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SPRINKLER IRRIGATION

S'PRINK.LER

IRRIGATION

Chicago * 5t. Louis
Quad Cities » E. Peoria
800-373-4120 - Fax 309-694-1009

RaN R BIRD

Since 1955, Sprinkler Irrigation has
been serving the Golf Irrigation needs of
the Midwest. As an award-winning Rain
Bird distributor, Sprinkler Irrigation places
service after the sale, as our #1 sales tool
for future irrigation sales.

Service...

Service...

As the world’s largest manu-
facturer of irrigation equipment, Rain
Bird has grown to become one of the most
trusted and respected names in the irriga-
tion industry. Rain Bird’s commitment to
product development, computer system
analysis and advanced production tech-
niques is second to none. Perhaps this
helps explain why Rain Bird continues to
be recognized as the leader in irrigation
throughout the world.

Golf Service

Product Seminars

« Rain Bird Central Software program:
ming and service seminars to
contractors and golf course superin:
tendents

» Education seminars to colleges

Rain Bird authorized service center
= ASC qualified in-house and field
controller service

Service

= Controller exchange program

+ Product demonstrations

» Same day shipping on most prod-
ucts

* Prompt call backs on all inquires

Rain Bird technical support
+Training seminars

» District field service representative
= Global Services Plan (GSP)
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A black-capped chickadee perches on a sprig of winterberry
studded with frozen water droplets,
(Photo by Tom Maple)
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The Midwest Association of Golf Course Superintendents (MAGCS), founded December 24,
1926, is a professional organization whose goals include preservation and dissemination of
scientific and practical knowledge pertaining to golf turf maintenance.

We endeavor to increase efficiency and economic performance while improving and enhancing the
individual and collective prestige of the members.

The MAGCS member is also an environmental steward. We strive to uphold and enhance our
surroundings by promoting flora and fauna in every facet in a manner that is beneficial to the
general public now and in the future,
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Designed to attach to your CUSHMAN Turf Truckster

Powerful self-contained Briggs & Stratton 10 HP gas engine and 60-inch wide, 24-inch diameter
poly-bristled brush quickly and easily sweeps leaves, dirt, debris and snow from paved areas.

Great Snowthrower

v

Dethatch Wheels Independent Chassis

Dethatch grass with the Fast and easy to attach Throw 8 inches of
optional “Dethatch Wheels” using no tools snow up to 15 feet.

— illinois lawn
CUSHMAN II equipment inc.
®] 800-942-8610

WAWAW TTCSP textron com
1721 Packard Avenue. Racine, WA 53403-2564



ON COURSE

WITH THE PRESIDENT
Kevin DeRoo Bartlett Hills G.C.

Where We Are,
And
where we're Going

Apparently, gazing into my crystal ball is something I ought to get used to. It has quickly come to my
attention that as the newly elected president of the MAGCS, I must adapt to unconventional thinking
and sometimes put the cart before the horse. Such is the case of punching out my first president’s message
before actually being elected. Hopefully, running unopposed will have slanted the voting contingent
heavily in my favor. I am the first to tell you I am not a politician and I adopt a Yogi Berra theory to
election results and say, “It ain’t over . . . ’til it’s over.” For the rest of the slate of candidates the
Nominating Committee selected, early polls showed the races were too close to call. And don’t be
surprised that a nomination or two from the floor occurred. It’s the democratic process in action. Now
that the outcome is finalized, I can assuve the membership that the MAGCS Board of Directors shall
always do its best in serving this Association. It will be my responsibility to see to it that this newly elected
Board shall follow the stone path of accomplishments alveady laid by the many previous boards. And
if we ave to truly be successful, hopefully we will lay a few stones of our own.

