
GCSAA INTERNATIONAL
CONFERENCE AND SHOW

John Gurke, CGCS Contributing Editor

Highlights from Atlanta
The soon-to-be-renamed GCSAA International Golf Course Conference and Show (it will become the
Golf Industry Show in 2005 when the mer;ger of GCSAA and the National Golf Course Owners Asso-
ciation is finalized) held in Atlanta) Geor;gia in mid-February is now past) and hopefully everyone
returned safe and more knowledgeable. As most people I spoke with would agree) our host city was a
pleasant surprise) with decent weathe~ lots to do and easy access to the conference from almost anywhere.
If you could avoid being accosted by the homeless) and get out of town on Saturday with minimal flight
delays) IJd say you had a successful trip. One note to Atlanta: If you find you have too many Hooters
girls) don Jt hesitate to send them to Chicago!

Congratulations to Jim Hall of Inwood Golf Course, who was one of
Syngenta's three winners at the Syngenta booth in Atlanta.

For his efforts in finding the Syngenta booth, Jim won a $500 gift
certificate to Sports Authority. Also pictured is Syngenta 's Jim Shone.

(more photos on page 32)
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Now back to the highlight of
the show-the MAGCS Hospitality
Suite. The accommodations could
not have been better for our two
evenings of revelry-both rooms
were huge, allowing the numerous
food and drink stations to be accessed
easily (and frequently). Many of our
members and their guests enjoyed the
excellent food and beverage service,
making the room a great success.
MAGCS expresses its deepest thanks
to everyone behind the scenes who
worked so hard to make it all possi-
ble. They are Paul Yerkes
(Lesco-past Commercial Advisory
Representative), Dave Armentrout
(TPEC-immediate past Commercial
Advisory Representative), Sylvia
Lima (TPEC-brand spankin'-new
Commercial Advisory Representa-
tive) and Tim Anderson, CGCS
(Prestwick C.C.-current MAGCS
Arrangements Director). More
importantly, MAGCS thanks all
members of the Golden Tee Club,
whose generous contributions
ensured that nobody left the room
hungry or thirsty. You're the best!

~~~

• AI Ponde!, CGCS
(Rockford C.C.)-8th place,
Championship Flight by gross

• Chad Ball, CGCS
(Conway Farms G.C.)-10th
place, Third Flight by gross

• Tim Davis (Shoreacres)-
3rd place, Senior 1 Flight by
gross and 8th place by net

• Ed Fischer, CGCS
(Old Elm Club )-3rd place
Senior 2 Flight by gross
and 8th place by net

Four Ball Championship:
• Tommy Robinson

(Ravinia Green C.C.)-
5th place gross

• AI Pondel-6th place gross
• And finally, Dave Radaj II,

CGCS (Green Acres C.C.)-
Nearest to the Line

Congratulations to all contes-
tants for ... showing up.

"'.

MAGCS once again fielded a
star-studded team in the Annual Golf
Championship, with some limited suc-
cesses. A recap of the top-10 finishers in
the various divisions goes as follows:

Some highlights included the
MAGCS Hospitality Suite in the
Marriott Marquis Hotel (more to fol-
low) and Dudley Smith's great
acceptance speech when presented
with GCSAA's Distinguished Service
Award on Wednesday the 12th. Some
lowlights were Bob Maibusch,
CGCS's narrow defeat by Tim
O'Neill, CGCS in the race for secre-
tary /treasurer of GCSAA. Bob
remains a director of GCSAA, so fear
not-our voice will still be heard.
Also, the passing of a $50 dues
increase means digging even further
into your pockets to continue to have
the privilege to "suck upon the cor-
porate nipple" that is GCSAA's.
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Highlights from Atlanta (continued from page 31)

Leaders in Service and Advanced Technology

e-mail: BTSlofUSA@aol.com

PO Box 1325 • 800-732-9401
Frankfort, IL 60423 • Fax: 815-469-8248

Independently owned and operated since 1969
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The GreensGroomer™ moves
topdressings three ways for every

three feet of forward motion.
• User Friendly

• No Lifting to Operate..~
IVIIDVVEST
T1.JRF & TRACTOR.....-

(815) 469,8500 (708) 301,8500

mailto:BTSlofUSA@aol.com


On Course With the President (continued from page 3)

yet to hear from him upon our return.
