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Builder, blender urge: Do job right or pay more second time 
BYMARK LESLIE 
Spend a little money to do the job right, or 

the work will have to be redone later at greater 
expense, drainage and soil-blending experts 
explained at the annual Golf Course Builders 
of America conference. 

Troy McNeill, president of Transamerican 
Soil Blenders of Lubbock, Texas, and Joe 
Warrenfells, regional engineer for Advanced 
Drainage Systems, Inc. of Charlotte, N.C.,both 
said they have faced rebuilding greens or re-in-
stalling drainage systems thatwould have been 
unnecessary if the job had been done right in 
the first place. 

"Cheaply built greens are the most expen-
sive thing you can build," McNeill said. "Why 
stress quality control? Build them right the 
first time or well be back in lOyearsto do them 

again. 
Greens are "the heartbeat of the course," 

McNeill said. "Our feeling is, you're spending 
$2 million, $10 million, $100 million ... on the 
golf course, and they argue about... the $10,000 
to $15,000it costs to do the blending. Do it right 
the first time so that you don't have to come 
back in and do it again." 

Warrenfells echoed that sentiment "Whether 
you're building or rebuilding, you have to put 
in proper drainage oryou're going to have to do 
it again," he said. 

Warrenfells cited water-collection technol-
ogy that, if installed correctly, can keep a golf 
course dry for its lifetime. 

Polyethylene pipes — durable, pH-resis-
tant, easy-to-handle, lightweight, flexible, eas-
ily cut and customized—lead the list He also 

Is your 
community 
up to par? 

Or Is it short on public golf? 
Our research shows the demand for golf 
in the U.S. is such that some 4,500 new 
courses will be needed by the Year 2000. 

This averages out to 375 per year... one 
new golf course each and every day for 
the next 12 years! Unfortunately, the 
current rate is closer to 125 per year. 

NATIONAL GOLF FOUNDATION 

Clearly, golf course construction is not 
keeping pace with demand . . . especially 
in the public/municipal sector where the 
bulk of the demand is occurring. 

Recognizing the impact this imbalance 
could have on the future growth and 
enjoyment of the game, the National Golf 
Foundation has developed programs to 
help communities realize the many 
benefits of golf course development. 

Please contact us to learn how the NGF 
can help your community assess and 
meet its public golf course needs. 
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SET YOUR GOLF OPERATION ON 
"THE RIGHT COURSE" 

It's pretty hard to keep your ship afloat when you 're constantly 
worrying about cash flow, staffing, inventory, maintenance and 
marketing problems. 
Let us help ''bail'' you out . . . and set your golf operation on 
the course toward smooth sailing. 
The Golf Business is our only business. And we have over 30 
years experience in developing, operating and managing golf ~ 
courses. 
Right now we have some 200 employees who are operating our 
courses and resorts, and for clients, just like you. 
That's 200 pairs of hands we can muster 
to help steer you in the right direction. 
So call today—for solving a short-term 
problem, or for total professional N 

management. We're the experts 
in the Business of Golf. 

General Development 
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Robert L. Pierce, Vice President 
2601 South Bayshore Drive 
Miami, Florida 33133-5461 
(305) 859-4667 

discussed geocomposite fill drains, geotex-
tiles, surface and subsurface collection sys-
tems, and AdvanEDGE — a thin, elongated 
pipe that is perforated on both sides and can be 
installed behind a trencher. 

'To build a golf course you need land, 
common sense and drainage. If you lack com-
mon sense, putin more drainage," he quipped. 

McNeill listed three practices that cause 
major problems in greens construction: 

• Placing sod grown on a silt and clay 
material on top of a USGA-specification mix-
ture. The USGA-built subsurface may be done 
correctly, but by putting the sod grown on that 
material the builder has created a barrier be-
tween sod and sand. 

• Using a rototiller to mix the materials. By 
rototilling "you've got your anaerobic material 
and black layer already formed," he said. "It's a 
very cheap way to mix it But one of the most 
expensive things you can do in the construc-
tion of a golf course is to rototill it in. If a guy 
can't afford to do this, he probably shouldn't be 
building a golf course in the first place." 

• Installing pure sand greens. "If s not fair to 
the superintendent He's got enough prob-
lems out there without worrying about some-
thing that has no water-holding capacity or 
nutrient capacity," he said. 

"Please, Mr. architect," McNeill pleaded, 
"specify a quality-controlled (soil) blender for 
USGAgreens specs." 

McNeil suggests fertilizing blend 
Golf course builders should take 

USGA specifications for greens con-
struction one step further and add fer-
tilizers to the blended soil, according to 
Troy McNeill, president of Transameri-
can Soil Blenders in Lubbock, Texas. 

Saying that his firm totally endorses 
USGA Green Section specs, McNeill 
said: "Let's not only look at the physical 
characteristics (of a green). Let's look 
at the chemical characteristics as well." 

McNeill said: 'The ideal time to put 
in a starter fertilizer is at the state of 
mixing, when we can mix it in at an 
accuracy of .5 percent. You can't walk 
on the surface and put it out that accu-
rately." 

At the GCSAA conference he said ni-
trogen and other elements that leach 
out more quickly should not be mixed 
this way. But USGA Green Section then-
National Director Bill Bengeyfield con-
ferred with McNeill later and both sup-
ported mixing in the entire fertilizer 
mix so long as the blend is not stock-
piled for several months. (If that were 
done, the nitrogen would activate or-
ganic breakdown.) 

Dr. Tom Samples from Tennessee 
and Dick Psolla of Brookside Laborato-
ries in Huntsville, Ohio, have encour-
aged this procedure, predicting 30 per-
cent quicker establishment and matur-
ity of the greens, according to McNeill. 

Club Car Utility Vehicles 
Out Last, 
Out Perform, 
Out Maneuver 
The Competition 
Club Car's utility vehicles and per-
sonnel carriers, available in gas or 
electric, are rust proof, lightweight, 
and economical to own. 

Carryall I is ideal for small space 
operations with its self-adjusting 
rack and pinion steering and the 
tightest clearance circle in its class. 

For bigger jobs, Carryall ll's big 
four cycle/341 cc engine gives it the 
power to haul and tow one-half ton 
loads all day without refueling. The 
durable all aluminum pickup bed 
and frame are rust proof and virtually 
maintenance free. 

Finally, Tourall is Club Car's new 
economical personnel carrier which 
accommodates four passengers 
comfortably throughout a wide vari-
ety of applications. 

Club Car utility vehicles and 
personnel carriers are available 
with a wide assortment of options. 
Add a cab or tailgate ramp, and in-
stantly increase usage possibilities. 

Ourdealers provide unparallel-
ed customer service for products 
sold or leased. Find out more about 
the economy and versatility of Club 
Car's vehicles. Call the authorized 
Carryall Line Dealer nearest you to 
set up a demonstration. 

Club Car, Inc./P.O. Box 4658 Augusta, Georgia 30917-4658 U.S.A. 
® 404-863-3000 TELEX-54-5444 Facsimile-404-860-7231 
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