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The Midwest Association of Golf Course Superintendents (MAGCS) is a professional organization
founded in 1927 whose goals include preservation and dissemination of scientific and practical
knowledge pertaining to golf turf maintenance.

We endeavor to increase efficiency and economic performance while improving and enhancing the
individual and collective prestige of the members.

The MAGCS member is also an environmental steward. We strive to uphold and enhance our
surroundings by promoting flora and fauna in every facet in a manner that is beneficial to the
general public now and in the future.
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ON COURSEWITH THE PRESIDENT

1magine, if you will, life
without some of the things
you absolutely love. When

you stop and think about it, that
might mean no more 24- hour
sports channels or no more sun-
shine and blue skies. To me, I
truly love a cold one after a love-
ly 12-hour day at my club when
the wind has been blowing hard
all day and the temps have been
hovering around the century
mark. That would be hard to live
without. Now imagine a
MAGCS meeting without the
sponsorship of our very fine
commercial members. Could we
all live without that? I don't
think so!

Let's face it folks, the need
for (or luxury of having) sponsors
for our meetings is a reality and
will be for a long time. So many
commercial members in the
Midwest Association give a lot of
money to our group which helps
to defray the cost of the monthly
meetings. Without the support of
our commercial members,
monthly meeting costs would
exceed well over one hundred
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dollars! We currently have a com-
mercial member who has spon-
sored every golf meeting for the
entire year, but still we have
members who think that maybe
we "give to much" to our com-
mercial members. That's a bunch
of hogwash!

The members of the
MAGCS need to stop and real-
ize how important the commer-
cial members in our association
are. How many times have you
depended on a commercial
member to help you out when
you were in a bind? It's amazing
how quick the response time can
be to receive a specific product
or service from a given company.
Remember the last time you
needed a cold beverage at a
monthly meeting? How fast did
a commercial member respond?
A monthly meeting without
sponsorship of a commercial
member ... imagine that!

On July 7, the Midwest
Association of Golf Course
Superintendents in conjunction
with the Commercial Members
Advisory Committee will host
the inaugural Vendor Day at
Orchard Valley Golf Club in
Aurora, Illinois. The purpose of
this fantastic event is twofold.
Not only do we give our com-
mercial members a chance to
"show their wares," but it also
offers us a chance to generate
funds for the research green at

the Cantigny Golf Club in
Wheaton, Illinois. Show your
support on July 7 not only to
the research green at Cantigny
but also to the very important
people who make our lives a lot
easier by doing the things they
do-the commercial members of
the MAGCS.

I need to thank John
Meyer, the MAGCS commercial
representative, and his commit-
tee for putting together a fun
and beneficial day. As I put
together this message, I am hav-
ing a cold one while watching
ESPN. Imagine that!

Ed Braunsky, CGCS
President, MAGCS

TALI<
630/898-6168
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DIRECTOR'S COLUMN

Fred Behnke
Mt. Prospect G.C.

'J'm the new guy on the
board, and President
Braunsky definitely sub-

scribes to the "throw 'em in the
deep end of the pool" method of
swimming instruction. My chair
assignment is the Membership
Committee, and I would like to
thank the following friends and
colleagues for their assistance by
agreeing to serve on the 1997
MAGCS Membership Commit-
tee: Terry Dilner, Brian Greene,
Butch Peuvion, Bob Rigney, Parin
Schmidt and Mike Vilendrer. I
would also like to publicly thank
my employer, The Mount
Prospect Park District, for their
encouragement and support of
my work on the Board of
Directors of this association. We
have hosted several meetings over
the past few years with their bless-
ing for which I am grateful.

The Midwest Association of
Golf Course Superintendents is
the third largest chapter in the
Golf Course Superintendents
Association of America, with over
260 golf course superintendents
(Class A and B) and over 580
members at large. Over 250 golf
courses in the Chicagoland area
are represented by our members.
Needless to say, managing the
membership roll of such a large
organization is a huge task. Most
of our membership functions are
ably administrated by our execu-
tive secretary, George "Database"
Minnis; and when George talks, I
listen. The membership process
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runs smoothly by and large, but
there seem to be two main reoc-
curring problems:

1) All membership applica-
tions, regardless of class, MUST
be attested to by two regular
members of the association (Class
AA, A, or B). Failure to do so will
result in unnecessary delays in
processing the application.

