Craig Ruppert heads expanding
TruGreen-ChemLawn Landscape

ASHTON, MD— Craig Rup-
pert describes Ruppert Land-
scape’s recent decision to join
with TruGreen-Chemlawn as
a merger. “Our company has
become part of their com-
pany and visa versa, and we
are working together to build
a new company under the
TruGreen-Chemlawn organi-
zation,” he told LM.

“A tremendous amount of
deliberation took place as we
chose the best option for both
our customers and employ-
ees,” he added. “Our employ-
ees are genuinely excited
about the opportunities our
combined resources will bring
to them as well as to our cus-
tomers.”

The Maryland-based com-
pany's decision provided Tru-
Green-ChemLawn's newly
formed landscape division
with an additional $45 million
in sales for 1998, but more
significantly, with experienced
leadership as Ruppert now
serves as senior vice president
of the TruGreen-ChemLawn
Landscape Division. Ruppert
Landscape will continue to
operate under its current
name and leadership.

“Ruppert provides us with
a strong platform for expan-
sion in the eastern portion of
the United States and we are
excited that founder Craig
Ruppert and the Ruppert

management team will play a
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leadership role nationally in
managing this growing busi-
ness,” added David M. Slott
in a recent news release. Slott
is president and COO of
TG-CL, the lawn care giant
with about $770 million in
sales in 1998.

“I see Ruppert
Landscape Com-
pany as a signifi-
cant addition and
a great platform
company for our
new landscape
contracting divi-
sion,” added Slott.

Central headed by David
Minor of Minor's Landscape
Services, and the East headed
by Chris Davitt, of Ruppert
Landscape. The Atlanta mar-
ket in the Southeast is being
overseen by Joe Skelton,
Lifescapes, Inc.
“There are many
many more key
people in those

organizations who

Craig Ruppert to
head TruGreen-
ChemLawn’s new
landscape division.

Maryland headquarters of Ruppert Landscape will serve as head-

quarters for growing TruGreen-ChemLawn landscape division.

Ruppert’s Maryland loca-
tion is headquarters for the
TG-CL Landscape Division
which is presently divided
into several geographical re-
gions: West headed by
Richard Ackerman of North-

west Landscape Industries;
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are playing key roles on a na-
tional level,” said Ruppert.
He added that TruGreen-
ChemlLawn Landscape will
continue to explore growth
through acquisitions in 1998,
but an equally important task
will be to implement best

practices and share approaches
among brother operations so
that TG-CL can present the
marketplace with a uniform
product.

“Owr goal is not to be the
biggest landscape company,”
he told LM. “We want to be
known as being the best as
serving our customers, our em-
ployees, and our shareholders.”

TruGreen-ChemLawn,
headquartered in Memphis,
moved into landscape con-
tracting earlier this year by
acquiring Minor's Landscape
Services, Ft. Worth; Environ-
mental Landscape Services,
Houston; Northwest Land-
scape Industries, Portland;
and Otey Brothers, Boston.

In addition to Ruppert, it
has since attracted the follow-
ing landscape companies:
Landscape Concepts, Hous-
ton; Cook Services, Austin;
Earth Management, Boston;
Lifescapes, Atlanta; and late
in August, California Land-
scape Maintenance, L.os An-
geles, and Evergreen Land-
scape, Inc., Austin, TX.

TG-CL is a part of Ser-
viceMaster Consumer Ser-
vices, one of two major oper-
ating segments of
Chicago-based ServiceMas-
ter, with sales of $5.6 billion.



BEACH, FL— Bringing

ia Mulkey said as much
the Responsible Industry for
4Sound Environment's

On the other hand, lobby-
it David Crow brought the
ialty pesticide industries a
y of hope when he spoke at
the same meeting. “I would
the EPA to go slower,

fake its time, issue limited

velop the science,” he said.
Crow said that earlier this

year, the EPA was moving to
eliminate an entire class of
chemistry, the organophos-
phates, when the users of
these products appealed to
their legislators.

“This may have saved a
huge number of our prod-
ucts, simply because of the
political pressure applied,” he
said. “Congressional members
got a huge number of letters,
calls and visits."

An average member of
Congress gets 20,000 to
25,000 letters a month, Crow
said, and if they don't hear
from their people, nothing
happens when a lobbyist
walks into their offices.

“If we don't continue our
direct involvement in this
process, we are not going to

MACH2™ registered in NY

have any of the products we

want to keep around,” he

added. “You have to step up
the pace in 1999 and 2000 if
you want to keep your prod-
ucts. Congress must continue
to understand how much is at
stake for us.”

During her speech,
Mulkey said, “I have no doubt
that the fundamental princi-
ples articulated in the statute
are virtually impossible to
argue with. It makes good
sense to say that, when you
are looking at the effects of a
pesticide on a person or on
the environment, you have to
look at all of the sources of
exposure together. This refers
to the statute’s aggregate risk
provision.”

Mulkey added that if a
group of pesticides op-
erate in the same way
toward a person or the
environment, then the

MACH2™, manufactured and marketed by Rohmid (a joint
venture of Rohm and Haas and American Cyanamid), has been
granted registration by the New York Department of Environ-
mental Conservation. The product is approved for use in all states
| except Arizona and California.

A 1.5-percent granular formulation of MACH2 is available for
use on all turf sites, including home lawns, golf courses and ath-
letic fields. The liquid (2SC) formulation is available for use on
| golf courses, commercial landscapes and sod farms. Due to more
stringent conditions for pesticide use in Suffolk and Nassau Coun-
ties (Long Island), MACH2 liquid and granular formulations will
not be available for use or sale until further notice.

