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For All  Your Sod And Installation Needs

For project special pricing and assistance call:  Paul Carlson 630-669-0384

Thick cut bentgrass-tees ready to 
play in 4 days - using the same patented 
installation techniques in professional stadiums - 
featuring SideKick.

Fairway Redefinition-completed 
during play - very little interruption to play 

with dramatic results. 

Customized Work-from sod 
selection to assistance with any 
sized project  - we can supplement your 
staff or manage the project from start to finish. 

 � Many sod options available: thick cut or regular cut big rolls. 
 �  Kentucky Bluegrasses including HGT, Turf-type Tall Fescues including RTFs and many 

Bentgrass cultivars including: 007, A1/A4, Alpha, T1 and all the Penns. 
 � Easy to operate big roll installation machines, available for daily or weekly rental.
 � Custom and quick deliveries, same day in most cases from Central Sod Farms. 

Have you hugged your greens today?

Get closer with the best mowers for undulating greens ever.  
The new 180 and 220 E-Cut™ Hybrid Walk Greens Mowers.  
Give your greens a good hug with John Deere E-Cut Hybrid Walk Greens Mowers. 
Available in both 18- and 22-inch width-of-cut, these walkers offer an unparalleled 
ability to follow contours and undulations as well as steer around the clean-up pass. 
Call your John Deere Golf Distributor for a demo today.

J. W. TURF, INC. 
14 N 937 US HWY 20 
HAMPSHIRE, IL 60140 
(847) 683-4653 
www.jwturf nc.com i

B0S020FCU1C51771  -00385366  

14 N 937 US HWY 20
HAMPSHIRE, IL 61040
847.683.4653
www.jwturfinc.com
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One of the issues that plagued golf course superintendents this 
season was summer patch. The photo above depicts it attacking the 
Kentucky bluegrass surrounds of a tee. Chuck Barber recounts his 
battle with this pathogen on his putting surfaces at St. Charles Coun-
try Club on page 16.

Midwest Association of Golf 
Course Superintendents (MAGCS) 
exists to promote professionalism 
and integrity, to provide network-
ing, education and career 

enhancement opportunities to all members who 
facilitate the growth and enjoyment of golf. r

On Course is published monthly with original 
member content. For advertising opportunities 
please call 630-685-2420.
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| DIRECTOR’S COLUMN |

GCSAA Members Meet

www.magcs.org

Shane Conroy
GCSAA Field Staff

The meeting offers delegates the opportunity to see first-hand the programs and initiatives 
put in place by GCSAA staff and the Board of Directors, as well as gives delegates the chance to 
participate in discussions on upcoming plans and strategies. Some of the main focuses this year 
were advocacy,

BMPs and membership growth. 
Advocacy has been a main focus of GCSAA for some time, and Chava McKeel and her team 

are not slowing down. During the Chapter Delegates Meeting, Chava updated the delegates on 
the successes from National Golf Day in Washington DC, and from GCSAA’s Grassroots Ambas-
sador program. In 2016, GCSAA had the largest turnout to date at National Golf Day, and was the 
most represented group from the ‘We Are Golf’ coalition. Part of this success is due to the Grass-
roots Ambassador program, which is paying great dividends. We currently have 246 Grassroots 
Ambassadors across the nation. Five states presently have all their ambassadorship positions filled, 
with an additional six states looking for only one more ambassador. Illinois currently has nine of 
the 20 available grassroots ambassador position filled, which means we are continuously looking 
for individuals to get involved. The program is open to any class A, B or C member and requires a 
minimal time commitment from the ambassador. GCSAA arms you with all the necessary informa-
tion and provides regular updates and resources. Please contact me if you are interested in getting 
involved in this worthy program. I am also pleased to announce GCSAA is hiring Michael Lee as 
Manager, Government Affairs to work alongside Chava McKeel and Bob Helland. One of Michael’s 
main focuses will be to increase communication with our Grassroots Ambassadors and aid in con-
necting the ambassadors with their U.S. Congressperson or Representative. 

Delegates were also briefed on GCSAA’s BMP Planning Guide and Template by GCSAA’s As-
sociate Director, Environmental Programs Mark Johnson. Only 13 states have some form of a BMP 
manual in place, which does not include Illinois. These manuals are important as it broadcasts our 
professional commitment to the community and environment, as well as, showcases the steward-
ship our industry demonstrates while providing quality turfgrass. The BMP Planning Guide will be 
completely digitized and will be customizable for each state. Working with allied associations, state 
agencies, universities and other affiliated GCSAA chapters within the state will be crucial when 
completing the guide. The official launch of the program will be at GIS 2017 in Orlando, FL.

Shelia Finney, Senior Director, Member Relations briefed those in attendance regarding the as-
sociations plans to increase membership over the coming years. With the goal of bringing member-
ship up to 20,000 by year 2020, membership recruitment will focus on all domestic classifications 
and well as international members. Efforts will also be made to move Class B members to Class 
A, and focus will be given to connecting student and local chapters to allow for more student-
employer networking. Welcome packets will be created for both student and equipment manager 
(EM) classifications, and personalized new-member contact will increase. Chapter growth will also 
be a priority of the next few years, with outreach resources being provided to local chapters. The 
GCSAA board also presented proposed bylaw changes which would affect the International Super-
intendent Member (ISM) and the EM classifications, which would allow for additional members. 

The meeting also featured a ‘Town Hall’ session where delegates can voice their concerns and 
ask questions directly to the board and GCSAA staff. Each year the meeting concludes with break-
out sessions and presentations from all of those running for GCSAA board and officer positions. 
The voting will take place during the GCSAA Annual Meeting February 9th during GIS in Orlando, 
FL.