2) There are some old mem-
bership applications floating
around with the old, incorrect
schedule of fees for membership.
The correct fees are: Class A - $85,
Class B - $85, Class C - $70, Class
D - $70, and Class E - $105. If you
run across a membership applica-
tion with a different fee schedule,
trust me, we are not having a sale;
you just have one of the old forms.
You can use the application, but
enclose the proper fee. I have plen-
ty of current applications; give me a
call, and I'll send you a handful.

In fact, if you have any ques-
tions at all regarding membership
in MAGCS, give me a call. If I
don't know the answer, I can find
out, and learn something in the
process.

Did you know that the Sega
Saturn game system runs on a
higher performance processor than
the original 1976 Cray super com-
puter, which, in its day, was accessi-
ble to only the most elite physicists?
In 1991 for the first time ever,
companies spent more money on
computing and communications
gear than the combined monies
spent on industrial, mining, farm
and construction equipment.

These are just two examples
of how information processing is
becoming the most important
aspect of running a successful busi-
ness as we roll into the twenty-first
century. Nobody can know every-

(continued on page 35)
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controlled
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system
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nitrogen
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Trained and licensed applicator provided
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G70 Valve-in-Head Rotors (4)
7" Quick Coupling Valve-QC700Y (7)
3" Gate Valve T6673 (7)
2" PVCPipe Class200 BE (260 Ft)
3" PVCPipe Class 760 GJ (60 Ft)
From as low as $600.00

1" Quick
Coupling
valve~

-..t<---- • • Rotor

~

cau Century for Solutions
When Irrigating Tees to Greens

G70 Valve-in-Head Rotors (3)
7" Quick Coupling Valve-QC700Y (7)
2" PVCPipe Class200 BE (200 Ft)
2 7/2" PVCPipe Class200 BE (40 Ft)
From as low as $400.00

[CENTURY RAIN AID}

LegacyG70
Valve-in-Head Rotor
List Price $73 7.00

Every golf course has a few problem tees and greens. Maybe it's puddling at
the base of a slope or poor soil infiltration. If you're looking for irrigation
solutions, give Century a call. Our trained technical staff has provided
golf course irrigation systems for over 30 years, and can help you with
new courses, retrofits, central control and quality products. Like Legacy
G70 golf rotors from the world leader in gear-drive technology. It's
compatible with all existing systems, has a sturdy, impact-resistant body
and delivers even water distribution. Call Century today for solutions to
golf course irrigation problems: 800-347-4272.

Also Available in Hydraulic

I
LEGACY™
GOLF IRRIGATION



Now Daconil Ultrex® Fungidde
Is More Cost-Effective Than Ever.

f~IlliIe"'·~1O
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Tests show spray-dry Daconil Ultrex' fungicide, with
its new, enhanced Super Weather Stik" formulation,
delivers exceptional results at application rates 20%
lower than before*. That means you can now use
Daconil Ultrex more often for better disease control
without a significant increase in overall cost. And if
you really want to open your eyes, take the Daconil

Ultrex Challenge, and get enough free product to try
our new seven day, low rate spraying program on
one green or fairway all season long. Ask your distrib-
utor for all the details. It could give you better disease
control than you've ever had before.ISK Biosciences
Corporation, Turf & Specialty Products, 1523 Johnson
Ferry Rd.,Suite 250, Marietta, GA 30062.

ISKBIOSCIENCES~

Always follow label directions carefully when using turf and ornamentals plant protection products. 'For best results, we recommend using 20% lower application rates on a 7-10 day schedule. Section
12(a)(2)(G) of FIFRA provides that it is unlawful for any person "to use any registered pesticide in a manner inconsistent with its labeling"; quoted language is defined in section 2(ee) of
FIFRA and expressly excludes the act of "applying a pesticide at any dosage, concentration, or frequency less than that specified on the labeling unless the labeling specifically prohibits

deviation from the specified dosage, concentration, or frequency." Thus, in the absence of specific label prohibitions, it is not unlawful under section 12(a)(2)(G) to use a registered
pesticide at a dosage, concentration, or frequency less than that specified on the labeling of the pesticide.

®Registered trademark of ISK Biosciences Corporation. TMTrademark of ISK Biosciences Corporation.
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ASK THE EXPERT

How·s Your ··Rinse Pad"
Coming Along?
Dr. Randy I(ane
CDGA/GAI Turf Advisor

1n1989, the Illinois State
Legislature passed into law
the Lawn Care Products

Application and Notice Act. The
Act was revised in February
1993 to update the require-
ments for wash water and rinsate
collection (part 256). Two main
requirements of the Act are: 1)
notification of pesticide use (On
golf courses you see the familiar
poster describing the use of
plant protectants.), and 2) a
wash wateryrinsate containment
area to be utilized for capture of
pesticide spills or residues from
application equipment (in com-
mon parlance, a "rinse pad").

