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sSnapfinger Wootis-
A Natural Development

An Atlanta land developer envi-
sioned building one of the finest golf
courses in the city — despite serious
flooding and drainage problems on
the land that he owned. He then
teamed up with a club manager de-
termined to provide what he calls
the best dollar value in golf of any
club in the area.

The result — a successful for-
mula for the golf club operation at
Snapfinger Woods, a complete
1,450-acre, multi-use community 13
miles east of downtown Atlanta.

Since the start of construction at
Snapfinger Woods in 1971, the de-
veloper, Phipps Land Co., has in-
vested thousands of dollars and
man-hours in not only the comple-
tion of a challenging 27-hole facil-
ity, but also in solving the drainage
and flow problems of Snapfinger
Creek. At the same time, the new
manager of Snapfinger Woods Golf
Club is implementing an extensive
series of improvements designed to
offer every club member the most
value for his or her money.

Natural beauty preserved. The
project has been a gradual and
methodical one but has neverthe-
less kept pace with a continually in-
creasing popularity of and demand
for golf at Snapfinger Woods, ac-
cording to Joe Hamilton, Phipps
vice president. ““The golf course and
club facility has been and was al-
ways intended to be one of the pri-
mary attractions for the people who
moved into our apartments and con-
dominiums here, but it is also a ma-
jor drawing card for new residents,
prospective tenants in the industrial
park, and any other people who
might be interested in becoming part
of the community in some integral
way,” Hamilton told GOLFDOM.

Hamilton said in the construc-
tion of the original 18-hole golf
course, great care was taken to pre-
serve and enhance the natural beau-
ty of the terrain and to capitalize on
the picturesque Snapfinger Creek

Carving a golf course
development out of
nature in Atlanta

which winds north-south through
the approximate center of the prop-
erty. “Our initial design intent for
the golf course was to leave as much
natural growth and limited fairway
width at crossings,” Hamilton said.
“When the course and clubhouse
were finished, we had one of the
most beautiful golf facilities in the
city, but there were still some major
problems to be solved before we
could be satisfied with the quality of
the entire operation.”

A portion of the first 18-hole
course was laid out along the low-
lands of the creek. In the first two
years of its operation, the course
was closed an average of 30 days a
year when heavy rains caused the
creek to overflow and inundate the
flood plain. *“In fact, the course was
flooded the day after it opened,”
Hamilton said.

Modest corrections were made
at the time to facilitate the flow of
water. Trees were removed from the
creek bed and additional landscap-
ing was undertaken to prevent ero-
sion along the banks of the creek.
However, during those first two
years there was a steady increase in
demand for golf. *In fact,” Hamil-
ton said, *‘the demand for golf ex-
ceeded the supply within the first 18
months. We had originally forecast
a gross income of $264,000 during
the first year of operation of the ini-
tial 18-hole course. By the end of the
first year we had actually grossed
$560,000. The golf course operation
was obviously too important to us
as developers and to the project
itself to simply write off those flood
days to experience.”

Downstream study. That was when
Phipps decided to let its engineers
and golf course architects attack the
problem more analytically. Thor-
ough studies were made down-

The clubhouse at Snapfinger Woods in Atlanta is of a rustic contemporary
desi?n constructed of rough-hewn cedar siding and glass on a hill overlooking

the f
areas of the course and community.

rst 18-hole couse. Its semi-circular design affords numerous views of many

stream as well as north of the course
to determine what impediments
might be causing the creek to flood
on the Snapfinger Woods property
and to determine what measures
might be taken to control the forces
of nature without sacrificing the
natural beauty of the creek’s flood
plain.

At the conclusion of the prelimi-
nary study, three basic problems
were identified. A large mass of rock
several hundred yards south of the
property was keeping the water level
immediately upstream artificially
high. Further interruption of the
natural water flow was being caused
by sedimentation under the ex-
pressway bridge at the southern
boundary of Snapfinger Woods. To-
gether these had created a third
problem of increased sedimentation
along the golf course, the net result
of which was a very shallow creek
bed. The shallowness of the creek
bed, which allowed none of the
regular scouring action of normal
water flow, was a self-perpetuating
problem. The shallower the creek,
the less scouring took place. The less
scouring, the more sediment contin-
ued to settle in the creek bed.