82 delegates representing 84 chapters converged in Kansas City, MO and Lawrence KS 
over two days to participate in GCSAA’s annual Chapter Delegates Meeting.
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 And of course, if you talk to anyone growing turf this 
year, we’re glad this summer is behind us too. A summer full 
of the two things we most don’t want to see for cool season 
turf; heat and water. As many would agree, it was like living 
in a petri dish this year, and again, we’re glad it’s behind us.  
There are few people who visit more golf courses and look 
at more turf issues than I, so I thought I would share a bit 
of what clients were dealing with and maybe what we’ve 
learned.  

 First, I would be remiss if I didn’t say how well we 
responded as an industry. (I still struggle with calling golf an 
industry.) Superintendents, vendors, CDGA and our univer-
sities, and many others who support our efforts, all came 
together to ease the stresses and make the best of a difficult 
situation. We are very fortunate as a profession to be able to 
reach out to colleagues and professionals to both gain and 
offer support. We are in this together, which is rare in the 
competitive world we live in today. 

 So here are a few of my observations: One of the 

things I most enjoyed was how quickly superintendents and 
their staffs responded 
to the heat. While 
I would agree that 
managers are better 
trained, I think there’s 
more to it than that. 
Most of our memories 
are still fresh enough 
from the last bout of 
heat that came only 4 
seasons ago in 2012. 
This year, most superin-
tendents knew how to 
cool greens, get the fans 
running, do the syringing, and in general, respond to the 
conditions before us. This was not the case in 2012. Opera-
tors got behind and much more damage took place before 
corrective measures were implemented. Why? Because we re-
ally hadn’t been through anything like it since 2006 and many 
of our superintendents were assistants or in college 10 years 
ago. Many lessons were learned in 2012 and we jumped into 
action as soon as this season’s heat lingered.  

 Responding to the excess water is quite another 
story. Many areas across the Midwest had record setting 
rainfall, often in just a day or two. Add to that the endless 
cloud cover and humidity, drying turf and soil profiles became 
an overwhelming challenge. Clients were quick to respond 
with venting and fans to help dry tissue and wick away excess 
water, but in most cases, root degradation had already taken 
place. Again I applaud managers on how quick they re-
sponded not only to the emergency caused by flooding rains, 
but also to the need to micro-manage a turf without roots. 
Many clients found themselves syringing fairways, collars and 
approaches by the end of June which was not at all a normal 
process. LDS blew up everywhere by the 4th of July, and with-

Mr. David Marquardt, Dirt-n-Turf Consulting, Inc. 

 There are many things we like to see behind us: High school and college, internships 

and safety training and the election and colonoscopies, (which in this year might be about 

the same thing!) 

| FEATURE I  |

Making Some Sense of the
Season of 2016

Many superintendents were ready this year to get the hoses out and 
begin the handwatering regimes from the start. 

Persistent storms hampered planning, 
operations,  and rooting.
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out roots, wetting agents were in many cases, ineffective. 
Beyond responding to the excesses of heat and water, clients 
also had to deal with reoccurring diseases. Twitter was still ac-
tive with talk of Dollar Spot spraying as late as the first week 
of October. But perhaps the biggest problems we saw were 
Take-all and Summer Patch. These two animals just would not 
quit and many superintendents used everything they could 
find to try and minimize the damage. 

 Tip burn was also an issue this season unlike any 
we’ve seen. I don’t think I’ve ever had more calls with tissue 
burn from just about every tank combination guys applied. 
Often it was with no fertilizer in the tanks! Burn appeared 
after PGR and fungicide applications that superintendents had 
safely used for years. No one I’ve talked to all year seemed to 
have an answer for this so if you have a hunch please share it 
with the rest of us! 

 Something else that was unique was the extreme 
amount of grass clients were cutting and the lack of fertility 
that was applied. Summer and fall nitrogen levels in native 
soils or where there was organic matter present were some of 
the highest we’ve observed. This was mostly due to the high 
amount of biological activity that was present thanks to the 

heat and humidity. This process is known as mineralization 
which is the biological breakdown of organic matter and the 
release of ammoniacal nitrogen, NH4. Often clients would 
remark that they were at record low inputs and yet struggling 
with PGR programs to maintain clippings.  

 As an agronomist, one of the things I found most 
interesting was just how low fertility levels were in fall sam-
pling, and yet how healthy the turf was. Beyond the mineral-
ization noted above, many clients recorded record low levels 
of irrigation use. So while fertility levels were much lower 
than usual, so were irrigation salts. It became very obvi-
ous that the less sodium, chloride, and sulfates we applied 
through irrigation, the less need there was to offset it with 
nutrient salts like calcium and potassium. Many clubs who 
deal with really poor irrigation water, loaded with road salts 
and sulfates, would have had even a worse time in this year’s 
heat, had they been loading surfaces and tissue with sodium 
and chlorides in their cooling efforts.
 

 

Even though clubs maintained very reasonable playing 
conditions throughout a very difficult year, there were still 
problems to come. Just as expected and predicted, service 
calls picked up quickly following Labor Day. As noted above, 
all things considered, turf and playing surfaces looked pretty 
good. However the rootzone told another story. Warm wet 
soils had taken a toll on rooting and root integrity, and yet 
many clubs continued with fall cultural practices because of 
a prearranged date on a calendar. In many cases, after a year 
of ‘holding on’ and doing a great job of maintaining playing 
conditions, operators took the steel to the course and badly 
injured turf that was simply not ready for such abuse. We ob-
served this with core aerification as well as many deep groom-
ing practices. Add to this the fact that the heat and rain just 
continued, and recovery has been slow. This is one of those 
cases where less is more. We have encouraged many clients 
to either forego normal fall cultural practices or solid tine only. 
Obviously this wasn’t the case for everyone, but it was for a 
high enough percentage that it bears mentioning here. 

