


P.V.R. (Pedestrian Vert/rake) 
- f o r Golf greens. Bowl ing greens. 
Cricket pitches and Tennis courts. 
J . V . R . (Junior Vertirake) 
- f o r Golf course greens. Bowl ing turf. 
Fine lawns etc. 
T.V.R. (Tractor Vertirake) 
- f o r Golf course fairways, Munic ipal 
Parks, Sports pitches. 

These three machineahave been designed to remove all the thatch, thus 
stimulating recovery andgrowth of strong healthy grasses. You wil l find that each 

machine wil l clear the difficult, dead, matted, fibrous grass 
that is so often so difficult to get rid of. 

We have a machine for every purpose from the small golf green 
to the largest Municipal playing fields. One great labour saving device 

we have fitted on our P.V.R. model is the very large glass fibre collecting 
box which saves an enormous amount of time and energy that 

would otherwise be wasted in sweeping up afterwards. 

Write for full information 
on VERTIRAKES to : 

H. PATTISSON & CO. LTD., 
STANMORE HILL WORKS, STANMORE, 
MIDDLESEX. 
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Front Cover Picture 
THE Cyclone fertiliser spreader in action—now almost 
standard equipment for most golf clubs. It is made by 
Andrew Ltd—see Company Profile on Page 23. 
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'GOLD-N' 
the fertilizer to last 

the season 
Slow release nitrogen fertilizer 

from ICI (32% N) 
This 32% N Fertilizer is an absolute 

boon to everyone concerned with superb 
grass, whether it be for a sportsfield or for 
general amenity areas. 

It gives an initial boost within a few 
days, then a steady supply of nitrogen for up 
to 5 months. It keeps the turf lush and green 
all season and minimises leaching and 
scorching. 

So you need only apply it once, by 
hand or machine.That's a great saving on time 
and labour 

'GOLD-N1 is a highly efficient source of 
nitrogen—it goes further And virtually 
all the nitrogen is usable, even at low soil 
temperatures. 

It flows easily and is free from dust and 
there are no disease risks. 

You can use it indoors on glass-house 
crops, or outdoors on vegetables,pot plants, 
fruit and shrubs as well as on grass. 

It's another great winner from ICI. 

For further details, contact: 
ALL USES 

Imperial Chemical Industries Ltd., 

Bristol 
Cambridge 
Guildford 
Lincoln 
Shrewsbury 
York 
SAI Horticulture Ltd. 

Richardsons (Ulster) Ltd. 
ICI (Ireland) Ltd. 

Avonmouth 3601 
(0223)61601 
(0483)65551 
(0522)24531 
(0743)4021 
(0904)56761 
Edinburgh 0315.54 
5451/6 
Belfast 57424/5/6 
Dublin 771831 

GLASSHOUSE CROPS 
Plant Protection Ltd., Yalding 

Maidstone 812511 
TURF 

Chipman Limited 
Horsham 60341 Harrogate 68658 Nottingham 52397 

'GOLD-N' 
slow release nitrogen fertilizer 



T h e case for hire 
WE HAVE always done it that way. Fred likes it. I don't like it because 

I've never tried it. It's the cheapest. 
These comments and many like them are often used when any change 

from an accepted pattern of work is suggested. The planning of work and the 
purchase of machinery is often carried out on the basis of "Well, we spent 
that much money last year so if we don't rock the boat, we can spend that 
much money next year." If the machinery purchased is cheap, it must be the 
most economical, and a man's labour is often based on the same surmise. 

But what is the motive for this atti-
tude? Is it that the persons concerned 
are frightened to make a decision? Are 
they frightened of making a decision 
that is wrong? Is it that they don't 
care or, which is the most likely, is it 
that they don't have the right informa-
tion on which to make a measured 
decision? 

I feel that, rightly, these ideas are 
changing and that mire and more Local 
Authority officers and Grounds Man-
agement Committees are beginning to 
view things in a different light. 

Hire, lease or buy? There is no 
golden rule for any particular piece of 
machinery or situation. The final deci-
sion must be left to the expertise of 
the management, but I hope that some 
of the examples I will be showing you 
will suggest that things may not always 
be as they appear, and I trust will give 
you some food for thought. 

Why buy a machine? For small 
items, it is obviously the most sensible 
and straightforward method of pur-
chase — accepting of course that the 
initial enquiries as to product, suit-
ability and viability have been explored 
and it is the right tool for the job. The 
procedure for cash purchase is rela-
tively simple. 

A capital purchase shows as an asset 
on the balance sheet in most instances, 
which gives solidarity to the organisa-
tion concerned. You are saving interest 
charges and you are obtaining competi-
tive terms from the supplier. In this 

By Bruce Scott, Managing Director, 
Tractor & Farm Aid Limited. 

day and age of inflation and devalua-
tion of our currency, you are also 
changing pound notes into real tangible 
assets. 

If you have an unlimited source of 
capital for whatever needs you require, 
then this could prove to be a sensible 
method of obtaining equipment, even 
on the large items. But who among us 
has unlimited sources of that rare com-
modity nowadays? 

If it is a choice of either/or, or "we 
can only afford so much this year", 
then the logic of paying for items in 
full at the time of purchase must be 
looked at more closely. 

We must accept that inflation is with 
us, and that to buy tomorrow will cost 
us more. Therefore, if we don't have 
the capital to buy all the machines, an-
other source of obtaining them must be 
examined. 

We may have decided to purchase 
our machine, but have we really calcu-
lated the cost of keeping it in regard 
to tie up of capital, to maintenance 
costs, to storage costs and to operator 
training costs? Have we considered 
that its purchase may hinder our flexi-

[Turn to Page 7] 



MAKE MORE 
OF MANPOWER 

' ' - - • " A . , 
, .r" 

TORO Sandpro 
F i r s t e v e r m e c h a n i c a l 

s a n d r a k e i n U . K . 
• Time-saving 68" width for single-handed raking of fifteen large-area sandtraps to 

tournament standard in one hour 
• Reliability and economy from the 8hp Kohler engine, giving maximum speed of 

mph 
• Full area coverage with infinite manoeuvrability from the zero-radius turning 
• Superb traction with no compaction from the special low-pressure tyres 
• Cost-cutting raking efficiency from the crust-breaking forward blade, four 

indépendant conditioning sections and nine finishing sections adjustable for depth 
of penetration 

• Reassuring stability from the 40in wheelbase and low centre of gravity of this 
lightweight 6501b machine 

• Ideal for the larger open area sandtraps of the modern golf course 
• Handy accessories include edging attachment for sandtrap edges and 6^' x 6' 

drag mat 
Demonstration Model available for work study evaluation. Lease-Purchase 
for all TORO Models available. 

TORO(UK) 
SALES ft 
SERVICE 

Faverdale West , Faverdale Industrial Estate, 
Darlington, Co Durham, DL3 OQG 
Telephone: Darlington 55101 Telex: 587 182 
Sole d i s t r i b u t o r s for T O R O in U K a n d C h a n n e l I s l a n d s 



[Hire from Page 5] 
bility in the future for changing proce-
dures or methods? (See chart below.) 

Don't fall prey to the replacement 
syndrome. By this I mean the "it's now 
worn out, we had better get another 
one or its closest equivalent" idea or 
even the "we must need it because it's 
worn out" idea. I wonder how often 
"we used it probably because it was 
there" is a truer approximation. 

"it is very useful" is a phrase which 
often starts off the chain of events that 
lead to an old machine being replaced. 
It probably is very useful when it is 
being used, but has anyone ever re-
corded how long it was actually used 
for and then related its total costs to 

the work done? I doubt it, for very 
few machines except for motor cars 
ever have a record of a simple log book 
of the number of hours per year it has 
been in use. 

We can all get fed up with forms but, 
providing the information is kept 
simple, this can be an invaluable aid. 
For new machinery purchase, relating 
time saved or being able to do a job 
that you were unable to do before is 
important. 

I have often heard people discussing 
whether another labourer is needed. 
After quite short deliberations, they de-
cide yes, they had better have another 
man, and he is duly taken on. Over 

[Turn to Page 9] 

A B C 
Capital Lease Continuation 

Purchase Rental 
Capita] Cost of Machinery, say 

Cost Factors: £1,000 £1,000 
Depreciation £200 
Annual Leasing Charge ... £320 
Cost of Borrowed Money or 

Earning Power thereof at, say, 
10% 

Maintenance 
Storage Costs 
Training Expenses 

Annual Costings 
Cost Over Five Year Period 
Machinery at End of Period 

£100 
£100 £100 

£25 £25 
£5 £5 

£430 £450 
£2,150 £2,250 
(£250) 

Own Property 
1. Continuation Rental 

Charge approx. 2\% of Capital 
V a l u e £25 p.a. 

2. Re-Lease 
Value of New Equipment ... £1,000 
Less Value of Ex-Lease Equip-

ment £250 
Balance on New Lease 

3. Leasing Refund 
Leasing Company sell Machinery 

and Refund Leasing Payments 
with Amount Realised ... (£250) 

£750 i.e. £240 p.a. 



Would you buy a 
mower from a firm that 
has produced only half a 
million or so? 

If you're looking for gimmicks of course 
you wouldn't Because it smacks too much of 
traditional values - universal appeal, continuity 
of design, and so on - and a determination to 
keep it that way. 

Fortunately for the world's sportsmen (and 
women), groundsmen throughout 73 countries 
think differently. They go for robust construction, 
proven design, ready availability of spares and 
a reputation for reliability that dates from 1921. 

