
That's Treflan® It controls annual grasses 
and broadleaf weeds so effectively, it could 
easily pass as an "expensive" preemergence 
herbicide. 

But don't let the expensive look fool you. 
T h e fact is, Treflan is the lowest-priced herbi-
cide there is for established ornamentals. 
At less than $1 per 1,000 square feet, nothing 
beats Treflan on price or weed control. 
Nothing. 

Treflan is labeled for use on more than 175 

different varieties of ornamentals. Just spread 
it on evenly and water or rake it in. It's that 
easy to get expensive-looking, full-season 
weed control. Treflan is also available in 
quarts and gallons. 

Call your Elanco distributor today. Or write: 

Elanco Products Company 
A Division of Eli Lilly and Company 
Dept E-455. Indianapolis, IN 46285. U S A 

Treflan®—(trifluralin. Elanco Products Company) 

Weed control that only looks 
expensive. Circle No. 114 on Reader Inquiry Card 
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hundred pounds to into the tons , " 
Pepin says. 

"I think it's a growing self-aware-
ness of our environment," says Gene 
Milstein, president of Applewood. 
"People are aware that there's a lim-
ited amount of wild country left. They 
want to tie into that and have a piece 
of it in their backyard." 

"It has a nostalgic theme for the 
homeowner," Pompei says. "Instead 
of being like everyone else, they can 
be different." 

One of the most popular uses of 
wildflowers is for highways. Paulson 
recommends planting wildflowers at 
visible exchanges, rather than in long 
strips where they might be distracting 
to drivers. 

Golf course superintendents use 
wildflowers in the rough or in gardens 
near the clubhouse. Pompei says sur-
rounding parking lots is a new popu-
lar use for wildflowers. 

Pepin says his mixes are most pop-
ular among landscape contractors. 
Mils te in reports his a l l -perennia l 
wildflower sod is most popular with 
home owners. "We've had an over-
whelming response from consumers 
and the media," Milstein says. "It's 
totally amazed us." 

Wildflower innovations 
Applewood has been a leader in inno-
vative wildflower use. Besides being 
the only company to market wild-
flower sod, they have a Super Short 
mixture of annuals and perennials 
which won't grow more than eight 
inches. 

T e e - 2 - G r e e n has a unique De-
signer Kit, which keeps seed varieties 
separate so the landscaper can plant 
flowers in rows according to height or 
color. 

Pickseed West offers a Flowers 'N' 
Grass mix which includes 15 percent 
wi ldf lowers and 85 percent Azay 
sheep fescue. The mix can be used for 
soil stabilization and erosion control 
on slopes. 

Likewise, the Pinto mix is mar-
keted in a Meadow variety for north-
ern states which includes four pounds 
wild f lowers to 26 pounds sheep 
fescue. 

Before investing in a wildflower 
mix, the experts recommend con-
sulting someone familiar with various 
annual and perennial species. Also, 
contact someone in your area who has 
successfully used wildflowers. 

It may take some effort, but the ex-
plosion of color will be worth it. LM 
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herbaceous plants which compete 
and shade the flowers. He now burns 
the area at least every other year. 

Because of the success of the five 
acres, Boizelle decided to put wild-
flowers on eight more acres. This time 
he followed basically the same steps, 
mowing the area to stubble, but rather 
than hydroseeding, he used a special 
wildflower seed drill. "Wildflower 
seed comes in so many shapes and 
sizes that it needs a special drill," 
Boizel le e x p l a i n s . " I t ' s real ly a 
breakthrough." 

This year , he 's trying a third 
method on six additional acres. He 
has gone in with Roundup to kill all 
existing vegetation. Then he plows 
and discs the area to prepare the seed-
bed, then drills in the seed. 

"I think all three methods are ac-
ceptable," Boizelle says. "I have rea-
son to believe the third way is going to 
be the best way." 

A fourth method, which Boizelle 

The species had not had 
a chance to thrive 
because of the 
maintenance of the 
rough area. 

has not used, is to purchase wild-
flower plants, rather than seed. 