And so through all of this what did we learn? Well many 
things. 
•	 First of all know what’s underneath, not just what’s on 

If it didn’t rain, we expereinced many days of cloud cover, coupled with 
high humidity - a bad combination for turf health. 

Localized dry spot (LDS) reared its ugly head and became a 
tough combatant this summer. These two soil samples were 

taken from a fairway two feet apart. Can you tell which soil is 
hydrophobic?

Summer Patch was prevalent this season, as pictured here 
the Kentucky bluegrass surrounds of a tee bank.
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top. 
•	 Meters have their place, but so does an old school soil 

probe and your nose. Don’t replace tried and true tools 
with new shinny ones just because everyone else is doing 
it.

•	 Less is more when turf is under stress. Sounds simple, but 
it’s just not our nature to pat the turf on the head and 
leave it alone when we have a shed or two full of groom-
ing equipment and a club crying for ball speed. 

•	 Over and over again this year we heard the saying that 
‘I’d rather have slow greens than no greens’. So true!

•	 And then there’s what I call the ‘White Gold’ effect. I 
find it so interesting how so many products we can’t live 
without in the good years are nowhere to be found in the 
tough years. The KISS method is really the best method 
and keeping to the basics really paid dividends this year.

•	 Respond quickly! While this seems natural it’s not. Over 
and over superintendents thought the heat would break 
and the rains would quit. Respond as if the conditions will 
get worse instead of better! It’s easier to return to normal 
cultural practices and put the fans away, than to put turf 
back on injured playing surfaces. 

•	 This is the kind of year when the limiting factors or weak-
nesses in your program or on your course came to the 
surface and its good time to evaluate them with your club 
and start to address those that are within your control. 
What are the weaknesses or limiting factors? Each course 
is different and a long list might start with irrigation water 
quality; rootzone limitations; drainage; equipment; staff; 
micro-climates; turf age and varieties……

•	  And in this vein, many guys have learned to be 
very careful when they compare cultural practices 
with colleagues. Each clubs cultural program 
needs to be designed with not only the limiting 
factors in mind, but also factors such as budget, 
round counts, work days, and more. The point; 
while one guy with a new turf, quality rootzones, 
less play, and good water, takes advantage of a 
couple of cool days to do some grooming and 
topdressing, the guy with poa, 35,000 rounds, 
minimal staff, micro-climates and salty water 
can’t. Several clubs learned this the hard way by 
following someone else’s lead on social media.  

•	 And maybe the best lesson of all, don’t make rash 
program changes based on this ‘not so typical’ season. 
Make notes of what worked and what didn’t and file 
them in a 911 file on your desktop, but don’t change 
what you know has been successful at your club based 
on a season like this. 

•	 Lastly, don’t judge that new PGR, that new wetting 
agent, that new fertilizer product, based on a year when 
profiles were compromised and turf response hampered. 
Be fair and re-evaluate these products again next year. 
What’s the saying, don’t throw the baby out with the 
bath water? This applies. 

I’m sure there are many observations and lessons I’ve missed 
but these are fresh on my mind in a year that I’m glad to 
have behind us. Upward and onward!  

Turf growth never slowed down this season, even with 
minimal to no fertility inputs becasue of the the mineraliza-

tion in the soil profiles. 

When the opportunity arose, many superintendents began to groom. 
Small solid tines were used on the turf above - less detremental to 

weakened turf than large hollow ones. 

Sometimes, less is more;a light brushing is what this 
superintendent chose to do as the weather began to 

cool. 
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maintenance equipment and world-class parts and service support. 

BURRIS EQUIPMENT
3 Locations: Waukegan, Ingleside & Joliet
(847) 336-1205 Waukegan
(815) 363-4100 Ingleside
(815) 464-6650 Joliet

 WE’VE 
 GOT

 YOU
COVERED

WITH THE EQUIPMENT, PARTS 
AND SERVICE YOU NEED 

Only Jacobsen has you covered with a full portfolio of turf 
maintenance equipment and world-class parts and service support. 

BURRIS EQUIPMENT
3 Locations: Waukegan, Ingleside & Joliet
(847) 336-1205 Waukegan
(815) 363-4100 Ingleside
(815) 464-6650 Joliet

 WE’VE 
 GOT

 YOU
COVERED

WITH THE EQUIPMENT, PARTS 
AND SERVICE YOU NEED 

Only Jacobsen has you covered with a full portfolio of turf 
maintenance equipment and world-class parts and service support. 

BURRIS EQUIPMENT
3 Locations: Waukegan, Ingleside & Joliet
(847) 336-1205 Waukegan
(815) 363-4100 Ingleside
(815) 464-6650 Joliet

 WE’VE 
 GOT

 YOU
COVERED

WITH THE EQUIPMENT, PARTS 
AND SERVICE YOU NEED 

Only Jacobsen has you covered with a full portfolio of turf 
maintenance equipment and world-class parts and service support. 

BURRIS EQUIPMENT
3 Locations: Waukegan, Ingleside & Joliet
(847) 336-1205 Waukegan
(815) 363-4100 Ingleside
(815) 464-6650 Joliet

MIDWEST

company



www.toro.com/gtx

SIMPLY SUPERIOR

Solutions & Supplies for the Green Industry

COMMERCIAL EQUIPMENT SALES
John Jensen, Sales Manager (414) 313-5130

Whitey Anderson (630) 251-4832 •  Brian Placzkowski (815) 347-3888
Joe Etten (630) 284-8492  •  Grant Rundblade (815) 988-6303

3816 Carnation St., Franklin Park, IL  (888) 838-5778
www.reinders.com

The Toro Workman GTX is a grounds and turf crossover vehicle that 
boasts an unequalled combination of comfort, utility and control, 
making it simply superior to the competition.  Its increased power, 
improved steering and exclusive suspension and braking systems 
make the Workman GTX the most versatile, practical and 
comfortable utility vehicle in its class.  Available in gas or electric, 
the Workman GTX features hundreds of configuration options 
including front and rear attachments, a flat bed and a 4-seat option.

