
A new clay carrier for Balan just made the 
best value in crabgrass control even better. 
Clay particles improve spreadability and 
make application more uniform than lime-
stone or corncob carriers. Clay also greatly 
reduces the dust inherent to other carriers. 
And increases equipment calibration accuracy. 

With Balan you get superior preemergence 
crabgrass control for eight to ten weeks with 
a single application. Then you can overseed 

or perform other turf management jobs, 
without worry of reduced seed germination. 
If you want longer control, the Balan price 
allows you a second application. 

Balan. The better spreader. Talk to your 
Elanco distributor soon. Or write: 
Elanco Products Company 
A Division of Eli Lilly and Company 
Dept E-455, Indianapolis, IN 46285. U.S.A. 
Balan®—(benefin, Elanco Products Company) 

Circle No. 120 on Reader Inquiry Card 

New Balan particle size. 
The better spreader for crabgrass control 



TREE EQUIPMENT 
USED-RECONDITIONED-NEW 
Brush Chippers, Tree & Turf Sprayers 

Bucket Trucks, Stump Grinders 

For the Best Price, Service & Delivery 
ESSCO (516) 226-5104 

12/85 

1979 TORO HTM 175. 7 gang hydraulic fairway 
mower, diesel. Only 3 northern seasons, 1,200 
hours, reels ground, sharp, ready to go. $22,000 
or offer. (313)855-0700. 12/85 

TREE TRIMMING EQUIPMENT—Aerial basket 
trucks with chip boxes and chippers (1970-1975). 
Priced to se l l—offers accepted. Call (218) 
724-7622, or write ATS, P.O. Box 3280, Duluth. 
MN 55803 TF 

LAWN CARE BUSINESS FOR SALE: LONG IS-
LAND, N Y. - 25 ACCOUNTS - ALL UNDER CON-
TRACT - $75,000 GROSS. 516-499-8050 1/86 

BUCKET TRUCKS, straight stick, corner mount 
and knuckle boom cranes. Sprayers, chippers, 
dumps, stakes, log loaders, crew cab chip box 
dumps, railroad trucks. 50 in stock. Sold as is or 
reconditioned. Opdyke's, Hatfield (Philadelphia 
area). 215-721-4444. TF 

SPRAY TRUCKS 1980 GMC: Series 6000 350 V8 4 
speed and 2 speed axel. Units are equipped with 
1200 gal. Tuflex fiber glass tanks, mechanical agi-
tation, 10 GPM Bean pump, 50 gal. side tank, 8 hp. 
Kohler engine drive, Hannay electric hose reel and 
detachable 1200 lb. capacity granular fertilizer 
box. $10,500.00. Bob MacPherson 312-293-1036. 

1/86 

FOR SALE: 1 Brower Sod Harvester model A3A. 
Mounted on 3,600 Ford tractor. Like brand new. 
Approx. 200 hours. (906) 563-8942. 1/86 

8 Complete Buckner 1360 Cam driven sprinkler 
heads. Complete 1-40 horsepower 1-7 h.p. Turbin 
irrigation pumps. Also, 1 - 71/2 horsepower. For 
information contact: Golf Super intendent , 
817-738-9226. 1/86 

BROUWER HARVESTER OWNERS! ELECTRIC 
DEPTH CONTROL. Save time and money with im-
proved quality control. Make depth-of-cut adjust-
ments, on the move, with one button finger tip 
control. Allows you to cut longer rows through 
varying soil conditions. $795.00. 30-day satisfac-
tion guarantee and full-year warranty. Write or call: 
Shattuck Turf Equipment, 1872 N.W. 82nd, Des 
Moines, IA 50322, (515)278-5255. Patent pending. 

