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AgriDyne signs marketing pact with Turplex 
SALT LAKE CITY—AgriDyne 

Technologies Inc. has announced 
it has has signed its first market-
ing and development agreement 
for its Turplex bioinsecticide since 
receiving Environmental Protec-
tion Agency registration earlier 
this year. 

The five-year agreement is with 
the Professional Business Group 
of O.M. Scott & Sons Company. 
As a result of the agreement, 
Scotts has received exclusive 
rights to market Turplex to the 
U.S. golf course and professional 
turf markets. AgriDyne retains the 
rights to market Turplex interna-
tionally and to a select group of 
national lawn service companies. 
Scotts initiated Turplex field tri-
als over the summer, cooperating 
with a number of geographically 
dispersed golf courses. 

The active ingredient in Turplex 
—which will be launched commer-
ciallyin early 1993—isazadirachtin, 
acompound extracted from the seed 
of the tropical neem tree, long rec-
ognized for its natural insecticidal 
properties. A potent insect growth 
regulator, azadirachtin controls in-
sects in the larval stages and has 
exhibited no evidence of insect re-
sistance. 

• • • 

AgriDyne also announced that 
Dr. Will D. Carpenter, 62, has been 
appointed chairman of the board, 
replacing Dr. Anthony B. Evnin. 

School's open 
at Yamaha 

NEWNAN, Ga. — Yamaha Golf 
Cars has introduced its factory 
school for current and prospec-
tive customers. The three-day 
school will focus on golf course 
management issues, including 
golf car fleet control and mainte-
nance procedures, and will in-
clude a tour of the $60 million, 
340,000-square-foot Yamaha facil-
ity. Both gas and electric car 
schools will be offered and con-
ducted separately. 

"We initiated the school at the 
request of our customers," said 
Joe Stahl, vice president of 
Yamaha's Golf Car Division. "Our 
class session will appeal to golf 
professionals, course owners and 
superintendents, and will offer a 
unique and in-depth education on 
general fleet management prin-
ciples and Yamaha's products." 

The first class is scheduled for 
October, with five more planned 
for the upcoming fall and winter 
seasons. Members of Yamaha's 
Golf Car Field Service Depart-
ment will conduct the training. 
PGA members and apprentice 
members can receive up to 20 
hours credit for continuing edu-
cation. Class size will be limited 
to assure personalized attention. 

For more information on the 
school or to receive an applica-
tion for enrollment, contact a lo-
cal Yamaha USA golf car dealer 
or call 800-843-3354 ext. 400 for 
the nearest dealer. 
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Evnin, a principal at Venrock 
Associates, served as AgriDyne's 
chairman since 1989, and he will 
remain on the board. Carpenter 
joined the AgriDyne board fol-
lowing the company's successful 
IPO in February. His tenure as 
AgriDyne chairman took effect 
Aug. 1. 

Carpenter recently retired from 
Monsanto Agricultural Company 
in St. Louis, where his most re-
cent position was vice president 
and general manager of the New 
Products Division. In that capac-

ity, he was responsible for world-
wide research on herbicides and 
fungicides, product development, 
licensing and new product intro-
ductions. In his 34 years with 
Monsanto, Carpenter was a ma-
jor contributor to Monsanto's ef-
forts to bring glyphosate technol-
ogy to multiple markets and the 
world. He is also past president of 
the Weed Science Society of 
America, and served as chairman 
of the Environmental Manage-
ment Committee of the Chemical 
Manufacturer's Association. 

biosys teams up with A D M 
PALO ALTO, Calif. — 

biosys, a manufacturer of bio-
logical pesticide products, and 
the Bioproducts Division at 
Archer Daniel Midland (ADM) 
have announced a joint part-
nership agreement designed 
to broaden an existing long-
term manufacturing agree-
ment between the two compa-
nies. 

The agreement provides 
biosys access to significant 

additional large-scale fermen-
tation capacity for production 
of products beyond its core 
n e m a t o d e - b a s e d 
biopesticides. These products 
can either be biosys-developed 
or those that biosys scales up 
and manages for third parties. 

Under terms of the agree-
ments — new and existing — 
biosys technical personnel will 
work in conjunction with ADM 
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Introducing the rake for 
absolute perfectionists 

If you like clean, you'll love the new Debris Rake from Standard Golf. It's the latest in our complete 

line of bunker and utility rakes — and the most relentless of them all. • The 20" wide cast 

aluminum head is loaded from end to end with tempered steel 

wire teeth that literally grab everything in their path. And the 

5-foot handle makes it easy to rake those hard-to-reach 

places. • It's perfect for use in bunkers and other areas 

where pine needles and small debris defeat ordinary 

rakes. • For more information, simply contact your nearby Standard Golf 

distributor and ask about our 

Debris Rake. "Needles" to 

say, it's the rake for absolute 

perfectionists. 

Even pine 
needles 

can't escape 
its tempered 

steel wire 
teeth! 



biosys pact 
Continued from previous page 

personnel at ADM's new 
bioproducts manufacturing facility 
in Decatur, III, to provide produc-
tion technology expertise and man-
agement of the fermentation and 
downstream processes. 