Power – Available in 429 cc gasoline and 48 volt A/C 
electric models.
Steering – An automotive-grade rack and pinion steering 
system provides more control.
Suspension – Coil-over shocks all around the vehicle 
deliver greater suspension travel and adjustability.
Versatility – Two or four-seat configurations come with 
bench or bucket seats.  Front and rear attachment 
points for hose reels or spreaders.  Four & six foot flat 
beds available.Variety of configurations 

and accessories available

Coil-over shocks suspension 
for smooth operation
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SiteOne Landscape Supply announced that its Joliet store has moved 
to a new location.  Look for them at 18801 S. Wolf Road, Units 5, 
6, & 7 in Mokena, IL.  

Hopefully everyone has addressed the new Department of Labor Fair 
Labor Standards Act overtime law, and is in full compliance.  If not, 
don’t fret it—you have until December 1 to get it done!

We lost an oldie but a goodie last month, when Jim Burdett passed 
away on the 13th at the age of 82.  Jim was a fixture in our busi-
ness from 1957 when he first went to work for his dad at the Paul 
E. Burdett Company through 2000 when he retired.  Jim took over 
the golf course supply business upon his father’s retirement in 1972, 
and ran it (and later Burdett’s Inc. and Master of the Links) until he 
sold them to Mike O’Neill.  
Throughout his time in busi-
ness, Jim would visit his cus-
tomers in a variety of vehicles, 
including the famous “bread 
truck,” in which he carried 
invaluable wares for superinten-
dents such as rumble strips and 
tile cleaning nozzles.  Assistants 
got to know Jim well, as their 
bosses ran and hid when that 
old truck came in the gate, 
leaving them to hear the latest 
spiel.  He was truly one of the 
nicest people you could pos-
sibly know, and an icon in our association for many years.  Eddie 
Braunsky, who is about Jim’s age, had this to say:  “They broke 
the mold when Jim was born.  Some of the ‘young bucks’ in the 
Midwest Association never had the pleasure of meeting him.  They 
never had the chance to ‘hide’ from Jim as he pulled up in his bread 
truck full of wares.  Jim would roll up the door to his truck and the 
adventure would begin.  ‘Hey Jim…give me 3 cases of paint…2 
rolls of rope and a box of 1” hose washers.’  I still have half a box of 
those washers purchased 20 years ago.  I had the pleasure of play-
ing golf with Jim several times.  Patience is a virtue…that’s all I want 
to say about that.  The highlight of one of those rounds was when 
Jim blasted a ball that shattered one of the divot containers he used 
to sell.  ‘I need to sell them a few more,’ Jim chirped.  Jim always 
asked about your family.  He really loved his family.  We would men-
tion some story about his wife Marilyn or let you know what his son 

November 2016
DATES TO REMEMBER

 

November 30 - December 1 –51st Annual 

Wisconsin Turf Symposium. Kohler, WI. (wgcsa.

com)

December 5 – Annual Southside Superinten-

dent Holiday Party at The Bier Stube, Frankfort, 

Illinois. Contact Matthew Harstad & Ed Esgar. 

December 7 – 64th Midwest TurfClinic at Me-

dinah Country club, Curtis Tyrrell, CGCS, MG 

host.

December 9 – Deadline for nominations for 

the 2016 TurfNet Superintendent of the Year 

Award presented by Syngenta.

December 16 – Annual West Side Superinten-

dents Holiday Party at Seven Bridges Golf Club 

in Woodridge, IL from 11 to 5, Don Ferreri and 

Dave Gelino hosts.

January 10-11 – ITF’s Turf Conference, Poplar 

Creek Golf & Country Club, Dustin Hugen, host 

(iturf.org).

January 24  – MAGCS January Monthly Meet-

ing and Wee One Fundraiser at Seven Bridges 

Golf Club. 

Bull Sheet continued on page 11...

Jim Burdett was a nice man who loved 
the golf industry and the people in it. 
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Secure® fungicide is the � rst multi-site contact fungicide in the market in over 45 years. 
The only registered fungicide for turf in FRAC group 29, Secure has no known resistance 
and low risk of future resistance. With 12 applications of Secure, when used in rotation with 
Daconil Action™ fungicide, you can create a solid foundation by protecting your course 
with a multi-site contact, all season long. For a sure shot against 10+ diseases including 
resistant dollar spot, algal scum and leaf spot, make Secure your foundation fungicide. 

See Secure perform in a time-lapse video at GreenCastOnline.com/Secure

Hit diseases in as many ways as possible, 
all season long.

 Important: Always read and follow label instructions before buying or using Syngenta products. The label contains 
important conditions of sale, including limitations of remedy and warranty. All products may not be registered for sale or use in all 

@SyngentaTurf

For more information 
contact: 
Brian S. Winkel 
(630) 391-2170
brian.winkel@syngenta.com
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was up to.  He truly loved the MAGCS and was proud to be 
a longtime member.  ‘Hey listen’….Jimmy rest in peace, and 
say hi to Albie and the boys!”  Jim Burdett—often imitated, 
NEVER duplicated. 