12/85 

LIGHTED PAR 3 GOLF COURSE - 15 ACTIVITY 
RECREATION FACILITY AND 3 COMMERCIAL 
BLDGS. Central Indiana Box 205, Mt. Summit, IN 
47361.317-284-1459. 1/86 

HI-RANGERS AERIAL BASKETS 65 , 57 , and 
53'. Skyworkers aerial baskets 65', 50', 40'. Ver-
meer stump cutter 1560,6. Vermeer tree spade 66, 
TS 44. Asplundh bucket and brush chippers, Bean 
sprayer, 9 ton trailer. Parkway Tree Service, 12026 
W. Cherry, Wauwatosa, Wise. 53226. (414) 257-
I555. TF 

Woodsplitter, hydraulic 1200 P.S.I., splits two-
ways, logs to 30" long, 3 phase electric 230/460. 
Its a Hoss. $2 ,000 .00 . Newport News, VA. 
804-874-7335. 12/85 

74 TO 76 Finn Hay Blower, 6 cylinder, automatic 
feed, asphalt attachment, new tires. Good con-
dition. $8 ,000 .00 . The Ganwood Company 
904-268-5155. 1/86 

ELECTRONIC DIGITAL FLOW METER 
Monitor all your chemical applications and injections. 
4 digit L C D readout measures and calibrates exact 
volume of material used. Installs easily on spray gun, 
hose or pump. Also used for transferring liquids, filling 
spray tanks and measuring water flow. 

$175.00 (inc. postage) VISA and Master Card. 

G R E E N PRO SERVICES 
800-645-6464 

New York: 516-538-6444 

Finn 800 gallon hydro seeder on C-600 Ford. Ford 
8N and 600 tractors, trailer. All good shape! 
Phone (616) 963-5919. 1/86 

USED EQUIPMENT 

NEW and USED EQUIPMENT — Asplundh, Hi 
Ranger and Lift-all forestry bucket trucks, Chip-
more wood chippers. Mirk, Inc., (216) 669-3567, 
(216) 669-3562, 7629 Chippewa Road, Orrville, 
Ohio 44667. TF 

Asplundh - 50 ft. Working Height on '74 Int., Auto, 
Tool Boxes - $15,500. 1980 Skyworker - 50 ft. 
Working Height (unmounted) - Excellent Condition 
- $11,000. 519-735-8747 - After 6:00. 1/86 

For Sale—3 Spyder Forklifts. Good running con-
dition! Duty free - U.S. goods returning. Call or 
write: Fairlawn Sod Farm, 41 Delisle, Coteau Sta-
tion, Quebec, CANADA JOP1EO. 514-267-3242. 

S U R P L U S E Q U I P M E N T — R e m a n u f a c t u r e d 
Spyder, $10,000. 7' N.H. Sicklebar Mower, $750. 
All Equipment Kept In Building and Excellent. UHL 
SODDING, 812-282-5986. 1/86 

HYDRO-SEEDER, 800 gallon trailer - mounted 
Finn; 200 ft. hose; electric reel; purchased 1979; 
approximately 250 hours; pictures upon request. 
Sieg 402-467-4787, or message 402-467-7523. 

1/86 

LAWN SEED. Wholesale. Full line of top quality 
grasses. Improved bluegrass varieties, fine fes-
cues and fine bladed ryegrasses. We specialize in 
custom mixing. Oliger Seed Company, 2705 Wing-
ate Avenue, Akron, OH 44314. Call collect (216) 
753-2259. TF 

TREE FERTILIZATION GUN, tested on over a mil-
lion square feet of trees and shrubs all over the 
U.S. Good to 500 psi, repairable, non-corrosive. 
Buy direct from manufacturer, $106.00. (shipping 
included). Arbor-Nomics, Inc., 5634-A Buford 
Highway, Atlanta, Georgia 30071. (404) 447-6037. 

