all over the United 
States looking for used equipment. But I 
visited 11 superintendents in Myrtle Beach 
recently and no one had anything to sell. 
This is the slowest I've seen it in my six 
years in business." 

From an optimistic outlook at mid-year 
1992, "the closer we go to January the more 
[clubs'] budgets were whittled down," 
Barnett said. 'Then, in February, when 
they would normally buy new equipment, 
their budgets had been cut back. And in-

stead of buying new equipment, they were 
putting money into parts, fixing up their 
equipment and keeping it." 

"I think the market for good used equip-
ment is pretty strong right now, where it 
was unheard of prior to five years ago when 
only the really poor guys bought it," said 
Tolson. "More are buying it, or wanting to. 
I know that for a fact because it's hard to 
find." 

"A couple fellows who work for Jake and 
Toro told me the biggest part of their busi-
ness right now is parts," Barnett said. 

Pointing to problems in parts supply 
before Nelson joined the Jacobsen staff, 
Vice President of Sales Harold Pinto said 
he attributes the stronger demand in parts 
"to the fact the demand was a little [under-
supplied] in the past." 

Nelson met with the seven-member 
Dealer Advisory Committee at the end of 
June and reported a 10-percent jump in 
parts sales across the country — "as high 
as 15 percent in some areas." 

Toro's Mike Anderson, director of com-
mercial sales for Toro, said he has not seen 
a significant shift in sale of either parts or 
new products. 

Kyle Evans, superintendent at the pri-
vate Waterville (Maine) Country Club, said 
that although the recession hasn't affected 
his club he normally makes his equipment 
last longer with replacement parts. 

'There are some good replacement parts 
out there," he said. "There are some mo-
tors at reasonable prices. And lubricants 
are better now that help equipment per-
form better longer." 

• • • 

Sawtelle's Brown and Anderson said fi-
nancing purchases, rather than paying 
cash, is a trend that will be seen more in the 
golf industry. 

"It only makes sense," Anderson said. 

Fighting pond scum 
Continued from page 37 

sulfate and diquat are highly toxic, accord-
ing to AquaTreat literature. They cause 
dead algae to settle to the pond bottom 
feeding future algae blooms. They also kill 
beneficial bacteria that are important to 
the pond environment. 

AquaTreat, on the other hand, digests 
only nitrogen and phosphorous. Deprived 
of its natural food source, algae can't grow 
or grows slowly. 

The dry powder can be broadcast over 
the water's surface or slurried with warm 
water and poured around pond edges. The 
initial application rate is 6 pounds per acre 
foot, followed by a maintenance dosage of 
1 pound per acre foot every two weeks. 

Cost ranges from $13.50 to $15.95 per 
pound, depending on quantity purchased. 

It can be stored for at least five years at 
temperatures less than 85 degrees. 

Steve Bradley, head superintendent at 
Hopewell Valley Country Club in Hopewell, 
N.J., has battled algae in a particular half-
acre pond for years. This man-made lake is 
shallow, unlined and fed by a stream which 
originates at a nearby farm. 

"So there's a lot of nitrogen in there," 
said Bradley, who started applying 
AquaTreat in early May. "So far, I've seen 
major improvement. There's still a little 
algae left, but it's made a big difference. 

"We had tried everything with this pond. 
We tried dredging, and that worked for a 
while. But it didn't solve anything. I've 
used algicides but, to be honest, they make 
me sort of nervous. 

"This product is definitely working for 
me. And this year has been a good one for 
experimentation because it's been so hot." 

AMERICA'S PREMIUM 
HEAT-TREATED 

TOP-DRESSINGS 

PARTAC 
GOLF COURSE 

TOP-DRESSING 
SOIL CONDITIONER 

IMPROVES AERATION AND DRAINAGE 
BETTER THAN SAND 

YET RETAINS NUTRIENTS & MOISTURE! 

HIGHLIGHT GOLF HOLES, 
IMPROVE VISIBILITY, 

and SPEED UP PLAY with 

U.S. GOLF HOLE 
TARGETS 

PLUS CONSTRUCTION, 
CART PATH, SAND TRAP, AND 

DIVOT REPAIR MIXES 

GEOTEXTILES & TURF BLANKETS 

FOF 

ITAC 
NI SAND 
DT REPAIRS 

The Ultimate Solution to Unsightly 
Divots at Televised Golf Tournaments 

and other Sports Events! 

AVAILABLE NATIONWIDE 

800-247-2326 
IN N.J. 908-637-4191 

PARTAC PEAT CORPORATION 
KELSEY PARK, GREAT MEADOWS, N.J. 07838 

ORLANDO (FL) MEMPHIS (TN) RENO (NV) 

GREENGRAPHICS* GREEN 
PERMANENT Tl^RF C O L O R A N T 

SAND TRAP PUMPS 
RAKES, PLUG PUSHERS, SQUEEGEES 

AND MANY MORE 
GOLF SPECIALTY PRODUCTS 
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Golf Course Marketplace 
To reserve space in this section, call Simone Marstiller, 813-576-7077 

ADVERTISING 
INFORMATION 

1993 RATES 

2X 6X 12X 
Per col. inch: $60.00 $55.00 $40.00 
Add-on per 1/4": $15.00 $13.75 $10.00 
Logo ind. in ad: $30.00 $30.00 $30.00 

• Rates are per insertion. 
• Minimum 2-time insertion. 
• Prepayment is required. 