While on the subject of oldies but goodies, here’s a couple of 
blasts from the past—on the left is longtime MAGCS mem-
ber Bruce Williams, whose work you can find in Golf Course 
Industry magazine, and on the right is Fernando Fernandez, 

former superintendent at Green 
Acres CC and Black Sheep.  The 
two hooked up at a chapter meet-
ing in Massachusetts recently, and 
haven’t changed a bit since leaving 
the area for greener pastures.  

Sweet deal—Erin Hills, the Hart-
ford, Wisconsin golf club that will 
host next year’s U.S. Open, closed 

the first week of October and will 
not reopen to the public until after 
the tournament on June 18th, 
2017.  The move was made by 

owner Andy Ziegler in order to ensure the golf course looks 
its best for a worldwide audience, and to avoid a repeat 
of the criticism that last year’s host course, Chambers Bay 
received.  By comparison, Chambers Bay closed to the public 
on May 15th prior to hosting the Open on June 15th.  That 
puts some serious pressure on superintendent Zach Reineking 
and his crew, huh?

At the time this was being written, the Cubs had lost game 1 
of the World Series 
to the Indians.  
However the series 
turned out, ONE 
of these two is the 
proud fan of the 
last team to win a 
World Series in Chi-
cago.  I’m hoping 
against hope it’s not 
Baumgartner. 

Speaking of the 
World Series, on 
October 26th The 
Golf Channel’s Matt 
Ginella announced 

his lineup of the courses one MUST play if they are coming to 
Chicago for one of the games at Wrigley Field.  Batting first 
was the Dunes Club in New Buffalo, MI, followed by Shore-
acres, then Chicago Golf Club, with Butler National batting 
cleanup.  Batting fifth in the lineup was Olympia Fields North 
course, Medinah #3 was 6th, Cog Hill #4 in the 7 hole, fol-
lowed by the Glen Club hitting 8th and Cantigny in the ninth 
spot.  Good shout out to some great venues in our midst.  

On a very rainy October 12th, Kris Kvelland and Ridge Coun-
try Club hosted the University of Illinois Alumni Golf Outing.  

The annual event brings together U of I alums in all areas of 
golf and turf from across the area, along with a few of their 
professors for a day of golf and catching up.  Many thanks 
to Kris and the staff at Ridge for hosting, and for opening 
the bar where ALMOST all the day’s participants took shelter.  
Somebody forgot to tell Chuck Barber and Luke Cella that, so 
they earned the distinction of being the only two to complete 
all 18 wet holes.  (Pictured below: Front (LtoR) - Bob Kohl-
stedt, Chuck Barber, Connor Healy, Greg Rounds, Alan Hill, 
Brian Winkel, Ben Larsen, Erwin McKone, Darin Habenicht, 
Craig Shepherd, Jim Boccarossa. Back: (L to R) Luke Cella, 
Brian Mores, Matt Kregel, Brian Kalal, and host Kris (I hope my 
members don’t see how wet it is out here and I’m letting you 
idiots take carts) Kvelland.

OK, why not?
Can an atheist get insurance against acts of God?

Big congrats to Dave Ward 
and Coyote Run Golf Course 
in Flossmoor on winning the 
Metropolitan Water Reclama-
tion District of Greater Chicago’s 
(MWRD) 2016 Sustainable Land-
scaping and Bio-solids Beneficial 
Re-use Award.  Dave has been 
involved with using bio-solids on 
the property since taking part in 
a study conducted by Tom Voigt 
of the U of I in 2006, and is also 
a noted expert in native plants, 
having planted countless species 
on Coyote Run’s 140 acres.  

.....Bull Sheet from page 9.

Bruce Williams and Fer-
nando Fernandez meet up 

in Mass. 

Matt Baumgartner of Nadler Golf and Todd 
Schmitz of Phillips Park

From US Open Superintendent 
to native plant expert to bio 

solid guru- there is no slowing 
down for this MAGCS member.

How many turkeys do you see on this fairway at Cantigny?
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Ryan Ochs and the crew at Sunset Valley Golf Course will 
have their hands full come springtime—the Park District of 
Highland Park has finalized a $5.6 million plan to overhaul 
the course beginning next May and not reopening until July 
of 2018.  Rick Jacobson (Jacobson Golf Course Design, Inc.) 
will be the architect overseeing the work, which will involve 
re-contouring the course and improving stormwater manage-
ment to minimize revenue losses after rain events.

Jerry Kershasky is one of the Top Guns at Reinders, which is 
in Wisconsin, a state that I’m told more than one River Runs 
Through It.  Is there a possible connection? 

Rules of Golf Quiz:
True or False—a player concedes a hole, but then realizes he 

was entitled to a handicap 
stroke on the hole and 
makes a claim.  Should his 
concession be revoked?  
Answer at the end.

Audubon International, 
which oversees the Audubon Cooperative Sanctuary Program 
for golf courses among its many functions, has hired a new 
executive director.  Christine Kane comes to AI after serving 
as a leader at several educational and charitable not-for-prof-
its in New York State.  

The World 
Golf Founda-
tion (WGF) has 
announced the 
launch of the 
Golf & Health 
Project, academi-

cally researching and highlighting how the game can benefit 
people’s lives.  Studies by researchers at the University of Edin-
burgh in Scotland have shown that golf’s key benefits include 
improvements in life expectancy and quality of life, physical 
and mental health benefits, decreased risk of more than 40 
major chronic diseases like type 2 diabetes, heart attacks, co-

...Bull Sheet from page 11

lon and breast cancer, and has positive impacts on cholesterol, 
body composition, metabolism and longevity.  No mention of 
any benefits to liver function, but my guess is probably not.