TF 

SPRAY TRUCKS—4 units 1977 Chev. C50 with 
800 gal. tanks, hydraulic pump, reel and agitation 
system, ready to spray. $5,000 each. 1 unit 1977 
Ford F-750 with 1,500 gal. tank. Bean 20-20 pump, 
2 Hannay electric reels, ready to spray, $10,000. 
Call 401-737-4611. 12/85 

FOR SALE- 1983 Harley Rock Picker, 12" Rock 
Windrower in Phoenix, Arizona- $17,500, both 
uni ts . G u n d e r s o n s Inc . , R a p i d C i ty , S D 
605-343-6530 1/86 

Hybrid Poplar Trees - Rapid growth - up to 10 feet 
first year! Excellent as landscaping, screen, 
shade, or specimen tree. Ideal border plantings. 
Inquiries promptly answered. Free catalog. Insti-
Trees Nursery, Box 1370, Dept. WT„ Rhinelander, 
Wl 54501. 715-282-5247. 1/86 

HYDRO-MULCHERS AND STRAW BLOWERS 
New and used. JAMES LINCOLN CORPORA-
TION, 3220 S. Jupiter Rd„ Garland. TX 75041. 
(214) 840-2440(TX), (800) 527-2304 (except TX) TF 

Princeton Self-Propelled Sod Cutter. Excellent 
condition. $12,000.00 or best offer. 801-756-9900 
or 801-756-5788. 1/86 

Spyder Forklift Parts—Mobile Lift Parts has re-
placement parts for your Spyder. Torque hubs 
also available. Call or write: Mobile Lift Parts, 5402 
E d g e w o o d Rd. , C r y s t a l L a k e . IL. 6 0 0 1 4 
815-455-7363. 12/85 

BALL BARRIER NETTING: Made of olefin fibers. 6 
Y? feet and 25 feet high. Strong and tough. Will not 
rust. Easy to handle. For Driving Ranges and Golf 
Courses. Keep golf balls from straying off-course. 
J.A. Cissel Mfg. Co., P.O. Box 339, Farmingdale, 
NJ 07727.1-800-631-2234. TF 

For Sale—Hydraulic auger-Hex shaft (Danuser) 
for hookup to backhoe or aux. 3-point PTO driven 
pump with hydraulic reservoir, 36" , 24" , 18" 
augers excel lent condit ion $ 2 , 5 0 0 . 0 0 . Call 
215-323-3560. 12/85 

SCAG COMMERCIAL RIDING MOWERS - by Bob-
cat designer (see ad) PRICES INCLUDING 
CATCHERS - 48" - $3200; 61" - $3350. WHILE 
THEY LAST. 303-623-3507. 1/86 

TURF EQUIPMENT: 1 Howard HP-180, 3 Howard 
727 s. 3 Toro 72 s, 3,000 feet-3/4" Hose. 2,000 feet, 
2" Firehose, 1 Jacobson 5-gang frame and 6 reels, 
Thatchers, Edgers, Weedeaters, Reel Mowers 
and much more. Irvine, CA (714)857-6408. 1/86 

WANTED 

Wanted to buy HYDRO SEEDER Please send 
photo. Johnson Hydro Seeding Corp., 13751 Trav-
ilah Road, Rockville, MD 20850,301/340-0805. TF 

WANTED: Large Lindig and Royer Shredders. 
Lewis Equipment, 320 Third Street S.W., Winter 
Haven, FL 33880. (813)294-5893. 4/85 

WANTED: Lawn Service/Pest Control companies 
with 250K annual revenue. If you are interested in 
acquiring or selling, please contact All Green Man-
agement Associates. Confidence of principals will 
be protected. 614-891-1349. Ask for Ed Wandtke 
or Rudd McGary. 1/86 

ORKIN LAWN CARE 
Wants to acquire lawn care/pest control 
companies doing $1,000,000 or more an-
nual revenue. Sell us your business. Stay 
and grow with us if you wish. Reply to: 
Dick Lyon (404) 888-2165. n/es 



Now. Take your best shot against 
insects and mites. 

