Precision liquid
application systems
that set the pacein
sprayer technology.

708-773-5555
FAX708-773-4273
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Workman' 3000 Series

Finally, a work vehicle choice.
A reliable 4 wheel work vehicle
with versatile capacity and three
wheel maneuverability.

630-773-5555
FAX 630-773-4273

1170 W. Ardmore * Itasca, lllinois 60143
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The Midwest Association of Golf Course Superintendents (MAGCS), founded December 24,
1926, is a professional organization whose goals include preservation and dissemination of
scientific and practical knowledge pertaining to golf turf maintenance.

We endeavor to increase efficiency and economic performance while improving and enhancing the
individual and collective prestige of the members.

The MAGCS member is also an environmental steward. We strive to uphold and enhance our
surroundings by promoting flora and fauna in every facet in a manner that is beneficial to the
general public now and in the furure.
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ON COURSE
WITH THE PRESIDENT
Brian Bossert, CGCS Bryn Mawr C.C.

A Season

of Thanks

Deadlines require that I scribe this greeting in late October. Using history as an indica-
tor, I suppose 'm safe putting this together prior to the annual meeting and election. I
can’t think of a vote vecently, that has gone the other way on an unopposed slate. Serving
as your president is indeed an honor and n vesponsibility I will meet with all my eneryies.
It has been a great opportunity to serve on the Board over the years, and I am confident
that the current Boavd will do a great job leading the Association in the year ahead.
Please know that I am always available for your comments and questions.

To all the super-
intendents and
those aspiving to be,
a big thank you for
the day-in, day-out,
professional effort
you give. Some

are honored more
than others ave;
but every super-
intendent has the
daily opportunity
to provide a truly
enjoyable experience
to a golfer.

2 December 2000 On Course

As we embark on our 75th anniversary year, I believe the level of
service and support the Association provides is at an all-time high.
Based on our most recent survey, the membership strongly agrees. Not
negating the challenges and changes ahead, I think we should reflect,
celebrate and thank the many responsible for bringing the Association
(and our industry) to where it is today. Highlighting some and unin-
tentionally omitting others, a big thank you to the MAGCS members
who show up and participate at monthly meetings, pay dues, host meet-
ings, volunteer for committee service, log in on the Web site message
board and write articles for publication in On Course. To all the super-
intendents and those aspiring to be, a big thank you for the day-in,
day-out, professional effort you give. Some are honored more than oth-
ers are; but every superintendent has the daily opportunity to provide a
truly enjoyable experience to a golfer. The level of respect for our work
has never been so high and is well-deserved.

Thanks go out to the Past Presidents’ Council (PPC) for linking
past leadership with the present and providing vision for our future. We
are currently at the point where we need to format another long-range
plan and look for the PPC’s input. Enough can not be said for our com-
mercial members, too. They continually step to the plate: sponsoring
monthly meetings and the hospitality room, securing ad space in On
Counrse and providing a high level of service to our industry. Speaking of
On Conrse, Cathy has filled the large shoes Fred left behind and raised
the bar several notches. She is a true professional, all the while being a
mom, WOW! For several years, George Minnis has kept us moving for-
ward like a well-oiled machine. He chugs along behind the scenes and
deserves our highest praise. Don’t know who he is? Just for starters,
with the exception of this publication, he sends every piece of mail your
way and handles our membership directory.

(continued on page 22)



Nels J. Johnson Tree Experts, Inc.

A Tradition — More Than 60 Years
Of Complete, Dependable, Economical w
"For Private Estates, Municipalities, Sche

Parks and Golf Courses

(847) 475-1877
912 Pitner Ave., Evanston, IL 60202

Since 1930

v.“ -

Advanced Products
Reliable Service

SyncroFLo Eacie Puses Coxtrotier Boarp Repairs Aoua Master FOUNTAINS

olf course irrigation is a new game of sophisticated products and advanced
G technologies. At Century Rain Aid, we are proud to represent Hunter Golf,

the leader in innovative control systems and manufacturer of the world’s
best-selling rotors.

CENTURY RAIN AID

More Than 130 Branches Coast to Coast
www.rainaid.com * email: rainaid@rainaid.com

The Century golf team can also assist with a wide range of services essential to golf
course maintenance, including controller board repairs (toll free: 888-855-9132),
fountains, pumps, landscape lighting and more. Call today for a free Century Golf
Course Supplies Catalog or on-site consultation: 800-642-3706.
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SINCE 1956

Meadow Equipment
Sales & Service, Inc.