In a year from now, on October 23-24, the inaugural CanAm 
Cup will be played in New Jersey at Canoe Brook and Baltus-
rol.  Over 200 golfers from each country will represent the 
Canadian Golf Superintendents Association (the Can faction) 
and GCSAA (the Am component) in flighted competition over 
two days to determine which country has more game.  More 
information on how to get in on the fun will be forthcoming 
from GCSAA.

A few words about your GCSAA classification status:  Effec-
tive January 1, 2017, Grandfather Status for Class B members 
relative to Class A eligibility will no longer be available.  Also, 
effective July 1, 2017, the requirements for Class A and CGCS 
renewals will change.  Go to www.gcsaa.org for all the fine 
print.  It’s important.

Q:  When Julie Andrews visits Kevin DeRoo’s course, what 
happens?
A:  The Bartlett Hills are Alive With the Sound of Music.  Yes, 
I’m running really low on material.

Speaking of Bartlett Hills and Kevin DeRoo, we had the op-
portunity to get out and play there last month on the 5th for 
the last MAGCS golf event of the season, and what a beauti-
ful day we had!  After Jerad Minnick educated attendees with 
his “Advancing Grass Genetics and Technology” talk, it was 
on to the course for the Two-Person Ryder Cup format, with 
teams playing six holes of scramble, six best ball and six alter-
nate shot.  The course was in great shape, and everyone had 
a blast while enjoying the chance to play some late-season 
golf.  Many thanks to Kevin and everyone at BHGC for gra-
ciously hosting the day, and congratulations to the winning 
teams of Chuck Barber and Chris Cameron with their gross 
score of 68, 2nd Place: Dustin Hugen and Luke Cella (70), 3rd 
place Ben Kelnhofer and Kurt Sams (71).  

Quiz answer:  False, per Decision 6-2a/4.

MIDWEST Doppelgänger

Jerry Kershasky or Tom Skerritt? 

The best of the day and the tallest twosome to compete, Chris 
Cameron and Chuck Barber took home first place honors in the 

MAGCS Two-Man Championship. 
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Burris Equipment Company

Chicagoland Turf

Healthy Grow

J.W. Turf, Inc.

Leibold Irrigation, Inc.

Nels Johnson Tree Experts

ProGro Solutions

Reinders, Inc.

Syngenta 
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Use Harrell’s Fleet® 
plus EarthMAX® for an 
Unbeatable Combination

Delivering maximum root 
development and firm playing 
surfaces even when there is  
the potential for excess soil 
moisture. 

KEITH KRAUSE
kkrause@harrells.com
(630) 995-1414

JASON FUNDERBURG
jfunderburg@harrells.com
(815) 766-1803

MIDWEST

company

From Reservoir to Rotor...
Rain Bird has you covered.

Contact your local sales rep to learn more!

Dustin Peterson
(309) 314-1937

dpeterson@rainbird.com

Or Toll Free at (888) 907-5535

Kevin West
(708) 341-1687

kwest@rainbird.com
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RainBird-Res2Rotor-West-Peterson-QtrPageHorizontal.pdf   1   7/2/2015   3:44:50 PM

MIDWEST

company

Payne Sod Farm started small and has grown into an excellent sod producing farm on 
the south side of Chicago. Our farm will serve you with quick delivery, quality sod and 
great family business style customer service. We treat every customer with great respect 
and value every relationship. Big rolls and small rolls available.

Payne Sod Farm, Inc.
815-468-6400
www.paynesodfarm.com

Need Sod?

MIDWEST

company

Leibold Irrigation, Inc.Leibold Irrigation, Inc.  
18950 County Hwy 5 West     East Dubuque, IL 6102518950 County Hwy 5 West     East Dubuque, IL 61025  
Office: (815) 747Office: (815) 747––  6024      www.li6024      www.li--inc.cominc.com  

Golf Construction 
  

Kevin Stieneke (563) 564Kevin Stieneke (563) 564--93339333  
Bill Michalski (563) 845Bill Michalski (563) 845--97249724  

Service 
 

Mike Skopik (563) 564-6908 

Irrigation 
 

Jim Boyer (815) 747-6024 
 

 

MIDWEST

company
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   Arthur 
  Clesen Inc

Lincolnshire 847.537.2177
Mokena 708.444.2177
www.arthurclesen.com

Anderson, John • 630-669-2493 • j.anderson@arthurclesen.com
Lamkin, John • 708-259-4354 • j.lamkin@arthurclesen.com

Spier, Scot • 847-561-313 •  s.spier@arthurclesen.com

Over 50 years of helping you sustain plant health with 
local knowledge, expertise, and innovative solutions.

MIDWEST

company
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 First, a little background on this pathogen might be helpful.  
For those of you that have creeping bentgrass as the predom-
inant variety on the golf course you can skip reading this ar-
ticle.  As luck has it, Summer Patch is most commonly found 
in Poa annua, Kentucky bluegrass, and the fescues.  Creeping 
bentgrass can become infected but shows few symptoms and 
recovers quickly.  Summer Patch usually becomes noticeable 
between June and September, although small signs can ap-
pear at any time but can be hard to discern because infected 
turfgrass can recover quickly.

Summer patch is usually caused by an interaction of envi-
ronmental factors (stress) and a root or crown rot caused by 
Magnaporthe poae. The fungus Magnaporthe poae is consis-
tently found in grass roots but does not become noticeable 
until conditions are favorable. Favorable conditions include 
extended periods of humid weather and daytime high tem-
peratures usually (greater than 82° F) in midsummer. Other 
causes include: poor air circulation, high soil moisture (some-
times caused by frequent irrigation), soil compaction (heavy 
traffic), and poor drainage. The disease does not appear no-
ticeable during the cool weather of spring and fall. Summer 
patch seems to favor soil with a pH higher than 6.0.