No matter what you're taking care of, MAVRIK 
AQUAFLOW® Insecticide will take care of your 
insects and mites. 

There has never been a single product that 
handles so many pests, while being so convenient to 
use and so safe to plants. MAVRIK is a non-restricted 
material, and it has been tested on more than a 
hundred ornamental species without a report of any 
phytotoxicity. 

MAVRIK is a water-based flowable, so it's 
convenient to mix, and there is no odor and very little 
visible residue. The dilution range is flexible—use 
more for mites, less for most other pests. 

Use MAVRIK on trees, shrubs, lawns. Use it on 
aphids, thrips, whiteflies, worms, blackvine weevils, 
two-spotted and European red mites. Once applied, 
MAVRIK won't hurt bees or most other beneficials. 

You won't find the convenience and broad 
spectrum coverage of MAVRIK in any other product. 
And since MAVRIK is available at your local distributor, 
all you have to do is ask for it. 

r-JjL^ Zoecon Corporation, a Sandoz Company 
C r o P Protection Division 
Palo Alto, California 94304 

Use pesticides effectively. Read and follow label directions carefully 

© 1986 Zoecon Corporation 

MAVRIK and MAVRIK AQUAFLOW are trademarks of Sandoz, Ltd 

Circle No. 180 on Reader Inquiry Card 



AD INDEX 
W A N T E D - U s e d Jacobsen Blitzer mowers with 
f r a m e s . C a l l C r a n m e r G r a s s F a r m , 
lnc.--316-722-7230. 1/86 

POSITION WANTED 

Management position in a sod farm or insulation 
operation. Self-motivated. Owned and operated 
successful sod operation for 8 years. Wanting to 
relocate. Write W T T Box 375. 2 /86 

Sod farm manager position desired. 10 years farm 
experience with 5 years being in a management 
position. Resume upon request. Write W T T Box 
373. 1/86 

EDUCATIONAL OPPORTUNITIES 

THE NEW YORK BOTANICAL GARDEN SCHOOL 
OF HORTICULTURE—A twenty-one-month pro-
gram designed to train professional horticulturists 
through a combination of academic work and 
practical field experience. Curriculum includes 
botany, horticulture and landscape design. Work 
experience is offered at the 250-acre Botanical 
Garden and at other sites. Licensed by the New 
York State Education Department. For catalogue 
write: School of Horticulture, Watson 307, THE 
NEW YORK BOTANICAL GARDEN, Bronx, New 
York 10458-5126; or call: (212) 220-8739. 1/86 

E D U C A T I O N A L O P P O R T U N I T I E S — L e a r n Golf 
Course Superintending, Park Supervision, Irriga-
tion Management, Landscape Contracting. Fully 
accredited, VA approved, expanded faculty and 
facilities: major ongoing turfgrass research pro-
ject. Many job placement opportunities, for infor-
mat ion contact : D e p a r t m e n t of Golf C o u r s e 
Opera t ions L a n d s c a p e Techno logy: W e s t e r n 
Texas College, Snyder, Texas 79549. 1/86 

MISCELLANEOUS 

for a 
GUARANTEED SOLUTION 

to any 
SPORTSTURF DRAINAGE PROBLEM 

call 
CAMBRIDGE SOIL SERVICES 

(205) 492-7847 

FREE PARTS C A T A L O G — I f you own a 3 6 " — 
4 8 " — 5 2 " walk-behind mower and you feel you're 
paying too much for parts, call Preco Distributors 
toll-free and request our parts catalog. BELTS, 
BLADES, G R A S S C A T C H E R S , W H E E L S A N D 
LOTS MORE! Replacement parts that fit: BOB-
CAT, BUNTON, KEES, EXMARK & OTHERS. 1 day 
shipping coast to coast available. All parts carry a 
90-day warranty. Don't wait, call 24 hours a day. 
T O L L - F R E E 1 - 8 0 0 - 4 2 8 - 8 0 0 4 , in M a s s . 
4 1 3 - 5 9 6 - 5 5 0 5 . P R E C O D I S T R I B U T O R S , 2 4 0 0 
BOSTON ROAD, WILBRAHAM, MA 01095. 12/85 

