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W o o l . 
HOW SHALL IT BE PUT UP AND SOLD ? 

Letters From Leading Wholesale Houses, 
Wool Growers, And Local Buyers. 

Thinking that possibly we could 
secure interesting and useful in-
formation on the ever agitated sub-
ject of putting up and marketing 
wool, we wrote to the leading com-
mission houses of the east, to 
prominent local wool buyers in 
Michigan, and to the best known 
wool growers of the state. We 
asked of each a series of questions 
that seemed to bear upon the ques-
tion at issue. We have not as yet 
received replies from all but many 
have responded and we give their 
answers in full. 

To the 

Wholesale Houses. 
we sent the following questions: 

1. Could you-give an estimated 
amount of Michigan wool that your 
house usually handles? 

2. Is Michigan wool put up in 
worse condition than that from 
any other states? If so 

a. What states excel and in what 
respects? 

b. How much of this inferiority 
is due either to the class of wool, 
to lack of care during growth, or 
to carelessness in putting up? 

, 3. Are local buyers as a rule 
\capable of grading woo] properly? 

4. Under the present regime for 
Ouying could the wool grower bet-
ter afford to sell his wool on a basis 
of commercial grades than by the 
present methods? 

5. Would it be practicable for 
growers to ship their lots to the 
wholesale house through the local 
buyer, the latter to sack each lot 
and to receive a commission only; 
the wholesale dealer to grade the 
wool and to make individual re-
turns for the same? 

6. If the method suggested in 
question five will not answer, what 
would you offer as a means of sat-
isfying the wool grower? 

The following replies are at 
hand. 

W. D. EATON A CO. 

1. We handle about one mill-
ion pounds of Michigan wool yearly. 

2. Michigan, New York, Ver-
mont and Wisconsin, rank about 
alike in putting up their wool. We 
refer to washed wool; and Ohio and 
Pennsylvania are some better, but 
a chance for improvement in those 
states—the trouble is in a " nut-
shell,"—growers half wash their 
wool and then stuff unwashed tags 
in and it makes trouble. The 
remedy is simple. " Do not wash 
the sheep"—have it all unwashed, 
and then the wool would sell on its 
merits and not so much chance for 
difference in opinion. 

3. No, they are not as a rule. 
4. Think present method best 

if all wool is unwashed. Sell to 
local buyers. 

5. Not practicable. 
6. Do not wash; sell to the 

local buyers at market prices, 
which will always _be enough on 
account of competition among buy-
ers. 

Boston. 

amount of heavy thick twine I 
wound about the fleeces with a big I 
knot. Sometimes as much as a j 
half a. pound of string, all of a { 
very bad kind, is taken from Mich-
igan fleeces. Besides, Michigan 
fleeces are not as well washed as I 
other wools, and if they ever are 
well washed, the fleeces are allow-
ed to remain on the sheep long 
enough before shearing to again 
become greasy. The wools of Ohio 
are in better condition than those 
of any other state. Ohio farmers 
wash the fleeces better than Mich-
igan farmers, and shear them as 
soon as the fleeces are dry. They 
use as little twine as possible, and I 
that is of a hard, thin quality 
which does not ravel and speck the 
goods as is the case with Michigan. 
In Michigan wools particles of 
twine and vegetable fibre get into 
the wool and it is impossible to 
detect their presence until they 
show by spoiling the cloth. The 
growth of Michigan wool is satis-
factory and the breed is also good. 
The only fault is one easily rem-
edied, and that is, in putting wool 
up in clean condition with fleeces 
suitably tied up. 

3. Local buyers as a rule are not 
judges of wool, and are often re-
sponsible for the bad condition in 
which wool is put up by the grow-
ers, as they do not discriminate, 
and will sometimes pay as much for 
fleeces in bad condition as for those 
in good condition. This applies 
particularly to agents buying on 
eastern orders—men who are 
spending other people's money, 
and are not as carefull usually, as 
those who are buying for them-
selves, and are spending their own 
money. 

4. If wools are consigned to a 
proper responsible commission 
house, they will be sold in the east-
ern markets on their merits. Clean 
wools will bring the top prices, 
and dirty wools a correspondingly 
low price, and all are sold on a 
basis of the amount of real clean 
scoured wool in each fleece. 

