30 OCTOBER/GOLF BUSINESS

CLASSIFIED CLOSING DATES:
November issue closes October 9
December issue closes November 5

When answering ads where box number
only is given, please address as follows:
Box number, % Golf Business, Dorothy
Lowe, Box 6951, Cleveland, Ohio 44101.
Rates: All classifications 65¢ per word. Box
numbers add $1 for mailing. All classified
ads must be accompanied by cash or
money order covering full payment.

Mail ad copy to Dorothy Lowe, Golf
Business, Box 6951, Cleveland, Ohio 44101.

ASSOCIATIONS

Oregon Golf Course Owners Association
905 NW. Springhill Dr., Albany, OR 97321
503/928-8338

Promoting public golf and excellence in private-
enterprise course operations. Any private owner
in Oregon welcome to quarterly meetings. Call or
write for details.

GOLF POSITION WANTED PGA member 25
years, also experienced superintendent, and
manager, responsible businessman and pro-
moter of golf. Available for 1981 season. Box
221, Golf Business, Box 6951, Cleveland,
Ohio 44101.

HELP WANTED

ADVERTISING SALES POSITION AVAIL-
ABLE — Pest Control magazine is seeking an
aggressive individual with experience in and
commitment to the pest control industry,
midwest territory. Motivation, creativity and
marketing ability a must. Space sales experi-
ence desirable but not required. Salary plus
commission, all expenses and a good benefit
program. Reply to: Cheryl C. Lyons, The Har-
vest Publishing Co., 757 3rd Ave., New York,
NY 10017. An equal opportunity employer.

CITY OF SAN DIEGO golf course lease. The
City of San Diego is inviting proposals from
persons interested and qualified to operate a
golf course in Navajo Canyon (San Carlos).
For further information contact: The City of
San Diego Property Department, 1222 First
Avenue, San Diego, CA 92101. 714 236-
6728.

Michigan Assoclation of
Public Golf Courses
15553 N. East St.
Lansing, MI 48906
517/484-7726

Promoting public golf through cooperative action. If
you operate a public golf course in Michigan, call or
write now for membership information.

BUSINESS OPPORTUNITIES

WANT TO BUY OR SELL a golf course? Ex-
clusively golf course transaction and ap-
praisals. Ask for our catalog. McKay Golf &
Country Club Properties, 15553 N. East Street,
Lansing, Michigan 48906. Phone 517 484-
7726.

USED EQUIPMENT

USED GOLF CARS FOR SALE. 3 and 4
wheel, gas or electric, any make or model.
Best prices. Will deliver in quantities of 10 or
20 per load. Call us now for your immediate or
future requirements. Mid-Atlantic Equipment
Corp., 420 Penn Street, Spring City, PA
19475. 215 948-5205.

USED GOLF CARS—Harley-Davidson gas 3
wheel, 1973 thru 1978. Quantities, prices and
years will vary, but usually a large supply to
choose from. Boylan Leasing, Inc., 607 N.
Main, Plainwell, M1 49080. 616 685-6828.

MISCELLANEOUS

BALL BARRIER NETTING: GF/2—made of
olefin fibers. 6% feet and 25 feet high. Strong
and tough. Will not rust. Easy to handle. For
driving ranges and golf courses. Keep golf
balls from straying off-course. J. A. Cissel Co.,
Inc., P.O. Box 339, Farmingdale, NJ 07727.
800 631-2234.

POSITION WANTED

GENERAL MANAGER, busy midwest golf-
banquet facility, seeks quiet club middle
Atlantic region. Salary negotiable. Call 312
529-2358

GOLF COURSE SUPERINTENDENT desires
midwest employment. Extensive turf, irriga-
tion, electrical, and mechanical experience.
Resume and references upon request. Box
218, Golf Business, Box 6951, Cleveland,
Ohio 44101.
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ADVERTISING SALES OFFICES

ATLANTA: 3091 Maple Dr., Ste. 312,
Atlanta, GA 30305 (phone 404/233-1817)

JAMES R. BROOKS
National sales manager

BOB BEAVERS
Northeastern manager

SEATTLE: 1333 NW. Norcross
Seattle, WA 98177 (phone 206/363-2864

ROBERT A. MIEROW
Northwestern manager

E

A Congressional Action Report
titled “A letter-writer's guide to Con-
gress'’ and printed by the Chamber of
Commerce gives some good pointers
for writing your congressmen. The in-
troduction however, should make one
pause and think. ‘“Today’s con-
gressional work schedule no longer
permits the frequent and extended
visits backhome that used to keep
Members of Congress in close per-
sonal touch with their constituents. As
a result, LETTERS from home have
become the main form of voter contact
and the prime source of constituency
views''. A thought could be that
legislation would not favor the ‘silent
majority’ but rather the ‘vocal
minority’.

If that doesn’t prompt you into
worrying, let me give you another
quote: “My uninformed view of all
such chemicals — pesticides, herbi-
cides, fungicides, rodenticides, and so
forth — was that they simply poison
whatever they are applied to.” Who
do you think made that statement? It
was in reference to his state of educa-
tion at the time he was making a deci-
sion whether or not to ban phenoxy
herbicides. Those remarks are in an
article titled: “Growth, Land and the
Future” in the July-August 1980 issue
of “EPA Journal”, bylined by Douglas
Costle, EPA Adminstrator. 1 would
hope that these remarks are somewhat
out of context, which Costle indicates
as he writes, “'I was particularly struck
by the precise fashion in which they
worked”. T do hope he went on to
learn quite a bit more about them
before he made his decision.

The letter-writer's guide says to
identify your subject clearly. Explain
how the issue would affect you, or
your family, business, or profession —
or what affect it could have on your
state or community. Concentrate on
the Representatives of your district
and the Senators of your state.

lon Mowis