N O . A D V E R T I S E R P A G E 

101 Agro-Chem., Inc 69 
104 American Cyanamid/Arsenal 18-19 
102 The Anderson's (Regional) 25 
103 Aquatrols Corp 57 
105 Barebo, Inc 110 
106 Briggs & Stratton Corp 60-61 
107 Brouwer Turf Equip 49 
108 Brown Mfg., Corp 113 
109 Buckner Sprinklers 80 
110 BuntonCo 21 
222 Ciba-Geigy/Subdue 22-23 
112 Cushman Ryan 53 
113 Cushman Ryan 109 
114 Cushman Frontline 28-29 
115 Cushman Turf 63 
116 Dedoes Industries, Inc 124 
117 John Deere & Co 44-45 
118 Dow Chemical Co CV2,p.1 
119 Elanco Products Co./Balan 121 
120 Elanco Products Co '/Surflan 121 
121 Elanco Products Co. /XL 127 
122 Elanco Products Co./Rubigan 31 
123 Elanco Products Co ./Surflan 40-41 
124 Estech, Inc 39 
125 F.D. Kees 92 
126 Foresight Products, Inc 96 
127 Fuerst Bros., Inc 117 
128 Garfield Williamson 55 
183 Gravely International 17 
129 Hahn, Inc 15 
130 Hannay Reels 48 
131 Heald 92 
132 Howard Price 37 
182 J.J. Mauget Company 85 
134 Jacobsen/Textron 70-71 
135 Kem Enterprise 112 

Landscape Exposition 65 
136 Lebanon Chemical Corp 75 
137 Lesco, Inc. 2 
229 Lofts Seed Co CV4 
139 Lofts Seed Co 108 
140 Mallinckrodt, Inc 59 
141 Marco 112 
142 Milliken Chemical 83 
143 Mobay Chemical/Bayleton 11 
144 Mobay Chemical /Dyrene 47 

Mobay Chemical /Sencor(Reg. ) 111 
Monsanto Agric. Products (Reg.) . . . 64A-H 

147 Monsanto Agric. Products 43 
148 National Mower Co 114,117 
149 Nissan Motor Corp 73 
150 Northrup King Co 119 
151 Olathe Mfg., Inc 114 
153 O .M. Scott & Sons 81 
154 Oregon Fine Fescue 77 
155 PBI Gordon/Dyclomec 50-51 
156 PBI Gordon/Super Trimec 66-67 
157 Perfco 79 
158 Pickseed West, Inc 5 
159 Presto Products, Inc 101 
160 Promark Products, Inc 118 
161 RainBird Corp. Services 87 
163 Reinco 108 
166 Riverdale Chem. Co 98-99 
164 Rhone-Poulenc/Cft/pco 89 
165 Rhone-Poulenc/f lonsfar-

Chipco 107 
167 Sensation CV3 
168 Standard Golf Co 16 
169 Stauffer Chem. Co 91 
170 Steiner Mfg. Co 93 
171 Tee-2-Green Corp 95 
172 Teledyne Total Power 97 
173 Terrain Vehicles 125 
174 Toro Company 6-7 
175 Turf Seed, Inc 103 
176 Turf Vac Corp 104 
177 Union Carbide/Specialty Prof 34-35 
178 Weather-Matic 105 
179 Woods-Division of Hesston 33 
180 Zoecon-Mavrik/Pentac 123 

This index is provided as an additional service. The pub-
lisher does not assume any liability for error or omissions. 

Ask about our full line of Aerators and Groundskeeping Equipment. 