Are you in a sling again, Joel? Which
brings me to the chairman of
the organizing committee, Erwin
"Action/Cut" McKone. As you may
have guessed, Erwin also got the dubi-
0us honor of putting all highlights on
videotape. It is my guess he is now
working diligently in the edit room
piecing together a skiing epic. Look
out, Warren Miller. The star of
the soon-to-be-a-hit movie would,
naturally, be Brian Baker, "The Wid-
owmaker." With a name like that,
enough said. Brian snowboarded like
he was still in his 20s. Oh, yeah, he
actually is. Making sure we always had
a table at the local watering hole was
Mike "I'll Meet You at the Moose"
Mumper. Rumor has it the Budweiser
delivery truck had to make one extra
stop the week we were there. Coinci-
dence, I think not; I just wonder, how
did they know? Then there was Tracy
"Tex" Murphy. Tracy made sure we
blended with the locals as much as
possible, toting Stetsons and all. Tell
me, what do city boys wearing cowboy
hats look like to you? My point
exactly! Complementing this already

fine field was Scott "Jared" Witte.
Scott made the mistake of sharing an
innocent little story with a few friends.
It seems Scott has a few things in
common with a certain Subway
turkey-sandwich eater. Unfortunately
for Scott, the name just stuck like bar-
beque sauce to a slab of ribs. Next, we
had Dan "Valet" Stratton. Dan's the
one non-golf person in our group, but
we bring him because he has the
uncanny ability to park a car anywhere
and still have it be there upon our
return. Last but not least was myself,
Kevin "Crash" DeRoo. For those of
you who know me, "Crash" is pretty
much my name in every sport I do,
including golf. My real claim to fame
this particular week would be skiing
on equipment older than the Widow-
maker. And that really never even
bothered me until it was pointed out
that a pair of skis that were screwed
onto the outside wall of one of the ski
shacks as decorations were newer than
mine. Now that hurt.

My purpose in sharing all of this
is that even if you absolutely love
what you do (and most of us do),

everyone should still take some time,
get away and recharge those batteries.
As for our Association, this year's
events are falling into place. By the
time you read this, the Midwest Hos-
pitality Room in Atlanta will be a
pleasant memory. I certainly would
like to take this opportunity to thank
all of our commercial sponsors who
graciously participated in donating to
this glorious function. We could
never do this without you. It is some-
thing we as MAGCS members should
all be very proud of. I would also like
to thank the behind-the-scenes peo-
ple who really bring it all together:
Tim Anderson, Dave Armentrout,
Sylvia Lima, Paul Yerkes and the
entire Board of Directors. Your dili-
gellCe has once again paid off; you all
have raised the bar again. Next on the
docket: the March meeting, which
will take place Tuesday the 11 th at
the Midwest Golf House where Bree
Hayes will be presenting "Team
Building and Group Dynamics."
Hope to see you all there.

~AwJ

RIVERWALLS LTD.
P.O. Box 562, Barrington, Illinois 60011

GOLF COURSE ENHANCEMENT
Shoreline Stabilization, Creek Crossings

Stream and Spillway Re-Constructlon

G F Structures Corp

Nick Markobrad
General Manager

Fence and Guardrail Division

1-888-254-4155
OFFICE: 847-382-9696

DARRYL SCOTT BURKETT FAX: 847-516-0116
C.E.O. MOBILE: 847-366-5400

E-mail: riverwallsltd@aol.com

4665 West Arthlngton Street
Chicago, IL 60644

Tel (773)626-4122
Fax (773) 626-6162

www.gfstructures.com

~~C~~in::~ece~~~
turf cultivation

Hydroinjection
Toro Hydroject 3000

Deep-Tine Aerification
Verti-Drain 7316

-syngenta

Jim Shone
Syngenta Professional Products

1715 Cambridge Dr.
St. Charles, It 60174
Tel. 708-217 -8509
Fax 630-513-6777
Mobile 708-217-8509
www.syngenta.com

630-985-2674
Downers Grove, IL

j im .shone@syngenta.com
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Pro~am~" OOored to Fit
~ WhatVou.Need' .....

f!INSERV~

Performance and quality is one thing,
genuine value for our customers is another.

Genuine value comes only when you're able
to gather the best components on the market,
combine them in a way for the best possible
performance, then deliver that combination

in the best possible manner.

That's United Horticultural Supply and
UHS Signature Brand FertiLizers~MWe've done
aLLthe work so you get the results you're after.

You have our name on it.

Contact your local UHS representative
for more information.

(800) 411-5115
www.uhsonline.com

75 Years of Quality Service, Products & People UHS Signature Brand Fertilizers are a product of
United Horticultural Supply

Speed-Zone and Power-Zone

Rapid and effective weed control for common
and troublesome weed species in turgrass;
including white clover, dandelion, ground ivy

and spurge.