There were also other factors.
The area two miles north of the
property in the same watershed was
also being developed as a golf course
and erosion from that project de-
posited silt downstream. South of
the property the elevation change
for a distance of 2,000 feet was only
two feet, and the irrigation supply
lines crossing the creek caught de-
bris and actually impeded the flow.
Engineers also noted the storm
drains feeding into the creek were
not only blocked at high water
times, but actually had water forced
back through them.

The most obvious and imme-
diate solution was to remove the
rock impediments downstream.
During the next four months of the
flood control project, easements
were obtained from several prop-
erty owners. Contractors employed
by Phipps removed the large mass of
rock and redressed the land to pre-
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s“up I“ge r oo s continued

vent erosion. While this allowed
considerable improvement in the
flow of water through the develop-
ment, other measures were still
needed to prevent future flooding.
Riprap and gabions. On the prop-
erty itself, engineers graded the
banks of the streams to funnel the
water more efficiently and stabil-
ized the banks with riprap and ga-
bions and wire cages filled with
small rocks. These not only control
erosion but also collect silt and
sedimentation to eventually sup-
port the growth of grass and other
plants. The few impediments created
in the development of the golf
course and surrounding commun-
ity, such as irrigation supply lines,
were removed from the creek bed
and placed immediately underneath
the creek crossings. Flap valves were
installed on storm drains. The
bridge abutments, which had been
undermined by flooding, were rip-
rapped.

Acute curves were either rip-
rapped or channelized and in some
cases floodways were built to con-
nect straight sections of the creek
and to avoid the impediment caused
by the curves during flood con-
ditions.

The creek at the southern end of
the course was dredged to increase
its volume and velocity. To correct
the sedimentation problems in the
flat portions of the course itself, gen-

The business of running the develop-
ment demands keeping the members
involved. A women's golfing clinic is
one of several special activities at
Snapfinger Woods.
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tle swells were built to create the un-
dercurrents necessary for normal
scouring without significantly
changing the terrain of the course.
All flood control measures, how-
ever, were in line with the develop-
er’s primary consideration — to
maintain the aesthetic value of the
entire flood plain area and to dis-
turb the natural ecology of the
stream as little as possible.

The extra landscaping that was
an integral part of the flood control
improvements was augmented by
the planting of an annual winter
grass on the new golf course up-
stream, a step which considerably
lessened erosion during the flood-
ing season.

The total cost of the improve-
ment project was more than $74.-
000. The results have proven very
worthwhile, Hamilton told
GOLFDOM, and the club is now
able to keep the course open in rainy
and dry season alike.

Nine new holes. The flood control
project was completed in late fall of
1973. But it still did not satisfy the
steadily increasing demand for golf
and it certainly would not continue
to meet the needs of the commun-
ity’s residential population as
development progressed. Already a
150-apartment complex and two
condominium complexes of 61 and
47 units were complete and a third
condominium project would open a
year later. The community’s 500-
acre industrial park was in its sec-
ond phase of development and near-
ly 60 firms had located offices or

manufacturing and distribution
facilities there.

Thus, at the same time the flood
project was underway along the
creek, plans were being finalized to
construct nine new holes on 52 acres
of higher, more rolling land adja-
cent to the original 18 holes.

Completed and opened for play
last fall, the new course represents a
radical change in character from the
original one, an advantage which
offers the individual golfer an addi-
tional and more varied range of
challenges. The layout of the new
course, designed by golf course
architect Joseph Lee, features a trio
each of par three, par four and par
five holes in contrast to the stan-
dard course layout.

The benefits from these im-
provements to the golfing club
member were immediate. The bene-
fits to the developer and club mana-
ger were just as significant, but per-
haps less obvious. The nine-hole
addition afforded more thorough
and efficient maintenance of the en-
tire course. If necessary, one of the
nine-hole courses can be completely
closed for extensive maintenance
work without interrupting normal
18-hole play. In such a way, the en-
tire course can be completely ser-
viced in only three days. In addi-
tion, the availability of three nine-
hole courses allows club tourna-
ment play to proceed simul-
taneously with regular individual
play on separate courses. Since the
new nine has opened, the golf opera-
tion has already realized more tour-
nament play, more participation in
golf clinics and more organized golf-




ing activities by women and juniors
as well as men.