Send prepayment & ad copy to: 
GOLF COURSE NEWS 
7901 4th St. N., #311 

St. Petersburg, FL 33702 
(813) 576-7077 

Fax (813) 579-9788 

EMPLOYMENT 

CONSTRUCTION 
SUPERINTENDENTS 

Shapers; operators; golf course constr. 
personnel needed at all levels. Willing to 
travel. Fax résumé & information to: 

(616) 547-7009 

GOLF & COUNTRY CLUB FOR SALE 
By owner, 18 hole championship golf course 
located in Orlando, Florida. 50,000+ an-
nual golf rounds with completely modern 
facilities. Asking $4.8 million with terms to 
qualified buyer. Call Warren at (407) 263-
4289 or Fax (407) 695-0121. Principals 
only please. 

FOR SALE 
Semi-private 18-hole regulation golf course 
near San Antonio, Texas. Asking Price 
$2,000,000. Some financing available. 
Exclusively listed by Rogert Garrett, CB 
Commercial Golf Group. Call (602) 262-
5511 for information. 

FOR SALE 

POND LINERS 

Buy direct from fabricator 20 & 30 mil. 
P.V.C. Made to order. Under 20 cents per 
sq. ft. Installation or supervision available. 
Call... 

COLORADO LINING COMPANY 
800-524-8672 or 303-841-2022 

PIPE LOCATOR 

"The Locat". Locates, traces underground 
pipes, Including drain pipes made of PVC, 
ABS, steel & cement. Finds sprinklers, 
valves & clogs. Used by hundreds of golf 
courses. Bloch & Co., Box 18058, Cleve-
land, OH 44118. (216) 371-0979. 

BUSINESS 
SERVICES 

Mid Term Turf, Inc. 
Golf course, athletic field renovations & 
new construction. Sodding, sprigging, row 
planting, fairway renovations. Complete 
turn key operations. Products include: 
Vamont Bermuda; Tif & Tif II Bermudas; 
Meyer Z-52 Zoysia; Blended Fescue. 

Mid Tenn Turf, Inc. 
Rt. 3, Box 3199 

Manchester, TN 37355 
Phone (615) 728-0583 

BUSINESS 
OPPORTUNITIES 

LASER MEASURING and 
SPRINKLER YARDAGE MARKERS 

We do it all. Laser measure & installation 
(same day) of custom metal yardage 
markers for all types of sprinkler heads. 
Warranty included. Also tee to green mea-
surements, granite fairway markers. Sprin-
kler yardage markers may be purchased 
separately. Contact Nick for samples & 
references. Fairway Designs of Florida, 
800-36-TAGIT. 

GOLF COURSE 
ACCESSORIES 

CUSTOMIZED YARDAGE MARKERS 

V Highest quality bronze markers for 
tees, 100, 150 & 200; & cart paths 

V Sprinkler head yardage tags to fit all 
automatic systems 

V Yardage books — 1 & 4 color 
V Laser measure per USGA standards 
For more information, references or 
samples, contact: 

From Tee to Green, Inc. 
1707 Brandywine Trail 
Ft. Wayne, IN 46845 

(800) 932-5223 

REAL ESTATE 
STEEL BUILDINGS GOLF IN ANY WEATHER—ANYTIME SAVE 40% OR MORE! 

GOLF COURSES WANTED 
Southwest Golf is interested in purchasing 
or leasing golf courses. 

Call Dick Campbell at 
(505) 898-0960 

Save up to 50% on Arch Style Buildings. 
Factory Clearance. 25x30; 40x40; 50x100 
& others. Factory Direct. 

UNIVERSAL STEEL 
1-800-548-6871 

Future Golf, Inc. has developed a golf 
concept patented in the U.S., Canada & 
Great Britain (Japan pending) in which you 
can play a round of golf in any weather at 
any time on marginal land of 7 acres. Will 
sell patents or form joint venture. Write to 
25597 W. Drake Rd., Barrington, IL 
60010. (708) 381-2427. 

Buy personalized flags factory direct & 
save 40% or more. Flagpoles, tee mark-
ers, etc. also available. Fast personalized 
service guaranteed. Call toll free. 

1-800-476-7005 

FOUR SEASONS 
GOLF COMPANY 

TEXAS GOLF COURSES 
9 & 18 holes — Statewide. 

Some with extra land, dev. lots. 
Descriptive list available. 