4304 S Beaumont Ave
Kansasville, WI 53139
262.878.2048

7851 W 183rd
Tnley Park, IL60477
708.532.4723

27310 W Case Rd
Wauconda, IL 60084
847.526.0007
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ON THE MONEY
Larry Tomaszewski AXA Advisors) LLC

Setting a
Steady Course
in Turbulent Times
((It was the best of times) it was the worst of times. ))The opening line from Dickens) A Tale ofT\vo Cities
could just as easily describe the last few years in thefinancial markets. Since the last bull market reached
its peak in March 2000) the stock market has bounced around in response to world events) recession)
Enron and other financial scandals. On the positive side) the 2001 tax law changes have made it eas-
ier for most people to save more for college and retirement and to pass along their wealth to their heirs.

With all the ups and downs lately, many people are asking how they can
safeguard their financial well- being through good times and bad. There are
four basic steps you can take.

Make sure that all
your emergency
needs are covered-
including insuring
the security of your
family)s future and
saving enough in a
rainy day fund to
tide you over dur-
ing an unexpected
run of bad luck.

1. Plan. To secure your financial future, you have to know first where
you're going. For example, if you're investing for retirement, you need to
determine when you want to retire, how much you will need to live on in
retirement, how much time your investments have to grow, and how much you
can afford to save each year. Once you've answered these questions, you or
your financial advisor can develop the investment strategy that will help take
you where you want to go. For each element of your financial future, you will
need to plan. Your financial plan incorporates many elements, including invest-
ments, savings, insurance and estate planning.

2. Prepare. Make sure that all your emergency needs are covered-
including insuring the security of your family's future and saving enough in a
rainy day fund to tide you over during an unexpected run of bad luck. Once
your emergency needs are covered, look at your investment portfolio and ask
yourself, "What's the worst that can happen?" If you don't like the answer, you
may want to rethink your investment strategy.

3. Diversify. When the stock market was climbing to dizzying heights,
there were people who thought it could never go down. They invested only in
stocks, usually the most speculative kind. Or, as some Enron shareholders dis-
covered too late, some people were overloaded on one company's stock.

Even if you're an aggressive investor, it's never a good idea to put all your
eggs in one basket. Those who most successfully weathered the high-tech bust
were those who had a variety of investments-some fixed-income securities
along with a diversified stock portfolio that included small- and large-cap,
growth and value sectors. Asset allocation-the process of deciding which
stock and bond sectors you want in your portfolio and what percentage of
each-is important for two reasons. First, by spreading your bets among dif-
ferent types of stocks and bonds, you are more likely to protect your assets on

(continued on page 37)
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Migratol1/ Bird Management
Have Dogs Will Travel

Border Collies

GOOSE CONTROL
Harold Frederickson

Ifwe don't answer our phone

we Ie 0fI, fJJ'UJt:Juy wdrJ90Me ehose
708-361-6772

mba DiviskxJ eX AdvanIIs TecInOOgies,/nc.

marine biochemists
Professional Aquatic Management

> AquatIc Plant and Algae ConIroI
• Treatment Programs
• Biological Control Programs

> \NaIer QuaIty AsSi flment
• Dissolved Oxygen
• Nutrient Levels

> AtlalJon Systems
• Custom Designs, Sales and Service

:> Surface RoatIi1g FounIai1s
• Aqua Master@ & KascoCB>

> FIsherfes Management
• Surveys and Stocking

> Wetlands MitIgation
• Herbicide Management

> PIufessionaI ConsuIIanIs

604 E. North St Suite B, Elburn, IL 60119
Phone: (630) 365-1720 Fax (630) 365-1721
800-558-5106 ext. 106

visit us at our website: www.marinebiochemists.com

Professional Decorating
Painting Services • All Types

Of Wall Coverings

Chemical
Storage

Buildings

TOM GILMOUR

335 N. River Street
Suite 201

Batavia, Illinois 60510
Phone: 630-482-2532

Fax: 630-482-2536
E-Mail: mdpltd@mdpltd.com

Website: www.mdpltd.com

Gregory E. Martin
President

(630) 553-nss
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Setting a Steady Course in llirbulent Times (continued fi'om page 35)

the downside-that is, when the mar-
ket is falling. Second, since no one
can predict what next year's winners
will be, having a piece of many types
of securities makes it more likely that
you will pick some winners. Your own
asset allocation will depend on your
age, your investment goals, your tol-
erance for risk and other variables.

