Employees don't get a discount. They get a set employee price.
| walked to the office, pulled the paperwork on the car, and
walked back with his price. It took five minutes — tops. If he
would have given me the paper the day before, we all could
have saved the time and effort.

Know what you want. Do your homework. If the sales-
person has to show you everything on the lot he/she is going to
get tired and discouraged and more likely to try and screw you.
The more time you take the more feel they have to recoup to
make it worthwhile.

Buy a vehicle that is on the lot. If they have to do a dealer
trade or order a vehicle, you will pay more. If they don't have
what you want, then tell them what you are looking for. When
it comes in they will call you.

Don't buy vehicles in the first model year unless you want
to pay top dollar and like visiting the service department. Newly
designed vehicles are always highly prized. Wait a year and save
a few grand. [t has been proven that new models are more
likely to need service or have recalls. Let the manufacturer work
the bugs out. Just as you should never visit a restaurant on
opening night and expect a prompt meal, you shouldn’t expect
the automobile manufacturers to get things right on the first try.

Ask questions. Ask a lot of questions.

Visit at the end of the month. Often the dealership has a
target number of new vehicles to sell in a month. If they hit the
target, then they get a bonus. Often there are perks for individ-
ual salespeople as well. The salesperson with the most sales can
get a cash bonus or a great prize. This can be a good thing for
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Pegasus™L, Pegasus DF, Firebird GC,
Vital, Kestrel, Lucid, Current;
Knighthawk & Symmetry”

Contact: Rick Grant at 317-776-9983
or visit www.phoenixenvcare.com

s a Restricted Use Pest

you. Visit at the end of the month, if they are close to their tar-
gets you will get a great price.

Find a salesperson that you like and trust. Go back to the
same person every time. Schedule a visit to maximize your time.
This can pay dividends. Build rapport, and they will let you in on
some secrets. If you don't need a car right away, have the sales-
person call you when it will benefit him the most. This could be
a slow month when he just needs a sale, a month when you will
help him hit his target or when he can get a bonus on the car
you would want. You scratch his back and he should scratch
yours. Your salesperson can help you get a loaner when your
car is in for service. Heck, my sales guy will give me his own car
when | come in if he can't get me anything else. Now that is a
great deal.

In this internet age it is fairly easy to determine how much
your car is worth and also find out the invoice price of a new
vehicle. Check out EEAvedmimascom for more information.
Car dealerships know this. The smartest ones have set up inter-
net access in the showroom so you can look up these values. If
dealerships go to one price auto sales you can rest assured they
will pad the price in their favor. Until then try and relish the fact
that some things are negotiable. -0C
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TURF

Your Single Source for:

pH Control

Fertigation

Injection Equipment

Irrigation System Monitoring & Alarm

Ask about our NEW 990v! %.

P VFD Technology

P Eliminates Overfeed
Spikes from On/Off Control

P Affordable

P Remote Control from
Irrigation Central

P Optimize Treatment Costs
P Easy to Use

PRODUCT * EQUIPMENT * SERVICE * SUPPORT

For additional info or to schedule a demo, call 800.677.8097

[rervrragesorg 31


http://www.edmunds.com
http://www.magcs.org

T. J. EMMERICH ASSOCIATES, INC
Irrigation Consultants

Office (262) 538-2776
Fax (262) 538-0118
Cell (262) 719-2728

EMAIL: [je@netstrcam.ne

W28620 Beverly Lane
Hartland, WT §3029

Thomas J. Emmerich, cm, asic

CLESEN

WHOLESALE

316 Florence Avenue
Evanston, Illinois 60202
847-869-2258 ph
847-869-1672 fax

Timothy F. Clesen

@ 360 Schaumburg Rd.
Streamwood, IL 60107
(630) 830-7405
FAX (630) 830-9652
CLAUSS

BROTHERS,

GOLF COURSE
CONSTRUCTION AND RENOVATION
LARGE TREE MOVING

Inc.

Paving the Finest Golf Courses on the North Shore

TR UC KING

847 - 949 -1 500

M.A.G.C.S. Member

P.0. Box 200 « Lincolnshire, IL 60069 « Www.KaplanPaving.com

28322 Ballard Road
Lake Forest, IL 60045

HALLORAN &
YAUCH, INC.