They choose -

Jacobsen mowers are available in the UK 
from a national network of distributors, all of 
whom carry good stocks of essential spares and 
offer an expert technical and after-sales service. 
Over 80% of spares are stocked by Rolfe, 
suppliers of an extensive range of turf care 
equipment and sole importers in the UK of 
Jacobsen mowers. 

Send now for Rolfe's 20-page brochure, 
price list.and details of your nearest distributor. 

ROLFE 
Rolfe's International Turf Equipment Ltd., 

Winchester Hill, Romsey, 
Hampshire. 

Tel: Romsey 513185 
Telex: 47347 

G r e e n s K i n g 6 2 - The latest in 
a long line of successful Green 

Kings, with improved control, 
tighter turning, 3-reel selection and 

2 transport speed ranges. 14HP 
engine and hydraulic transmission 
standard. Mows 18 average greens 

in under 4 hours. Choice of 7 
attachments. 

T u r f K i n g - Improved version of 
the highly successful 76" /84" 
articulated reel mower. Gives 50% 
increase in mowing speed; 67% 
increase in transport speed. Superb 
manoeuvrability. Mows up to 30 
acres in an 8 hour day. 

C o m m e r c i a l 6 0 - A tough, all 
purpose 60" mower that goes 

round trees, up steep slopes, along 
smooth flats at up to 7% m.p.h.! 
18HP engine, hydrostatic trans-

mission standard. A joy to hand.le. 

F 1 3 3 - A superb 5-gang 4 wheel 
reel mower with an l ift cutting 

width. Reduces to 3-gang for 
narrow areas. Mowing units ahead 
of wheels prevent uncut streaks of 

grass. Mows up to 50 acres per 
8 hour day. 



[Hire from Page 7] 
five years this could represent an outlay 
of £10,000. On the other hand, the 
suggestion that £10,000 is spent on capi-
tal equipment is often looked on with 
horror. I am often told that the cash 
is not available. Yet this equipment 
would comfortably survive five years 
of work and would improve the effici-
ency of the total operation and save 
manpower. 

The last comment leads us naturally 
into leasing. If you have decided that 
you need the machine, you can justify 
its use, the price is right, but you can-
not afford the capital expense, then you 
should look at leasing. This applies 
even fliore so when you are considering 
not just one machine, but several which 
will form part of a system and can give 
you definite savings. 

One does not consider employing a 
man for five years and paying him his 
salary in the first week for the total 
period. By paying weekly or monthly, 

the on-costs are spread against income 
and the expenses in any particular year 
are related to the income for the same 
period. Why not apply the same logic 
to your machinery purchases? 

I have stated previously that we are 
in a world of inflation; what you buy 
today is certainly far cheaper than you 
will buy tomorrow. Although leasing 
involves the extra expense of interest 
over the period concerned, the follow-
ing example will show that it is not as 
expensive as often thought. (See chart.) 

What is a lease? A lease is a long-
term hire of machinery. This can be 
two, three, four, five years or longer in 
exceptional circumstances. For monthly 
or quarterly payments, you have the 
use of the machine or machines re-
quired to do the job. 

"But I want to own it." Why? As 
I have already said, you have the ad-
vantage that, if you own it, it shows 
as an asset, but it is a depreciating 

[Turn to Page 11] 

BELF&KENDALL 
OF CROYDON A N D BARIMET 

With pleasure announce that they hold the greatest concentration of 
lawn mower spares and lawn mower engine spares in the country 

E N O R M O U S S T O C K S O F R A N S O M E S S P A R E P A R T S 

RANSOMES 
Also A S P E R A , B .S .A . , 
B R I G G S & S T R A T T O N , 
D E N N I S , J .A .P . , R O T A X , 
V I C T A , V I L L I E R S 

Service Exchange items such as CUTTING CYLINDERS — MAGNETOS 
O U R FLEET O F V A N S IS O C C U P I E D D A I L Y I N M A I N T A I N I N G O U R 

E X P R E S S S P A R E S D E L I V E R Y S E R V I C E 

Telephone your 
immediate requirements to 

W e stock a comprehensive range of domest ic and professional 
machinery . A s k for a demonst ra t ion on Y O U R ground 



<Klf&AWV 
TURFCARE 

El iminates t h e g u e s s w o r k ! 

Single Blade Sand Injector operating on a Golf Green 

Scientific analysis of your soil enables us to:— 

Eliminate Water logging By the New Deep 
% Penetrat ing 

Improve soil structure SAND INJECTION 
J y techn ique . 

E s t a b l i s h p r e c i s e f e r t i l i z e r r e q u i r e m e n t s a n d P r o v i d e 
Y O U w i t h t h e c o m p l e t e p r e s c r i p t i v e T u r f c a r e S e r v i c e . 

<Kl^/AAA TURFCARE 
Chipman Limited, Horsham, Sussex, RH12 2NR. Telephone Horsham 60341/5 
a n d at R o y a l C h a m b e r s , S t a t i o n P a r a d e , H a r r o g a t e , Y o r k s h i r e H G 1 1 EP . T e l e p h o n e H a r r o g a t e 6 8 6 5 8 

W i n c a n t o n C l o s e , A s c o t D r i v e , D e r b y D E 2 8 S T . T e l e p h o n e D e r b y 3 6 4 2 7 1 / 4 

10 The British Golf Greenkeeper 



[Hire from Page 9] 
asset. If you lease, it is not shown as 
a contingent liability on the balance 
sheet. You can put the total expenses 
against tax. You can budget for future 
years knowing that the outlay will be 
lixed, and you can therefore avoid the 
ups and downs that sudden capital ex-
penditure brings. 

Cash flow is on everyone's lips these 
days. The reason is often because 
companies have tied up their money in 
fixed assets as opposed to funding them 
from income. 

You treat a lease machine as if you 
owned it. You insure it yourself. You 
maintain it and repair it exactly as you 
look after your own machinery. 

What happens at the end of a lease? 
Well, many items are valueless at the 
end of the period of, say, five years. 
Whether you own or lease them, they 
are only lit for scrap. Some items have 
many years' use left in them and then, 
for a nominal payment, the machine 
can be leased on an annual basis al-
most indefinitely. 

Some items again such as, say, a 
tractor, have a relatively high value 
even at the end of a five year period. 
In this instance, the selling price of this 
item can be refunded to you as return 
of leasing payments or the money can 
be placed against a new unit, for 
example. (See chart on Page 7.) 

As we have seen from the two ex-
amples, the difference between capital 
purchase and leasing is negligible in 
true net costs. 

Although leasing is a long-term hire, 
it is a totally different beast to short-
term hire, and the two, as you will see, 
should not be confused. Short-term 
hire probably gives greater scope for 
capital and financial saving than most 
people realise. 

The hire facility is often used as a 
stop-gap measure to replace a machine 
which has broken down or to fill in 
until a new one is delivered. Although 

[Turn to Page 131 

• RECOVERS QUICKLY FROM 
INJURY 

• Highly disease resistant. 

• Thrives in open sunlight and 
varying soil conditions. 

• Withstands short mowing, 
down to 1/2 inch. 

• Withstands shade (up to 65%). 

• Produces a dense green sward 
of turf. 

BRAND 

BLUEGRASS SEED 
costs less 

1 Pound Sows 
2,000 Sq. Ft. 

(Over 1,000 seeds per sq. ft.) 

HURST GUNSON 
COOPER TABER LTD. 

Witham, Essex CM8 2DX 
PHONE: Witham 3451 

Warren's 0 A-34 
BLUEGRASS (Poa Pratensis) 

A Smooth Stalked Meadowgrass! 



Time for T E \ T U R F 

.. .a fine product for fine turf! 
Texturf cuts down time and labour by 

providing for immediate use a carefully 
blended and balanced winter dressing 

for golf and bowling greens, and fine lawns. 
It incorporates superfine peat, wood 

charcoal, Leighton Buzzard special sand 
and Winterfeed Fertiliser. 
You'll be delighted with the greatly improved 

grass growth and colour in the Spring. 
Apply at 2 lbs. per square yard during 

the Autumn and Winter months. 

Another super quality product from CANNCfCK FERTILISERS LTD, CANNOCK,STAFFS WS11 3LW 

The British Golf Greenkeeper 

P a c k e d in 1 c w t . h e a v y g a u g e p o l y t h e n e bags 



[Hire from Page J1 j 
this fulfils an important need at the 
time, it should not be regarded as the 
only purpose of hiring. 

We have already analysed the true 
cost of keeping machinery, either 
through capital purchase or lease. If 
these costs are related to the actual 
hours or days that the machine will be 
used, only then can a real management 
decision on hire policy be made. 

There are many reasons why hire 
can be justified. It is rarely possible 
for all units engaged in grass mainten-
ance to have all the machines they need 
for all their jobs at the same time. Hire 
gives them the ability to use the right 
machine at the right time at the right 
price without tying up that precious 
commodity, capital. 

A Local Authority will accept that, 
if one department has, for example, a 
turf cutter, it makes economic sense to 
cross hire to other departments who 
have need of such a machine. Often, 
however, when it comes to an outside 
source, "it must be cheaper if we have 
our own" or "it must be more conveni-
ent" can be the guiding light. 

Do you have a list of the machines 
that are available for hire on your 
files? Do your foremen have them? If 
not, why not? 

If you are considering hiring a speci-
alist machine, why not also a specialist 
operator? By hiring a machine with a 
man, you save that most expensive of 
all items, labour. Again, this comment 
"Our men only cost £1 an hour and 
if we hire them from outside, they 
could cost £3". But even your own 
labour costs are far higher than it initi-
ally seems—you have insurance contri-

butions, holidays, sickness, management 
costs, etc., to take into account. 