For the last several years,
efforts have been made to define
what is an acceptable rinse pad
(size, materials, etc.) and how to
get it permitted. Efforts have
also been made to educate pesti-
cide users on the Act itself and
the need for rinse pads. The
Illinois Department of Agri-
culture is the implementing and
enforcement authority. The
Department has worked along
with state university faculty and
other extension personnel to
clear up questions about rinse
pads and other aspects of the
Act.

By late 1993, rinse pad per-
mitting guidelines were in place.
The next spring, a series of edu-
cational seminars cosponsored
by the ITF were held regarding
wash water containment areas.
Unfortunately, there was some
confusion at the Oak Brook
seminar about loading and mix-
ing pesticides in the field as a
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legal alternative to obtaining a
rinse pad because of certain lan-
guage in the Act ("Field wash-
ing of exterior surfaces . . . is
acceptable at the site of applica-
tion .... "). However, there has
since been clarification, and a
rinse pad is required for spill
containment and for washing/
rinsing the interior surfaces of
the sprayer, as well as for triple
rinsing containers, etc. At this
point, there should be no doubt
that all Illinois golf courses
should have a permitted wash
water containment area for
loading/rinsing pesticide appli-
cation equipment. The reasons
are simple: first, to prevent spills
or rinsewatcr-containing pesti-
cides from entering the environ-
ment' especially the ground
water or surface water; and sec-
ond, to protect yourself from
the expense of toxic-spill
cleanups and possible pollution

lawsuits. There is also a safety
concern for yourself and/or
your workers.

During 1995 and 1996,
many Chicago area superinten-
dents proceeded with the per-
mitting process and construc-
tion of a rinse pad. (As everyone
knows, this can be a complicated
and time-consuming process.
To expedite the process, you
need to obtain an application for
a permit and follow the direc-
tions.) In some cases, the fin-
ished facility is a separate build-
ing which includes pesticide
storage as well as a rinse pad.
The design of the storage area
has some of the same contain-
ment parameters as the rinse
pad. So, the rinseate collection
and pesticide storage systems are
in a separate building physically

(continued on page 10)



Worllman™ 3000 Series

Finally, a work vehicle choice.
A reliable 4 wheel work vehicle
with versatile capacity and three

wheel maneuverability.

630-773-5555
FAX 630-773-4273

We make the
solution to water
quality problems
crystal clear!

630-773-5555
FAX 630-773-4273
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How's Your "Rinse Pad" Coming Along?
(continued from page 8)

removed from the pnmary
maintenance area.

Needless to say, these facili-
ties are not cheap. Other super-
intendents have constructed
more spartan stand -alone rinse
pads. These are usually made of
concrete, are open sided, and
have a roof overhead. Other
types of acceptable pads include
synthetic polymer or stainless
steel "portable" units.
REGARDLESS of what type of
rinse pad you decide upon, it
needs to be permitted first to
make sure it meets all require-
ments of the Department of
Agriculture.

Aside from the superinten-
dents with whom I discussed
this topic, I also talked to Dr.
Bob Wolf at the University of
Illinois, and Mr. Jerry Kirbach,

Manager, Permits and Down-
state Operations with the Illinois
Department of Agriculture in
Springfield. In the past, the
Department of Agriculture has
been more involved with educa-
tion and outreach activities in
regards to the Act. In 1997,
they anticipate more compliance
activity and enforcement of the
rules and regulations. For golf
courses, the rinse pad question
will probably be of primary
concern.

If you haven't done any-
thing yet, now is the time to
consider plans for permitting,
installing, and using a wash
water containment system.
Many superintendents or their
supervisors (club officials, man-
agers, etc) haven't taken any
action yet on the rinse pad issue.
There are many reasons for this,
such as: 1) waiting for the
funding; 2) waiting to see what

others are doing that is accept-
able; 3) waiting for local build-
ing permits once the state per-
mit is granted; 4) waiting to see
if there will be inspections /
enforcement; or 5) operating
under the mistaken assumption
that field loading/rinsing is an
acceptable alternative.

And, by the way, if you
already have a rinse pad-use it!
They weren't meant to be extra
parking spaces or chemical stor-
age areas. If you need more
information or would like to
apply for a permit, call Jerry
Kirbach at 217- 785-2427 .•
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AERAVATOR BRILLION VERTI-SEED MASSEY FERGUSON

NORTH AMERICA'S #1 VERTI-DRAIN DISTRIBUTORI
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