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Japanese firms stay active

By Mark Leslie

Cosmo World, Nitto Kogyo America
and Sports Shinko lead the “players” in
the Japanese surge of megamillion-dol-
lar buyouts of premier U.S. golf proper-
ties.

According to a report prepared by
Mead Ventures, Inc. of Phoenix, Ariz.,

the Japanese search for long-term re-
turn on investments and their love for
golfarekeepingreal-estate brokersbusy
in the United States.

The Japaneseinterest to buy, coupled
with a growing willingness of American
course owners to sell, have created an
active marketplace.

“Over 100 golf course owners have
contacted me to find buyers or joint
venture partners —looking for financial
reliefsome way,” said Donald Wizeman,
president ofthe U.S.-Japan Golf Associa-
tion based in Myrtle Beach, S.C. “Sellers
are from all over the country. I probably

Continued on page 28

Seven Bridges, the i
centerpiece of a ma-
jor development in
Woodbridge, will open
in July as the latest in
a number of new golf
courses around Chi-
cago. (See story on
page 30.) The view
from the 5th green
over the 6th tee to the
6th green shows the
edge of the DuPage
County Forest Pre-
serve in the back-
ground. Designed by
Dick Nugent, Seven
Bridges will be a high-
end public 18-hole
course. Residenticl
units, a hotel, com-
mercial center and
offices are planned for
the project. It lies be-
tween Naperville and
Lisle.
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Builders’ new director
puts priorities in place
Philip Amold takes charge of association

By Mark Leslie

LAS VEGAS, Nev. — The new ex-
ecutive director of the Golf Course
Builders of America wants to develop
an association that can guarantee
credibility in construction, educate po-
tential lenders, and join with other
groups on the environmental front.

Philip A. Arnold, who was approved
Feb. 11 to succeed the late Don Rossi,
said: “I'm continuing what Don wanted
to do — to give our members more. I
want to deliver substance, notjustform,
to this group.”
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Perry Dye, re-elected to a third term
as president of the GCBA, said: “We
tried to mix Don’s vision with the talent
that is on the market. We found Phil.”

Vice president of the National Golf
Foundation for the past 2-1/2 years, the
44-year-old Arnold said he will present
to the GCBA’s August meeting aplan to
certify all members of the association
— from builders to blenders.

“Each of our seven categories of
members will have a certification pro-
cess to go through,” Arnold said. “We

Continued on page 16

Surviving
the California
drought

By Peter Blais

With some creative course manage-
ment, California golf courses are man-
aging to survive the six-year drought
that has plagued that state, according to
Dr. M. Ali Harivandi.

Most of California depends on melt-
ing winter snows for summerirrigation.
With snowpacksway down, golfcourses
will likely experience an upcoming
summer of even tighter watering re-
strictions, the University of California
Cooperative Extension researcher said

Continued on page 17

USGA funds standardized lab tests

By Peter Blais

A Cornell University profes-
sor will spend the next year
standardizing the laboratory
test procedures used to deter-
mine whether putting green
soils meet United States Golf
Association specifications.

Dr. Norm Hummell will
devote his one-year sabbati-
cal to the effort beginning in
July, although he hasalready
done some preliminary
work, according to USGA
Green Section Director Jim
Snow. The Green Section will

pay Hummell’s salary.

The turfgrass extension
specialist will meet with
representatives from soil-
testinglabs, universitiesand
companiesin the golfcourse
development business.

Continued on page 17
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Courses a target for Calif. water conservationists

Continved from page 1

during February’s International
Golf Course Conference and Show
in Las Vegas.

Water supply and usage are
imbalanced in California. Most of
the water islocated in the north and
east. But the heaviest use is in the
south and along the coast.

Drought conditions have varied
throughout the state. One of the
hardest hit areas has been the San
Francisco Bay area, Harivandi said.
The Bay Area has beeninadrought
since 1984, averaging between 10
and 12 inches of annual rainfall.
Some areas are running upwards of
a 50-inch deficit in rainfall over the
past five years, Harivandi said.

Inresponse to the dry conditions,
many communities have devised
strictwater conservation strategies.