The roughs aren ' t complete ly 
flowers. Some parts of the prairie are 
non-flowering, like Big and Little Blue 
Stem. He has moved some of those 
native plants into roughs where they 
haven't grown in naturally. 

But, he warns, even in the Midwest 
where wildflowers prosper, it takes 
some work. "Don't expect a panacea 
of color," he says. "It could take years 
to achieve the ultimate goal. You 
don't wave a magic wand, sprinkle 
seed and say presto. You have to plan 
ahead and budget for the project each 
year." 

His members love the new roughs. 
"They're delighted," he says. "One 
reason we've introduced the wild-
flowers is to replace weed growth 
with beauty." 

That beauty is no wonder wild-
flowers are such a popular way to 
break up the green monotony of golf 
courses. 

—Heide Aungst 

the professional's 
partner™ 

Andersons 

EAST 
ALLEGHENY LAWN PRODUCTS 
Wexford. PA • (412) 935-2290 
BYRUM SEED COMPANY 
Charlotte. NC • (704) 527-0481 
CHARLES C. HART SEED CO. 
Wethersfield, CT • (203) 529-2537 
FARM & GOLF COURSE SUPPLY CO.. INC. 
Philadelphia. PA • (215) 483-5000 
FISHER & SON COMPANY, INC. 
Malvern. PA • (215) 644-3300 
HISTAND SUPPLY 
Wycombe. PA • (215) 598-3102 
J. AND L. ADIKES, INC. 
Jamaica, NY • (718) 739-4400 
NORTHAMPTON COUNTY SEED CO. 
Bath. PA • (215) 837-6311 
ROCKLAND CHEMICAL CO., INC. 
W Caldwell. NJ • (201) 575-1322 
SEACOAST LABORATORIES 
Dayton. NJ • (201) 821-4769 
TURF SPECIALTY, INC. 
Hooksett. NH • (603) 485-7866 
WILSON FEED AND SEED 
Richmond, VA • (804) 232-6791 

MID-WEST 
BUNTON SEED COMPANY 
Louisville, KY • (502) 583-9040 
C.O. LOWE SALES 
Columbus, OH • (614) 771-0486 
LETHERMANS, INC. 
Canton, OH • (216) 452-8866 
1-800-362-0487 (OH only) 
1-800-542-7333 (outside Ohio)* 
PROFESSIONAL TURF SPECIALTIES 
Champaign. IL • (217) 352-0591 
TENNESSEE OUTDOOR POWER 
LaVergne, TN • (615) 793-6052 
1-800-854-4851 (TN only) 
THORNTON-WILSON, INC. 
Maineville, OH • (513) 683-2141 
TOLEDO TURF EQUIPMENT 
Toledo. OH • (419) 473-2503 
TURF AND TREE SUPPLIES 
Rockton, IL • (815) 624-7578 
TURF PRODUCTS LTD. 
W Chicago. IL • (312) 668-5537 
TURF SPECIALTIES, INC. 
Fort Wayne. IN • (219) 484-6338 
1-800-552-1989 (IN only) 
TURF SPECIALTIES, INC. 
Zionsville, IN • (317) 875-7955 
1-800-552-1989 (IN only) 
TURFGRASS, INC. 
South Lyon. Ml • (313) 437-1427 
1-800-521-8873 (Ml only) 

WEST 
BIG BEAR EQUIPMENT, INC. 
Omaha, NE • (402) 331-0200 
1-800-228-9761 (outside NE) 
BIG BEAR TURF EQUIPMENT CO., INC. 
Eldridge. IA • (319) 285-4440 
COLORADO GARDEN SUPPLY 
Denver. CO • (303) 331-0114 
DAKOTA TURF SUPPLY. INC. 
Sioux Falls, SD • (605) 336-1873 
OUTDOOR EQUIPMENT CO. 
Maryland Heights. MO • (314) 569-3232 
R. L. GOULD 
St. Paul. MN • (612) 484-8411 
ROBISON'S LAWN AND GOLF, INC. 
Wichita, KS • (316) 942-2224 
ROBISON'S LAWN AND GOLF, INC. 
Grandview, MO • (816) 765-3333 
TURF MANAGEMENT SUPPLY 
Sun Prairie, Wl • (608) 837-5598 
WISCONSIN TURF EQUIPMENT CORP. 
Janesville, Wl • (608) 752-8766 
WISCONSIN TURF EQUIPMENT CORP. 
New Berlin. Wl • (414) 544-6421 