TEXAS GOLF PROPERTIES 
1603 Lightsey — Austin, TX 78704 

512/442-7105 • Fax 512/442-1812 

NEW JERSEY 
GOLF REALTY SPECIALIST 

JARED MARCH 
P R 0 P E R T I E S » 1 N C 

(908) 741-4888 
FAX (908) 741-7885 

Confidential real estate services. 
List — Sell — Develop 

FOR SALE 

Toro Rak-O-Vac. Very good condition. 
Runs great! Call (203) 496-8495, ask for 
Roland. 

CLOSED-LOOP RECYCLING OF 
EQUIPMENT WASHWATER 

Off-property discharges of untreated 
washwater are prohibited! For information 
and bid, call: 

1-800-444-7193 
Nichols Environmental Designs 

Fredricksburg, Texas 

LASER 
MEASURING 

LASER MEASURING & SPRINKLER 
HEAD YARDAGE MARKERS 

' NOBODY DOES IT BETTER" 

• Why wait? We cover the entire USA! 
• Excellent References! Warranty. 
• We also sell Markers separately. 
•FREE SAMPLES 1-800-533-9344 

YARDAGE GRAPHICS 
Ventura, CA • Charlotte, NC 

P.O. Box 78011 
Greensboro, NC 27427 

WHY HASSLE WITH SEVERAL 
VENDORS? 

• Scorecards 
• Sprinkler Tagging 
• Yardage Books 
• Fairway Markers 
• Laser Measuring 
• Tee Signs (wood or granite) 

Call FORE BETTER GOLF, INC. 
1-800-468-8672 
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T e c h n i c a l S a l e s R e p r e s e n t a t i v e 
E N G R A V R n 

CALENDAR 

August 
3-5 — Turfgrass Field Diagnostic Course 

for Golf Course Managers in Ithaca, N.Y. 
Contact Joann Gruttadaurio at 607-255-
1792. 

4-6 — Cornell Municipal Compost Man-
agement Short Course in Ithaca, N. Y. Con-
tact Lauri Wellin at 607-255-1187. 

5 — National Turfgrass Evaluation Pro-
gram Turfgrass Research Field Day at 
Beltsville, Md. Contact 301-504-5125. 

11 — Grassland Annual Field Day and 
Equipment Show in Latham, TV.KContact 
518-785-5841. 

17 — Wisconsin Turfgrass Field Day 
Madison. Contact Dr. Frank Rossi at 608-
262-1490. 

17 — Golf Course Design/Construction 
and Golf Day in Delhi, N.Y. Contact New 
York State Turfgrass Ass'n at 800-873-
TURF. 

18-19 — Pennsylvania Landscape and 
Nursery Trade Show and Conference in 
Monroeville, Pa. Contact 717-238-1673. 

19 —Michigan Turfgrass Field Day in 
East Lansing. Contact Kay Patrick at 517-
321-1660. 

19-22 — Business Women's Golf Confer-
ence in Point Clear, Ala. Contact 212-599-
0071. 

25 — Turf Talk '93 Turfgrass Seminar in 
Chandler, Ariz. Contact Garden West Dis-
tributors at 800-477-0098. 

September 
9 — GCSAA seminar on Irrigation Effi-

ciency in Phoenix * 
12-15—Golf Inc. Expo in Nashville, Tenn. 

Contact 800-366-2406. 
21-23 — Virginia Tech Turf and Land-

scape Field Days in Blacksburg, Va. Contact 
J.R. Hall III at 703-231-9736. 

23—Landscape Expo in Burtonville, Md. 
Contact 301-948-0810. 

23 — GCSAA seminar on Turfgrass Stress 
Management in Sacramento, Calif* 

23 — GCSAA seminar on Maximizing Job 
Satisfaction in Littleton, Colo. * 

26-29 — Florida Turfgrass Association's 
41st Annual Conference & Show in Tampa. 
Contact 800-882-6721. 

30-0ct. 3 — Business Women's Golf Con-
ference at Marco Island, Fla. Contact 212-
599-0071. 

October 
4-Dec. 10 — Rutgers Professional Golf 

TurfManagement School in New Brunswick, 
N.J. Contact Cook College at 908-932-9271. 

14 — GCSAA seminar on The Microbiol-
ogy of Turfgrass Soils in East Lansing, Mich. * 

18-19 — GCSAA seminar on Golf Course 
Restoration, Renovation and Construction 
Projects in Guelph, Ontario, Canada * 

19 — Metropolitan GCSA Field Day in 
Rye, N.Y. Contact 203-656-0600. 

21-22 — GCSAA seminar on Business 
Communication and Assertiveness Tech-
niques in Melville, N.Y* 

25 — GCSAA seminar on Turfgrass Stress 
Management in Little Rock, Ark. * 

26—GCSAA seminar on Irrigation Sched-
uling Techniques in Little Rock, Ark. * 

26-28 — 48th Annual Okla. Turfgrass 
Conference & Trade Show in Tulsa. Contact 
Tonya Murray at 918-251-4868. 

31-Nov. 3 — International Irrigation Ex-
position and Technical Conference in San 
Diego, Calif Contact 703-524-1200. 