It would be practicable for 
growers to ship their wools to 
wholesale eastern houses, but as 
farmers as a rule are not in a posi-
tion to ascertain who are the most 
responsible eastern commission 
louses it is better for them to sell 
the wool to a local dealer, who him-
self consign it to a commission 
louse. Th profits that are usu-
ally made by local country dealers 
are so small as to be only a reason-
able compensation for the trouble 
and risk which they take in buy-
ing wool of farmers to forward to 
the eastern markets. 

Philadelphia. 

JUSTICE, BATEMAN & CO. 

1. In reply to your questions we 
would say, that we handle annually 
large amounts of Michigan wool 
from the finest to the coarsest, re-
ceiving many car loads of every 
grade raised in the State. 

2. In answer to the second ques-
tion, Michigan wools are put up in 
about the condition of New York 
state and Wisconsin wools, and 
these wools are put up in a worse 
condition than any other wools 
raised in the United States, in so 
far as there is usually a large 

MAUGER AND AVERY. 

1. For business reasons we 
would prefer not to state the 
amount of Michigan wool we han-
dle. It will be sufficient for your 
purpose to state that as agents for 
manufacturers we handle more 
than a million pounds of Michigan 
wool annually. 

2. Michigan wool is put up by 
some growers as carefully as it is 
in Ohio, which is the best of our 
washed wools. A very large pro-
portion of the wools however are 
not so carefully handled, and there-
fore Michigan wools bring less 
money in the market than Ohio 
wools. 

(a). Ohio and Pennsylvania 
excel because wools are better bred, 
longer stapled, more free from tags 
and stuffing and yield less per-
centage of inferior sorts. 

(b). We should estimate that the 
difference in the care and breeding 
of the sheep and carelessness in 
putting up would account for the 
inferiority in the Michigan wool. 

3. Some local buyers could grade 
wools sufficiently close for sale 

to manufacturers without regrad-
ing, but the greater portion could 
not do so, nor have they the ware- ! 
house room nor iime during the 
few weeks in which wool is mar-1 
keted in Michigaig The most se- j 
rious difficulty is Rot in the grad-! 
ing of the wool, bjht in the method 
of buying, which «toes not discrim-
inate between chdlce and average 
clips, but pays thfchighest price to 
the largest grower, because the 
buyer being paid one cent per 
pound for buying is eager to get 
the big lots and compete with oth-
er buyers actuated'by the same in-
terested motives. fThe choice clips 
sweeten up the lot. but the stand-
ard of the state is lowered. 

4. "Under the present regime;" 
the present methods are all wrong. 
Four or five cents* per pound ex-
penses are paid oi|| on the wool to 
the loss of groweS and consumer 
and only the lc|al wool buyer 
nets a profit. Ak a consequence 
many dealers who formerly operat-
ed in Michigan wools have drop-
ped out and there is less competi-
tion from commission hou'ses 
for the business,| In Australia, 
which is now the^great producer 
of merino wool» far the world, the 
wools are classified! when shorn by 
experts. The bdfes are branded 
with owner's, marf as well as the 
quality and ai^gjM always in or-
iginal packagejf^Tmr false pack-
ing or f r au^ ' j J^ ; Vaysibe located, 
and a high&r prie*5» paid in con-
sequence. The various marks ac-
quire a reputation according to 
their merits, manufacturers buy-
ing frequently year after year the 
same marks in preference to others. 
By this method the growers are 
stimulated to excel and establish 
the reputation of their clips, and 
are enabled to increase their flocks 
yearly. Their wools are closely 
graded and every quality separate, 
and every bale marked so that the 
buyer knows just what he is getting. 
One buyer wants a long combing, 
another a clothing, another takes 
locks and pieces, etc. Each qual-
ity is suited for some branch of 
manufacture and receives the com-
petition of those for whom it is 
suited. 

The struggle for existence of 
manufacturers not only in Europe, 
but here also causes the preference 
for Australian wool, because it 
yields (so closely is it graded) just 
the quality they require, whereas 
a domestic fleece wool graded by 
experts in market rarely yields 
more than 40 to 60 per cent of the 
desired quality, and the loss of in-
terest on the balance which has to 
be carried until it can be used or 
unprofitably manufactured, is a se-
rious loss in these days of close 
margins. 