• Outside Ohio only applies to these states Pennsylvania. New 
York. West Virginia. Kentucky. Indiana. Michigan 



TEET IME with 1 DURS BAN 
The Double Agent. With the two-tiered strength you need to protect our nation's lawns. 

weeding and insect control. And Tee Time Dursban 
2.5G. You can even specify your own custom mix 
Double Agent with Dursban. 
Each is an expert bugbuster, field proven to handle 
even the nastiest turf assignments. At remarkably 
affordable prices. 
The Double Agent, TEE TIME with DURSBAN. 
Saving the world from the evil network of yard 
bugs. 
Find out more. Contact your TEE TIME dis-
tributor today. Or call The Andersons Product 
Information Center toll-free. 
Call 1-800-225-ANDY. 

Simply fertilizing isn't enough to protect your 
customer's turf from pesky insects. That takes a 
fertilizer/insecticide combination like The Double 
Agent: Tee Time™ and Dursban; from The 
Andersons. 
The Double Agent lets you take on both missions 
at once. Saving time, labor and equipment. 
And the Double Agent gives you the flexibility 
you're looking for, no matter how tough your insect 
adversaries. The Double Agent's arsenal includes: 
Tee Time 30-3-5 with Dursban. Tee Time 38-0-0 
and 18-3-5 with Dursban. Tee Time triple action 
20-4-10 with Dursban and Balarn for feeding, 

the professional's 
partner I h e . ^ E C S » 

Andersons 
Lawn Fertilizer Division 
P.O. Box 119 
Maumee, Ohio 43537 

!> DURSBAN. registered trademark of Dow Chemical. © 1987. The Andersons 

C i r c l e N o . 1 0 3 o n R e a d e r I n q u i r y C a r d 

1-800-225-ANDY 



ON THE 
With warmer weather, 
rights-of-way managers 
are getting back 
outside. They must 
cope with everything 
from managing roadside 
vegetation to managing 
their employees. 

by JeffSobul, assistant editor 

A L A N D S C A P E M A N A G E M E N T 
survey of roadside and rights-
of-way vegetation managers 

reveals that, on the average, respon-
dents manage 3,492 miles of roadside 
with an average of 73 full-time em-
ployees. And nearly all of the re-
spondents will be mowing all or parts 
of those roadside turf areas to some 
extent during the year. The lucky 
ones will mow just once or twice, but 
many will be mowing up to once a 
week. 

About 83 percent of the respon-
dents will control weeds in some way. 
About 74 percent are also involved in 
tree maintenance. Two-thirds of the 
respondents will be seeding or sod-
ding this year; 60 percent will be do-
ing some form of erosion control or 
reclamation. Not surprisingly, only 31 
percent will be irrigating their road-
sides this year. 

If it's not one thing... 
...It's another. Roadside vegetation 
managers will be dealing with a 
myriad of problems, as they do every 
year. (One poor soul dealing with 
42,000 miles of roadsides with just 
eight full-timers has problems "too 
numerous to mention," and he is 
trying "everything" to deal with them.) 

R.O.W. AGAIN 

The most common problem facing 
the managers is dealing with weeds 
and other vegetation. One such 
manager in the Midwest responds 
that he is "having a lot of trouble 
controlling Canadian thistle and 
leafy spurge." To solve it, he will 
probably "struggle, and after three 
plays, punt." 

