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Rain Bird’s expansmn means promotions

Golf Division
on the move

With the golf boom extending
into the 1990s, the Golf Division of
Rain Bird Sales, Inc., hasexpanded
tomeet the growing needs of super-
intendents, irrigation consultants,
contractors and architects.

Rain Bird has promoted Ed
Shoemaker to the position of vice
president/general manager in
orderto oversee the sales, market-
ing, engineering and manufactur-
ing operations of the Golf Divi-
sion.

The home office in Glendora,
Calif., has also brought Steve
Christie on board as director of
sales and marketing.

Six new field sales and service
positions have been established as
well.

Rod McWhirterhas been named
national golf specification manager
and has begun working directly
with architects, designers and irri-
gation consultants across the coun-
try.

Four new golf sales mangers
are Alan Clark, Shawn Connors,
Dave Ferron and Jim Schumacher,
with sales responsibilities in the
Northeast, Southwest, Northwest/
Rocky Mountains, and Southeast,
respectively.

The Golf Division has also cre-
ated a golf service manager posi-
tion to provide service support in
the Northeast/Atlantic Seaboard
area.

Shoemaker brings more than
30 years of irrigation and business
experience to his post. He previ-
ously was Golf Division vice presi-
dent responsible for the firm’s
domestic sales and marketing ef-
forts.

Prior to joining the division in
1985, he served as the director of
salesand marketing for Rain Bird’s
Turf Division.

Christie has 15 years of golf
course and turf irrigation experi-
ence.

He, will direct the company’s
newly expanded field sales and
service staff as well as direct the
new product development activi-
ties and coordinate the mainte-
nance and technical support of the
current product line.

Christie was assistant superin-
tendent at Broadmoor Country
Club in Indiana before becoming a
salesman for the local Rain Bird
golf distributor.

McWhirter, who has more than
20 years experience in the golf
business, was an assistant super-
intendent and an irrigation con-
tractor before joining the company.
At Rain Bird he has been a golf
irrigation designer, district man-
ager for the agriculture and turf
markets, regional sales manager
for the Turf Division, and Western
golf manager.

Connors worked as superinten-
dent for Arrowhead Country Club
in Glendale, Ariz., before moving
on to Rain Bird and serving as
productapplication engineerin the
desert Southwest and Texas.

Ed Shoemaker

Ferron was product application
engineer in the Pacific Northwest,
Rocky Mountain region and Great

Steve Christie

Plains states prior to this appoint-
ment.
He spent several years working

in the landscape and irrigation
contracting business in the North-
west.

Before joining Rain Bird, Clark
worked as superintendent at Med-
ina (Ohio) Country Club and at
Ridge Top Golf Club in Medina.

Schumacher served as the
agronomist for the city of
Huntsville, Ala., before becoming
Huntsville deputy director of parks
in 1984.

He is a certified golf course
superintendent and has managed
two courses in Alabama.

Rain Bird is one of the world's
leading manufacturers ofirrigation
equipment.
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Gilbert leaves
PGA for post
in marketing

Former Professional Golf
Association marketing direc-
tor Edward N. Gilbert was
recently named senior vice
president of account services
for Robinson, Yesawich and
Pepperdine, Inc., a full-serv-
ice agency serving the hospi-
tality, travel and leisure in-
dustries.

Gilbert, 38, will be respon-
sible for supervising all mar-
keting and advertising ac-
count services for the Mait-
land, Fla.-based firm.
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where every feature produces performance. e o

CHANGED WALKING GREENSMOWER
TEGHNOLOGY FOREVER.

If you think advances in greensmower technology have
leveled off, prepare to take off. The Bunton triplex is not only
new, it's better. We started with fresh ideas and state-of-the-art
technology and developed a truly well-engineered machine

STARTING WITH FRESH IDEAS MEANT THE END T0 BIIMI'IIIIMISES

The Bunton triplex is light on its feet, yet heavy-duty in construction.
Until now every greensmower ever built was a compromise designed to keep
total machine weight down, to reduce turf compaction, at the expense of
heavy-duty construction. Rather than striving to reduce total machine weight,
our engineers concerned themselves with the pressure actually transferred to
the surface. The result is more durable components that improve cutting per-
formance. That means better greens surfaces... and for a longer time.

THE SOLUTION TO TRADITIONAL GREENSMOWER PROBLEMS.

We started by putting weight where it does some good. Our larger reel
motors and counterweights sit solidly on the playing surface to eliminate
bounce and produce a truer, more consistent cut. The unique traction wheel
design allows more tire surface area to meet the green, to keep ground surface
pressure low. Interchangeable parts keep inventories low and maintenance
simple. Better performance results from a true hydrostatic transmission and
dynamic braking, welded steel frame construction, extra oil filters, inde-

pendent reel operation, standard
backlapping, and a powerful 18 hp
Onan engine or optional 16.5 hp

Kubota diesel.

And if that isn’t enough, Bunton
offers standard what others have
as add-ons. With Bunton, what you
demo, is what you get. And at a

competitive price.

Call or write today for more
information and a demonstration.

BUNTON CO.
P.O. Box 33247
Louisville, KY 40232
Phone: 502-966-0550

Fax: 502-966-0564 * Telex: 204-340

NOW TRIPLE

BE THE SAME.

For free information circle #124

GREENSMOWERS WILL NEVE