5, 6, 7. It is a good deal easier to 
explain the difficulty than to sug-
gest a practicable remedy. It 
is hardly possible to carry out 
the Australian system because 
your clips are so small that they 
could not be so closely classified 
without putting several qualities, 
frequently, in the same bag, which 
would involve expense of rehand-
ling. The only way the plan 
could be carried out would be for 
the grower to secure sufficient 
warehouse facilities and secure 
experts to classify the farmers 
wools, crediting the farmers ac-
cording to the relative value of 
their clips. These clips could 
then be sorted and packed in com-
pressed bales, and if properly done 
could be marketed equally well in 
Boston or London. Of course, the 
price in London under protective 
duties would preclude sale there. 

It might be practicable for 
growers to ship their wools to the 
wholesale dealer but it would not 
in our opinion benefit any one as 
much as the plan proposed above. 

The expenses of doing business, j 
rents, labor, insurance, etc.. are so 1 

great in large cities that the mer- j 
chant handling small clips in the i 
manner proposed would not be! 
compensated by a commission ofi 
five per cent. The great desider-
atum is to save expenses and the j 
greatest of these is the local buyer 
or agent who rides around among j 
the farmers and gets a cent a j 
pound for buying heavy wools at 
same price as light clips. If you j 
can hit upon any plan which will! 
eliminate all but the honest com-
petent wool buyers in the state it 
will be an advantage. You prob-
ably have at least one such in 
almost every town in the wool 
growing section of the state. If 
each town could have a "fair day" 
once a week, when the principal 
buyers could examine the growers' 
clips it would be to the growers' 
advantage. The better the buyers' 
judgment on wool the more it is 
to the advantage of the grower of 
the best clips, for he can appreci-
ate the higher value of such clips. 

What is needed on domestic 
fleeces is to avoid ignorant buying 
and save the local commission of 
one cent per pound. To have 
wools properly classified and baled 
(saving freight etc.), and also sav-
ing the cost on handling in the 
great markets, which is from three-
quarters to a cent per pound. 
There is so much indifference on 
the part of those who dislike a 
radical change in methods and op-
position on the part of those whose 
interests are likely to be affected, 
that it is not to be expected that 
reform will be quickly accomplish-
ed, but our methods are antiquated 
and not in pace with the times and 
we hope your efforts will help to 
bring about a change. 

Boston. 
Of the 

Wool Growers 
We asked these questions: 

1. What is your customary 
method of putting up wool? Do 
you grade, in any sense of the 
word? 

2. Have you sold to local buyers 
or do you ship to wholesale houses? 
Why do you prefer your method of 
sale? 

3. Do you think that farmers as 
a rule put up their wool in the best 
manner? Would it pay them to do 
it better? 

4. Would it be practicable for 
growers to skirt their wool, sep-
arating tags etc., and to sell in 
two or three grades? 

5. Do local buyers generally 
buy wool on its merits? 

6. What is the cause of the 
antagonism between the growers 
ers and the buyers? 

7. What remedy would you sug-
gest for the difficulty? 

L. L. HARSH. 
1. Up to the present time I have 

done up my wool, tags, sweat locks, 
and all together; never have ap-
proved of the plan. This year we 
have done up our wool free from 
tags and sweat locks, tied it with 
small hard twine. But where are 
we going to get this small hard 
twine that the manufacturers want 
us to use all of a sudden? Ours 
cost us 22 cents per pound. 

2. Always have sold to local buy-
ers until last year's clip. We ship-
ed last year's clip to a commission 
house. Besults were not very sat-
isfactory, but prefer to ship to 
commission merchants on ac-
count of local buyers not buying 
wool on its merits. 

3. No, I do not. It will surely 
pay them better if local buyers 
will give them the benefit of the 
same. 

4. I think it would, making at 
least two grades, and then ship 
direct to the manufacturer. 

5. No, there is not one in twenty 
that does. What do they care as 
long as they get their commission? 
This is one reason why Michigan 
wool is in the shape that it is to-
day. But there is lots of good 
wool in Michigan, put up in the 
best possible shape, but it is called 
Ohio wool as soon as it leaves the 
grower's wagon. Allow me to re-
late to you one instance. Last 
year we were in a certain town not 
far from here and we stopped to 
see them take in wool. Mr A. 
drove up with his load of wool. 
A particular friend of the buyer. 
This clip of wool averaged nearly 
12 pounds to the head, short, heavy, 
gummy wool. After a short con-
versation in which Mr A. declared 
that his wool was thoroughly 
washed he received 24 cents per 
pound. Mr B. comes next with 
his load of nice white, clean wool 
of medium length, done up in good 
shape, free from tags and sweat 
locks, averaging about 6 pounds 
per head. Mr B. receives 25 cents 
per pound and eight cents for his 
tags. Mr B. undoubtedly put hiB 
tags on the inside of his fleeces 
this year. 