31-Nov. 3—National Institute on Park & 
Grounds Management Inc. 's 23rd Annual 
Education Conference in Denver. Contact 
414-733-2301. 

November 
1-2 — GCSAA seminar on Environmen-

Continued on next page 
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The Milwaukee Metropolitan Sewerage District is seeking an 
experienced sales representative to manage a portion of the 
nationwide network of Milorganite distributors, both institu-
tional & retail. Responsibilities include identifying & coordi-
nating technical & marketing activities required to sell existing 
& new products; developing, training, & supporting distribu-
tors; providing technical information & guidance to distribu-
tors & other customers regarding the use of products; monitor 
agronomic research & demonstration projects & integrate 
findings with sales efforts; participate in conferences, trade 
shows, & related events to represent the District; provide 
technical assistance & guidance to manufacturing regarding 
product quality; and perform related duties as required. 
Milorganite fertilizer products have been used by golf courses, 
industrial/commercial, & residential customers for more than 
60 years. Position requires significant technical knowledge in 
the turf grass field relating to fertilizers, herbicides, fungicides 
& soil management to serve as an effective sales consultant to 
distributors and their customers. Up to 75% travel required 
within the southeastern U.S. B.S. in Agronomy, Horticulture 
or Soil Sciences & three years of successful experience selling 
fertilizers &/or related chemicals to golf courses, nurseries, 
parks, or lawn & garden centers is required. Masters degree in 
Agronomy, Horticulture, or Soil Sciences is preferred. Resi-
dency within the Milwaukee Metropolitan Sewerage District is 
required within one year of appointment. Applications will be 
accepted through Friday. September 17.1993. 

For additional information call: (414) 225-2114 (voice), 
(414) 225-2080 (TTD) or send resume to: Employment 
Office, Milwaukee Metropolitan Sewerage District, 260 
West Seeboth Street, Milwaukee, WI 53204 

EQUAL OPPORTUNITY EMPLOYER 

Laminated W o o d Pedestrian & Vehicular 

BRIDGES & SHELTERS 
Order Direct From The Leading Manufacturer in US. 

• Complete Prefabricated Packages • Ready for Fast Erection 
• Direct Distribution Throughout the U.S. • Custom Design & Engineering 

AlIT 
rRUCTURES 

r PWOOUCTT OWOUP. INC. 

CALL 
1 - 8 0 0 - 7 7 7 - U N I T 

Morrisvi l le, N C 27560 
Tel . 919/467-6151 
F A X 9 1 9 / 4 6 9 - 2 5 3 6 

CIRCLE #153 

ACCU-GAGÊ  
ACCU-GAGE is a precision tool for 

1 making highly accurate height-of-
cut measurements on greens-
mowers or other precision mowers. 

AVAILABLE IN 15", 18", and 24" bars. 

NE\N\ 

U F e T % W MTV 
ON BARS WITH 

DURA-COAT® 
Our LIGHTWEIGHT and RIGID aluminum bars are now treated 
with DURA-COAT. DURA-COAT wears better than tool steel and 
enables us to offer this unique LIFETIME WARRANTY. In addition, 
all replacement bars are treated with DURA-COAT, and have a 
LIFETIME WARRANTY. 
To o r d e r ca l l 1 - 8 0 0 - 2 5 3 - 2 1 1 2 or fax 1 - 3 1 3 - 4 2 9 - 3 9 8 5 . 

PRECISION TOOL PRODUCTS CO. 
7836 Bethel Church Rd. • Saline, Ml 48176 

CIRCLE #155 

TRIMS 
Grounds Management Software 
Supports GCSAA S&R 
• Personnel & Labor Records 
• Equipment Service Records 
• Chemical Application Logs 
• Spare Parts Inventory 
• Budget & Expenses 
• And more! 

Call or write for your free TRIMS Demo Disk: 
TRIMS Software International • 6220 E. Thomas Road #303 
Scottsdale, AZ 85251 • (800) 733-9710 

Y A R D A G E 
L A B E L S 

• Bright colors • Fasteners included 
»Orders quickly shipped UPS Free Samples! 

"THE SOLUTION" 
For Areas Without Sprinklers. 
Put Your Message Plus Yardage 
Anywhere. 

THE YARD EDGE GOLF CO. 
1-800-284-YARD (9273) P.O. Box 13159 

Wichita, KS 67213 
CIRCLE #151 Keep Your Divot Seed Mixture 

•

Where It Is Used... 

... in Divot Seed & Soil tee 
buckets next to the tee markers. 
Available in Cedar or Redwood 
slats and with companion 
Trash'M debris buckets. 

Ask Your Golf Course Distributor for 

INNOVATIVE MAINTENANCE PRODUCTS 
Prmn 

Jtfaster o f t f i e [ j n f e 

P.O. Box 283, Lockport, IL 60441-0283 
(815) 723-4444 • Fax (815) 723-4485 

CIRCLE #152 

Birds or Animals Q P R O B L E M ? ? 
Scare them away with * 

S H E L L C R A C K E R S 
a harmless, environmentally safe 

PEST CONTROL DEVICE that safely 
disrupts EATING, NESTING & MATING habits! 