Well Drilling/Pump Service
27 W. 021 St. Charles Road
Carol Stream, IL 60188

e Water Well Drilling / Rehabilitation
* Pump Sales and Service

e Large Selection of Pumps
Line Shaft / Submersible

e Booster Pumps

» Servicing all Makes and Models

e Complete Water Well Systems

* Design and Consulting

e Maintenance Programs

» Special Rates on Winter Servicing

* 24 Hour Emergency Service

Authorized Sales and Service
for Leading Pump Manufacturers

CAROL STREAM: (630) 231-6250
TOLL FREE
(800) 704-2415

“Where Meadow Goes,
the Water Flows”

Introducing Landpride
Multi Injection Systems

The Only Unit On The Market
To Inject Dry Or Liguids

To The Root Of The Problem.
And Introducing The Star Of
The 1998 Masters - SUubAir
Control The Root Zone
Through Science

Give Your Roots Some Air

With SubAir Precision
Injection Of Dry Or Liquid
Amendments With LandPride
Exclusively Distributed
By: Lewis Equipment
55 E. Palatine RAd.
Prospect Heights I1 60070
(847)537-6110 fax:(847)537-5736
Represented By: John Berarducci
Call The Bear:(847)367-7728
mobile: (847)347-5105
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‘ ;  Visions of

DIRECTOR’'S COLUMN
Fred Behnke Mount Prospect G.C.

PDI Dancing

in Your Head?

How to Cast Your Vote

December is the best month of the year. If you are lucky enough to be in the family way,
it’s just golden. The kids behave, at least until Christmas morning. The golf course is
quaiet. The boss 1s busy with his/her own holiday preparations, and you can burn some of
that accumulated vacation time. 1 love December. It’s a chance to kick back, reflect on
blessings and thank the powers that be for the good fortune that put you in the driver’s
seat of running a golf course without having to worry about the cash register. Here’s
hoping your holiday season is filled with joy.

The MAGCS is
fortunate to be one

of the lavgest voting
blocks in the GCSAA.
Our chapter delegates,
Don Cross and Don
Ferveri, carry a big
stick when it comes

to leveraging candi-
dates on our behalf,

so while it is completely
acceptable to vote
individually, it evodes
our collective strength.

On to business—the PDI initiative is coming to a vote in Dallas.
The final version is significantly different from the rendition we learned
about last January at Arrowhead. The MAGCS Education Committee
is putting together an update for those of you who will be attt.ndmg our
January meeting so you can make an informed decision when it’s time
to vote. Following the presentation, we will be polling the voting mem-
bers in attendance and our chapter delegates will divide the MAGCS
voting block along the lines of this poll at the GCSAA Annual Mceting.
Make plans to attend this important meeting.

Since this issue has generated so much attention, both pro and
con, and is soon coming to a head, here’s a brief review of some of your
rights as a voting member of the GCSAA.

There are three ways voting members can cast a ballot at the
GCSAA Annual Meeting:

* Individually—You, as a voting member, must attend the annual
meeting and election and cast your own vote. You must also check in
at the voter check-in booth at the Dallas Convention Center.

¢ By Proxy—This means a GCSAA member in good standing who is
cligible to vote will attend the annual meeting and election and will
cast an individual vote on your behalf. To designate a proxy, you must
complete an official proxy form. The proxy holder must hand-carry
and present the original with your ink signature on it at the voter
check-in booth at the Dallas Convention Center.

* With the MAGCS Chapter—This means that the MAGCS voting dele-
gates will attend the annual meeting and election and will cast all
(continued on page 20)
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L.ecave a Legacy:

Consider a
conservation Easement

for Your
Golf Course

Golf courses are among some of the most beautiful open spaces in northeastern Illinois.
Rolling terrain, water featurves, vistas, trees and other naturalistic features ave at least
part of the allure of golf. In a region where land development occurs at a stunning rate,
these open spaces are all the more important “breathing” spaces.

5
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Mistwood Golf Course in Romeoville features a 65-acre lake that is near a heron rookery, which made it
a desirable candidate for an easement. Today, roughly 180 acres of the course are protected by an easement.

6 December 2000 On Course



Some golf courses are per-
manently protecting their land
from development. Conservation
casements make it possible.

A conservation easement is
a written legal agreement
between a golf course owner—
or any landowner—and a
government agency or nonprofit
organization that permanently
limits development of the land.
It enables the owner to protect
the environmental value of the
land while continuing to own it.
Even if the property is sold or
passed to heirs, the conservation
casement remains effective.

Every conservation easement
is unique, responding to the partic-
ular needs of the landowner and
the conservation goals for the
property. A course’s clubhouse,
maintenance buildings and other

ASK THE

“EXPERT"

Nancy Kaszak Executive Director, Corlands

facilities may be exempt from the
casement, for instance, to allow the
owner to modify or expand them.
What’s more, an easement may be
a narrow bufter of a few acres, or it
may be several hundred acres,
encompassing the bulk of a golf
course.