Telephone: 847-281-9400
Fax: 847-281-9780

IRRIGATION
SYSTEMS

Toll Free (888) TURF-888

Local (630) 545-2474
Fax (630) 545-2782

RIVERWALLS L.

PO. Box 562, Barrington, Illinois 60011

GOLF COURSE ENHANCEMENT

Shoreline Stabilization, Creek Crossings
Stream and Spillway Re-Construction

1-888-254-4155

OFFICE: 847-382-9696
FAX: B47-516-0116
MOBILE: B847-366-5400
E-mail: (togTiverwattszom

Division of STL Corp. BUY EXPERIENCE

DARRYL SCOTT BURKETT
C.E.O.

Since 1968

CCURAJE
ANK
ECHNOLOGIES

- Precision Tank Tightness Testing

- Upgrades for Tanks & Leak Detection Systems

- Install Underground & Aboveground Fuel Tanks
- Removal of Tanks

Your Complete, Professional Tank Experts
Please contact us at:
1-800-773-Tank or 630-375-6121
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DARRELL KOELPER

PRESIDENT

GOLF COURSE
CONSTRUCTION & REMODELING

KOELPER MARENGO, IL
GOLF COURSE

CONSTRUCTION ofrice: 815-s68-8382
COMPANY FAX: 815-568-1048

HOME: 815-568-6603

Jeff Leuzinger

President

Phone: 847.627.0538
Fax: B47.683.4087

E-mail: [ S e e cy oo eSO Te O]

47W115 Kelley Road
PO Box 485
Hampshire, IL 60140

TURF & ORNAMENTAL SUPPLY

WWW.LEGACYPRODUCTSONLINE.COM

Brian 8. Winkel
Territory Manager
Professional Products

Syng‘enta Syvangenta Crop Protection, Inc.
835 Myers Road
Sugar Grove, IL 60554
Mobile 630-391-2170
Fax 630-466-3784
Toll Free 800-334-9481

VMWW svnigeniaprolessionalproducts.con|

brian [NiNkel @ syneenla.con|

“Golf Course Work
a Specialty”

LEMONT PAVING CO.

]

EST. 1957
RPHY'’S

Tracy Murphy

11550 Archer Ave., Lemont, IL 60439
(630) 257-6701 » FAX 630-257-5194

On Course and the MAGCS thank our December advertisers.

COMMERCIAL TURF & TRACTOR
CONTRACTING, SALES, SERVICE, PARTS
Trust Your Turf to Us!
« Terra Spike® Deep-tine Aeration « Overseeding & Slit Seeding « Core Collecting «
« Greens, Tees, Fairways, Sports Fields « Complete Turf Renovation

1-800-748-7497 * Bryan Wood, owner
Serving the Industry for over 24 years

Check out our demo and trade-in equipment for sale
= WWw commercialluriandiracior.con

24-Hour Emergency Service
Call 847-ILL-PUMP (847-455-7867)

¢ WE RESPOND! ¢

Sales » Service = Parts

James "Big Jim" Shanley

Fax: 847-439-9388
PUMP, INC. E-mail: m@imnoispump.comnj
2525 S. Clearbrook Drive - Arlington Heights, Illinois 60005
Your reliable source for pumps, motors, equipment and prolessional service

Accurate Tank Technologies
Aquatrols

Arthur Clesen, Inc

BASF, Inc
BayerEnvironmental Science
Big Head Mulch, LLC

BTSI

Central Sod Farms
Chicagoland Turf

Clauss Brothers, Inc.

Clesen Wholesale
Commercial Turf and Tractor
DHD Tree Products, Inc.
DrylJect Chicagoland
Dunteman Turf Farms

Golf Creations -
Lohmann Golf Designs

GreenCycle, Inc.
GRO Horticlutural, Inc
Growing Solutions, Inc

H & E Sod

Halloran & Yauch
Hollembeak Contruction
Huber Ranch Sod Nursery
Illinois Pump, Inc.

JW Turf, Inc.

Kaplan Trucking and Paving
Koepler Brothers

Legacy Products

Lemont Paving Co.

Martin Implement Sales
Master of the Links

Nels J Johnson Tree Care Experts
Palatine Oil Company
Phoenix Environmental Care
Prime Turf, Inc.

Pumpstation Professionals
Riverwalls Ltd.

Syngenta (Winkel)

TJ Emmerich Associates
Trone (Syngenta)

Turf Professionals EC
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