For golf courses near residential areas use 

WHISTLERS 
a SPECIALIZED MORE DISCREET n o i s e m a k e r . 
For orders & information call: 1-800-582-8843 

JPF Distributors 
9 Un ion Sq., Su i te M184, Southbury , C T 06488 

CIRCLE #154 

PAVELEC BROTHERS 
GOLF COURSE CONSTRUCTION CO., INC. 

V N e w C o n s t r u c t i o n 
V R e n o v a t i o n 

V F ie ld D r a i n a g e S y s t e m s 

T O N Y P A V E L E C 
(201 ) 6 6 7 - 1 6 4 3 
E M I L P A V E L E C 
( 2 0 1 ) 9 3 9 - 6 1 8 2 

9 8 E v e r g r e e n A v e . 
Nu t l ey , N J 0 7 1 1 0 
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Keep That Edge 

p inh i qh 
r e e l ^ h o r p y n i n g c o m p o u n d 

Contact Your Local Distributor or Call Us 
Toll Free 1 (800) 422-4748 

CIRCLE #157 CIRCLE #158 



olf Course Marketplace 
To reserve space in this section, call Sirnone Marstiller, 813-576-7077 

Golf Course Bridges! 
1-800-328-2047 

.CONTINENTAL 
:BRiDGE==i: 

Thousands in use. 
Built to last. 
Sponsor Member 

Route 5, Box 178, Alexandria, MN 56308 • (612) 852-7500 

CIRCLE #159 

NATIONAL GOLF FOUNDATION 

mabker&Tnc. 
Trie d-N-True 

Modular Golf Course 
Marking System 

Shop around, but look to 
MARKERS for 

High Quality + Low Price = 
EXCEPTIONAL VALUE! 

1-800-969-5920 
33597 Pin Oak Parkway, Avon Lake, OH 44012 
Phone (216) 933-5927 FAX (216) 933-7839 

CIRCLE #161 

IRRIGATION SPECIALISTS 

P.O. BOX 559 
TEMECULA, CALIFORNIA 92593 

(909) 698-7270 

FAX (909) 698-6170 

STATE LIC. #267960 

CIRCLE #163 

BRIDGES AND WALLS 

On-Site Construction • Consulting and Design Capabilities 
• Certified Engineered Drawings Available 

Pelican 
E n t e r p r i s e s , I n c . 

3203 W. Waters Ave., Suite A 
Tampa, FL 33614 

(800) 226-4178 

CIRCLE #165 

VAIL VALLEY 
FARM\ INC. 

"Growers of Quality Turf Grasses" 
• Meyer Z-52 Zoysia • Tifway II 
• El Toro Zoysia • Tifdwarf 
• Tkll Fescue • Tifgreen H 
• Sprigs • Big Rolls 

(800) 666-0007 
P.O. Box 5508 
Little Rock, AR 72215 
(501)280-0763 

(swivels optional) 

$39.95 & $44.95 

The Aqua-Quick 
The Aqua-Quick is 
made of solid a luminum 
& easily changes Toro® 
& Rain Bird® Valve-In-
Head sprinkler to a 1" 
water source instantly. 
Now available for Rain 
Bird® Eagle 900 series. 

Don't wait for dry areas to appear! 
Precision 1-800-345-1960 

Developed & Licensed to Precision Small Engine Co. by Thomas R. Wait 
CIRCLE #160 

Kool Shot 
Injection System 

"Eliminates Hot Spots" 

The Kool Shot Injection System al lows you to com-
pletely explode & saturate hydro-phobic or localized 
dry areas 8" below the putting surface or fairway 
using the 15 high-pressure horizontal jets with water, 
wett ing agents, insecticides or air. 

$259.00 Hundreds Sold Since 1991 ! 

Precision 1-800-345-1960 
Developed & Licensed to Precision Small Engine Co. by Thomas R. Wait 

CIRCLE #162 

The Greens Encroachment 
Barrier System 

This system is the only tested, proven, 
and patented method of completely 

^topping Bermuda Grass encroachment̂  

For more information or quotat ion call: 

407-624-4203 
Thomas R. Wait, Design, Sales, Installation • Paul R. Latshaw, Consultant 

TRW Ent. Inc., 840 US Hwy I, Suite 340, N. Palm Beach, FL 33408 
• h h m m h C I R C L E filii in minimi •minim • 

Exceptional Software.. 