313-624-7710 • 800-521-7086 Grounds Maintenance Division 
1060 W. West Maple Rd. • P.O. Box 575 • Walled Lake, Michigan 48088 

Circle No. 116 on Reader Inquiry Card 

From golf courses, parks 
and athletic fields to commercial 
use, the Dedoes Model H is the "big job" 
aerator that smart superintendents depend on. 
Patented, hinged tines for clean plug removal 
are standard on 2-3-4 or 5 drum units with 36-60 or 
120 tines per drum. Heavy duty solid steel construction utilizes low-cost 
cement blocks for weight. So if you're looking for power and depend-
ability in a low-maintenance aerator. . . look into a Dedoes aerator today. 

A Dedoes Model H 
r 3-Point Mount-
A-For fast, easy 
^hook-up, and 

Jyrugged, depend-
^ able aeration! 

3-PointRower 



D A I H A T S U H I - J E T 
OFF-ROAD TRANSPORTER 

• Heater & defroster for added 
comfort 

ALL STEEL 
CAB MODEL 

• Roomy all steel cab with low 
cargo bed for big load capabilities 

• Large safety glass windshield 
offers improved visibility 

Additional features include 
Sun visors • Drive lights • Dome light 

Dual wipers • Seat belts 
Side & inside rear view mirrors 

Big on work -
Long on Efficiency*... 
the DAIHATSU off-road transporter 
gets the job done! 

• unloaded, the DAIHATSU Hi Jet can cover up to 6 0 miles 
on a single gallon of gasoline 

OPEN CAB MODEL 

DUMPSTER 

WESTERN DISTRIBUTOR: 

RJVLEX, 

EASTERN DISTRIBUTOR: DAIHATSU 

r INDUSTRIES, INC. 

ROUTE 1. BOX 220 VW 
MIllSBORO OREGON 97123 

(503)645-3571 

TERRAIN VEHICLES, INC. 
221 MITCHELL COURT, P.O. BOX 418 
ADDISON, ILLINOIS 60101 
312-953-8747 



World's Largest Turfgrass 

Trade Show! Feb. 1-3 • 

Over 250,000 Sq. Ft. of Exhibits • 

Nearly 300 Exhibiting Companies • 

28 GCSAA Seminars • Concurrent Educational Sessions • 

USGA Green Section Program • National Golf Foundation Workshop • 

American Society of Golf Course Architects Session • 

Sports Turf Managers Conference • 

Spouse Program 

Golf Course 
Superintendents 

Association of America 
"\m> I 1/ r> C C H ^ C 1617 St. Andrews Dr., Lawrence, Ks. 66046 



MARKETING AND BUDGETING • VALUINGA LAWN SERVICE COMPANY 
SALES TRAINING . DEVELOPING AN ADVERTISING PLAN 

1986 PLCAA ProManager Seminar Series 
Focuses on Growth and Profitability 

Circle No. 121 on Reader Inquiry Card 

FACULTY 
John Linkhart 
Currently the owner/operator of 
Hart's Lawn Service as well as a 
senior consultant for AGMA, 
linkhart was formerly the VP. 
Operations for Perf-A-Lawn. He 
has been involved in every aspect 
of operations from both the 
standpoint of an owner as well as 
operating his division for a major 
national company. 

Rudd McGaiy 
A senior consultant with AGMA 
Dr. McGary was formerly on the 
marketing faculty at Ohio State. 
He has been involved with 
marketing and management in the 
Lawn Care Industry for eight 
years, helping design both 
marketing and management 
systems for a wide variety of over 
50 companies in the industry. 

Bob Robinson 
Robinson is a senior consultant 
with AGMA as well as running his 
own mulch company. Formerly 
Robinson was in charge of all 
agronomic programs for 
Chemlawn, which included both 
the selection of materials as well 
as assessing operating costs. 

Ed Wandtke 
Currently a senior consultant with 
AGMA, Wandtke was the 
Corporate Finance Manager for 
Chemlawn. A CPA Wandtke works 
primarily in the areas of finance 
and accounting for AGMA with a 
broad-based background in all 
operating areas of lawn care. 