Indeed, some machines cannot be 
hired without operator, but this is often 
for the benefit of both parties, as a 
sophisticated machine in the hands of 
an untrained man is a waste of both 
resources. 

Don't be frightened of a price for 
the job when you hire machines with 
operators. It is this fear of paying too 
much that often leads to this very thing 
happening. Often people want day 
rates, hourly rates, time sheets and job 
cards to prove that they are paying for 
the actual hours they have been 
charged. If this is the method of hiring 
you are using, then obviously you do 
need these details as a safeguard. But 
if you have accepted the contractor's 
price for the job, then it is up to his 
management expertise and labour skills 
to make sure that the job is done to 
your satisfaction. It is to his advan-
tage to complete the job in the shortest 
possible time but, as long as you are 
satisfied, it is immaterial how long it 
takes. 

With hire, the running costs of the 
machine are often included, except for 
damage caused by negligence, and again 
it .enables you to budget the costs of 
the job exactly and to pay out of 
income. 

Hiring is not an excuse for bad man-
agement. People say "When we want 
to hire a machine, it is not available 
or we have been let down". With re-
spect, the man who plans ahead and 
books his machine well in advance is 
seldom let down. It is the man who 
tries to obtain it on the day after he 
wants it and discovers it is all in use 
who feels let down. 



Greenkeeper 1 and 2. 

Whatever the wear and tear on your 
fine turf, Greenkeeper 1 and 
Greenkeeper 2 provide the ideal treatment, 
with fast action and long-lasting effects. 

Greenkeeper 1 and Greenkeeper 2 are 
part of the unique Hi-lite range of products. 
They are lightweight, so there's less to carry 
around, and flow smoothly and evenly .They 
also reduce the danger of scorching. 

Greenkeeper 1 contains the correct 
balance of nutrients for Autumn and Winter 
application; Greenkeeper 2 for Spring 
and Summer. 

Both are suitable for all types of fine 
turf and encourage your grass 
without causing excessive growth at 
the end of the season. 

Conveniently packed in 62Mb 
poly-bags, they are ideal for both 
indoor and outdoor storage. 

Greenkeeper 1 and Greenkeeper 2. 
The ideal treatment for your fine 
turf - all year round. 

Fisons Agrochemica l Division 

Greenkeeper lets 
under their 





RANSOMES 

Vibra-Spiker Now spiking takes even 
less time than greensmowing. High-
frequency vibration penetrates to a depth 
of 1|" with a minimum of compaction. 
The combination of this unique 
quick-change unit feature, full 67" swath 
for every operation, variable-speed 
units and individual unit lifts make the 
Tournament Triplex an investment 
which no club can ignore. 
Your local Distributor is keen to 
impress you with a demonstration. 
Give him a call. 
Ransomes Sims & Jefferies Ltd., Ipswich. 

The Ransomes-Hahn Tournament 
Triplex is a remarkable machine 
— so remarkable that we call it the 
world's first Greens Management 
System. The Tournament Triplex is a 
12hp vehicle with hydrostatic drive, 
which powers four separate 
turf maintaining operations. 
Each conversion, from superb 
greensmowing to utility mowing, 
to Verti-Cutting, to spiking takes 
less than a minute — and no spanner! 
Greens Units A full 67" cut. 
Each 23", nine-bladed cylinder can be 
lifted individually. 
Utility Units Heavy-duty cutting 
cylinders and bottom blades for 
approach and tee mowing. Grass 
catchers provided with all units. 
Verti-cut Units Patented twin offset 
blades remove 'thatch', keep greens 
in play even in difficult conditions. 

Ransomes-Hahn 
Tournament Triplex 



NEWS 
MOMMERSTEEG International will 

have a number of new introductions at 
this year's Institute of Groundsmanship 
Exhibition (9th—11th September) includ-
ing GERON1MO, a broad-leafed 
smooth stalked meadow grass which will 
retain its exceptional dark green colour 
throughout the Winter. 

Geronimo will form a most attractive, 
compact and resilient turf with excellent 
resistance to rust and is being included 
in Mommersteeg mixture MM 14 which 
has been designed for sowing down new 
golf tees, and for tennis courts. As well 
as containing 20% Geronimo, the 
mixtures contain 45% Koket chewings 
fescue, 25% Monopoly smooth stalked 
meadow grass and 10% Highland 
browntop. 

Among the literature available at the 
Mommersteeg stand will be the current 

sports and amenity turf catalogue which 
gives valuable advice on EEC seed 
regulations as well as useful information 
on turfgrass varieties. 

CH1PMAN Limited, Horsham, Sus-
sex, announce that Mr. Denis Thatcher, 
M.B.E., has been elected Chairman fol-
lowing his recent appointment to the 
Board of Directors. 

PATTISSONS have recently intro-
duced P.V.C. moulded Litter Bins in 
place of the previous steel and fibreglass 
models, with great success, and are 
now producing the new Ball Cleaners 
in this material, and will follow shortly 
with the tee markers made in the same 
way. They claim that this is the ulti-
mate answer for the composition of 
these products after much research and 
trials of different materials over the last 
two decades with timber, steel fibreglass 
and resin compounds, all of which had 
disadvantages in rusting, cracking, 
weight, brittleness, leaking and main-
tenance. 

Fertilisers, Grass Seeds, Dressings, 
Weedkillers, Maintenance 
Equipment etc. 

See Us at 
Motspur Park 
STAND HB 

for 
Golf Courses, 

Sports Grounds, 
Parks Dept. amenity areas. 

September 17 



Sel l ing your ideas 
THE following is the text of a paper by Gordon West, Head Greenkeeper, 

Auckland Golf Club, at a recent Greenkeepers' Seminar. 

I TRUST that this paper will pro-
voke discussion because the subject I 
have chosen deals with an important 
phase of golf course management, the 
results of which can have a profound 
influence on the golf course in general 
and the welfare of the Head Green-
keeper in particular. 

If I were to ask what makes a good 
golf course I would receive a wide 
variety of answers depending largely to 
whom I directed the question. This 
question would be of interest to some 
Professional golfers who have been 
playing in New Zealand recently and 
seem to derive some pleasure in being 
quoted in the press as experts in course 
design and it appears also that 
agronomy is one of the attributes of a 
professional golfer, because they some-
times can recognise Poa Annua. Per-
haps the Professionals could send our 
Head Greenkeepers overseas on a regu-
lar basis to places where all the right 
knowledge can be gained, and on 
return to this country go about the task 
of completely eliminating that grass 
which is always causing their night-
mares. They then could be justly 
proud of what they had done for golf 
in this country. So much for the Pro-
fessionals opinion, every golfer I think 
could offer you his ideas and some are 
always only too ready to do so, as most 
of us can vouch. But good golf courses 
need good Head Greenkeepers and 
there is one asset that a good Head 
Greenkeeper needs and that is the art 
of being a good salesman. The Head 
Greenkeeper who can master the art 
of salesmanship will discover that he 
can function more effectively in his job 
and I will presume for the purpose of 

this paper that the greenkeeper has 
gained enough knowledge in turf culture 
that will enable him to be raised to the 
position of Head Greenkeeper. So he 
has to be able to sell his knowledge to 
both committees and individuals. 

You may have great ideas for the 
betterment of your golf course but if 
you can't sell them they are virtually 
worthless. Salesmanship can be defined 
in many different ways. My favourite 
definition is that salesmanship is the art 
of persuasion. Whether a product, a 
service or an idea is involved, the same 
principles of selling apply. Head Green-
keepers essentially sell a service, that 
of administering and supervising Golf 
Courses. In order to perform his ser-
vice of providing the members with the 
best possible playing conditions he 
needs tools, men, supplies and equip-
ment and salesmanship is the key to 
obtaining these materials. The art of 
persuasion must be set in motion in 
order to win approval for expenditures 
that will enable the best playing condi-
tions to be provided. 

Many greenkeepers will admit that 
they are not very good at persuading. 
Many have chosen this work because 
they like outdoor work, communicating 
with nature which silently proceeds 
from cycles of growth to rest. Head 
Greenkeepers have become skilled in 
the art of growing turf and in all the 
technical aspects of grooming and main-
taining a golf course. They have learnt 
through years of experience and study 
the many ramifications of their highly 
skilled art. Some will say that it is a 
profession, but with this I disagree be-
cause in New Zealand it is not neces-



sary even in the most discerning of 
clubs for the Head Greenkeeper to have 
a University degree, and until such time 
as this is deemed essential for the posi-
tion of Head Greenkeeper it will in my 
opinion remain a highly skilled art. By 
and large very few have had any train-
ing in salesmanship and as a result 
many find it difficult to challenge a fast 
talker or a committee that is charged 
with the responsibility of managing the 
club's affairs. The unprepared is at a 
loss. He has little knowledge of 
assembling facts outlining the problem 
and persuading the committee of the 
course they should take to provide the 
club members with exactly what they 
want. 

The art of persuasion is an extremely 
interesting topic. It can be challenging 
and fascinating. You become more 
alert to people's reactions when you 
speak to them. It is a subtle honest 
approach to win people over to your 
particular way of thinking. 