4. Reevaluate. The most
appropriate financial plans and asset
allocations will only serve you for so
long. Life circumstances change: chil-
dren and grandchildren are born and
grow up; your earl1lng power
increases; you get closer to retire-
ment; you inherit money, and so
forth. As your life changes, you'll
need to reevaluate your financial plan
to make sure it still meets your chang-
ing situation and goals.

You also need to periodically
rebalance your portfolio. As the mar-
ket goes up and down, your
portfolio's allocation will change-a
run-up in small-cap value stocks, for

example, will increase the percentage
you own in that sector, putting your
portfolio out of balance. When you
rebalance, you sell some of your win-
ning sectors and buy more of the
sectors that have not yet performed as
well-thus conforming to the classic
investment advice of "buy low, sell
high." Rebalancing can help prevent
your portfolio from taking on more
risk than you had originally
intended-and help you avoid possi-
ble losses when a formerly hot sector
starts declining.

It may sound like a lot of work,
but safeguarding your portfolio
should be no different than safe-
guarding your car. Scheduling an
annual meeting with your financial
advisor should be as routine as taking
in your car for an inspection. And by
taking precautions beforehand, you
will be in a better position to weather
the good times and the bad times.

~kJ

Larry Tomaszweski
Registered Representative
of AX A Advisors) LLC
(member NASD) SIPC)
5 Revere Drive) Suite 400
Northbrook IL 60062
847-498-7193

Insurance agent ofAXA Network)
LLC) an insurance brokerage
affiliate) offering life insurance
and annuities of The Equitable
Life Assurance Society of the
United States (New York) NY))
an affiliated insurance company)
and the insurance products of over
100 unaffiliated companies.

GE-24521 (07/02) (exp. 07/04)

MAIN STREET
11 MILES WEST
OF BATAVIA, IL

TURF FARMS

T.I.P., INC.
Greens Spiker/Seeder

Amazone/Groundskeeper
Amazone/Combo Seeder

'?ifaster J'tlie ttrz/$ @ ~/I n T r~ rrrr T:T;J "..4 ~ r
./'(U '2 J...: "1/flUlV L £lYLAlV
Course Accessories and A Lot More

JOHNSON AND ASSOCIATES
of Lombard, Inc.

ROGER O. JOHNSON
630-620-8198 - FAX 630-620-8119

Mobile 630-215-3325 E-Mail: rojassoc@aol.com
Member

109 E. Washington Blvd. MAGCS ITF
Lombard, IL 60148-2637 NWIGCSA CIGCSA

Terra Care Products, Inc.
Terra Topper, Terra Broom,
Terra Pick up Sweeper
Terra Areator

www.masterofthelinks.com

Toll Free (888) TURF-888
Local (630) 545-2474

Fax (630) 545-2782
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TRIBUTE
Paul Voykin Briarwood Country Club

Peter Voykin
1933-2003

Paul and Peter Voykin in 1995.

- Your brother Paul

Goodbye, my beloved brother
Peter. 0h God, how I am going to
miss you!

Peter, you never wrote books,
gave speeches, or became president of
anything, but your hard work, your
many creative accomplishments on
the golf course, your loyalty, your
humbleness, your honesty, warm
charm, humor, generosity and most
of all, your friendship, will forever live
in the pages of our hearts and minds.

There was no one I would rather
have played golf with than you,
brother Peter. You played the game by
the rules. How often we would be on
the green and I would ask, "Is my putt
good, Peter?" and your smiling answer

Peter, you were always a gentle-
man and one of the classiest guys I
ever knew. You have left behind three
wonderful children, Mark, Dianne
and Kathy; numerous grandchildren;
and Joan, the mother of your chil-
dren, who loved you and was your
dear friend until the very last. You
were an outstanding athlete, espe-
cially in the game of golf.

Goodbye, Peter. I am going to
miss you very much. You were my
brother and my best friend for nearly
70 years. No one was closer than the
two Voykin brothers. We were always
brother Peter, brother Paul.

Editor)s Note: Peter Voykin) longtime MAGCS member and for many years) the highly respected
superintendent at Twin Orchard Country Club) passed away on January 30. Peter)s brothe1) Paul)
shares with us the eulogy he wrote and read at the funeral service.