To know the direction MAGCS is heading, we must define where we are
now. Today’s membership is close approaching the 700 mark, a number almost
unthinkable just a few years ago. Membership Committee chair Tim Anderson

To know the attributes the increase in membership to a midseason membership drive and a
change in policy as we allowed no guests to attend our golfing events. A total

di?f'b’ction MAGCS of 43 membership applications were processed this year.

i s hgad z‘ ng, we MAGCS monthly meetings continue to be filled or near capacity. The
’ new practice of online meeting notices and meeting registration through e-mail

; has proven to be very successful and is being used by over one-third of our

must defzne H7hgf/'€ membership. The use of our Web page is still in its infancy and we as a Board
need to stay abreast of ways to distribute information to the membership. An

we are now. additonal application of our Web site has already gone into effect. Members
Tt d 2 b h . can not only register for a meeting online, but also—as of this year’s Midwest
0 ﬂy S memuocers. ip Turf Clinic—they can check to see the registration list as well. No longer will
the Golf or Arrangements Committee chairperson have to call members to tell

is close ﬂpprﬂﬂf!ﬂi%‘g them of their registration status; they can check themselves. This change will

especially help in the golf event registrations next year. Speaking of our golf

the 700 maif’k) meetings, Phil Zeinert and the Golf Committee should be commended for the
events and prizes offered this year. A quicker way to score some of these events

a n%mhl‘?ff' ﬁal?ﬂost is one quandary we hope to resolve in 2003,
; y Meanwhile, as of this writing, Mike Mumper and his Arrangements
%?’lthiﬂkﬂblﬂ ]%St Committee were diligently finalizing meeting sites for 2003. This is a

y great position to be in for the Board, but no time to rest either. 2004 will
Rfﬂw }’3@7'5 ﬂﬂo- soon be upon us and meeting sites can be reserved well in advance. If
you are thinking of hosting a meeting, please contact any Board member

(continued on page 25)
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There is no better \
time than the Holidays
to express our
appreciation for your business
and friendship.

May all the joys of A
@’. the Holiday Season
4 be yours. )
® iy .\\ A
- \.. ARTHUR CLESEN INC.

Nels J. Johnson Tree Experts, Inc.

A Tradition — More Than 60 Years
Of Complete, Dependable, Economical Tree Service
For Private Estates, Municipalities, Schools, Industrial Areas,
Parks and Golf Courses

(847) 475-1877
912 Pitner Ave., Evanston, IL 60202

Since 1930
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DIRECTOR’'S COLUMN
Dave Braasch Glen Erin Golf Club

On Course...
Of Course

What has the Editorial Committee been up to this year? “Where do 1 start?” is the question I ask myself.
First and foremost, I would like to thank and recognize those who served on the Editorial Committee.

The MAGCS
sponsors 12 different
commaittees, eight
of which rely
heavily on the
participation of
Association mem-
bevs. This year’s
participation rate
was o whopping 4%,
or 25 members,
some of whom

serve on multiple
committees.

¢ Dr. Randy Kane, CDGA

e Shane Kissack, Riverside Golf Club

* Bob McCallum, Orchard Hills Golf Club

e Erwin McKone, River Forest Country Club
¢ Jim McNair, Orchard Valley Golf Club

¢ Jon Jennings, Chicago Golf Club

e Paul Yerkes, Lesco Inc.

e Larry Tomaszewski, AXA Advisors

¢ Cathy Miles Ralston, Editor

¢ John Gurke, Contributing Editor

Who will serve on the Editorial Committee in 20032

This spot intentionally left blank for future volunteers.

We will come back to that volunteer thing a little later in this column,
since several hundred of you in the Association seem a bit unsure as to what
that word means.

The new additions to On Course this year include the introduction and
execution of the Fred D. Opperman Editorial Award. Articles eligible for the
award must be written by a member of the MAGCS who is at the time of
submission a class C, D, E, F or G member. Considering that more than just
superintendent-authored articles are published in On Course, we felt that the
development of an award for all other classes would be a great addition and
reward for these authors’ hard work. Who better to name the award after than
Fred Opperman, long-time editor and pioneer in the transition of the Bull Sheet
to On Course,

“The Way We Are,” the sibling of “The Way We Were,” made its
debut, intermittently dealing with the issues and trends we contend with in
today’s golf course management profession. “The Voice of Experience” by
Bob Williams grew out of Bob’s generous offer to contribute his wisdom to
the magazine by imparting some food for thought every month. Last but not
least, we initiated the “Midwest Personalities” column. With a membership
of nearly 700, it would take decades to profile our members solely through
the “Super-N-Site” vehicle. We took into consideration that this Association
comprises not only superintendents, but also assistants, vendors, researchers
and allied professionals.

Got mojo? Volunteer!
The MAGCS sponsors 12 different committees, eight of which rely heav-
ily on the participation of Association members. This year’s participation rate
(continued on page 33)
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Bruce Schweiger

Koindors.