If the Head Greenkeeper happens 
to have a club where the committee is 
small and the club captain is the chief 
executive officer and who is therefore 
in a position of making firm and bind-
ing decisions without having always to 
consult the entire committee, he has a 
decided advantage over the Head 
Greenkeeper who has to climb over 
layers of red tape to get a decision on 
some matter concerning the course. 
How often have we seen greenkeepers 
besides themselves with frustration be-
cause too many people have to make 
the final decision. You get large com-
mittees arguing the pros and cons 
regarding the matter of cost and some-
times shelving the Head Greenkeeper's 
proposal and spending the money on 
some unproductive unit of the club. 
It is here that the Head Greenkeeper 
must make himself aware of other 
demands being made on the committee 
and if there is a likelihood of a division 
of opinion you must be able to supply 
and press home all the facts of your 
case. In other words you have to sell it. 

It is often in this area that the art 
of salesmanship comes into play in the 
true sense of the word. It is important 
to remember at this point that a good 
salesman never really sells anything. 
He finds out what people want and then 
helps them obtain it. A rewarding feel-
ing is experienced by the person who 
succeeds in helping others to acquire 
what they want. To persuade the com-
mittee or a chairman of a committee 
to obtain something the first thing one 
must do is to find out if the membership 
needs or wants it, and if it stands to 
benefit from the new acquisition. 

In presenting a proposal the Head 
Greenkeeper should be sure that he is 
in possession of all the facts and that 
they are presented in terms that can be 
readily understood. 

What kind of approach should be 
used? Does he explain in detail all 
the technical information which often 
is only of passing interest to most 
committee members. They are not 
interested in the details. They often 
can't see what difference it would make 
if the roots are 2in. deep or lOin. deep. 
This type of presentation only em-
phasises the things that are of interest 
and importance to the greenkeeper. 
Committee men will be far more im-
pressed if the Head Greenkeeper mini-
mises his own day to day problems and 
makes a presentation based on the 
things that are of interest to him and 
the club members. Whatever you are 
trying to sell you must relate it to the 
effect it has on the game. Low Scores, 
Better Lies, Truer Surfaces are magic 
words. If what you propose directly 
or indirectly has an effect on the golfer's 
score you will find that your request 
will receive a great deal more attention. 
Likewise if tree planting is the subject 
and explaining that a particular planting 
will make the better golfer have to play 
better golf to score, but that it will not 
impose too great a penalty on the bulk 
of the membership who in the main 

[Turn to Page 21] 





[Salesmanship from Page 19] 
are on middle to longer handicaps the 
same interest will acme. 

Most club officials and members are 
interested in beauty. A beautifully 
groomed course that is well landscaped 
may even make a golfer overlook his 
poor score. Your presentation should 
show him how the products you wish 
to introduce will directly or indirectly 
affect the beauty of the course. Prob-
ably the most important interest of club 
members is prestige. What golfer 
doesn't want to belong to a club ranked 
amongst the best. There is great pride 
in membership and golfers like to tell 
others how great their course is playing. 
Playing up the prestige angle in your 
presentation may also help in winning 
committee approval for what you need. 

Score, Beauty and Prestige. Let's 
have a look at what practical applica-
tion can be made with these attractions. 

Suppose we use as examples grasses 
and a machine that are going to affect 
the quality and growth of the turf. Are 
you going to tell the committee—"If 
these are approved my grass will be 
healthier, have a deep root system, will 
resist disease better and I will have far 
less worries", or are you going to state, 
"These will help me produce strong turf 
that will give you a good lie of the ball. 
Your score should improve, the course 
will be more beautiful because we can 
get a denser cover of high quality turf, 
and that will give us a course that ranks 
with the best". Which would you 
choose? 

The first approach obviously relates 
to the areas that are of primary interest 
to you. The second approach appeals 
more to the interests of the committee 
and the membership. 

Becoming a good salesman can be 
rewarding, it can profoundly affect your 
future as a Head Green keeper. It is 
essential that you make a close study 
and gather all the facts and figures 
necessary to present a good case and 
be in a position to answer most queries. 

Seek and obtain co-operation from 
those concerned in the channelling of 
all the correct information. 

All of us are going to see machinery 
and other products on display on Wed-
nesday, the success of what you will 
obtain for your course will be how well 
you use your salesmanship when you 
get home. If you are fortunate enough 
to convince the powers that be that 
your recommendations are the best for 
your course, then make every endeavour 
to show that your judgement has been 
wise. Not only will this satisfy the 
membership but above all it will con-
siderably enhance your status within the 
club, and show that your your know-
ledge demands respect. 

N E W S 
MAXWELL M. Mart (London) Ltd. 

have available a new grass seed and 
fertiliser chart and an up to date amend-
ment list of prices of all products 
supplied by them. Copies can be 
obtained on request. 

MR. JOHN MELLOR, agricultural 
sales manager of Lindsey and Kesteven 
Fertilisers, has been appointed an asso-
ciate director of the company. 

A. B.Sc. (Agric.) of Durham Univer-
sity, Mr. Mellor spent some time as a 
farm manager in his native Yorkshire 
before entering the fertiliser industry. 
He joined L and K as an advisory 
representative ten years ago, and after-
wards spent three years in charge of 
merchants' accounts in the midlands and 
the north before being promoted to 
the post of agricultural sales manager 
in 1971. 

Married, with three children, he lives 
at Swallowbeck Grange, Hykeham 
Road, Lincoln. 



D r a i n i n g w i t h p las t i c p ipes 
READERS of The British Golf 

Greenkeeper will certainly be aware of 
the value of good drainage for keeping 
courses playable. More and more courses 
are being drained using uPVC land-
drainage pipes, and many of the advant-
ages claimed for uPVC over clayware 
are already widely known. Being much 
lighter, and simple to install, uPVC 
systems minimize the time spent on 
drainage work and the disturbance to 
existing sward. 

However, enquiries carried out by a 
major supplier of uPVC pipes, Trench-
ing Plastics Limited, Coggeshall, Essex, 
indicate that where clayware pipes are 
still being specified this is sometimes the 
result of a misconception about how 
clay drains work. Experiments per-
formed by the Ministry of Agriculture, 
Fisheries and Food have proved that 
clay drainage depends for its effective-
ness on water entering between the 
pipes. In practical terms, scarcely any 
water passes through the clay walls 
themselves. And the gaps between clay-

ware pipes will obviously depend upon 
how well they are finished and laid. 

With plastic pipes, of course, water 
enters through multiple rows of perfor-
ations all along the length. In this 
respect they more nearly approach 'the 
ideal drain' and allow very rapid water 
intake. Trenching Plastics are an 
appointed distributor of Wavincoil and 
Wavinfiaw uPVC systems. They point 
out that these systems are used exten-
sively throughout Europe, and that 
both conform to the stringent require-
ments of British Standard 4962. The 
size, frequency and distribution of the 
perforations in both systems have been 
developed from years of experience and 
research to combine good hydraulic 
properties with resistance to siltation. 

Readers who would like further 
information on these and other drainage 
products available from Trenching 
Plastics are invited to write to Harcog 
Group Ltd., FREEPOST, Coggeshall, 
Colchester, C06 1BR. No postage 
stamp needed. 

S p o n g e o n t h e 11th g r e e n 
By courtesy of The Journal S.T.R.I. 
PROBLEM 

IN RECENT years our 11th green 
has increasingly become a problem. 
Despite being constructed on a sandy, 
well drained soil, the surface holds water 
and plays badly. What can we do to 
improve the situation ? A sample of turf 
is enclosed. 
REPLY 

The sample of turf shows an 
exceptionally fibrous condition. This has 
developed over a number of years as 
plant material such as stolons, leaves, 
roots etc. have accumulated near the 
surface. When a thick layer like this 
has built up it holds water like a sponge 
and reduces aeration, which in turn 
leads to shallow rooting and greater 
building up of fibre. Over acid soil 
conditions are sometimes associated 

with this condition and a soil sample 
should be sent to us for testing. 

Fibre can become a problem when 
mechanical operations like scarification 
and aeration are neglected, but also 
through over generous watering in the 
summer. 

We suggest you carry out solid tine 
aeration on the green now, applying a 
light (2 lb./sq. yd.) top dressing of sandy 
compost. Light and regular scarification 
(every 2-3 weeks) should be practised 
during the summer, exercising discretion 
when watering. Use a power driven 
scarifier thoroughly early in September, 
giving time for recovery before winter. 
Follow up by hollow tining to remove 
physically some of the fibre as cores 
and allow subsequent top dressing with 
sandy compost to be worked well into 
the surface. 



Company Profile 
ANDREWS Limited have been sell-

ing turf maintenance equipment for up-
wards of 40 years. For much of that 
time their activities were confined to an 
area of about 400 square miles centred 
on Sunningdale. About five years ago, 
however, they decided that their know-
ledge of professional greenkeeping and 
grasscutting justified the marketing of 
certain carefully chosen products on a 
national basis. At least two of these 
products have proved to be of great 
value to greenkeepers throughout the 
United Kingdom. They are, of course, 
the CYCLONE fertilizer spreader and 
the BLUEBIRD de-thatcher. 

The CYCLONE is now virtually stan-
dard equipment for most golf clubs; it 
is a well-made device which more than 
substantiates the claim Andrews makes 
that it "spreads five times faster with-
out danger of burning or under-dosing. 
Once the application rate has been set 
by the Head Greenkeeper, it is simply 
a matter of wheeling CYCLONE over 
the greens whilst the high speed centri-
fuge spreads the dressing evenly over 
a 6ft. swath. The spread pattern has 
a "feathered , ' edge so degree of overlap 
may be quite vague. An average golf 
green is dressed to perfection in about 
three minutes! 

BLUEBIRD, on the other hand, is 
still relatively new in England. Made 
for the American Rental Market, it is 
an immensely s trong, powered reel-rake 
with rows of swinging knife blades 
which rapidly remove fibre and moss 
but which can follow turf contours 
without danger of scalping. Few things 
spoil a golfer's day more certainly than 
the slow putting surfaces which result 
from "thatch". When it is removed, 
the result is dramatically faster, surer 
puts and, of course, more greenkeeper-
appreciation! 