Certain  organizations arc
qualified to accept conservation
casements and are referred to as
“grantees.” A nonprofit conserva-
tion organization can be an
casement grantee. So can various
government agencies. While a
nonprofit organization must be
devoted to conservation purposes
to qualify as the grantee of a con-
servation easement, a public
agency need not. It can be a
county, township, village, city, for-
est preserve district, park district
or other unit of government.

Conservation casements are
an increasingly popular tool for
saving open space. Superinten-
dents are in a unique position to
advocate that a golf course owner
or municipality consider granting
an easement on the property.
Along with permanently protect-
ing a course’s natural beauty,
casements can provide a wealth of
other benefits as well.

Tax Benefits

By granting a conservation
casement, golf course owners may
qualify for a varicty of tax incen-
tives. Easements that are donated
and meet certain Internal Revenue
Service criteria are considered
charitable gifts that are deductible
from income taxes. Because ease-
ments reduce the fair market value
of the land by removing the devel-

(continued on page 8)
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There is no better
time than the Holidays
to express our
appreciation for your business
and friendship.

May all the joys of
%" the Holiday Season
be yours.

ARTHUR CLESEN INC.

L
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Leave a Legacy: Consider a Conservation Easement for Your Goll Course (;:umi;;.,-wdﬁ-um page 7)

opment rights on it, they may
qualify owners to receive substan-
tial property tax reductions. This
may also reduce estate taxes when
the golf course is transferred to
heirs. Owners can even grant con-
servation easements in their wills,
with the same results.

Aside from the tax savings
are some intangible benetfits, too.
By placing a conservation ease-
ment on a golf course, an owner
sends a message to members or
customers, as well as the commu-
nity at large, that the golf course
and its open spaces are here to
stay. People who play the course
know they will always be able to
enjoy it—not return one day to
find townhomes in place of tees.

Further, for those who relish
and want to preserve the beauty of
a golf course, a conservation case-
ment provides the satisfaction that
those natural amenities will be
protected for generations to
come.

Easing Into an Easement
A conservation easement is
indeed a practical and flexible tool

Conservation
easements ave an
increasingly popular
tool for saving open
space. Supervintendents
are in o unique
position to advocate
that a golf course
owner or municipality
consider granting

an easement on

the property.

8 December 2000 On Course

for preserving the open spaces of
vour golf course while potentially
reaping significant tax benefits.
But the decision to grant an ease-
ment is nothing to rush into. Golf
course owners must be 100% cer-
tain they want a conservation
easement on their property. They
must be sure they can live up to
the terms of the easement agree-
ment. In many ways, entering into
a conservation easement agree-
ment is like entering into a
marriage: it is best to proceed
wholeheartedly and with the
future in mind.

Let’s say an owner has done
the appropriate soul-searching
and decides to explore the possi-
bility of placing a conservation
easement on the golf course. The
first thing to do is call CorLands,
a 22-year-old nonprofit organiza-
tion that has worked with
landowners since its inception to
use conservation easements and
other methods to protect open
space. At no charge, CorLands
can provide basic information
about casements and direct you to
other appropriate resources. The
only cost is your time.

If, after you’ve familiarized
the owner with the nuts and bolts
of conservation easements, he or
she wants to dig deeper into the
process, it is time to consult an
attorney and accountant. Be sure,
though, to work only with profes-
sionals who are familiar with
conservation casements and the
laws governing them. Many are
not, thus limiting their ability to
provide the best guidance.

While an owner learns about
casements and evaluates their abil-
ity to meet his or her goals, the
agency that will potentially accept
the easement on the golf course
will assess the property’s natural
amenities. This is because there
must be a conservation value asso-
ciated with the property for it to

qualify for an ecasement. Is the
land part of a stream corridor? Is it
adjacent to a forest preserve?
Answers to these and other ques-
tions will help determine if the
land is a good candidate for a con-
servation easement.

Now The Details

You’ve helped the owner
research the nuts and bolts of ease-
ments. You've consulted the
appropriate professionals. There’s a
commitment to placing a conserva-
tion easement on the golf course.
And the property is a good candi-
date for an easement. Now it’s time
for the easement document.

Remember, all conservation
casements are unique. The case-
ment document should be as
specific to the golf course as possi-
ble. This will particularly be
reflected in the “restricted uses”
section of the document, where
the owner and the grantee organi-
zation will specify which activities
and uses will not be permitted in
the various areas of the property.
This section should be as unam-
biguous as possible, to avoid
possible future disagreements
between the golf course and the
grantee—simply  because the
terms of the easement are unclear.
This section should be so clear in
its intent that someone unfamiliar
with conservation easements
should be able to read it and
understand it.