SIMS Superintendents 
Compliance / 
Management 
System 

'The Choice of Today's 
Grounds Managers'1 

From Equipment Tracking and Employee Training... 
To Compliance Reports and Chemical Records 

Free Demonstration Diskettes 
Call Toll Free (800) 472 8882 

Environmental Compliance Systems, Incorporated 
21 North Avenue Lake Forest IL 60045 

RS# Page 

116 The Andersons 22 
132 Aquatrols 42 
128 B.H. Sales 34 
110 BASF 15 
107 Central Florida Turf 11 
105 Ciba-Geigy 6-7 
159 Continental Bridge 45 
120 Cushman, Ransomes America Corp.28-29 
137 Eagle-Picher Minerals 46 
168 Environmental Compliance Systems ...45 
130 Flowtronex 39 
112 Fore Par 17 
163 Formost Construction Co 45 
166 Greens Encroachment Barrier Sys. 45 
104 Jacklin Seed Co 5 
136 Jacobsen 48 
158 Jesco Products 44 
106 John Deere 8-9 
154 JPF Distributors 44 
135, 140-141 Kalo 47 
114 Lofts, Inc 19 
161 Markers, Inc 45 
152 Master of the links 44 
127 Medalist America 35 
125 North Woods Organics/Greensmix 36 
117 Oregon Fine Fescue Comm 24 
133 Partac 42 
156 Pavelec Bros. Construction 44 
165 Pelican Marine 45 
121 Pennington Seed 30 
124 Precision Small Engine 36 
164 Precision Small Engine 45 
160 Precision Small Engine 45 
162 Precision Small Engine 45 
155 Precision Tool Prod. Co 44 
167 Quail Valley Turf Farm 45 
118 Ransomes, Ransomes America Corp... 26 
122 Regal Chemical 32 
134 Regal Chemical 46 
131 Ryan, Ransomes America Corp. 4041 
113 Safety Storage, Inc 18 
103 Standard Golf 4 
129 Tee-2-Green 38 
109 Tempest Technology 14 
115 Toro Comm'l. Prod. Div 2 0 - 2 1 

157 Trims International Software 44 
126 Turfline, Inc 36 
153 Unit Structures 44 
123 Verti-Drain 33 
101 Yamaha 2 
151 Yard Edge 44 151 

i 

CIRCLE #167 
GOLF COURSE NEWS 
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Continued from previous page 

tal Considerations in Golf Course Manage-
ment in Bellevue, Wash * 

5 — GCSAA seminar on Maximizing 
Turfgrass Disease Control in Rhinelander, 
Wis.* 

8-9 — GCSAA seminar on Golf Course 
Construction Techniques and Management 
in Fargo, N.D.* 

9 — GCSAA seminar on Irrigation Effi-
ciency in Rochester, N. Y. * 

9-12 — Turf & Grounds Exposition in 
Rochester, N.Y. Contact New York State 
Tur fgrass Ass'n at 800-873-TURF. 

1 0 - G C S A A seminaron Personnel Func-
tions of the Golf Course Superintendent in 
West Palm Beach, Fla* 

* — For more information on GCSAA semi-
nars, contact the Education Office at 1-800-472-
7878 or 913-841-2240. 
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groomers 

18" and 24" Bars Available 
STEEL - NOT A L U M I N U M 

P R E C I S I O N 
Introduces 

A C C U R A T E G A U G E 
for setting height of cut on 
all greens and fairway 
mowers within 0.001 of 
required accuracy. 
• Made of the highest 

quality tool steel 
• No Flex or wear 

guaranteed 
• Chrome Plated 

1-800-345-1960 
PRECISION SMALL ENGINE C0.2510 m 16th Lane, Pompano Beach, FL 33064 
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ON THE GREEN 

Protecting your best from a bolt out of the blue 
Lightning rods a cheap insurance for superintendents 
By T E R R Y B U C H E N 

Golf course superinten 
dents have been in-
stalling lightning rod protec-

tion for years on rain shel-ters, mainte-
nance buildings, halfway houses, 
clubhouses, indoor tennis buildings — 
struc-tures of all sorts. 

But there's a growing trend afoot: 
protecting key trees on golf courses. 

If you have a landmark tree on your 
course, or a tree that defines a hole, one 

MINIMIZE DRY WILT 
AND WINTER DESICCATION 

Golf Course Superintendents, Turf Grass 
Managers, Sod Grass Growers and Nur-
serymen are praising the results of Regal 
Crown. 

Regular use of Regal Crown root growth 
stimulator exhibits phenomenal results. 
Turfgrass types such as bermuda, bent, 
zoysia and others develop more roots that 
are healthier and penetrate deeper. More 
roots imbedded deeper into the soil means 
better nutrient and moisture up-take cre-
ating thicker, greener tops. 

Regal Crown is a blend of hormones spe-
cifically designed to promote root growth 
in turfgrasses and ornamentals. Used re-
gularly, Regal Crown roots can minimize 
hot weather dry wilt stresses and winter 
desiccation. 

Regal Chemical Company 
P.O. B O X 9 0 0 / A L P H A R E T T A , G A 3 0 2 3 9 

P H O N E 4 0 4 - 4 7 5 - 4 8 3 7 / 8 0 0 - 6 2 1 - 5 2 0 8 

4 6 August 1993 
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you feel you couldn't do without, that 
would be perilous to lose, check out this 
idea. 