During 1974, a new range of highly 
efficient outdoor vacuum sweepers was 
imported by Andrews and christened 

No 4 : Andrews 
BILLY GOAT. At the same time, a 
high-pressure wind broom called 
WINRO was introduced to the market. 
Both have proved hugely successful and 
within two years most progressive clubs 
will be enjoying the benefits of easy 
litter collection and the ready manipu-
lation of leaves in bulk. The vacuum 
sweepers pick up all kinds of paper, 
grass mowings and twigs and will even 
collect beer cans and bottles. WINRO 
will clear a golf green of fallen leaves 
in less than a minute! 

Bill Williams and Chris Bradshaw are 
the Andrews's Technical Representatives 
and between them they cover the whole 
of England and Wales. In Scotland, 
Andrews are ably represented by Ran-
somes of Edinburgh Limited, and A. M. 
Russell Limited (also of Edinburgh). 

Andrews's Managing Director, Ken 
Salt, claims that their success may be 
ascribed to just two things—integrity 
and a sensible pricing policy. Integrity 
covers product quality, warranty re-
sponsibility and a sincere interest in 
users' problems. The prices of 
Andrews products are always most 
modest in comparison with competitors' 
machines. 

St. Andrews Supervisor 
M O M M E R S T E E G I N T E R 
N A T I O N A L and the British 
Golf Greenkeeper are sorry that an 
old advertisement featuring St. 
Andrews was inserted in the August 
issue of the Greenkeeper in error. 
This advertisement stated that the 
Links Supervisor of the course was 
John Campbell. 

We should like to express our 
sincere apologies both to Mr. John 
Campbell and to Mr. Walter Woods 
who is now the Links Superintendent 
of the course and trust that our 
oversight has not caused too much 
embarrassment to either gentleman. 



Going by the book by Patrick Smartt 
vSEATED IN front of my bookshelves, the author means. There are some 
six of them crammed with books on with long handicaps, but I suppose: 
golf, rather after the manner of an "Utterly confusing" would not go 
antique collector gazing upen his down well with his editor. In the past, 
possessions, two unexpected thoughts I did some reviewing for a golf maga-
assailed me. zine, and disliked discussing the 

. . e , technical books. It became a battle Firstly, what a tuss about a game . , , . f < , , u . x c ,, between honesty and an aversion from (guilty, as a contributor). Secondly, , . J , , . , , , , .. .. reducing someone s sales. This arose should we get a better perspective of . . , • . • . • t • f .r . . c u i c through not being a trained journalist, the instructional value ot a book, if it r t . . . . . . I cannot claim that distinction, never were reviewed by a struggler (for , ~ . , _ .. ... . u o n the staff of a newspaper or a whom it was written), with a number F 1 

of frustrated years behind him? Or, if magazine 
vou like, a young man in his twenties. J e a r s o f ^ o f l h e , w n t t f . w o r d ' 
close on a single figure handicap? We a n d a s m a n y 1 , s t e T g . , o m l n s 

should then know whether it had m d
u

i s c" s s i
p

0 n s o n t he
P swing or . , , f xt a method, if you prefer the modern helped them or not. Now and again , , I, , 

f- , i A term, leaves me rather sceptical, a tip will be discovered. As with a ' c „ * L „ .. „ .. .. . . . . The writings of the great, and not new putter, it will serve its brief time, . r • • . • • i i iL 1 • i n i n s o great, facing me in their serried and then like a snowllake melt away. , . , , • , , , j ranks, books which have been read 
The press reviewer knows the game, over and over again, have fixed them-

he sees a lot of It, and can grasp what selves so firmly in the memory as to 

ftjI/JIf^BjAD, 
reigns supreme 

(conventional or automatic) 



A l f Drain or irriga 
l i f l l f I ^ course with a 

I r l l V • V DAVIS Trench« 

TRENCHEX PLANT SALES 
D O V E FIELDS U T T O X E T E R - S T A F F S 
P h o n e : U t t o x e t e r 3 7 3 1 ( S T D c o d e 0 8 8 9 3 ) 

EASTCOTE 
NURSERIES 

(Sol ihul l ) L I M I T E D 
for 

British Grown 
TREES 

Standards to Semi Mature 
Trees supplied and Planted 
throughout the British Isles. 

H a m p t o n Road, 
Barston, 
Solihull, 

W e s t M id lands 
Tel: Hampton in Arden 2034. 

COMPLETE IRRIGATION 
SYSTEMS 

T O R O S P R I N K L E R S 

Expertly Designed 
Quickly Installed 
Easily Maintained 

by P I P E C R A F T L I M I T E D 

or DO-IT-YOURSELF 

with Pipecraft 'know-how' , design, 
equipment and special machines 
wi th skilled operators, Y O U can 
install your own system economi-
cally. 

Details from: 
P I P E C R A F T L I M I T E D 
BROAD LANE, 
COTTENHAM CB4 4SW. 
Tel: COTTENHAM 50808 

STEWARTS GRASS COMB 
FOR THE MAN WHO TAKES PRIDE 

IN HIS TURF 

From the People 
who care about Service 

STEWARTS 
O F E D I N B U R G H 

FINE TURF SPECIALISTS 
E D I N B U R G H E H 2 2 A Y 0 3 1 - 5 5 6 2 1 0 2 



Spray away with Dorman 

The 'Ely' sprayer has a 10 gallon 
tank feeding a 7ft spray boom. 
Although normally supplied with a 
2-stroke engine a 4-stroke power 
unit is also available. The 'Ely* can 
also be fitted with a hand lance 
making this compact machine even 
more versatile. 

This 44 gallon trailer sprayer unit 
with its 18ft spray boom is 
perfect for the large park or golf 
course. Many useful accessories 
are available including a trolley 
sprayboom for working on fine 
turf up to 120ft away from the 
tractor. 

Many other models available to meet any requirements. 
The Dorman Sprayer Co. Ltd. Brays Lane, Ely, Cambs. Tel: Ely (0353) 2833/4/5/6. 

Send N O W for ful l deta i ls of machine, and hire rates to : 

H. F. TREIHHERS LID. 
Gosbecks Road, Colchester. Telephone 44411 

electric, telephone, and signal cables, 
water, gas, and oil pipes, 
sportsfield.and parks drainage 

it's easier 
& cheaper with a 
SCOOP TRENCHER 
Scoop Trenchers dig trenches 4, 6, and 8 inches wide, and up 
to 39 inches deep automatically in any soil condition at speeds 
of up to 100 yards per hour. 
A built in winch ensure positive traction even in bad conditions. 
Transportation and work in confined areas is easy because 
Scoop Trenchers are small. 
The digging chains have a breaking strain of 21 tons so Scoop 
Trenchers are robust too. 

„ Their initial cost can be saved in only 2,000 yards of work. 



permit stating fairly accurately, the 
swing plan of the author as portrayed 
by his scrivener, with little need for 
reference. One arrives at the point of 
knowing in the older books, which 
"ghost" to trust. The tape recorder 
has simplified this. Any writer or 
verbal coach knows that words are 
interpreted differently by the recipi-
ents. There is the art of "putting it 
across". 

It is to be borne in mind that what 
is being "put across" are the opinions, 
conclusions, the teacher has arrived at. 
1 cannot pick out two books that give 
identical advice. How dull it would 
be if they did. 

On more than one occasion the 
question has been put, which book 
should be recommended to a begin-
ner? It is doubtful if there is one. 
The reader must have reached a stan-
dard when he understands what the 
author is trying to tell him. He or 
she can learn the rudiments from a 
professional. 

It is when one has unwillingly given 
up the game, the different theories can 
be examined dispassionately. Standing 
back taking a long view. As so often 
told before, when something unusual 
is presented, there is an excursion into 
the garden and a half-speed swing test 
made with a lady's club. Followed by 
a rapid return to the house, like a 
schoolboy caught at the sweets, for 
disobeying orders. In short, do not 
swallow whole all you read—find out. 

There is no call to run again through 
the* wearisome list of the different 
schools of thought. As a proof of 
their contrariness, I have before me 
two photographs. They show Sam 
Snead and Jack Nicklaus, taken from 
behind at the top of the swing. Both 
have the left wrist and forearm in line. 
The wrist has not cupped under the 
shaft. Two different generations. 
Memory drove me to Bobby Jones': 
GOLF IS MY GAME. He describes 
it: ". . . so that the back of the hand 
and the forearm are in the same 

plane." Unless I misread him that is 
what they are doing. 

He goes on: "A simple trial will 
convince anyone that so long as such 
a relation is maintained, no hand or 
wrist action is at all possible." That is 
startling. Two out of three of the 
finest exponents of the game, disprov-
ing the conviction of the other. Jones' 
competitive career was in the hickory 
era. Snead started with it. Nicklaus 
never. There may be something in 
that. The "hickories" used hand action, 
which meant more wrist work. After 
a golfing life, split almost in half be-
tween hickory and steel, perhaps it 
would be better put, by a very ordin-
ary golfer, that either shaft called for 
a different hand action. 

To take another look at Bobby 
Jones, he wrote that doses of instruc-
tion should be simple, direct and prac-
tical. He enlarges on this, in saying 
that should someone try to explain the 
golf swing to a kid, he would be com-
pletely baffled. It is generally thought 
that Jones was coached throughout 
his career by Stewart Maiden. In fact 
he had barely half a dozen lessons. 
He watched and copied Maiden's and 
other good players' swings, and found 
out things for himself. 