6. Dishonest local buyers or 
buyers that do not understand their 
business. 

7. My remedy would be that 
every grower do up his wool in the 
best possible manner; making at 
least two grades, tying it with 
small, hard twinej and 3 possible 
ship direct to the manufacturers. 

Union City. 
WM. BALL. 

1. In answer to your first ques-
tion would say that my method con-
sists in putting up the whole amount 
of wool that grows upon one sheep 
into the fleece, tags and skirtings 
in an unwashed form, tying the 
same with a proper amount of 
twine, such as has been furnished 
by those selling twine. 

2. Have sold to local buyers and 
have also shipped to commission 
houses in Boston and Philadelphia 
and have had them sell the wool. 
I prefer shipping, because I think 
I think I get more for my wool. 
The wool is sold upon its merits 
more nearly than when sold to 
local buyers who have to trust to 
the same markets that I do and 
from which they must look for their 
margin of profits. 

3. To this question I will say 
that it is difficult to define the best 
manner. The common sense wfey 
is to put into the fleece what grew 
upon the sheep as wool in good 
condition free from impurities un-
washed, as said in question one. 

4. In answer to the fourth ques-
tion will say no. Upon this matter 
Fenno Bro's., & Childs, who have 
just sold our wool say: "As to 
skirting the fleeces, of course this 
is something which we hope may 
come in the future, but we doubt 
whether at this present time manu-
facturers are educated up to pay-
ing the proportionate value for 
skirted fleeces. They are fast ap-
proaching the point, however, 
because now very few manufactur-
ers buy a pile of wool without test-
ing sample bags. By testing we 
mean taking them home, opening 
the bags, sorting the Wool ana 
scouring i t They then know just 
exactly what they are doing and are 
prepared to make an offer on it.'' 

5. No. 
6. The antagonism, if such a 

term is admissible, between buyers 
and growers, arises from the fact 
that growers feel that there is not 
much wool bought on its merits. 
Mr. A's wool, whi«h is known to 
be of poor quality, brings as much, 
or nearly so, as Mr. B's whose wool 
is much better. And the wool 
buyer with his instructions that 
the wool must be bought within a 

[Continued on Page 5.] 
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F i e l d a n d S t o c k . 

RAISING CALVES. 

T. D. SEELEY. 

a few oats in the manger, and as 
they eat them increase the quan-
tity as they grow, until they will 
eat a quart three times a day. 
Turn them out at noon for drink 
and exercise, and let them have 
their milk t\nice a day, morning 

land evening, until six or eight 
old, according to their 
and the time of year. 

There is perhaps no way yet dis-
covered that calves can be so, 
easily and quickly grown, for the m 7® 
first six months at least, as in the«) _ , 
natural way, that is, to run with 
the cows. This, however, except 
in rare cases, cannot be profitably j oai-meai is advantageous, uaives 
done with the cattle industry in its! t hu-s r a i s e ? Wl]1 k e e P . t h e i r s h a P e 

Then, if in winter, roots are good 
; | food, with bran and oats, and some 

oat-meal is advantageous. Calves 

LABOR IN THE VINEYARD 
JULY. 

FOR 

D. G. EDMISTON. 

crop and 
the vine. 

Adrian. 

the 

present c®ndition in Michigan, 
In order that cattle may be profit-

ably kept, the cows must be good 
milkers and the principal profits 
derived from this source. The 

It is difficult to lay out the work 
to be done in the vineyard during 
the month, unless we know its 
present condition. Therefore, you 
will allow us to suppose that the 
vines were properly pruned and 
tied to the stakes or trellis, accord-
ing to such system as may have 
been adopted, and that cultivation 
has been given so as to have the 
soil in a mellow condition and free and grow from two to three pounds 

per day, often gaining one hundred | from weeds. With the prevalent 
pounds per month, and will please j wet weather of the season, this may 

future usefulness of the paper, but it is not. Certainly 
there is no harm in looking this 
subject square in the face, and for 
once, at least, giving to each indus-
try that importance to which it is 
justly entitled. 