The Professional Lawn Care Association of 
America announces the 1986 PLCAA 
ProManager Seminar Series. This new 
seminar series . . . 
• Directly applies to your growth, your profitability 
• Is designed for the lawn care owner/operator. 
• Is specifically tailored to green industry needs 
• Offers solid, detailed management guidance, 

professional techniques, and skills that yield 
immediate results 

The four separate seminars are: 

MARKETING AND BUDGETING 
• Dallas — January 6 - 8 
• Newark — January 9 - 1 1 
• Atlanta — January 13 - 15 
• Cincinnati — January 1 6 - 1 8 

This intensive two and one-half day seminar gives 
attendees a solid foundation in professional, proven 
methods for the ownership/management of a lawn 
service company. Course highlights include: • The 
Importance of Planning • Corporate Philosophy and 
Management • Marketing and Sales Planning • Sales 
Projections • Customer Retention • Cash Management • 
Budgeting Preparation • Cash Flow Statements 

VALUING A LAWN SERVICE 
COMPANY TO BUY OR SELL 
• Chicago — January 23 - 24 
• Atlanta — February 3 - 4 
• Philadelphia — January 2 0 - 2 1 

Thinking of buying or selling a lawn care business? This 
two-day program offers professional guidance on how to 
get the maximum return when you sell, or the most for 
your money when you buy. Subjects covered include: • 
Planning to Buy or Sell • Evaluating a Company • 
Developing a Buy or Sell Strategy® How to Recognize an 
Opportunity • Determining a Price 

SALES TRAINING FOR THE 
LAWN SERVICE PROFESSIONAL 
• Baltimore — February 1 0 - 1 2 
• Chicago — February 1 9 - 2 1 
• Detroit — February 26 - 2 8 
• Sturbridge, MA — March 3 - 4 

Not a "natural born" salesman? Learn how to be 
something better — a professional salesman. This two 
and one-half day seminar supplies a solid understanding 
of the sales process and how to work with customers 
effectively. Among the subjects covered: • Marketing and 
Sales Preparation • Sales Psychology and Theory • 
Interviewing • Motivation • Closing a Sale 

DEVELOPING AN 
ADVERTISING PLAN 
• Atlanta — January 20 - 22 
• Chicago — January 27 - 29 

Effective advertising is crucial to success in the lawn care 
business. The objective of this two and one-half day 
seminar is to equip the owner/manager of a small lawn 
care company with the knowledge for making sound 
decisions in the advertising marketplace, including cost-
effective choices and generating the highest response 
per dollar spent. Subjects covered include: • Choosing 
the Right Medium • Costs of Various Media • The 
Importance of Timing • Positioning Through Advertising 
• Projecting an Image Through Advertising® Consumer 
Behavior and Advertising 

Advance registration: To register, mail the registration 
form below or call PLCAA at (404) 977-5222. 

Arrangements for Attendance: Lunch is included in the 
registration fee for each full day of the seminar. All other 
meals and housing are the responsibility of each 
individual attending the seminar. Travel and lodging 
information will be provided upon receipt of registration 
form. 

REGISTRATION FORM 
Please register me in the seminars checked below: 

(Please print clearly) 

MARKETING AND BUDGETING 
Seminar fee: $495 ($395 if PLCAA Member). 
Additional registrants $200 each. 
• Dallas (Jan. 6^8) 
• Newark (Jan 9-11) 
• Atlanta (Jan. 13-15) 
• Cincinnati (Jan. 16-18) 

VALUING A LAWN SERVICE COMPANY 
Seminar fee: $595 ($495 if PLCAA Member). 
Additional registrants $250 each. 
• Chicago (Jan. 23-24) 
• Atlanta (Feb. 3 4 ) 

.•Philadelphia (Jan. 20-21) 

SALES TRAINING 
Seminar fee: $395 ($295 if PLCAA Member). 
Additional registrants $150 each. 
• Baltimore (Feb. 10-12) 
• Chicago (Feb. 19-21) 
• Detroit (Feb. 26-28) 
• Sturbridge. MA (March 3-5) 

DEVELOPING AN ADVERTISING PLAN 
Seminar fee: $495 ($395 if PLCAA Member). 
Additional registrants $200 each. 
• Atlanta (Jan. 20-22) 
• Chicago (Jan. 27-29) 

NAME . 