The longer one looks at it, the more 
apparent it is that there is no secret, 
except rhythm. And that should be a 
relief. If the time ever came when 
everyone agreed upon one type of 
action the fascinating, frustrating 
search would be over. 

LAWN K ^ I S 
MOWER I f f l a 
GRINDERS I 9 1 S 

A c o m p r e h e n s i v e ^ ^ B 
r a n g e of s u p e r i o r m a c h i n e s 
d e s i g n e d a n d b u i l t t o s u i t ^ ^ H 
o p e r a t o r s ' r e q u i r e m e n t s . F o r 
b r o c h u r e a n d f u l l d e t a i l s ^ ^ H 
c o n t a c t u s n o w . ^ ^ H 

A T T E R T O N & ELLIS L T D ^ B 
D e n t . B . G . G . I r o n W o r k s , H a v e r h i l l , 
S u f f o l k . T e l : H a v e r h i l l 2 3 1 2 / 3 . ^ 



" T a i l o r e d " to y o u r n e e d s -
A COMPLETE RANGE OF TURF DRESSINGS 

T A Y L O R ' S S U P E R FERTILISER 
S p r i n g / S u m m e r Grade 

This fertiliser has no equal for fine turf areas, and is widely 
used by parks departments and other authorities for bowling 
and golf greens. It is a scientific blend of organic and inorganic 
materials, and is a complete balanced grass food which may 
be applied from March to August. First dressing at 2 oz. 
per sq. yd., subsequently 1 oz. per sq. yd. 

T A Y L O R S C O M B I N E D FERTILISER 
A N D S E L E C T I V E W E E D K I L L E R 

may also be applied now at 3 oz. per sq. yd. 
(about 8 cwts. per acre). 

RIGBY TAYLOR LTD. 
V I C T O R I A W O R K S , B O L T O N , BL1 4 A E 

T e l : 2 3 9 5 6 , 2 6 2 3 1 , 2 6 2 3 2 



Chairman: Hon. Secretary: 
F . W . FORD F . W . FORD 
(South Herts.) 68 Salcombe Gardens, 

Mill Hill, London, NW7 
Tel: 959 2847 

A WARM welcome to the following 
new members whose names are listed 
below: 

P. M. Elsley (Mid Kent); M. Ripsher 
(Hampstead); D. H. Martin (Burnham-
on-Crouch); P. Barford and A. Cantlon 
(Berkhamsted). Honorary Members: 
T. J. Carter; P. Kemp; D. G. Manning; 
S. W. Poole; N. Sadler and E. Sadler. 
All lectures will take place at the Sports 
and Social Club, Whit breads Brewery, 
Chiswell Street, EC1Y 4SD. 

In the small hours of Thursday 
morning July 31st, the writer and other 
members of the section left London by 
car and mini-bus to join a team from 
the Midland Section, who were waiting 
at the Coventry Golf Club. 

The reason for the trip was to play 
for the Bob Craig Trophy, which last 
year was won by the Southern Section 
at the Crews Hill Golf Club. 

The morning was perfect for golf, as 
two teams of 12 played a foursome on 
what proved to be a delightful golf 
course in first-class conditions. The 
result of the morning match was all 
square. 

Accompanied by George Nurton of 
Huxleys, Peter Bell of Pattissons and 

S E C T I O N 
N E W S 

A nationwide round-up of 
news from the branches 
David Craig, the players enjoyed an 
excellent lunch in the modern and well-
appointed club house. 

After lunch the players gathered on 
the first tee and went off to play singles. 

The match results were: K. Eastwood 
beat N. Jones; G. Payne lost to T. 
Morris; R. Plain lost to R. Hughes; 
T. Price beat J. Bevan; J. Newman 
halved R. Pullen; P. Fitzjohn halved 
V. Smith; W. Machin beat E. Thomas; 
R. Chandler lost to A. Kite; G. Davey 
lost to R. Pilsbury; B. Payne beat E. 
Leeson; R. Tempest lost to D. Haynes. 

The home team were the winners by 
one match. After a first class evening 
meal and before any serious drinking 
got under way, the party assembled in 
the lounge. Ray Tempest, as captain of 
the South, thanked the club and the 
staff for the welcome extended, and the 
Midland Section for their organisation. 

Vic Smith, in reply, said how delight-
ful it was to play golf against another 
section, and looked forward to next 
year, when he assured us the Midland 
Section would retain the cup. 

In presenting the cup to Vic Smith, 
David Craig commented on the infor-
mality of the day and the fact that the 
two sections could get to know each 
other better, which was the original 
intention of the match. 

Northern Sect ion 
Chairman: Hon. Secretary: 
J. SCOTT W . HEELES 
Wetherby Golf Club 7 Tentergate Close, 

Knaresborough, Yorks. 
Tel: K'boro 3851 

MR. G. F. BENNISON who has 
worked at Otley Golf Club for 16 years, 
the last 6 j years being in the role of 
Head Greenikeeper, has moved to Scun-



thorpe Golf Club commencing his new 
duties on 11th August. 

Gordon, a member of the committee 
for many years, will not be lost entirely, 
he intends to remain in the Northern 
Section and attend as many functions as 
possible. He takes with him the best 
wishes of everyone and his new address 
is 35 Trinity Road, Bottesford, Scun-
thorpe. 

Welcome to the following new mem-
bers: 

Michael Stewart Muirs, W. Bowling 
Golf Club, Raymond Street, off Mayo 
Avenue, West Bowling, Bradford. 
Class C. 

Nigel Donkers, Cleckheaton Golf 
Club, 123 Netherlands Avenue, Odsal, 
Bradford, Class C. 

Harry William Chard, 22 Mayfield 
Rise, off Charles Street, Ryhill, near 
Wakefield. Vice-President. 

Congratulations and best wishes to 
David Spurden and his new bride, 
Loise, who were married on Saturday, 
2nd August. David's new address is 
2 Thornton Street, Burley in Wharfe-
dale, Ilkley. I hope to see you at 
Walsall Golf Club. 

M i d l a n d Sect ion 
Vice Chairman: Hon. Secretary: 
V . W . SMITH A . KITE 

5 Lullington Close, 
Sutton Coldfield, 

West Midlands. 
THE ANNUAL Summer Tournament 

and A.G.M. were held at the Habberley 
Golf Club on Monday, 14th July. The 
Tournament was played over 18 holes 
Medal Play and considering the weather 
had been so dreadful over the previous 
evening we were lucky enough to have 
a fine day to play the competition. We 
would like to pay tribute to John Grealy 
for the condition of the course, Mrs. 
Grealy anid her helpers who once again 
supplied us with excellent meals, and 
finally the Captain and members of the 
club who allowed us the use of all their 
amenities throughout the day. The 
prizes were presented by the Captain 
of Habberley Golf Club, Mr. John Hud-

son, who also welcomed our Section to 
the club and expressed his pleasure on 
being able to entertain us all. 

List of Prize Winners 
1st Net—V. Smith 68 

(Habberley Cup, Carpet). 
2nd Net—D. Haynes 68 

(Summer Cup). 
3rd Net—T. Morris 70 

(Bottle of Whisky). 
4th Net—A. Parton 71 

(Bottle of Gin). 
5th Net—E. Thomas 72 

( i Bottle of Gin). 
6th Net—A. Boras ton 73 

(Tray). 
7th Net—R. Chandler 73 

( i Bottle of Gin). 
8th Net—A. Kite 74 

(Bottle of Wine). 
9th Net—A. Lewis 75 

(6 Golf Balls). 
10th Net—J. Be van 76 

(Bottle of Sherry) 
11th Net—B. Ash by 76 

(Cigarettes). 
12th Net—M. Blaydon 76 

(Cigarettes). 
13th Net—J. Hughes 76 

(Cigarettes). 
14th Net—W. Boyce 78 

(Cigarettes). 
15 th Net—N. Jones 79 

(Cigarettes). 
16th Net—R. Pullen 80 

(Golf Shirt). 
17 th Net—H. Drewitt 80 

(Cigarettes). 
18th Net—F. Ashby 80 

(Cigarettes). 
19 th Net—N. Pullen 80 

(Cigarettes). 
The prize donors were Habberley 

Golf Club, Mr. and Mrs. J. Grealy and 
individual members of the Golf Club. 
The committee and members of the 
Midland Section would like to extend 
our thanks for their generosity . 

The Annual General Meeting was 
held directly 'after the Summer Tourna-
ment had been completed. Officers 
elected were as follows:—President, Mr. 



N. H. Russell; Chairman, Mr. V. W. 
Smith; Vice-Chairman, Mr. A. Parton; 
Hon. Secretary, Mr. A. J. T. Kite; Hon. 
Treasurer, Mr. E. V. Thomas; a com-
mittee of R. Pullen, D. Haynes; repre-
sentative to Executive Committee, 
V. W. Smith; Hon. Auditors, R. Pils-
bury, D. Morgan. 

Two new Vice-Presidents were 
elected: Mr. H. Reeves, Mr. G. Dale. 
Out of the existing Vice-Presidents the 
following were re-elected: G. Hiams, 
H. G. Lunt, S. Allen, W. H. Heath, 
P. Wyatt, D. Parker, W. H. R. Lloyds, 
L. Handley, R. Pilsbury, D. J. Moore, 
J. B. Franks, C. C. Moore, D. J. Mor-
gan, W. F. Payne, A. Webber, R. 
Huntley, J. W. Jackson, A. H. Clayton, 
E. Ballinger, G. Stubbings, K. Sargeson, 
F. Stanbridge and R. A. Pratt. 

