
The old pro 
Sees himself as 
golfs wasted wealth 
Far too much of my time with the good clubs I 
served was wasted because I could not make 
use of my experience. Like most other golf 
professionals, I was a captive of the shop. I 
had to be or go broke. At the majority of clubs, 
pro shop operation means the pro must in-
vest $20,000 or more stocking the shop with 
apparel and equipment and accessories pro-
vided conveniently to a limited market, gener-
ally for less than a full year. 

A pro will hear members, including those 
who don't spend $25 a year in the shop, com-
plain that the pro makes $25,000 a year in his 
job. Usually, if the pro would charge a fair sal-
ary for himself against his cost of doing busi-
ness, the bottom line would show that he 
makes much less out of his job than the club 
pays its chef. 

I don't know what is wrong with the way 
golf business is run by the club officials who 
are better businessmen than I. Another mys-
tery is that I wouldn't trade my job for any other 
work in this world. My job is the damndest 
combination of a religion, love affair, school 
teaching in living and public service of any job 
I've heard of. 

Rarely was I or another club professional 
allowed to give the valuable help to our mem-
bers and their club that golf professionals as 
business specialists alone are qualified to pro-
vide. 

Our course superintendent was an able 
hardworking man and — although handi-
capped by budget, weather, unqualified green 
committee members, and defects in course 
construction — was doing fairly well. 

If we had had the time to play nine holes 
together once a week, I know the course 
would have been made more pleasant for 
members. Money could have been saved. The 
superintendent probably could have given me 
ideas for helping the club and myself. And this 
extension of our potential values could easily 
have been accomplished by playing together 
so we could work closely together. 

Many times a week I looked out of the 
shop and saw at the first tee a man or a 
woman with a swing error I could have elimi-
nated by playing with him or going along with 
him for two or three holes and showing him 
how to teach himself to do the right thing. For a 
few minutes of my time and knowledge that 
man's (or woman's) play would be better and 
golf would be enjoyed more the rest of a life-
time in the game. 

But I could not do what I alone of the 
club's employees was competent to do. 

I, like too many other club professionals, 
was an occupational shut-in. I was to a con-
siderable extent the victim of a traditional pro-
gram that makes golf generally a badly run 
business. 

My employers are mainly the victims of a 
waste nobody in golf has tried to eliminate: the 
failure to intelligently utilize the professional. 

SHELTER* 
"a place of safety" 

LIGHTNING ROD 
PROTECTION 
Materials certified by Lightning 
Protection Institute and U/L 
Approved 
INSTANTANEOUS LOUVRE 
"lock control" system protects 
against wind, cold, rain. 

6' x 6' x T high. Protects 
eight persons. 

Anodized, Ambient 
Aluminum Bench 
Easily assembled in two 
hours on your concrete pad 

F.O.B. Los Angeles, California 

The hundreds of casualties over the years that have endangered, 
maimed and even killed pro and duffer alike and the growing 
concern, both private and legal, that protection from lightning 
and its side effects is a club responsibility makes this unique, all-
weather, year-round shelter a long desired necessity. 
Golfers Haven can provide the complete security, ease of mind and 
comfort to which every golfer is entitled. 

GUARD YOUR MEMBERS AGAINST LIGHTNING HAZARDS! 
Richard L. Sklaar, President of Golfers Haven, designed and built Bus shelters 
in use in over 80 cities while general mgr. of Cadillac Plastic & Chemical Co., 
Worlds largest manufacturer. ^Trademark & Patent applied for 

Goiters Haven will be 
pleased to furnish a plaque, 
to be attached to each unit, 

when you specify donor's name. 

P lease write or ca l l co l lec t for comp le te 
in format ion, photographs , spec i f i ca t ions , s t ructura l 

ana lys i s and ca l cu la t ions . 
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We solicit inquiries for State and National Distributors 
from qualified companies or individuals. 

TAKE SHELTER IN 


