
the articulated,4-wheel drive 
truck that goes everywhere 

The Jacobsen Model UV4 truck goes where you 
want to go, regardless of the terrain. So will a pack 
mule. However, no one's invented a pack mule that 
will carry two men plus 2000 pounds of equipment 
and get you there at 8 miles an hour. Or dump the 
load hydraulically and return at 20 miles an hour. 
And who ever heard of a mule that will go back-
wards at 4 miles an hour. 
The Model UV4 does all of that and more. With 4-
wheel drive and articulated design, this truck takes 
on hills, ruts and other obstacles while it's carrying 
a full ton of dirt, sand, fertilizer, chemicals or 
equipment. 
Powered by a 16 HP engine, the UV4 features a 

rugged torque converter transmission with two for-
ward speeds, plus reverse, along with powerful 
hydraulic brakes. The box handles items 5 feet long 
and 4 feet wide. The tailgate hinges at the top and 
bottom for your choice of loading and dumping. 
And dumping is no problem because it's all done 
hydraulically with the flip of a lever. 

Test drive the UV4 at Gould's or better yet, arrange a dem-
onstration on your own obstacle course and have 2,000 
pounds of something handy to take along for the ride. 

R. L. GOULD & CO. 
LAWN GARDEN AND TURF SUPPLIES AND EQUIPMENT 

3711 LEXINGTON AVE. NO. 
ST. PAUL, MINN. 55112 

(612) 484-8411 



AFFILIATED WITH THE NATIONAL GOLF COURSE SUPERINTENDENTS'ASSOCIATION 

Membership Appl icat ion 
PLEASE PRINT OR TYPE 

I hereby apply for membership in the MGCSA 

NAME AGE SINGLE MARRIED 

WIFE'S NAME 
HOME ADDRESS PHONE (AREA CODE) 

CITY STATE ZIP 

CLUB PHONE (AREA CODE) 

CLUB ADDRESS CITY STATE ZIP 

SEND MAIL TO HOME ADDRESS ( ) CLUB ADDRESS ( ). PLEASE CHECK ONE. 

SEND 1 2 3 COPIES HOLE NOTES. 

ARE YOU WILLING TO JOIN THE NATIONAL ASSOCIATION IF ACCEPTED? YES NO 

MY PRESENT POSITION IS 

LENGTH OF SERVICE IN PRESENT POSITION 

I AM APPLYING FOR CLASS: PLEASE CHECK ONE. 

$25.00 CLASS A. Superintendent for three years or more. 

$25.00 CLASS Bl. Superintendent more than one year but less than three years. 

$25.00 CLASS B2. Superintendent for less than one year or an Assistant Superintendent. 

$35.00 CLASS F. Associate Member or Owner. 
$15.00 CLASS C. Student Member. 

PLAQUES FOR iOBERSHIP CERTIFICATES ARE $3.00 EXTRA. PLEASE CHECK: YES NO 

AMOUNT ENCLOSED: J . ONE YEAR'S DUES MUST ACCOMPANY THIS APPLICATION. (REFUND 

IF NOT ACCEPTED.) 

I PROMISE TO OBSERVE AND ABIDE BY THE BYLAWS OF THE ASSOCIATION. 

DATE APPLICANT'S SIGNATURE 

OVER 

2 



APPLICATION MUST BE SIGNED BY TWO VOTING MEMBERS OF THE MINNESOTA GOLF COURSE SUPERINTENDENTS' 
ASSOCIATION TO CERTIFY RELIABILITY OF APPLICANT. 

ATTESTED ATTESTED 

ADDRESS ADDRESS 

SHORT RESUME OF YOUR (PREVIOUS OR PAST) EMPLOYMENT. 

YOUR MEMBERSHIP APPLICATION WILL BE PROMPTLY PROCESSED BY THE MEMBERSHIP COMMITTEE. 

YOU WILL BE CONTACTED BY A MEMBER. 

(OFFICE USE ONLY) 

APPROVED BY: 

WkJE: 

CHECK: AMOUNT $ NUMBER 

BANK: 





HOW TO COMMUNICATE 
What's the key to good communication? It's nothing more, or less, than syaing what you 
mean and then letting the other guy have an opportunity to do the same. Honesty and 
directness, while sometimes ruffling a few feathers, have the virtue of leading to real 
contact between people and that's the way to tackle a problem head-on. 

Think about these points the next time you have to communicate with a co-worker. When 
you're talking: *Don't speak in the abstract, Instead of saying, "I wish a little more 
work was getting done around here", try, "I don't think you're getting enough work 
done". *Avoid talking about what ought to be. Don't say, "We really should have 
finished that maintenance by now". Instead, "I am concerned that we are behind on our 
maintenance schedule" is more honest and a lot easier for someone else to understand. 
*Don't say something that contradicts the way you really feel. Keeping a smile on your 
face when you're mad only makes it harder for you to communicate and for others to 
understand you. *Don't use words like "you", "we" or "one" when you mean JL "I think", 
"I need", "I want" is a lot more likely to get your message across. The other side of 
the coin is giving the person you're communicating with his chance to tell you what he 
really means. Here are a few ways to help him communicate with you: *Stop talking! 
It seems obvious but you can't find out what he has to say if you don't listen and you 
can't do that when you're taling. ^Empathize with him. Try to put yourself in his 
place. Imagine what he must feel like and what his perspective on the situation must 
be. *If you don't understand, ask questions. If you want more information or an ex-
ample, ask.' It shows the person that you've been listening and that you're interested 
in what he has to say. But don't ask embarrassing questions or ones designed to make 
him look bad. *Look at the other person and concentrate on what he is saying. Focus 
your mind on what he is trying to say to you. Look at him. His face, eyes and hands 
are clues to what his message really is. *Don

!
t rush him. Give him time to say what 

he wants to say. Don't interrupt. Communication doesn't need to be a problem. 
Honesty, directness and a real desire to listen are the most important parts. 

COUNTRY CLUB 
PROFESSIONAL TURF PRODUCTS 

G I V E YOU MORE! 

* Full Weight (High Density) for easy, fast, 
full width spread. 
A Complete Feeding in every granule of 
needed turf-grass nutrients. 

"At A Balanced Fertilizer Ratio with no inert 
fillers. 

^k Available only through a network of 
trained distributors, thus assuring you of 
lower sales costs, meaning greater value 
to you. 

For More Information, Contact: 

R.L Gould or Northrup King Co. 