I will say, then, dispensing with 
superfluous fractions, that Michi-
gan has two mil|ion sheep, worth 

CAPON NONSENSE. 

GEO. Q. DOW. 

All this talk that is sometimes 
heard that caponizing does not pav 

l L n n j i ° U n d to c ? m e £ r o m t h o 8 e ue of four and 4 half millions in-w h o h a v e n ? experience in raising j v e s t e d i n s h e e p Vhese 

the eyes of the purchasers. Such 
calves should be sold to those 

or 
calves from a herd kept with this | a

1
t
1

fr°T 
end in view may, with proper care 
and attention, be so raised that they 
will nearly or quite equal those 
raised on the cows at fifteen or 
eighteen months. 

I have pursued the following plan I 
for the past four years with good 
results. The calf is taken away 
from the cow any time before forty-
eight hours old, I think the sooner 
the better, and placed in a box-
stall by itself. Here it is taught 
to drink, and particular care is 
taken not to feed more than the,, , ,, , . .„ . . 
calf really needs, always aiming to ^ o weeks, then skim milk entirely <• — - - - P. _ •nri+h hrtTT n-n<-l nn4-r< An nk,.«TA L'« I I 

nine to twelve months old. 
I young bull out of condition 
poorly grown is never salable. 

Calves being raised for beef, or 
I to make cows, can be raised much 
more cheaply by feeding skim milk, 
and by taking more time will be 
equally as good. My method is 
to take the calf and tie it up, 
especially at feeding time, until it 
is well learned to drink. Feed new 
milk for the first two weeks to 

I develop its digestive organs, then 
mix with skim milk for the next 

have it ready to take its ration with 
a relish, and yet have enough. 

For the first four weeks 
ordinary calf will require about 
eight quarts of milk daily. If new 
milk can be had three times a day, 
I prefer to divide it into three 
feeds, otherwise I should give but 
two feeds, rather than give milk 
that is not absolutely fresh to the 
calf that is to be raised on new milk. I 

The second month I begin to use 
milk substitutes, carefully at first, 
beginning with one-fourth teacup-
ful of oil meal (old process), made i 

with hay and oats as above. Fall 
calves may be weaned and go to 

the I S r a s s the spring and do well, 
j but spring calves should be kept 
| in the barn most of the summer 
through fly time, etc., and as the 

I object should be to get the quick-
est return for the expense and to 
hasten maturity, spring calves 
should be fed other feed besides 

I grass, until they go to pasture 
when yearlings. With me oats 
seem to be the feed for all young 
growing animals, and as they stim-
ulate the growth of bone and 

into a porridge by pouring 
cient boiling water over it to make 
quite thin. I let this stand from I 
one feed to the next, and stir with 
the milk. This is increased as the 
calf becomes accustomed to the 
new feed until the calf at three 
months will eat and digest at least 
one pint at a feed. 

As the oil meal is increased the j 
milk is decreased and done away 
with at three months. As the milk I 

.js decreased more water is added, 
and if in cool weather, or if the 
calf prefers it, warm water is used 
with skim milk. No new milk need 
be used after four or five weeks. 
The porridge should be used with 
the skim mflk the same as with new. 
For calves up to six months the 
milk should be warmed to the nat-
ural temperature and if plenty is 
given no other drink will be needed. 
I have given as high as eight gal-
lons of skim milk daily to yearlings 
and found they thrived and grew 
very fast. 

The calf should be taught to eat 
hay as soon as possible, and a lit-
tle clean fresh hay should be given 
every day. 

For grain feed I like whole oats 
for calves as well as anything I 
have ever used. Oat meal and bran 
is good, but corn meal I do not 
like for growingcalves. The grain 
should be given after the first 
months in as large quantities as will 
be eaten with a relish. 

At weaning time great care 
should be taken not to take the 
food to which the calf is accustomed 
away entirely until it has become 
accustomed to and able to digest 
the new feed upon which it is to 
be put. 

I have had the best success keep-
ing calves in the barn in darkened 
stalls, excepting before the flies 
come in the early summer, when I 
think a run to grass very 
cial. 

Bay Citg. 
A. F. WOOD. 

suffi- P u s c ^ e instead of fat, are very sat-
isfactory; then, too, as the calf 
does the grinding he will eat them 
slower, and work more saliva into 
the stomach, and will not be as apt 
to scour as with ground food. 
Other feeds may be substituted, 
but oats have the first place with 
me. 