We would like to thank the retiring 
President, Mr. Carl Breifcherton, for all 
the tremendous work he has put into 
the Midland Section, without his efforts 
our Section would not be the healthy, 
expanding Section it is today. Thank 
you Mr. Bretherton, we will always be 
indebted to you for all you've done in 
the past. 

We would like to welcome to the 
Midland Section the following new 
members: 

G. A. Phipps, Moor hall Golf Club, 
Class C; F. B. Winters, Moorhall Golf 
Club, Class C; A. J. Lawley, Moorhall 
Golf Club, Class C; P. D. Yiend, Ful-
ford Heath Golf Club, Class C; G. J. 
Allsopp, Tolladine Golf Club, Class A; 
D. Rea, Droitwich Golf Club, Class A; 
W. Danks, Edgbaston Golf Club, Class 
C; S. Campbell, Kenilworth Golf Club, 
Class C; J. C. Swambo, Cotswold Hills 
Golf Club, Class B; R. Hughes, Dudley 
Golf Club, Class A; W. R. J. C. Sproul, 
Shifnal Golf Club, Class A. 

East M i d l a n d Sect ion 
Chairman: 
B . MOTT 
84 Balmoral Road, 
Mount Sorrel, 
Nr. Loughborough, 
Leics. 

Hon. Secretary: 
S . FRETTER 

4 Queens Drive, 
Leicester Forest East, 

Leics. 

ANNUAL DINNER/DANCE will be 

held at the Shakespeare Inn, Braunstone 
Lane, Leicester, on Saturday, 15th 
November, 1975. Details to follow. 

Annual Golf Tournament will be 
held at Birstall Golf Club on Wed-
nesday, 1st October, 1975, first tee 12.30 
p.m. Do not forget to notify Mr. B. 
Mott, our Chairman, re this match. 

Lecture given by Johnsons Seeds on 
grass will be held at Rothley Park Golf 
Club on 7th October, 1975, at 7.30 p.m. 

Please note that from 30th July, 1975, 
the Hon. Secretary's telephone number 
is Leicester 394870 and not Kirby Mux 
loe 4870. 

South W e s t Sect ion 
Chairman: Hon. Secretary: 
R . GAITES M . R . LYONS 

33 Pensfield Park, 
Westbu rn-on-Tr y n, 

Bristol. 
FUTURE EVENTS. 7th October: 

Match against Welsh Section, 10 a.m., 
St. Pierre. 12th November: Winter 
Foursomes, 12 noon, Bristol and Clifton 
Golf Club. 

Watermation Cup. A very good day 
was had by all members at Clevedon 
Golf Club on 19th May. Competing 
for this cup for the first time. 

The weather was very warm and the 
course was in excellent condition. May 
I thank Clevedon Golf Club for allow-
ing us to use their facilities and catering 
so well for us. 

Results: 1st Net 73 P. Hedges (Brem-
hill Park Golf Club); 2nd Net 74 L. 
Croad (Enmore Park Golf Club); 3rd 
Net 75 A. Cockfield (Bath Golf Club). 

Greenkeeper / Amateur. This was 
held at Bath Golf Club the first time 
away from Saltford Golf Club for 15 
years. 

It was played as a Greensome Stable-
ford/Medal, with the gross scores being 
the best completed Medal rounds and 
the Net being the best Stableford 
rounds. Again the day was very hot, 
but tolerable. Scores were good con-
sidering the firm unpredictable condi-
tions. 

All members convey their thanks to 



Bath Golf Club for the use of their 
course and club house; a special thanks 
to the catering staff for the excellent 
food provided. 

We were pleased to have Mr. Eric 
James, the National Chairman of 
B.G.G.A., with us and trust he enjoyed 
his time with us; it is a long trek up 
from Parkstone Golf Club for half a 
day. We were honoured at your 
presence, Mr. James. 

Results: 1st Gross 76 A. Cockfield 
and K. M. Watkins (Bath Golf Club); 
2nd Gross 77 P. Hedges and R. Hacker 
(Bremhill Park Golf Club); 1st Net, 
37pts. F. Tucker and L. Hewson 
(Knowle Golf Club); 2nd Net 35pts F. 
Ainsworth and P. Appleton (Kingsdown 
Golf Club). 

Annual 36-Hole Championship. West 
Wilts. Golf Club, Warminster, was the 
venue for this, our main event of the 
year. A rather damp start to the day, 
but this soon cleared and we were left 
with warm, windy conditions. The 
catering staff looked after us very well 
as did the greens staff, providing us with 
very good playing conditions; we are 
all most grateful. 

Results:—Head Greenkeeper's Sec-
tion: 1st Net 146 L. Millar (Burnham 
and Berrow); 2nd Net 147 L. Croad 
(Enmore Park Golf Club); 3rd Net 161 
A. Cockfield (Bath Golf Club); 4th Net 
163 M. Lyons (Henbury Golf Club). 

Assistants' Section: 1st Net 151 E. 
Ham (Burnham and Berrow); 2nd Net 
156 M. Brand (Knowle Golf Club); 3rd 
Net 165 A. Nicholls (Henbury Golf 
Club); 4th Net 166 F. Tucker (Knowle 
Golf Club). Best overall Gross 148 L. 
Millar (Burnham and Berrow). The 
attendance was reasonable but could 
have been better. 

All members wish Mr. John S. Ire-
land, our President, a speedy recovery 
from his recent operation, and trust he 
will be well soon, and be back with us. 
A warm welcome to the following new 
members: P. Hedges (Bremhill Park 
Golf Club); G. Brooks (Bremhill Park 

Golf Club); L. Carless (Chipping Sod-
bury Golf Club); A. Nicholls (Henbury 
Golf Club). 

Sheffield Sect ion 
President: Hon. Secretary: 
S . K . ARNOLD B . V . LAX 

153 Kilton Road, 
Worksop, Notts. 

ON 9th JULY we held our Section 
Annual Tournament at Wheatley Golf 
Club, Doncaster, 22 members taking 
part in the 27-hole Medal Competition. 

All those who took part were unani-
mous in their praise of the condition 
of the greens that Neil Maltby had 
prepared for us to play on. We had 
just had weeks of very hot dry weather, 
and T am sure Neil and his staff had put 
in a lot of work to produce such good 
results. 

We had some really good prizes to 
play for, and thanks go to the following 
who generously gave to our prize fund: 
Chaplins Grass Machinery, Rigby 
Taylor Ltd., May & Baker Limited, 
Pat'tison & Co. Ltd., Henton & Chattell 
Ltd., Stewart & Co., Toro U.K., Sutton 
Seeds Limited, Joseph Bentley Limited, 
Ransomes, Sisis Limited, W. Mountain 
& Sons Limited, Chipman Limited, 
Henry Middleton Limited, Fernco Ltd., 
Cannock Fertilisers Limited, S.A.I. Hor-
ticulture Limited, Mr. Sinclair, Mr. W. 
Atkinson. 

Thanks also to Wheatley Golf Club 
for giving us the use of the course, also 
the catering staff who provided us with 
some fine meals. 

Our thanks also go to the Captain 
of Wheatley Golf Club for joining us, 
and helping to present the prizes which 
were won by the following: 

Ron Whitehead (Dore & Totlev) 
fresh from his success at Abbeydale, 
and in spite of a reduction in handicap, 
came back to Wheatley and collected 
all three of our trophies. Best 27-hole 
Gross Cup (115 Gross); Best 27-hole 
Net Cup (105 net); Best 18-hole Net 
Cun (69 net). Well, done, Ron. 

Other prizewinners were as follows 



(all 27-hole Net scores): 
M. Coultas, Grange Park Golf Club, 

104 net. 
R. N. Maltby, Wheatley Golf Club, 

101 i net. 
P. Quartermaine, Worksop Golf Club, 

110 net. 
B. V. Lax, Worksop Golf Club, 112 

net. 
K. B. Heaney, Wortley Golf Club, 112^ 

net. 
R. Brailsford, Worksop Golf Club, 

113 net. 
J. McNicholas, Silkston Golf Club, 

114 net. 
D. Chappell, Grange Park Golf Club, 

114 net. 
G. Herrington, 114| net. 
C. Colton, Lindrick Golf Club, 1151 

net. 
A. Wadkin, 115i net. 
E. Palmer, Abbeydale Golf Club, 

1161 net. 
J. Clarke, Hallamshire Golf Club, 

1 net. 
L. Allsebrook, Renishaw Park Golf 

C.ub, 118| net. 
H. Herrington, Lindrick Golf Club, 

122i net. 
D. Neeve, Dorc Totley Golf Club, 

126 net. 
An 18-hole Competition for our Vice-

Presidents and Visitors, held in the 
afternoon, was won by Mr. J. Wardle 
(Wheatley Golf Club) 70 net, with Mr. 
A. J. Sinclair (Doncaster Golf Club) 
74 net 2nd. 

North West Section 
Chairman and Hon. Secretary: 
H . M . WALSH 
34 Kingsfold Close, 
Breightmet, 
Bolton, Lanes. 

AS PREVIOUSLY s t a t e d the 
Autumn Tournament will be played 
over the Bury Golf Club's course 6th 
October. I must have entries as soon 
as possible so that I can complete cater-
ing arrangements and time-sheet, times 
from 9 a.m. 

The October talk will be given by 

L>. Metcalf, Esq., of Joseph Metcalfs 
Limited, on the 20th October, venue 
Swinton Park Golf Club, time 7.30 p.m. 
The November talk will be given by 
Jim Bradbury, of Mommersteeg Seeds, 
on 3rd November. Venue, Swinton 
Park Golf Club, time 7.30 p.m. Further 
dates and details when available. 