A regional landscape architect in 
the Northeast has a different 
problem: every year since 1957, his 
state has issued a herbicide manual, 
but applicators are still making 
decisions contrary to overall 
planning. 

Yet another landscape supervisor 
doesn't have enough time for him 
and his four-man staff to spray his 
1,500 miles of roadside. He is forced 
to spray early each season and work 
different hours to avoid wind 
problems and traffic in some areas. 

Other problems arise from having 
improperly or untrained applicators. 
A number of respondents note that a 
training program is necessary. 

PGRs spreading 
One trend noticeable from this 
survey is related in one way or 
another to mowing. Sixty percent of 
survey participants from across the 

country are using plant growth 
regulators either on an experimental 
basis or regularly, some as often as 
once a month. 

One roadside manager in the 
Northwest is stepping up his 
application frequency in an attempt 
to eliminate mowing in two of his 
districts. While some are using PGRs 
to reduce mowing frequency, others 
are using it in areas inaccessible to 
mowers. 

Many of the roadside managers 
see this increased use as a trend 
which will continue for a number of 
years at least. Another trend related 
to this, many participants note, is a 
need for better spray equipment. 
Respondents expect to see better 
calibrated equipment soon, as well 
as more effective, and more selective 
chemicals to put in them. 

Unfortunately, one unlucky 
respondent, a public pesticide 
operator in the Northwest, could see 
no use for the new equipment 
because, he complains, "our county 
commissioners have just banned 
practically all spraying!" 

For him, and the other roadside 
managers waiting for improvements, 
but who need help now, the following 
profiles may be of some assistance. LM 



DURGOLFCOURSEHAS 

40 
years of 

QUALITY 
1 9 4 7 - 1 9 8 7 

After 15 years at the same golf complex, Mr. O'Leary has come to the 
conclusion that their two year old Woods RM 90 is, "far superior to any type 
of mower...including reels. It mows weeds and grass under wet or dry 
conditions, and the maintenance savings alone paid for the mower in the 
first year." 

If you're in charge of mowing a golf course, park, school, cemetery or 
industrial site, it would pay you to get to know the Woods RM 90 better. It's 7-1/2 
ft. cutting swath cuts the big jobs down to size by mowing up to 4-1/2 acres 
per hour. 

For complete information on the RM 90, contact Woods, Division of 
Hesston, Dept. PM, Oregon, Illinois 61061. 

Division of Hesston Corporation 
Oregon, Illinois 61061 

Mr. Tim O'Leary 
Member—Wilson Sporting Goods 

National Advisory Staff 
Part owner, general manager, and pro 

Lost Nations Golf Club 
Dixon, Illinois 



When you use Poast herbicide, 
the grasses are always greener 
on the other side. 
If you want to be the envy of the 
ornamental world, consider Poast 
herbicide. 

Poast delivers consistent, gentle 
control of your toughest grasses. 
Like bermudagrass and 
crabgrass, quackgrass and fox-
tails. And in your most valuable 
greenery. Like flowers, shrubs, 
trees and ground covers. 

With Poast, you don't have to 
bother with directed or shielded 
sprays. Because Poast is proven 

gentle to ornamentals. You can 
apply Poast over-the-top at all 
stages of ornamental growth. So 
you don't have to worry about soil 
residue or leaching. And you 

don't need soil incorporation or 
moisture to activate either. 

Best of all, Poast saves you all the 
time, labor and expense of 
handhoeing. 

So this year, let Poast take care of 
the grasses. So you can take care 
of the rest. 

From BASF. Always follow label 
directions. 

BASF Corporation 
Chemicals Division 

© 1987 BASF Corporation 
Poast is a registered trademark of BASF BASF 

Circle No. 104 on Reader Inquiry Card 



MAKING THE GRADE 
A state-approved 
program was developed 
by the Virginia 
highway department to 
train potential chemical 
applicators for the state 
tests. 

by JeffSobul, assistant editor 

Two years ago, the Virginia 
Department of Transportation 

decided it needed better trained 
chemical applicators to work along 
its roadways. The idea was to get 
safer chemical applications with a 
better public image. 