Palo Alto-based biosys mass pro-
duces its beneficial nematodes and 
insect-killing micro-organisms (that 
constitute the active ingredient in 
biosys* biological pesticide prod-
ucts) at ADM. Products that biosys 
can produce under the new agree-
ment include biopesticides and other 
industrial fermentation products 
which are not competitive with 
ADM's own product lines. 

Great Western saddled with hefty fine 
Continued from page 29 
situation in Oregon. Company President 
Jon D. Loft has taken personal control of 
the Great Western office in Albany and a 
letter detailing the firm's position has been 
sent to all customers. 

The letter states: "It is important that 
you realize that proprietary varietal seed 
certification has not been affected. The 
certification program for varieties like 
Palmer, Rebel II, Reliant, etc., takes place 
at the grower level, not at Great Western. 
The state and the grower work together to 
achieve certified status. 

"We regret that these actions have taken 
place. The problem had been eliminated 
eight months prior to the state and the 
university's findings... We are working to 
regain our former stature. We hope to con-
tinue working with you in the future." 

In addition to the fine, the state sus-
pended Great Western's dealer's license 
for 30 days, a period which ended Sept. 17. 
The Agriculture Department also placed 
the business on probation for one year and 
revoked Great Western's OSU-certified 
warehouse status for two years. 

The letter also addresses the two-year 
certification loss: 

"The loss of certification status means 
that for two years we will not be able to 
produce certified mixtures or blends at 
Great Western. 

"Arrangements have been made with 
approved warehouses to fulfill the needs 
of customers who require certified seed 
mixtures from Oregon. Certified mixtures 
under the interagency certification pro-
gram are still available from New Jersey, 
Maryland and Ohio." 

Reregistration 
Continued from page 1 

Scientists at chemical companies 
have also been asked for their sug-
gestions. The EPA expects to issue a 
five-chapter, guideline-by-guideline 
analysis of its required procedures. 
The first chapter is due out this 
month, while the remaining four are 
expected next year. 

The purpose of this analysis is four-
fold: 

• To provide pesticide registrants 
and laboratories with information on 
rejection factors to minimize their 
recurrence. 

• To reassess the adequacy of EPA 
guidance. 

• To determine appropriate regu-
latory response to future rejected 
studies. 

• And to make any internal 
changes in the process, procedures 
or criteria deemed appropriate. 

As each of the five chapters is com-
pleted, it will be mailed to all pesti-
cide registrants — about 600 pesti-
cide-data-producing laboratories — 
and interested parties in the interna-
tional arena. 

The clear goal of this agency-wide 
reassessment, according to Heier, is 
to improve the quality and accep-
tance rate of reregistration applica-
tions. The problems are widespread, 
he explained. 

"These inadequacies are not con-
centrated in one area," said Heier. 
"Companies are making mistakes all 
over the place. When you've got a 30-
percent rejection rate, you've got 
across-the-board problems." 

Heier offered a few examples of 
application shortcomings. Here are 
the top three rejection factors in the 
area of residue studies: 1) Labora-
tory methods inadequately validated 
or described; 2) Insufficient geo-
graphic representation; 3) Lack of 
data regarding aerial sprinkler appli-
cation. 

Heier explained that once a single 
study is rejected, the application is 
also rejected. Of course, that particu-
lar study must be reconducted be-
fore the application is resubmitted. 

"But that's not the worst part," said 
Heier. 'That holds up the entire re-
view process for that chemical. We 
almost have to start from scratch 
[when the application is resubmit-
ted] . That's the single biggest factor 
in why the EPA process is so slow. 

"That's why we're reviewing the 
process. That's why we've called in 
the industry and asked, 'What's 
wrong here? Why are we getting such 
a high rejection rate?' " 

While Heier noted that every 
chemical firm has, at one time, been 
asked to repeat studies, most of the 
problems come with smaller compa-
nies that don't have the means for in-
depth quality control. 

He added EPA is concentrating on 
reregistration rejections, as opposed 
to new-product registration rejec-
tions. Reregistration has clearly been 
the top priority: Whereas companies 
request registration on 12 to 15 new 
products each year, the EPA must 
address more than 600 reregistration 
applications by 1997. 
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THINK OF IT AS THE GOLF COURSE PROBLEM SOLVER 
C-LOC® Plastic Sheet Piling 
Low spots...Drainage ditches...Soil erosion...Every golf 
course poses its own set of landscaping problems. Which is 
why so many developers, contractors and club managers are 
now relying on C - L O C plastic panels to solve these problems. 

Why C - L O C ? 
Versatility. Panels are ideal for raising 
ground level of tee areas, creating cart 
paths over low spots, controlling soil 
erosion along ponds and lakes, or 

retaining walls 
Dtaappli. 

Durability. C - L O C ' s extruded PVC panels are becoming the 
preferred material of golf course contractors, proven to resist 
the elements year after year without cracking, corroding, 
fading, peeling, or rotting. 

An easy-construction design. C - L O C ' s rugged, lightweight 
interlocking panels can be installed by a two-man crew with 
nothing more than a sledgehammer, waterjet, or jackhammer. 
No heavy equipment needed. 

Environment-friendly. The panels are completely non-pollut-
There 'snothiMiP rust, corrode, or leach into soil or water. 