Many lightning protection companies 
will install "rods" on trees using exten-
sion ladders and ropes instead of 
hydraulically operated snorkels to get 
even to the highest branches, and the 
cost is relatively inexpensive. 

A lightning rod — or "air terminal" 
made of a corrosion-resistant metal such 
as stainless steel, lead, copper, or copper 
alloy — should be installed just above 
the highest branch, or above each 
highest branch on multi-trunked larger 
trees. 

A lead-covered copper cable should be 
installed down from the rod to the base 
of the tree. From just above the base, a 
copper cable should be joined to the 
lead-covered cable. 

An eight- to 10-foot-long copper 
grounding rod should be joined to the 
lightning rod with a ground rod clamp. 

A viable alternative is to take the 
copper ground from the base of the tree 
at least out as far as the roots extend (the 
drip line). 

The theory here is that if lightning, it 
could damage the roots when it ulti-
mately strikes the copper rod. 

Cables should be installed loosely to 
allow for tree growth. I have tried both of 
these exam-pies and have had good 
results. 

Installed cost figures taken randomly 
around the country range from $1.50 to 
$5 per lineal foot, materials included. 

I always demand workman's compen-
sation and liability insurance certificates, 
per state minimum guidelines, before 
any subcontractor begins work. 

In addition to protecting valuable 
individual or groupings of trees with 
rods, many superintendents "under-
plant" these key areas with trees to take 

l'-0" Ml 

SPLICER, 

ALTERNATE 

N O T E 1: L O C A T E G R O U N D 

A P P R O X I M A T E L Y ? B R A N C H 

L I N E TO AVOID R O O T 

D A M A G E GH 

1 MAIN TRUNK AIR TERMINAL 

2 CLASS I OR II FULL SIZE CABLE 

3 BRANCH AIR TERMINAL 

4 SECONDARY SIZE CABLE 

5 DRIVE TYPE CABLE CLIP @ 3'-0" 0/C 

6 SPLICER 

7 CROUND ROD ft CLAMP 

over in the event of disaster. 
Trees located near buildings, do not 

afford protection from lightning and, in 
many, instances, they should be pro-
tected, depending on their particular 
value to golf course officials. 

The Lightning Protection Institute 
recommends that trees whose trunks are 
within 10 feet of a "protecting building," 
and whose branches extend above a 
building be equipped with lightning 
protection, not only to protect the tree, 
but also to avoid the possibility of 
lightning striking the tree and side 
flashing or grounding to the nearby 
structure. 

Trees with trunks thicker than 
three feet in diameter and that have 
long branches should have two down 
conductors, on opposite sides of the 
tree, connected to the two ground 
terminals. 

If there are several major trees in a 
row, the ground terminals of two trees 
not more than 80 feet apart may be 
interconnected by a trench conductor 
coursed to the base of each intermediate 
tree. 

The down conductor of each interme-
diate tree may connect with the 
"trenched" interconnecting conductor. 
This practice avoids making independent 
groundings for each tree. 

Aluminum materials will corrode and 
should not be used for trees. 

For further information contact: 
• Lighting Protection Institute at 708-

255-3003 or 800-488-6864. 
• National Fire Protection Association 

at 617-770-3000. 
• Underwriters Laboratories at 708-

272-8800. 
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Photo by Dost & Evans, Focus on Golf® 

V j e t your course on AXIS. 
Introducing, AXIS From Eagle-Picher 
Minerals, Inc., an easy, cost-effective 
way to improve the turf quality of any 
golf course, improve your course with 
AXIS - the ideal porous medium for 
superior soil structure and turfgrass. 

Made from a unique diatomaceous 
earth, AXIS improves greens and tees by 
increasing root growth. It significantly 
increases soil porosity and retains water 
for the root zone. AXIS keeps your 
course in tournament shape, even under 
the most stressful conditions. 

AXIS is inert, non-compactable and 
indefinitely stable. It can be used on 
new and existing turf. Unlike sand, 

AXIS' honeycomb structure contains 
open-ended, continuous pores. 
AXIS is made in America and is more 
cost-efficient than the imports. 
Start managing your soil structure and 
improving the root zone of your greens. 
Put your course on AXIS, a pivotal 
solution to your turf management 
problems. 

For more information call (800) 228-3857. 

Finally, a Solution. 



A D V E R T I S E M E N T 

Manage This Water Problem Before The Heat Hits 
Localized dry spot (LDS) 
describes the occurrence of 
an irregular area of turfgrass 
that for no reason begins to 
show signs of drought stress. 
Common symptoms are loss 
of plant rigidity, dark blue 
coloring, severe wilting and 
death of turf. Most perplexing 
is that symptoms may occur 
even after irrigation. 

Localized dry spot appears 
to be most prevalent on 

greens built mainly of sand 
and established to bentgrass. 
It is now thought that these 
dry spots are the result of 
hydrophobic soil. This condi-
tion is one in which water is 
repelled and not absorbed. 
Evidence points to a non-
wettable organic coating of 
sand particles as the cause. 