Therefore, the highway 
department petitioned for and got 
approval to administer its own 
applicator training program. Criteria 
for the program, which involves 
training for the state department of 
agriculture core manual and spray 
certification tests in Category 6 
(rights-of-way) and Category 3 
(ornamentals and turf), are actually a 
bit more stringent than the state's. 

"We had a keen interest in safety 
and preserving the right to use 
herbicides," says Boyd Cassell, 

landscape coordinator for the state. 
"In the mid-'70s, we realized the 
sensitivity of using the pesticides on 
rights-of-ways to special interest 
groups, adjacent landowners and 
what have you. We had as much 
concern for the safety of our 
employees and water, too. 

"So one of the first things we did 
was to make it our policy: one, we 
won't spray in front of someone's 
property if they don't want us to; 
and secondly, we think the secret to 
safe application and not getting bad 
publicity is to properly train 
personnel. In that regard, all of our 
applicators have to be certified as 
commercial applicators, meet 
regulations, and go beyond 
regulations." 

As a result of the training 
continued on page 29 

Virginia is for flower lovers 
Fourteen years ago, the Virginia 
Department of Transportation 
participated in a highway beau-
tification program called "Oper-
ation Wildflower," created by 
the Federal Highway Adminis-
tration with the support of the 
U.S. Department of Transporta-
tion and the National Council of 
State Garden Clubs. 

The idea was to plant thou-
sands of wildflowers along the 
nation's highways in hopes of 
making them a more pleasant 
place to drive. Unfortuntely, in 
many states the program did not 
take root and grow. 

In Virginia, however , the 
program has "blossomed." 

Root establishment 
The program developed as a 
joint operation be tween the 
state highway department and 
the V i r g i n i a F e d e r a t i o n of 
Garden Clubs. 

T h i n g s s t a r t e d w i t h t h e 
garden clubs buying a few hun-
dred pounds of seed, helping se-
lect species and participating in 

the first plantings at the sites, 
which were spread around the 
state's nine highway districts. 

The sites, 24 at first, were 
prepared by eliminating compe-
tition either by fumigation or 
applications of Roundup, and 
heavy disking or cultivating to 
prepare the ground for planting. 

Today, at more than 60 sites, 
wildflowers are coming in natu-
rally. "Considering what we're 
planting and what's coming in 
naturally, we've got some nice 
scenes of wildflowers," says Boyd 
Cassell , the highway depart-
ment's landscape coordinator. 
"We have directives out not to 
mow these (planted) areas where 
they're coming in naturally." 

"What we're planning to do," 
says landscape specialist Philip 
Baker, " is create a master map 
of the state showing the primary 
routes on the interstates with 
areas where we have planted 
certain species." 

This, adds Cassell, "maybe 
will be an additional tourist at-

continued on page 29 

Red perennial sweatpea and yellow 
coreopsis line parts of Virginia's 
Interstate-81 north of Salem. 



FOR THIS YOU NEEDAMOWER WITH MORE THAN 
JUST YOUR AVERAGE GARDEN VARIETY ENGINE. 

For ajob like this 
you need an engine 
you can depend on. 
You need a Kohler 
Magnum engine. 

All Magnum engines 
feature electronic ignition for fast, 
sure starts. Twin cylinder models 
include full pressure oil lubrication, with automotive-
type oil filters. Additional features include dual 
element air cleaning, PosiLock™connecting rod 
cap, optional Oil Sentry™ low oil sensing and 
a two year warranty that covers commercial use. 

We designed 
Magnum engines to 
require fewer service 
parts and less routine 
maintenance, so 
your equipment will 
spend less time 
in the shop and more 
time on the turf. 

To find out how you can benefit by having Magnum 
engines on your equipment contact: Kohler Engine 
Division, Kohler Co., Kohler, m 
Wl 53044,414-457-4441. KOHLER 

Magnum engines 
range from 8-20 

H. P. in horizontal and vertical shaft designs. 

Built fora hard day's work. 
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program, which landscape specialist 
Philip Baker administers, the state 
has about 350 certified applicators in 
its nine districts. " T h e programs 
generally last from one to two days," 
Baker says. "We have recertification, 
and most of the time, certification for 
the first time. 