Solutions & Supplies for the Green Industry

Scott Adams

608-206-3500

www.reinders.com

630-632-8468

Migratory Bird Management
Have Dogs Will Travel

Border Collies

GOOSE CONTROL
Harold Frederickson
If we don’t answer our phone

we're on another wild goose chase
708-361-6772

6 December 2002 On Course

Don’t show off vour pride and joy with
just a snapshot. Let Jim Trzinski Photography
bring out the true beauty of your course.

¢ Clubhouse Updates

* Construction or
Renovation

® Scorecards

* Web Sites

* Promotional
Picces * Advertising

77-824-5133
6158 Ciy K
Amherst, WI 54406

Website—jimtphoto.com


http://www.reinders.com

Growing Strong for Thirty Years

: H_‘ ‘.o < January 15-17, 2003
, GBS Navy Pier, Chicago

1 ONSORED B
Mg )
A : s Nurserymen's Association
= “'*"""'@ lllllllllllllll Contractors Associati
isconsin Land scape Federation

Mid-America Hortlcultural Trade Show
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Lewis Equipment Co.

Call Avery Harris
847.537.6110

2 Locations to ServeYou

55 E Palatine Rd
Prospect Hts, 11 60070

5220 S Rt 31
Crystal Lake, 11 60012

RENTALS
SALES

PARTS
SERVICE

www.lewisequipment.com

(nconou

SINCE 1956

Meadow Equipment
Sales & Service, Inc.

Well Drilling/Pump Service
27 W. 021 St. Charles Road
Carol Stream, IL 60188

* Water Well Drilling / Rehabilitation
* Pump Sales and Service

* Large Selection of Pumps
Line Shaft / Submersible

¢ Booster Pumps

* Servicing all Makes and Models

* Complete Water Well Systems

* Design and Consulting

* Maintenance Programs

» Special Rates on Winter Servicing

* 24 Hour Emergency Service

Authorized Sales and Service

CAROL STREAM: (630) 231-6250
TOLL FREE
(800) 704-2415

“Where Meadow Goes,
the Water Flows”
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ASK THE "EXPERT"”
Lawrence Flament, CGCS Stonewall Orchard Golf Club

ol Roughing It,
The Right Way

I hear it o lot, out here at Stonewall Orchard Golf Club in northwest Lake County. “How do you get
your roughs so thick?” Or, “You must veally pump up your rough to get it to look like this.”

I believe the voughs
are as imporvtant
as the vest of the
playing field.

We all spend
countless hours
taking cave of the
greens, tees and
fairways. But think
about the average
player. If he is lucky,
25% of his game 1s
in the fairways.
For the most part,
be is in the edge of
the vough orv “deep
in it.” Why not give
him the playing
surface he needs?

In truth, I don’t pump it up. Our rough is the product ot a lot of hard
work from the crew and persistence in maintenance practices. Many vears of
experience and trial and error have taught me what does and doesn’t work.
Having seen both sides of the industry, public and private golf] it becomes
casier to anticipate what golfers will and will not do (or mostly will not do).
All this background comes into play on the establishment and maintenance
of the rough.

I believe the roughs are as important as the rest of the playing field. We
all spend countless hours taking care of the greens, tees and fairways. But
think about the average player. If he is lucky, 25% of his game is in the
fairways. For the most part, he is in the edge of the rough or “deep in it.” Why
not give him the playing surface he needs?

I will start with the development of the rough first. With strict financial
constraints during construction, we had the choice of either a high-end blue-
grass or 4” sand mix on the tees. The tees were my option and that is where
we decided to place the money. So we opted for an average bluegrass mix. This
mix consisted of a blend of 35% Abbey Kentucky bluegrass, 35% Viva Ken-
tucky bluegrass and 30% Victa Kentucky bluegrass. This blend was
significantly cheaper then the other premium blends we could have purchased.

We started seeding in the middle of summer 1998, There was no sod to
be used on the course during construction. Once the area was graded and
ready for seed, we applied a starter fertilizer at the rate of 2 Ib. of N per thou-
sand. Sced was then applied at the rate of 5 Ib. per thousand. All hillsides,
bunker edges and green banks were covered with Futera blankets. We laid
more than 160,000 yards of Futera. Just a note here: if you are going to lay
Futera blanket, do not overlap the edges. I can still see today some of the
places we overlapped.