"Cowards die many times before often spoken to me: "I always have would be, "Sure looks good to me,
their death, the valiant never taste time for my big brother Paul." brother Paul, now putt out please."
death but once, of all the wonders that
yet I have seen, it seems most strange
that men should fear death ... a nec-
essary end shall come when it shall
come." -William Shakespeare

Peter, so many times you helped
me out when I was in trouble, when I
was strapped for cash, when I needed
a strong shoulder to cry on ... I will
forever remember your kind words

Let Timberline bring your next project into the
next millenium as a turnkey operation

SOIL and WATER
SCIENTIFIC ANALYSIS

~ J. ZOLMAN & SON
Tur/grass Soil and Irrigation Water Specialists Since 1964

Locally based services include Physical Soil Testing,
Tissue, Lime and Environmental Analysis

&;imberline
_ ~ -:: Golf Course Remodeling

and Renovation

D.B.A. Bill Boyd

7100 Blackburn Ave. 111 Downers Grove, IL 60516
Lab Services by Brookside Laboratories Inc.

Fax (630) 964-9769 Tel (630) 964-9702 1907 Darien Club Drive, Darien, Illinois 60561
(630) 963-9088, pgr (630) 850-0159, voice (630) 732-9088
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THE VOICE OF EXPERIENCE
Bob Williams Retired

The following is my observation and review of some of the more notable lifetime
attributes common to most of our successful superintendents. (Part of a series)

• Education: Formal schooling. At least two to four years
of technical and business training at the university level.

• Communication: Writing, public speaking, English,
Spanish, Toastmasters and/or Dale Carnegie training.

• Practical psychology: Your interpretation of the effect
of your interaction with others.

• Delegation: Using your key assistants to help carry
out and supervise your instructions.

• Professional associations: Membership and
involvement with board of directors, committees, ete.
as a payback.

• Family: Time, love, example, involvement, providing,
finance and faith.

• Integrity: Trustworthiness and honesty above all else.
• Punctuality: A lifelong habit, always.
• Appearance: Dress for success and to fit the occasion.
• Internships: Your duty to the profession and

the young interns. Both mentors and interns should
use caution in selection. Both must be patient with
each other. Better-known clubs and mentors provide
an edge on resumes.

• Visibility: On the job, be visible and available
to converse with the golfers, staff, ete.,
without interfering.

PALATINE OIL CO., INC.
Over thirty years of caring service
and delivery of quality products----••~

P.o. Box 985, Palatine, IL 60078PALATINE OIL CO.,INC.

"One call does it all"
847-358-3600
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DARRELL KOELPER
PRESIDENT

GOLF COURSE
CONSTRUCTIONer REMODELING

~ "Golf Course Work~C a Specialty"

LEMONT PAVING CO.
KOELPER
GOLF COURSE
CONSTRUCTION
COMPANY

MARENGO.IL

OFFICE: 815-568-8382
FAX: 815-568-1048
HOME: 81 5-568-6603

EST. 1957

MURPHY'S

11550 Archer Ave., Lemont, IL 60439
(630) 257-6701 • FAX 630-257-5194

Greenhouses. Garden Centers

Specializing in Bedding Plants
Large Variety Fall Mums

ANTON'S
CCURA E

ANK
ECHNOLOGIES

- Precision Tank Tightness Testing
- Upgrades for Tanks & Leak Detection Systems
- Install Underground & Aboveground Fuel Tanks
- Removal of Tanks

Your Complete, Professional Tank Experts
Please contact us at:

1-800- 773- Tank or 630-375-6121

Gary Anton
ANTON'S OF EVANSTON

1126 Pitner Avenue
Evanston, IL 60202

847/864-1134

Rick &. Bob Anton
ANTON'S OF KENOSHA
9140 Cooper Rd. (51st Ave.)
Kenosha. WI 53142
414/694-2666

On Course and the MAGeS thank our March advertisers.

Accurate Tank Technologies

Anton's Greenhouse

Aquatic Weed Technology

Arthur Clesen, Inc.

BASF

Bayer Environmental Sciences

JO Turf Supply, Inc.

side Laboratories

G F Structures

Golf Creations

GreenCycle, Inc.

GRO Horticultural

Growing Solutions, Inc.

Halloran & Yauch

H & E Sod Nursery

High PSI

Hollembeak Construction

Huber Ranch Sod Nursery

Illinois Lawn Equipment

Johnson & Associates

J. W. Turf, Inc.

Koelper Golf Course Construction

Lebanon Turf Products

Lemont Paving

Marine Biochemists

Martin Design Partnership

Martin Implement Sales

On Target Animal Dam;a~

Palatine Oil Company

Peerless Fence Co.

Prime Turf

Reinders

Riverwalls Ltd.

Simplot Partners

Sprinkler Irrigation

Syngenta

Timberline

Turf Concepts

Turf Professionals Equipment
Company

United Horticultural Supply

Waupaca Sand & Solutions
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