“There are many regulations say-
ing ‘Thou shall not do this and thou
shall not do that.’ That’s very appro-
priateconsideringtheconditions,”the
UCalifornia researcher said.

Golf courses have been severely
affected and suffer a public image
problem with people who don’t play
the game or see it as a luxury.

“In years when there is no water,
they become a target. People wonder
whygolfcoursescanirrigate 150acres
a day when they can only get 50 gal-
lons for their lawn,” Harivandi said.

Harivandi surveyed Bay Area
courses to discover what they were
doing to cope with the dry condi-

USGA

Continued from page 1

His goal is to develop a set of
standards for testing greens that
will eliminate “confusions and mis-
understandings” regarding test
procedures and can be used bylabs
anywhere in the world, Snow said.

No one has addressed the issue
of standardized testing procedures
in 60 years, even though the Green
Section has received frequent re-
quests that such procedures be es-
tablished, Snow said.

Once established, any lab that
follows the standardized proce-
dures when testing a soil sample
should come up with the same
numbers, Snow said.

“With standardized procedures
you should get the same three
numbers at seven different labs,”
the Green Section director said.

Hummellwillalsolookatthe USGA
specifications themselvesto seeifany
changes are needed, Snow said.

“Hewill have the top researchers
and technicians to help him. Any
changes will be based on solid sci-
ence,” Snow added.

Having different specificationsin
different regions of the country has
been discussed, but Snow said he
doesn’t anticipate that recommen-
dation being made.

Snow said Hummell established
USGA laboratories at Iowa State
Universityand Cornelland hasbeen
testing USGA greens for 15 years.

“He'sdown-to-earth. He does not
have a big ego and is very knowl-
edgeable. He should doagreatjob,”
he said.
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tions. The most frequently men-
tioned activities were:

e Re-educating staff to think
about ways to conserve water.

e Increasing communication
with course members to let them
know what is happening and why
parts of the golf course are brown.

e Employing more people to
oversee irrigation.

e Stopping irrigation of roughs,
driving ranges and non-play areas.

e Increasing use of aeration, wet-
ting agents and soil conditioners to
retain water.

e Manually irrigating trees, a
big water user on automatically ir-
rigated courses.

¢ Using more pond, reservoir and
well water where city water is limited.

e Utilizing reclaimed water ifitis
available.

“Those courses that started us-
ing reclaimed water years ago are
in the best shape,” Harivandi said.
“Many have tried to start using
effluentinthe pasttwotofiveyears.”

While superintendents have
been resourceful in saving water
and maintaining their courses as

normally as possible, rationing has
had negative effects, Harivandi said.

Home sales around courses are
down partly because the brown
rather than green conditions at
some courses are not aesthetically
pleasing to potential home buyers.

Water costs are up. “One superin-
tendent told me in the last five years
his water bill went from $35,000 to
$200,000 annually. And that’s with a
25 percent water usage reduction,”
Harivandi said. Labor costs have also
jumped with the need to do more
watering manually.

Otherproblemsinclude decreased
water quality, chemical build-upinthe
soil, pest infestation, the loss of trees
and the need to rebuild greens.

Despite the problems, some posi-
tiveshave emerged fromthe drought,
Harivandisaid. Superintendentshave
become more aware of the need for
water conservation; found efficient
ways to maintain healthy turfwithless
water;improved communication with
members on water issues; increased
the use of reclaimed water; and re-
moved trees unsuited to the dry cli-
mate.

In side by side comparisons

The fact is that Ransomes new Greens 3000 picks up
where the competition leaves off. And the proof is

in a truer, closer putting surface. ® We challenge

anyone in the industry to mow

no competitive greens mower
provides a higher quality of cut.

any green. Then mow the same green with our
new Greens 3000. We're confident that you'll

see how Ransomes unique Vertigroom

direct at 414-699-2000. And see for yourself that when it comes to greens mowers,

anything less than a Greens 3000 simply won't cut it.

y RANSOMES
Where great ideas start.

cutting units provide scuff-free
mowing for a closer, more
even cut on any sur-
face. m Call your
local Ransomes
dealer today for more
details and to arrange a

free demonstration. Or call us
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