While it is possible to amend a
conservation easement after it has
been granted, it is best to avoid
doing so. Staying out of trouble
with the IRS is the top reason. If an
owner receives property tax bene-
fits from an easement, and later
modifies it in a way that changes
the value of the land, the tax impli-
cations can be complicated. All the
more incentive to get the easement
right the first time.

(continned on page 10)



SPRINKLER IRRIGATION

SPRINKLER

IRRIGATION

Chicago - St. Louis
Quad Cities « E. Peoria
800-373-4120 + Fax 309-694-1009

Ran I BIRD

Since 195 5 Sprinkler Irrigation has
been serving the Golf Irrigation needs of
the Midwest. As an award-winning Rain
Bird distributor, Sprinkler Irrigation places
service after the sale, as our #1 sales tool
for future irrigation sales.

Service...

Service...

As the world’s largest manu-
facturer of irrigation equipment, Rain
Bird has grown to become one of the most
trusted and respected names in the irriga-
tion industry. Rain Bird's commitment to
product development, computer system
analysis and advanced production tech-
niques is second to none. Perhaps this
helps explain why Rain Bird continues to
be recognized as the leader in irrigation
throughout the world.

Golf Service

Product Seminars

*Rain Bird Central Software program-
ming and service seminars to
contractors and golf course superin-
tendents

» Education seminars to colleges

Rain Bird authorized service center
+ ASC qualified in-house and field
controller service

Service

« Controller exchange program

* Product demonstrations

= Same day shipping on most prod-
ucts

=« Prompt call backs on all inquires

Rain Bird technical support

= Training seminars

= District field service representative
+Global Services Plan (GSP)

WWW.Mages.org
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Loeave o Legacy: Consider o Conservation Eascmaent for Your Golf Course (continued from page 8)

What to Expect

Once the decision to grant
a conservation easement is
made, the easement process typ-
ically takes anywhere from six
months to a year. Some of that
time includes familiarizing the
owner with the benefits and
responsibilitics of granting an
casement. Once an owner is
informed and committed to
granting an casement—and the
property is found to be a good
candidate for one—preparing
the ecasement document can
usually be accomplished in 60
days.

You can expect that the
grantee will need to inspect the
areas protected by a conservation
casement on a regular basis to
cnsure that the terms of the
agreement are being met. A rep-
resentative from the grantee
organization will need access to
those arcas somewhere between

one and four times a year. The
organization should provide a
written report indicating what it
finds during its inspections.

If the grantee is a nonprofit
organization, the golf course will
likely be asked for a contribution
to help offset the costs it must
incur to perform the long-term
monitoring and defense of the
casement. Generally, units of gov-
ernment that accept easements do
not ask for such contributions,
which means they may not have
the funds to protect the casement
over the long term.

Whether the grantee is a
nonprofit organization or a unit
of local government, expect it to
be familiar with the needs of a
golt course and to be flexible in
accommodating those needs.
For instance, CorLands has held
a conservation casement on the
320-acre¢  Merit Club since

1993, When the club hosted the
U.S. Women’s Open this sum-
mer, it needed to erect viewing
stands and other temporary
structures in some of the ecase-
ment’s restricted-use arecas for
the event. After discussions with
the golf course owner and staff,
CorLands concluded the tem-
porary structures fit within the
approved use of the land.

Growing Interest

The Merit Club conserva-
tion easement was part of the
inspiration for an casement that
the owners of Mistwood Golf
Course granted to the Forest
Preserve District of Will County,
with CorLands serving as an
advisor. Mistwood is an 18-hole,
par-72 golf course comprising
more than 200 acres in
Romeoville. It features a 65-acre
lake that is near a heron rookery,

(continmed on page 22)

John Meyer
630-514-8748

Eric Foerster
630-514-8750

MELT MAN PLUS will melt your ice and snow
Even in Sub-Zero Temperatures

Safe to vegetation (if used as directed)
Call Simplot Partners to place your order today...

Sifiplot

eARTNER

Timothy Keating
630-514-8997

John Lebedevs
630-514-8745

Brian Baker
630-514-8744

Cubby 0’'Brien
630-514-8754

Simplot Partners / Local lllinois Office
525 N. Enterprise Street e Aurora, IL 60504 e Office: (630) 499-1966 ¢ Fax: (630) 499-1971

&fa_ppy Sfoﬁaagsﬁnm your frienbs at Simp(ot JPortners
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