Mason. 
W. E. BOYDEN. 

benefi-

I believe the object of raising 
calves should be two-fold, viz.: To 
keep up the herd, and to have a 
surplus to sell; and if one is a 
breeder of thoroughbred cattle, 
and wishes to sell for the improve-
ment of stock, .particularly bulls 
for service, by all means raise the 
calf upon the cow. My method is 
to have a good cow nurse two 
calves for the first six or eight 
weeks, then each calf have a cow. 
This gives the milk of one cow for 
other use, instead of partly milk-
ing two, and is more satisfactory to 
me. The calves should be kept in 
pens or stalls in the barn, winter 
or summer, and when a few days 
old will commence picking a little 
hay. Clover is the best. When 
a few weeks old, begin putting in 

This short article will refer to 
care of calves of the beef breeds 
for breeding purposes. First, we 
must have a strong vigorous sire 
and dam, properly fed and cared 
for, to produce a healthy, fully de-
veloped calf. With this attained at 
first all we need is that perfect food, 
milk, drawn in nature's simple way. 
If the cow is properly fed there 
should be no need of anything 
else until the calf is four to six 
weeks old except to see that the 
udder is properly drawn at least 
twice a day. Think it preferable 
to let the calf suckle three times a 
day for the first week or ten days, 
after which twice a day is sufficient 
usually. When a calf gets to be 
four to six weeks old he will want 
some solid food; very little at first 
but increase it as fast as he will 
eat more with relish. Always keep 
the appetite sharp. For winter 
feed for calves I prefer corn, oats 
and bran, whole or ground, with 
carrots cut fine, and bright clover 
hay in small feeds. Grain and 
roots should be fed together, hay 
fed whole. Prefer feeding three 
times a day with one to three hours 
in yard when weather is not too 
cold and stormy. 

Have found winter calves as a 
rule enjoy a box of good, clean, 
rich dirt to work at, many times 
eating it with apparent relish. 
Have never found anything better 
than a raw egg or two to check 
scours in calves, but this will be of 
rare occurrence when cow and calf 
are fed and looked after as they 
should be. In summer, unless 
you wish calves for fall shows, 
would advise letting them have 
the run of the pastures with the 
dam. They won't look quite as 
nice as calves as though kept in the 
stable and fed grain and hay, but 
will, I think, do better as yearlings. 
For summer calves feed grain. I 
think whole oats and bran one of 
the very best Two parts oats to 
one part bran. Watch your calves, 
study their wants and habits, 
humor them in all that is reason-
able, treat them with kindness and 
my word for it, if properly bred, 
with this kind of treatment, they 
will be a source of profit as well 
as of pleasure. 

Delhi Mills. 

not have been done in all cases; 
consequently the greatest vigilance 
will be needed during the present 
month. 

When the young growth was a 
few inches in length, all weak and 
imperfect shoots, as well as all 
others not showing good fruit buds, 
should have been removed, unless 
such shoots were needed to furnish 

capons or from those who never 
made a success at anything, but 
who are always ready to offer ad-
vice upon something they know 
nothing about I have frequently 
asserted and now assert again that 
with the exception of selling eggs 
at two to five dollars a dozen or 
breeding stock at equally high 
prices there is no part of poultry 
raising that yields so big a profit 
as that of raising capons. 

I have had a practical experi-
ence at it for many years; have 
a large correspondance with peo-

fruit-bearing wood for the next PLE w h o .a . r e engaged in caponizing, 

vines I 

Harvest prospects in ten Russian dis-
tricts hopeless. 

year. This, of course, has reference 
to the bearing vineyard, where 
fruit is the object sought after. 

With young vineyards the object 
is different, and should be the de-
velopment of a strong growth of 
vine for future usefulness. 

About this time also the 
should have been sprayed 
some form of the Bordeaux mix-
ture, as a preventative of fungus 
diseases, which are liable to attack 
both fruit and foliage. This 
spraying should be continued 
occasionally as long as there is any 
danger of the attack of these dis-
eases, or until the young fruit has 
attained considerable size. If these 
essential requisites for the early 
part of the season have been at-
tended to, we are now ready for the 
work which should be done in July. 

Thorough surface cultivation | 
should be kept up during the 
month so as to keep weeds and 
grass in check, and to keep the soil 
in a fine condition to produce the 
best results on the growing crop. 