The pesticide controls a variety of grubs and caterpillars on
home lawns, commercial landscapes and golf course by accelerat-
ing the normal molting process of targeted pests.

EPA must look at the
cumulative exposure of
all of the sources to-
gether.

“Finally, the notion
that we will go the
extra mile for children,
makes sense,” she con-
tinued. “We all expect
an extra margin of
safety when it comes to
children.”

However, during
the question-and-an-
swer period, Mulkey
did admit that the extra

QPA represents huge industry challenge

mile for children theme “may
also be good politics.”

Mulkey concluded that all
of the FQPA's fundamental
principles are not debatable,
and are not much debated.
“The tricky part is figuring
out how to implement them
in way that make sense.

“The truth is that FQPA
has changed the way we think
about pesticides for every-
one,” she said. “All sources of
exposure are now thought
about in the same way and in
the same risk assessment.
FQPA created a premium on
risk mitigation. It is easy to
abandon a use for a product.
It is much more difficult to
keep uses while dramatically
altering exposure.”

Mulkey said she suspects
that because the FQPA be-
gins with the word “food” and
focuses on food, non-food
users such as pest control and
lawn care may think that they
will get short shrift. They
may think they will be sacri-
ficed in the process, or may
be overwhelmed by the focus
on dietary risk.

“I can tell you that I hear
the exact same fears from the
agricultural side,” she said.
“They say that food uses may
be blamed for all of the risk,

for example.”
by Jerry Mix
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>HOT TOPICS

LandCare USA, Inc. focuses on SE, Calif.

Houston, TX— LandCare USA recently closed more transactions, and shows no signs of
slowing down in its march to be a national landscape/tree service provider.

In early September, the Houston-based company, took another step toward that
goal by acquiring:

Greentree Incorporated of Georgia,
Atlanta, founded by Steve Champ in
1970. It provides primarily landscape
maintenance services to multi-family,
multi-location customers. Greentree has
. 12 locations across the Southeast, from

Jacksonville to Memphis and Nashville.

Arteka Southeast Corporation, At-
lanta, founded by David Luse and Karen
Corcoran in 1997. Its operations will be
combined with Greentree.

Pacific Environmental Landscape
David and Julie Luse make a statement on the Maintenance, Inc., Lake Forest, CA, es-

summit of Mt. Kilimanjaro. Luse, Arteka Corpo-  tablished in 1972, a provider of land-

ration, Eden Prairie, MN, is one of the seven scape maintenance services primarily to
founding members of LandCare USA. homeowners’ associations.
Redwood Landscaping Company,

Santa Rosa, CA, founded in 1972. Under the leadership of Lebo Newman it performs
services primarily for commercial customers.

Since going public on June 4, 1998, LandCare USA has closed transactions or en-
tered into letters of intent to acquire landscape services companies with combined rev-
enues of about $150 million. Combined with earlier mergers they push the company’s
projected 1998 revenues to $275 million..

“With these additions, LandCare USA now services approximately 53 percent of the
top 40, and 65 percent of the top 20 commercial real estate areas in the United States
with particular concentrations in California, Texas and the Southeast,” said Bill Murdy,
chairman and CEO.

LandCare USA now provides comprehensive landscape and tree services from over
60 locations: 19 in the western region, including northern and southern CA and AZ; 16
locations in the central region, including TX, IL and, MN; 26 locations in the eastern
region, in AL, FL,, GA, NC, SC, and TN.

Swingle promotes Dickson, Tolkacz

DENVER, CO— Swingle Tree Company announced that Tom Tolkacz has been ap-
pointed company president and Dave Dickson to chairman. Previously Tolkacz was
vice president and Dickson was president of the company.

Dickson has been with Swingle since 1967 and became its president in 1988.
Tolkacz joined Swingle 11 years ago and has run the company operations for the
past five years.

Swingle Tree was started over 50 years ago and provides landscape and arbor ser-
vices throughout the Denver metro area.

Michigan
environmental
program starts
strong

Lansing, Ml— Michigan’s Environ-
mental Stewardship Program is off
to a strong start. Introduced this past
spring, it already had about 30 par-
ticipating golf courses by early fall.
Sometime in the future, grounds fa-
cilities will be included in the pro-
gram.

“The program is designed to aug-
ment the Audubon (Cooperative
Sanctuary) Program and is focused in
two areas—pollution prevention and
environmental enhancements,”
Michigan State University turfgrass
expert Greg Lyman told LM. “The
pollution prevention section is the
area we are leading with; it’s unique,
partnering the industry with MSU
and state agencies to collaborate on
managing potential point sources of
pollution on golf courses.

“The environmental enhancement
section is one that we will develop
this fall,” he added. “Anyone involved
in the Audubon program will be way
ahead of the curve here.”

State agencies are also enthusias-
tic about the partnership with MSU
and industry. “At one time, golf
courses and turfgrass managers were
seen as part of the problem. Now
they’re seen as part of the solution,”
said Keith Creagh, with the Michi-
gan Department of Agriculture.

To learn more about the Michi-
gan Environmental Stewardship Pro-
gram, contact: Debra Spakoff
Swartz at (517) 353-3208 (e-mail:
swartzdJ@pilot.msu.edu) or Greg
Lyman at 517/353-0860 (e-mail:
lyman@msue.msu.edu).
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