The greens at St. Charles Country Club are a little bit of every-
thing.  There are nine USGA greens built in 1987, 12 native 
soil greens built in the 1950’s and 60’s from entirely different 
construction methods and six USGA greens built in 2005.  
The oldest greens on the course were seeded to Penneagle in 
the late 1970’s and early 1980’s after C-15 decline killed the 
original grass.  These greens are at most 80% bentgrass on 
some and as much as 80% Poa annua on others depending 
on construction type, shade and other factors.  The greens 
built in 2005 were seed to A1/A4 and did not experience the 

stress or symptoms of Summer Patch at any point.

Summer Patch symptoms were first observed as localized dry 
spot (LDS) on our 6th green June, 28th.  Initially, these areas 
were treated as LDS because they were observed on drainage 
trenches installed by XGD Systems in 2013.

After the onset of these symptoms on the 6th green, we be-
gan to observe similar symptoms across almost all greens with 
high or higher populations of Poa annua.

Samples were sent to both Purdue University and The Univer-

Chuck Barber, St. Charles Country Club

 It might be overstating it that I’d ‘decided to ruin my life’ as 
this bit of humor from The Simpsons (right) might have you be-
lieve.  However, if you’ve ever dealt with Summer Patch (Magna-
porthe poae) on putting green turf as I did in the summer of 2016 
you might have a different opinion. 

| FEATURE II  |

The sixth green at STCCC displayed symptoms of LDS around the 
areas of installed XGD drain lines. 



www.magcs.org 17

sity of Wisconsin and confirmed that we had Summer Patch.  
Dr. Rick Latin stated in his report that he had at no point prior 
to our samples seen the blackened hyphae as abundant in 
any other sample to that point in his career.  

When we received the diagnosis our applications of preven-
tive measures were reviewed.  Where did prevention go 
wrong?  Our applications of Propiconazole in the spring were 
most likely poorly timed due to the early spring green up in 
March followed by the cool April and May. Following the 
label, which recommended treatments based on calendaring, 
we began our preventative DMI applications. In hindsight, 
we should have begun treatment when the soil temperature 
reached 60 degrees for three consecutive days. Our preven-
tive measures also include the use of acidifying fertilizers like 
ammonium sulfate and manganese sulfate that were applied 
throughout the spring of 2016.  The concept in using these 
fertilizers is to alter rhizosphere pH to antagonize the patho-
gen in the root zone. We found attempting to change our 
highly alkaline pH (7.8ish) to anything lower is improbable 
and impractical at best.  

It did not take long for other high-Poa populated greens to 
exhibit similar symptoms that the 6th green was showing.

Dr. Rick Latin cofirmed our infestation of Summer Patch 
through his diagnosis of the samples we sent.  

Further compounding the problem was frequent rainfall, 
high nighttime temperatures, high humidity and low sunlight 
levels.  All greens have internal drainage either from original 
construction or a 2014 installation of XGD Systems in the 
native soil greens.  This season the amount of available water 
relative to the amount of evaporation and plant use was way 
too high.  Once the greens got wet, they stayed wet, suffo-
cating the root zone as summer progressed.  The anaerobic 
soil conditions coupled with regular maintenance compound-
ed the pathogen’s activity on the root systems.  In addition, 
the most affected greens were those that are shaded for part 
of the day. These greens have greater Poa annua populations, 
and support microclimates that have higher humidity and 
greater soil temperatures than those in full sun.  

A preventative fungicide program is the best method for Sum-
mer Patch control.  If fungicides are called upon for curative 
control, results are sporadic at best.  In the curative method at 
St. Charles Country Club, they were ineffective entirely.  Once 
symptoms were observed in June (verified by lab testing) the 
pathogen stayed active well in to September because of the 
elevated soil temperatures experienced.  The below photo 
was taken on 9/15/2016.

Once the greens got wet this summer, they stayed wet. And shade only 
exacerbated the conditions.
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Managing greens on a golf course without a functioning root 
system is a stressful situation.  We removed all stress that we 
could when we could: alternating mowing and rolling, reduc-
tions in PGR usage, no mechanical sand incorporation during 
topdressing or other impactful cultural practices.   Further, 
Nitrogen was spoon fed at low rates on frequent intervals.  
Acidifying wetting agents were used as broadcast applications 
in conjunction with acidifying fertilizers.  A newly registered 
nematicide was used on the most infected greens to see if 
root function could be restored.  Every fungicide that was 
labeled for Summer Patch control was tried at some point 
throughout the season.  The only thing that stopped the 
progression of the disease was cooler days and a reduction 
night-time temperatures.

The lessons learned from this experience include but are not 
limited to:
•	 Properly timed, preventive fungicide applications
•	 Improved pore space and compaction relief in spring and 

fall
•	 Improved pore space through venting in the summer 

months
•	 Reduced rolling frequency especially during wet, humid 

weather to avoid compaction

Summer Patch is in the rearview mirror for the time being.  
The greens at St. Charles Country Club have been aerated 
several times in the intervening period.  They will continue to 
be aerated until the ground freezes in the most appropriate 
manners to better prepare for the summer of 2017.  This is a 
disease I hope to never see again.  I wouldn’t wish this on my 
worst enemy.

Summer Patch Disease Profile

Pathogen: Magnaporthe poae

Pathogen notes: Infection is highly dependent 
on temperature and moisture status of soil. 
Pathogen is most active when temperatures 
exceed 65°F. Infection most frequently oc-
curs in spring prior to any symptoms noticed 
when adequate moisture is present. 

Pathogen movement: the pathogen survives 
in infested turf debris and in infected root 
and crown tissues; naturally occurs in many 
soil types, can be transferred to new areas 
through maintenance practices which move 
soil and other contaminated plant debris 
(i.e. core aerification)

Susceptible species: Poa annua,  Kentucky 
bluegrass, some fescues.