Spraying with the Bordeaux 
mixture should be continued once 
in ten days or two weeks, ¿Specially 
if there is any sigjt-- of mildew or 
black rot. Great damage is often 
done by the attapk¿»^hese diseases 
before their,, observed, 
unless a constant watch is kept. 

Bagging.—The best results can-
not be expected without bagging 
the fruit, which operation should 
be performed early in the month, 
if not already done. The sooner 
bagging is done after the setting of 
the fruit the better. The No. 2 
grocery bags will be found right 
for all varieties having large 
bunches, while the No. 1 will be 
large enough for Delaware and 
other varieties having small 
bunches. 

If all weak and surplus shoots 
have been removed, as before in-
timated, this operation can be per-
formed quite rapidly by slipping 
the open bag up over the bunch, 
and then folding carefully around 
the stem and sticking a pin 
through the folded paper. In most 
cities and towns women and smart 
boys may be found who will do 
this work better and more expe-
ditiously than men with their 
more clumsy fingers. 

Thinning.—This should be done 
at the same time the bagging is 
done by clipping out all small and 
imperfect bunches, leaving only 
such as have a fair chance for 
development 

Summer pruning.—I seem to 
hear someone say, is not this the 
time for summer pruning ? I 
answer, yes, if you understand by 
that term the pinching of buds so 
as to control the growth for the 
best development of the vine. 
This is often very necessary, in 
order to prevent certain leading 
shoots from growing too strong at 
the expense of the weaker ones. 
In other words, summer pruning 
should be used to secure a regular 
and uniform development of all 
parts of the vine and the fruit 
thereon. But if you understand 
summer pruning to mean the in-
discriminate cutting of vines and 
foliage at this season of the year, 
simply to give a neat appearance 
to the vineyard, or to let in the 
sunshine and air, as it is often said, 
then I say, don't do it. I maintain 
that no pruning should be done at 
this season of the year after the 
growth has become too hard to 
pinch off with the thumb nail. 
Every leaf developed on the vine 
has its mission, and cannot be re-
moved before the fruit is matured, 
without damage to the growing 

am familiar with all the prices in 
eastern markets, and know that the 
facts derived from such knowledge 
or information are conclusive. 

Without a "shadow of doubt 
those who caponize their cockerels 
receive a price more than fifty per 

, c®nt greater than they would for 
with ' birds not so treated. 

A leading Boston agricultural 
j paper is before me now; it was 
published April 4, and its market 
reports are always reliable. 

Under Poultry I found the fol-
lowing quotations: Western chick-

| ens 12 cents per pound, western 
capons 17 cents per pound. 

Not only does the man who 
sends capons to market receive 
this extra price per pound but the 
same bird weighs two or three 
pounds more than if listed as a 
" chicken." 

A gain of 40 per cent in price 
and still another gain of 40 per 
cent in weight. 

Oh, no, capons don't pay! If 
they were caponized and only sold 
as chickens, leaving off the capon 

sheep, we 
I will suppose, produce annually 
twelve million pounds of wool. 

| One-third of this sold at 17 cts., 
j unwashed, will bring $680,000; two 
| thirds being washed, at 26 cts., is 
| $2,080,000; total for one year's 
wool, §2,760,000. 

Here in round numbers are two 
| and three-fourth millions of dollars 
I for the year's wool clip. Let us 
| hope that we may get as much this 
| season, which, from the present out-
| look is extremely doubtful. What 
| does all this amount to when 
weighed in the balance against 

j over thirty million bushels of 
j wheat, which at 90 cents a bushel 
j foots up a round twenty-seven 
millions, so that in round numbers 
we are producing ten dollars' 
worth of wheat for every dollars' 
worth of wool. And still is it not 
a fact that we may read some of 

| our agricultural journals from July 
to January without once being told 

I that Michigan is one of the fore-
j most wheat producing states of the 
Union? But it is sheep first, 
sheep last, and sheep forever. Our 

I four hundred thousand horses at 
eighty dollars a head amount to 

| thirty-two millions, a sum seven 
times equal to all the sheep in the 
State. Over three-quarters of a 
million neat cattle, and half a mil-
lion hogs are worth twenty mil-
lions more;, and yet of all these 

of Michigan's industries greatest 
we never hear of their besieging 
the halls of Congress, and clamor-
ing for special legislation. 