At this point, we started watering. I was taught to keep the grass like a
rice paddy the first week. And so 1 did. With God’s help, we had several timely
rains and the roughs started to take oft. We mowed the rough that fall with a
727 outfront and an 84” National starting at 2.5. In November, we did a dor-
mant feed of the rough with some 32-5-7. It was the cheapest N with some P
and K that we could get.

Starting in the spring of 1999, we decided to mow the rough with a
rotary. This would be our primary mower. Growing the course in, we fertil-

(continued on page 10)
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Roughing I, The Right Way (continued from page 9)

ized with 32-5-7 at 1 Ib. N four times
a year: May 1, June 10, August 30
and November 10. We supplemented
the thin areas with 20-6-20 at the rate
of 1 Ib. N on July 15 and August 15
and 0-0-60 at 1 Ib. potash on June 1
and September 1.

Opening in July of 1999, we
realized the need to control carts in
the roughs as well as around the
greens. Having no curbing, we placed
many large boulders at critical points
in the path to keep traffic from cut-
ting these corners. We then placed
rope and posts around the course in
strategic places. The ropes would
herd the carts to the path near the
greens and break up traffic patterns in
the rough areas. The use of a rope
approximately 15" long to disrupt the
traffic flow is all you need. The first
secason we moved the ropes twice a
week. This was to reduce any traffic
pattern that would form.

During all dry spells, we had a
person dedicated to running sprinkler
stands. It was critical to maintain
these areas with irrigation. With a
double-row system, most of the irri-
gation barely reaches the cart paths. It
is necessary to provide adequate irri-
gation cycles in the far rough areas as
well. We had a dozen stands and more
than 2,500 feet of hose. We ran one to
one-and-a-half-hour cycles. This was
enough time for one person to move
the stands around the entire course.
Our roughs were filling in nicely, We

observed excessive wear in the late fall
when most of the grass had gone dor-
mant. This was due to heavy play and
low temperatures. There was no time
for the turf to recover.

The second season, we fertilized
the same as the first. We increased our
rope and post supply and started to
move these on a daily basis. If you
keep the carts from traveling in the
same path on a daily basis, you can
drastically reduce the wear areas.
During this season, we reduced our
height of cut to 2.25”. We bought a
second rotary rough mower and
started to cut roughs one-and-a-half
to two times a week.

That fall, we sodded bare areas
along the paths and wear areas. The
wear areas were stripped, aerified, then
sodded. Laying only 2,000 yards in
these high-traffic areas was sufficient.
We continued with the supplemental
applications of 20-6-20 and 0-0-60 in
the heavy-traffic areas. We felt our
plan of attack was working.

Starting in the 2001 season, the
height of grass was taken back to
2.57. We reduced the fertilizer to
0.75 Ib. N applications instead of 1
Ib. N. We saw a significant drop in the
weed populations as the turf density
increased. Now we are realizing a
reduction in our costs with less fertil-
izer and fewer applications of weed
control. During the fall of 2001, we
did see signs of dollar spot in the

rough areas. While it was a season of
high pressure, I felt we were at the
edge of where we needed to be for
fertility. Any heavy-traffic areas again
were treated with supplemental appli-
cations of 0-0-60 and 20-6-20.

With continued daily movement
of the ropes, the wear areas and traffic
patterns were kept to a minimum. In
the fall, we sodded wear areas. Aerifi-
cation is the key to preventing the
sodding of the same areas from being
an annual event. While some always
will need this due to various prob-
lems, not all the areas have to be. Stay
on top of rope movement, watering
needs and fertility levels to keep these
areas to a minimum every year.

The 2002 season we mowed at
the height of 2.5”. We used a 25-5-15
fertilizer at the rate of 0.75 lb. N,
three times during the season with the
fall application done in November. We
continue with the supplemental appli-
cations of 20-6-20 and 0-0-60. We
have logged a tremendous amount of
hours running sprinkler stands and
moving ropes. But it all pays off, as I
am always asked how we keep the
roughs so thick. The answer: dedica-
tion, team effort and hard work. Hats
oftf to my crew, mechanic and assis-
tant; without their hard work and
effort, none of this could be possible.

W,

One secret behind Stonewall Orchard's lush, playable rough: the strategic use of ropes to control cart traffic.
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