"Basically what we do is set up a 
program which entails safe use of 
pesticides." Baker, who is a 
horticulturist, adds that the program 
addresses areas such as calibration 
and target vegitation. "We use a 
series of class discussions, lectures, 
videos and slide tapes," he explains. 

Once a potential applicator passes 
the test on the core manual 
administered by the state, he is 
eligible to take tests in Categories 3 
and 6. "We review the manuals and 
give them a (sample) test," Baker 
notes. "Then we can get an idea of 
what we're dealing with. If it 
requires additional training for those 
people to get them prepared for the 
actual test that is given by the state 
department of agriculture and 
pesticide regulators then we do so." 

'By employees having 
a better under-
standing of what 
they're using and 
the purpose 
that they're using it 
/or, as far as 
complaints, we had 
virtually none.' 

—Philip Baker 

"Before, we had to rely on 
universities and extension agents for 
training," Cassell adds. "We had to 
get our training for certification and 
recertification at the whim of 
someone else. This way, we can do 
our own planning and do it during 
the off season so when the season 
gets here, we're ready." 

The training program has been set 
up so that it can be administered 
separately in the nine state districts, 
saving time and money in the 
process. 

"We found that not only does the 
program help tremendously in 
passing the test, it also gives them a 
background and understanding of 
what they're dealing with," Cassell 
comments. 

The program has more than just a 
positive effect on pesticide 
application. "We teach them good 
P.R. with the traveling public," 
Baker notes. "When (employees) are 
on the highway, they're highly 
visible. The public really scrutinizes 
what they do. By those employees 
having a good understanding of what 
they're using and the purpose that 
they're using it for, as far as 
complaints, we have had virtually 
none." 

"It's not that we may not make 
some mistakes," Cassell notes. "But 
when we make one, if we've been 
doing an overall good job, it's not as 
likely to be overcriticized." LM 

V I R G I N I A from page 27 

traction. We think perhaps it 
will be an added enticement. 
Hopefully, we'll be in a position 
that if someone's interested in 
looking at Virginia wildflowers 
in the spring or summer or fall, 
we can tell them which route to 
take for a nice ride. 

"We have most of the infor-
mation in from our field offices. 
Now Phil's going to be mapping 
it out." 

Paying off 
Roadsides now blossom with 
coreopsis, b lack-eyed Susans 
and bachelor's button. The pro-
gram has also branched into the 
planting of daffodil bulbs in 
beds at highway welcome cen-
ters and the 39 rest areas around 
the state. 

The program has been so suc-
cessful that the garden club has 
won The National Landscape 

award for roadside beautifica-
tion six years running. 

" E a c h time they win that, 
they're awarded $1,000 in prize 
m o n e y , " Baker notes. " T h e n 
what they do is donate that 
money to us and we purchase 
bulbs. With that $1,000 we can 
purchase about 3,000 daffodil 
bulbs." 

In a d d i t i o n , B a k e r says , 
garden c lub m e m b e r s state-
wide donate bulbs from their 
own back yards. "This past year 
t h e r e w e r e s o m e t h i n g l i k e 
20,000 or 30,000 bulbs (donated) 
in our various districts. What 
we do is take those and put them 
in dead areas on the roadside 
and also we will include them in 
the rest areas." 

B a k e r e s t i m a t e s that be-
tween bought and donated, 
close to 100,000 bulbs have been 
planted under the beautifica-

Philip Baker (left) and Boyd Cassell 
discuss ongoing improvements 
at one of Virginia's 39 highway rest areas. 

tion program. 
Besides wildf lower plant-

ings, the state has been taking 
other measures to keep the the 
state's 53,000 miles of roadsides 
looking good, and just as impor-
tantly, the public happy. LM 