QTY_ -ZIP. 

PHONE 
Attach Hst of additional names. 

• Check if PLCAA member 

• Send me information on PLCAA membership. 

Mail check or money order along with registration form 
to: 

Professional Lawn Care Association of America 
1225 Johnson Ferry Road, NE 

Suite B-220 
Marietta, GA 30067 



OUTLOOK 

On keeping your job 
T r u e or false: if you can keep your golf course green and playable, you will also 
keep your job. 

False. 
So says Stanley Zontek, and Stanley Zontek should know. In 15 years as a 

director for the USGA Green Section, he has visited nearly 3 ,000 golf course 
superintendents . 

"Today, growing grass is way down on the list of reasons I see 
superintendents lose their jobs," Zontek told Ohio superintendents 
last month. 

At the top of the list, he says, are personal conflicts between 
supers and their bosses and the inability to get along with people. 
Club politics ranks next. Grass-growing and complacency round 
out Zontek's list. 

"Growing fine, playable turf is almost assumed any more," 
Zontek says. "The only job security you have is your knowledge of 
the profession, how well you do your job, and your reputation and 
image." 

A m o n g young superintendents , there is also a tendency to " o v e r -
sell yourself , " which somet imes creates problems. 

" Y o u try to slay the dragon right a w a y , " Zontek observes. " Y o u 
want to plant 250 trees the first year, but you don't tend to the 
details of moving the holes and cleaning up the garbage in the 

parking lot. Build your reputation first, then you can proceed to tear up the 
c o u r s e . " 

The modern golf course superintendent's job is built around professionalism 
and communication, Zontek notes. Methods for implementing both might be 
suggestion boxes for members, bulletin boards with news and notes from the 
superintendent, and involving club members in test plot administration. 

Zontek's other attributes of a competent superintendent are attention to small 
details, enthusiasm and avoiding club politics. 

So you want job security? Learn to get along with people—especially your 
boss. 

Jerry Roche, editor 

WT&T Editorial Advisory Board 

B n c i Augustln Dou i Chapman 
Turf Specialist Horticulturist 
University of Florida Dow Gardens 
Ft Lauderdale. FL Midland. Ml 

J.R. Nail Kant Kartz 
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CHOICE. NOT CHANCE 
Sensation now offers you more self-
propelled mower choices than ever 
before. You get your choice of a 4-hp 
or 5-hp Briggs & Stratton l/C engine. 
The two new heavy-duty 5-hp models 
also give you a choice between 
compliance and exempt. 

And the new heavy-duty 5-hp 
self-propelled mowers are both bred 
to take the punishment of commer-
cial lawn care in stride. Both have alu-
minum alloy cast decks, steel wheels, 
Briggs & Stratton l/C engines and 
high-durability, low-maintenance 

Sensation 
The Number One Choice of Professionals 

designs based on our 49 years of ex-
perience in the field. 

It's another example of how the 
Sensation line gives you a choice. 
And another reason why profession-
als choose Sensation, rather than 
take a chance with another brand. 

See us a t the GCSAA Show 
Booth # 2 1 2 4 

Sensation Power Equipment Division, Cilson Brothers Company, P.O. Box 536, Plymouth, Wl 53073 U.S.A. 414/893-1011 
©1985 Cilson Brothers C o m p a n y All rights reserved 