Infrequent or reduced water-
ing of golf greens has 
increased the problem. Once 

soil moisture levels decrease 
in hydrophobic soils, rewet-
ting the soil becomes difficult. 

University studies confirm 
that wetting agents are effec-
tive in reducing the severity 
of localized dry spots. Preven-
tive applications give the best 
results, but curative applica-
tions can also be effective. 

For more information, circle the 
number below, or call Kalo, Inc., 
toll-free: 1-800-255-5196. 

CIRCLE #141 

Advanced Applicator Saves Time and Money. 
The Pro-Ap™ is the only hose-
end, liquid siphoning applica-
tor specifically designed for 
golf course use. The refillable 
Pro-Ap container holds one 
quart of Hydro-Wet RTA, the 
new "Ready-To-Apply" 
wetting agent formula. The 
Pro-Ap and Hydro-Wet sys-
tem makes accuracy easy. Its 
adjustable metering dial lets 
the applicator choose nine 
additive settings or syringe 
only. And its needle valve 
meters just the right amount 
of Hydro-Wet into the water 
flow; no need to water-in. 

Unlike pellet wetting agent 
applicators, the Pro-Ap with 
liquid Hydro-Wet delivers 
consistent, measured quanti-
ties of active ingredient in less 
than one minute per 1,000 sq. 
ft. Applicators will spend less 
time syringing and less 
money on inert binders found 
in competitive pellets. 

For more information on the Pro-Ap application system, circle the number below, or call Kalo, Inc., toll-free: 1-800-255-5196. 

Make Water Wetter? It's Possible With New Hydro-Wet® RTA. 
Hydro-Wet RTA alters water's 
behavior while interacting 
with water repellent surfaces 
found in the soil. The new 
ingredients in Hydro-Wet 
RTA are attracted to organic 
soil coatings known to pro-
duce hydrophobic conditions. 
When Hydro-Wet RTA is pre-
sent, the result is increased 
water infiltration, absorption 
and reduced severity of local-
ized dry spot. 

For more information , circle the 
number below, or call Kalo, Inc., 
toll-free: 1-800-255-5196. 

Pro-Ap and Hydro-Wet RTA offer a better way to treat localized dry spot. 

The Hydra-Wet Story Still Holds Water After 20 Years. 

No other wetting agent can match the staying power of H ^ T W e t . So no wetting 
agent does as much to increase water efficiency. 

This staying power is shown in this test. Fourteen months after application, turf 
treated with Hydro-Wet delivered 53% more moisture^o the root zone. What's more, 
Hydro-Wet had 23% greater staying power than Aqua^fo. 

And the quality of the Hydro-Wet treatec^urfgrass was significantly better. 
Hydro-Wet rapidly moves water into the soil w h p e it belongs. Hydro-Wet ensures uni-
form infiltration and M v r r n ninnff nnri gMi^ntinn Hydro-Wet boosts soil moisture, 
which is so importe»t l î f tu^as^ during periodsoTiMsture stress. 

Best of all, m e same Hydro-Wet formulation h&éeen successful in university trials 
and on AmericaVgolf courses for 20 yeagL 

For the number 61 yuur l i t r e s l diTtributor, call, \ h T & t 
toU free: 1 -800-255-5196. n y U I l l - V V C l 

Keeps Water In Its Place 
KALO Kalo, Inc. 4550 W. 109th Street Overland Park, KS 66211 

CIRCLE #140 
AquaGro is a registered trademark of AQUATROLS Corporation of America, Inc. 
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T E X T R O N I 
Jacobsen Division of Textron Inc. 
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Jacobsen exclusives help deliver a 
smooth as silk cut. 
In head-to-head comparisons, the LF-100 
delivered superior fairway mowing, in all 
kinds of grasses. 

Our exclusive heavy-section, 22" reels, 
combined with our unique, dual-spring 
down pressure 
system, follow 
ground contours 
closely for a 
smooth mani-
cured cut. Even 
at production 
mowing speeds of more than 5 mph. 
Lightest footprint. 
The LF-100 has the lightest footprint in 
the industry for minimal compaction even 
on the softest fairways. 

Yet it's heavy on quality features. Includ-
ing a durable, high efficiency diesel engine. 
Rugged, field-proven chassis with heavy-
duty lift arms. High capacity catchers. 
Plus, "on demand" 4WD, exclusive Thrf 
Groomer® fairway conditioners and 
vertical mowers are available. 
All-new GreenSentry™ helps you 
maintain a spotless reputation. 

Our new oil leak 
detector option 
—GreenSentry 
helps prevent 
nasty little oil 
leaks from staining 
your reputation in a big way. 

There simply is no better way to 
ensure one flawless swing after another 
on fairways. Contact a Jacobsen distributor 
today and prove it to yourself with a 
demonstration. 

THE PROFESSIONAL S CHOICE ON TURF. 