Quietly and steadily and silently 
our wheat growers and our cattle 

| growers push on the column on 
which rests part, the increase of weight alone I Z^Z t ? " ^ s u b s t a n t i . a l P r o s : £m.M nf if^lf .11 P e n t y o f o u r commonwealth; and would of itself represent a good 

profit. 
I claim that the day is not very 

far off when the custom of capon-
izing will become universal, as it 
now is in France, and when that 
day comes no doubt the fancy 
value that is now to be obtained 
for a capon will disappear. But 
on the other hand, the advantage 
of caponizing will still exist from 
the simple fact that those who do 
not practice it will only have what 
will then be known as "stags" 
and will find them birds as unsala-
ble for eating purposes as bull beef 
or boar pork is now. 

The man who begins to caponize 
his birds now is going to get the 
benefit of the extra price they will 
bring as capons for the next few 
years and is going to be in a posi-
tion and possess the knowledge to 
continue the work, when nothing 
but birds that have been castrated 
are wanted in our markets. 

This man is not going to get left 
but is going to be right on the 
spot with the goods wanted. These 
are my sentiments and what I be-
lieve, and I leave it to time to show 
that what I predict is right. I 
will send a lot of printed ques-
tions and answers on this subject 
to all who wish them. 

North Epping, N. H. 

LAMEMTATIONS OF THE WOOL-
GROWER. 

Those who for some weeks or 
even months past have read the 
Michigan Farmer, have been forci-
bly reminded of the " Lamentations 
of Jeremiah" in the old family bible. 
It is well known that the editor 
of that able and indispensible 
journal has always been the cham-
pion of the wool interests, and it 
is eminently proper that an indus-
try of so much magnitude should 
have an " organ" to do battle for 
its peculiar interests. To this 
there can be no reasonable objec-
tions, provided the advocating 
business is not overdone, or done 
in such a manner as not to belittle 
other interests of equal or greater 
importance. But in reading the 
articles that are everlastingly 
dinned in the ears of the public 
on the irrepressible wool question, 
I have sometimes been reminded 
of the old adage, that " a man may 
like his house, and still not be 
obliged to ride upon the ridge of 
it." If wool was the only thing 
that Michigan produced, it would 
no doubt be a sufficient excuse for 
the space it has monopolized in 

they are so meek and uncomplain-
ing that the outside world hardly 
know they have an existence. 

Now, while I am " neither a 
prophet nor the son of a prophet," 
I will hazard the responsibility of 
this declaration. Our wool grow* 
ers cannot expect to be singled out 
and treated as a privileged class 
much longer. Within my memory, 
which extends back seventy years, 
they have been petted and pam-
pered more than all other classes 
of our people put together. And 
when it is a fact that with all this 
pampering, during two or three 
average life times, they scarcely 
yet produce half the wool the 
country must consume, can they 
reasonably expect the country will 
do more for them than it has done ! 

The foregoing reflections have 
been suggested by the doleful com-
plaints of the Michigan Farmer, 
and some of the leading wool 
growers of the State against what 
they consider the unreasonable 
practices of the wool buyers. 
There can be no doubt but some 
of the practices and exactions of 
these eastern wool buyers are un-
reasonable, but it only verifies the 
old scriptural adage, " It is naught, 
it is naught, saith the buyer, and 
when he goeth away he boasteth." 

Of course he does; and after all 
his fault finding about heavy 
twine and greasy fleeces and tag 
locks, you will see that, when the 
wool season is over, and he goes 
back to his eastern home with a 
bountiful harvest of the choice 
wools of our State, he congratu-
lates himself upon the skill with 
which he has worked his little 
game. 

ENOS GOODBICH. 
Fostoria, June, 1892. 

NOW AND THEN. 

Mrs. Snooper—James, what is a 
dark horse in politics? Snooper-
One which cannot say " Neigh " 
when he receives a nomination to 
office.—Detroit Free Press. 

Mrs. Smallot—Why don't you 
burn up that pile of trash in the 
yard? Mr. Smallot—Wind's th' 
wrong way. The smoke would all 
blow in our own windows—N. Y. 
Weekly. 

A New Species—Circus man 
(hunting for a stray elephant)— 
Have you seen a strange animal 
around here? Irishman—Oi have 
that; there was an injur-rubber 
bull around here pullin' carrots 
wid his tail.—Harvard Lampoon. 