It has been arranged that the Section 
make a trip this winter to the Toro 
factory at Darlington. The date to be 
the 4th December, and conveyance by 
coach. I would like members to inform 
me as soon as possible if they wish to 
make this trip so that I can make the 
necessary arrangements with the man-
agement of Toro. I will be able to give 
details, etc. re this trip at our Autumn 
Tournament at Bury, as to cost, times 
of pick-up. 

Dates for your Diary: 6th October, 
Autumn Tournament at Bury Golf 
Club; 20th October, Talk by B. Metcalf, 
Swinton Park Golf Club; 3rd Novem-
ber, Talk by Jim Bradbury, of Mom-
mersteeg Seeds; 4th December, Annual 
Trip, Toro Factory, Darlington. 

B. Buckle is now the Head Green-
keeper at Brookdale Golf Club, Fails-
worth, near Manchester. We welcome 
the following new member and hope 
his association with the Section will be 
a happy one: S. Richardson, New Mills 
Golf Club. 

South Coast Section 
Chairman: Hon. Secretary: 
E . R . JAMES M R S . J . STIMSON 

North Wilts, G.C. 
ALL members are reminded that the 

Autumn Meeting will be held on Thurs-
day, 2nd October, 1975, at Lee on the 
Solent Golf Club, by courtesy of the 
Committee. Tee-off 9 a.m. 27-hole 
Stableford Competition. Members are 
invited to bring one guest partner (entry 
fee £2.25 each). 

Entries, together with current golf 
handicaps, should be sent to Mr. E. 
Fox, Tournament Organiser, c/o Hux-
ley's Machinery, The Dean, New Aires-
ford, Hampshire, not later than Friday, 



19th September, 1975. Cheques and 
postal orders to be made payable to 
B.G.G.A. South Coast Section, please. 

The Winter programme of lectures 
will be held at Alresford Golf Club on 
the first Tuesday of each month, 
November to April inclusive, at 7 p.m. 

Welsh Section 
President : 
J. BIRD 

Treasurer : 
D . C . OLIVER 

Lywnpia, 
Rhondda, 

Glam. 

OUR Autumn Meeting will be held 
at Clyne Golf Club on 17th September. 
Could all attend by 9.45 a.m. Would 
all members who have not yet paid 
their Annual Subscriptions do so as 
soon as possible. 

HEAD GREENKEEPER 
REQUIRED FOR:— 

EASTBOURNE D O W N S GOLF CLUB 

Full course responsibility (6623 yards) . 
Wel l experienced in course maintenance 
and development, modern grass cutting 
machinery, and accustomed to the supervi-
sion of greenkeeping staff. 

ALSO A S S I S T A N T REQUIRED. 

Applicat ions, giving details of previous 
employments, with two references for the 
above position to the Secretary, EAST-
BOURNE D O W N S GOLF CLUB. East Dean 
Road, Eastbourne. All applications wil l be 
treated in strictest confidence. 

Diary 
Dates 
Sept. 17 Welsh Section, A u t u m n 

Meeting, Clyne G.C., 9.45 
а.m. 

Oct. 1 East Midland S e c t i o n 
Annual Tournament, Birstall 
G.C., 12.30 p.m. 

Oct. 1 Southern Section, Quiz, 
Whitbreads, 6.30 p.m. 

Oct. 6 N.W. Section, Autumn 
Tournament, Bury G.C., 
9 a.m. 

Oct. 7 Southern Section, Secre-
taries' Match, Beaconsfield 
G.C. 

Oct. 7 East Midland Section, Lec-
ture by Johnsons Seeds, 
Rothley Park G.C., 7.30 p.m. 
N.W. Section, Lecture by 
Joseph Metcalfs Ltd., Swin-
ton Park G.C., 7.30 p.m. 
North West Section, Talk by 
Mommersteeg Seeds, Swin-
ton Park G.C., 7.30 p.m. 
Southern Section, Suttons 
Seeds, 6.30 p.m. 
East M idlands S e c t i o n . 
A n n u a 1 Dinner/Dance, 
Shakespeare Inn, Leicester. 

Dec. 3 Southern Section, Ransomes, 
б.30 p.m. 

Dec. 4 N.W. Section. Visit to Toro 

Oct. 20 

Nov. 3 

Nov. 5 

Nov. 15 

VERULAM GOLF CLUB 
requires a 

HEAD GREENKEEPER 

Permanent Experienced Staff 
Employed. Modern Equipment 
Housing assistance available 

App ly stat ing age and experience 
to the 

Secretary, 
VERULAM GOLF CLUB, 

London Road, 
St. Albans, Herts. 

HUXLEYS HIRE 
FOR THE PROFESSIONAL USER 
Sometimes the purchase of equipment is 
not economic. W e offer for hire specialised 
machinery for that seasonal job. Send for 
brochure and price list. 

I luxleys 
™ ™ GARDEN MACHINERY 

22/26 CHURCH STREET, STAINES, M I D D X 
Tel. Staines 51123 (3 l ines) 

Also at The Dean, New Alresford, Hants 
Tel. Alresford 3222 



R. C. CRAIG 
A N D C O . L T D . 

S P E C I A L I S T S I N T H E R E P A I R A N D 
M A I N T E N A N C E O F A L L T Y P E S O F M O W E R S 

* A g e n t s f o r : R A N S O M E S S I M S & 
J E F F E R I E S L T D . 

* L L O Y D S & C O . L T D . 
W E B B S L A W N M O W E R S 

* D i s t r i b u t o r s : D E N N I S B R O S . L T D . 

GANG MOWERS FOR HIRE 

We wil l gladly call on you to advise 
on your grass cutting equipment or 
arrange demonstrations. Ring us now 

1 5 3 Arch S tamford Brook 
Stat ion, L O N D O N , W . 6 

01-748 5415 

S. H. GOSS & CO. 
WEED CONTROL 

SPECIALISTS 

Selective or Total Weed Control 
Grass Growth Retarding 

Brushwood Control 
Aquatic Weeds 

also 
Worm Control 

Fertilisers Applied 

Fairoaks, 
Little Warley, 
Hall Lane, 
Brentwood, Essex 
Telephone: Brentwood 216107 

T h e C h e l w o o d r a n g e of 

Des igned espec ia l ly 
for Golf Course 
S a n d Bunkers 
C O N S T R U C T E D O F S T E E L . 
S T R O N G B U T L I G H T W E I G H T . 
E X T R E M E L Y H A R D W E A R I N G . 

F i n e h i g h t e n s i l e s t e e l t e e t h e n a b l e s e a s y 
r a k i n g in w e t o r d r y c o n d i t i o n s g i v i n g 
c o r r e c t d e p t h o f l o o s e s a n d . 

N o . 1 8 S 1 8 T e e t h 2 8 " w i d e G r e e n k e e p e r s 
B u n k e r R a k e . F i t t e d w i t h 6 ' h a n d l e . 

N o . 2 7 L 2 7 T e e t h 2 2 " w i d e B u n k e r 
C l e a n i n g R a k e a n d f o r p u l l i n g s a n d 
u p s t e e p b a n k s . F i t t e d w i t h 6 ' 
h a n d l e . 

N o . 6 M F r e e s t a n d i n g o n e h a n d m e m b e r ' s 
B u n k e r R a k e . F i t t e d w i t h s p e c i a l 
4 ' n o n s l i p h a n d l e . 
T h i s r a k e s t a n d s o n i t s o w n it 
e n a b l e s a p l a y e r t o s t i l l h o l d h i s 
c l u b i n o n e h a n d a n d u s e t h e r a k e 
i n t h e o t h e r . 

CHELWOOD TOOL COMPANY 
C h e l w o o d H o u s e , T h o r n b u r y , Br is to l B S 1 2 2 J T T e l e p h o n e T h o r n b u r y ( 0 4 5 4 ) 4 1 3 8 0 9 

rakes 

H i g h q u a l i t y r a m i n w o o d h a n d l e s f i t t e d . 
L i f e e x p e c t a n c y o f s t e e l t e e t h 4 - 5 y e a r s . 
W e w o u l d b e p l e a s e d t o s e n d r a k e s o n 1 4 d a y s 
a p p r o v a l . 
A p p l i e s o n l y t o t h e U . K . 



RANSOMES 

Smoothie 
To see the 10-blade cutting cylinder of 
the Auto-Certes whirring smoothly 
across a golf green is the surest way of 
appreciating what a truly splendid piece of 
machinery this famous mower is. 
And the finish rolling out behind the 
two-part landroll is a delight to anyone who 
really cares for fine turf. For a superb 
finish to golf greens, cricket squares 
and bowling greens Ransomes Auto-Certes 
is unsurpassable. Your local distributor 
would like you to see it for yourself. 
Contact him now. 

Choice of IB" or 20" cut. 
Separate landroll and reel clutches allow precision control 
NEW high speed gearing on 20" Auto-Certes ensures a 
smooth 135 cuts per yard• 
NEW airflow grassbox ensures full capacity filling, 
reduces emptying time, 
The 10-knife impact-resistant steel cutting cylinder stays 
razor-sharp for longer. 
Single-point height-of-cut from to f at a microscopic 
1/64" at a time. 
Power-driven transport wheels mean quiet and easy 
site-to-site transportation. 
Brush and comb set optional extra for turf grooming. 
Ransomes Sims & Jefferies Ltd., Ipswich. 

BUY OR 
ASK FOR 
LEASING 
DETAILS 