Period of activity: late spring and summer 

went turfgrass root growth is diminished.

Symptoms: initial symptoms resemble small 
circular/oval patches that are orange-brown 
and in clusters.  They can expand to over 12 
inches in diameter.  Turf damage occurs at 
the leading edge of the patch. On  putting 
greens, areas in the center of the patch may 
fill in with creeping Bentgrass as Poa annua 
is infected. 

Cultural practices to suppress Summer Patch: 
Practices that relieve summer stress can help 
to minimize infection and disease damage. 
These include:
Core aeration in the spring and fall. Avoid-
ing nitrogen deficiency. Prolonged (deep) 
infrequent irrigation. Syringe and a cool 
turf on hot afternoons.   Limiting traffic and 
compaction.  Reducing shade an increasing 
air movement.  Thatch reduction.

Chemical control options to control Summer 
Patch:
Initial application timing is critical: Fungi-
cides must be applied when the pathogen is 
active as determined by soil temperatures.  
Generally, apply after maximum daily soil 
temperature (average) at 3-inch depth is 
65°F or higher for three consecutive days. 
Several applications at 28-day intervals are 
normally recommended for preventative 
summer patch control. Fungicide applica-
tions should be made in high-volume of 
water or watered in immediately after appli-
cation. Spray supplied after symptoms occur 
will have very limited effects.

Adapted from PURDUE Extension – Turgrass Dis-
ease Profiles, BP-115-W, Dr. Rick Latin



www.magcs.org 19

WELL & IRRIGATION PUMP MAINTENANCE
WELL DRILLING + REHABILITATION

For Solutions to your Water Supply Needs, 
Contact Your Fellow MAGCS Members, Today: 

Tom Healy
tom.healy@layne.com
Aurora, IL | 630.897.6941

Joe Eisha
joseph.eisha@layne.com

Beecher, IL | 708.946.2244

WELL DRILLING + REHABILITATION

Chesapeake Bunker Blend
Custom Blend
Natural Sand + Limestone Sand
Adheres To Steep Surfaces
Superior Drainage
Great Playability
Firm Ball Support & Consistency

Green & Tee Mix
Sand w/ Peat Mixes 
90/10, 80/20, 70/30 
Available

Custom Rootzone Mixes 
With Organic &
Inorganic Amendments

Top Dressing Sand
Meets USGA® Guidelines
Consistent Particle Size
Great Percolation & 
Infiltration Rates

Cart Path Material
Red Granite
Limestone Screenings
All sizes of Limestone & 
Gravel Available

materialservice.com/MAGCS

301 West US HWY 20 Michigan City, IN 46360
P: 219-878-9991  F: 219-878-9989

New Source for Top Dressing Sand

eric nadler
President

2700 North Farnsworth Avenue
Aurora  Illinois  60502
630.898.1616
630.898.1638  Fax 
eric@nadlergolf.com
www.nadlergolf.com

Golf Cars  •  Utility Vehicles
Sales  •  Service  •  Leasing

Authorized

Distributor

All varieties available as washed sod,
traditionally cut sod or big roll sod.

Your Single Source for:

S
O
D

Sod That Fits Your
Course To A Tee

W W W . H E S O D . C O M

 • Penncross™  Bentgrass Sod
 • Pennlinks ll™  Bentgrass Sod
 • Penneagle ll™  Bentgrass Sod
 • 007™  Bentgrass Sod
 • XL 2000™  Low Mow Bluegrass 
 • 60-40 Fine Fescue KBG Blend
 • Black Beauty™  Tall  Fescue

We can custom grow to your specifications,
please inquire.

13246 E. 1250 N. Road
Momence, IL 60954

815-472-2364
1-800-244-7200

2.313 in 
58.738 mm

3 in
76.2 mm

2 5/16"
Superintendent size

MIDWEST

company
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www.progro-solutions.com

We provide fertilizer, chemical and seed 
solutions for the golf course, sports turf, 
landscape and lawn care markets. 
Contact your local  rep for details.

Brett Ziegler, Chicago/WI
847. 302. 9673

brett@progro-solutions.com
 @BZiggs4

Craig Shepherd, Chicago
563. 213. 1632

craig@progro-solutions.com
 @Shepdog2101982

Rusty Stachlewitz, Chicago 
630. 779. 0761

rusty@progro-solutions.com
 @RustyStack

John Turner, Key Account Manager
630. 215. 6110

jturner@advancedturf.com
 @jtgrassroots

Todd Fregien, Wisconsin/Illinois
414. 949. 1089

todd@progro-solutions.com
 @TODD_PROGRO

MIDWEST
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Erik Spong
Business DevelopmenT manager

Cell: 309-258-1017 
email: espong@suncor.com

sign up for our CiviTas rewards program 
www.civitasturf.com/rewards

™  Trademark of suncor energy inc. used under license.

learn more about our  
CiviTas money-back guarantee Trial  
www.civitasturf.com/moneybacktrial

ANTON’S
Greenhouses & Garden Centers

Specializing in Bedding Plants
Large Variety Fall Mums

Rick & Bob
ANTON’S OF KENOSHA
914O Cooper Rd. (51st Ave.)
Kenosha, WI 53142
414/694-2666

Gary Anton
ANTON’S OF EVANSTON

1126 Pitner Avenue
Evanston, IL 60202

847/864-1134

Jeff Mazur - 630.936.3179     Ed Fischer - 847.337.1091
Jim Johnson - 616.292.0260



Phone: 847-475-1877 • Fax: 847-475-0037 • nelsjohnsontree.com

MIDWEST
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