From the developer’s point of
view, Hamilton said, the efficiencies
gained from the new nine-hole
course more than justified its
development cost of approximately
$325,000. Naturally, the same pro
and superintendent and mainten-
ance equipment would be utilized
for all 27 holes and the enlarged
facilities increased the membership
capacity of the golf club itself. These
factors have allowed Phipps Land
Co. to estimate that its gross
revenues would increase 45 percent
while its expenses would only in-
crease by about 28 percent.

Club sold to manager. By the end of
last year, the course supported an
almost continuous play on 27 dry
holes and enthusiasm for the opera-
tion was continuing to grow. With is
improvement program fully im-
plemented and the golf operation
well-postured at that point, the
developer took one final step to in-

sure the high quality of the club ! . )

el : i Rip rap and gabions line the banks of Snapfinger Creek in many places along the
operation would be consistently  o5,rce to stabilize the banks and prevent erosion. Eventually the rocks will
maintained while it continued to  collect silt and support the growth of grass and small shrubs.
pursue other land development pro-

jects. At the beginning of this year,
Phipps sold the course and club-
house to William Roquemore of
Lakeland, Ga., so that it could
direct more of its energies toward
those areas in which it has the most
expertise and turn over the day-to-
day operation of the golf facility to
specialists in that field. The property
was sold with full operating
covenants to protect the integrity of
the community. Phipps will remain
actice in the development of Snap-
finger Woods through it comple-
tion.

When ‘‘Rocky” Roquemore
took over the management of the
club after the sale, he immediately
outlined his own improvement pro-
gram to augment that already com-
pleted by Phipps. He is devoting
attention toward better grooming of
the course, additional landscaping,
complete revamping of the sand
traps, the purchase of an entire fleet
of new golf cars and expanding
other club services for the golfing
and general membership.

One hundred new Melex golf
cars were purchased to replace and > :
expand the previous fleet and a 1

ViEOTOUS. and innovative five-year  Ta trees and high grasses add to the natural beauty of the golf course bordering
landscaping plan was carefully out-  Snapfinger Creek.
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lined. All the greens will be con-
verted this fall from the current Ber-
mudagrass to Penncross bentgrass
for a better year-round putting sur-
face. Thousands of trees, shrubs and
flowers will be planted along the
course to improve its aesthetic
appeal and heighten the challenge of
the game.

Roquemore is organizing his
landscaping program according to a
seasonal theme. Each of the three

e ,
"'..-.-‘-/ ‘ - 2

-

William Roquemore

nine-hole sections of the course has
been designated for either spring,
summer or fall blooming plants and
will be landscaped accordingly.
Azaleas, dogwood and flowering
fruit trees, for instance, are being
planted on the east course along the
stream for spring color. A summer
theme has been assigned the
southern tip of the course where
crepe myrtle, pampas grass and
other summer blooming plants will
be added. Pyracantha, purple maple
and similar shrubs will provide fall
color for the new nine holes.

*Our objective is to have at least
one nine-hole course in bloom most
of the time,” Roquemore told
GOLFDOM. He added that he also
intends to plant pines and other
evergreens uniformly throughout
the course along with beds of an-
nuals and perennials.

Total club program. Improvements
such as these are all part of Roque-
more's primary intention of making
the club the best value in golf in his
area, he said. He said the club has
traditionally offered some of the
lowest membership and dues fees in
the city for a facility of its kind, and
both Phipps and he are convinced
that with the additional improve-
ments already underway, value is
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even further enhanced.

Membership initiation fees for
the golf club are $300 although no
fee is charged for a ‘‘clubhouse
only” membership. A social
membership, which excludes golf, is
offered for $10 monthly or an an-
nual fee of $110. An associate
membership affords the member use
of all facilities but he must pay a
greens fee for golf. That can be ob-
tained for $20 monthly or $225 an-
nually. Cost for a full membership
which includes all club facilities and
no greens fee is $45 monthly or $490
annually.

While the golf facilities are
definitely the nucleus of the Snap-
finger operation, they are not the
only feature. The course functions
as an important part of the total
club program which in turn is only
one of several recreational oppor-
tunities available to the com-
munity.

For club members who prefer
other activities, the club offers ten-
nis and swimming programs and a
complete food and beverage service.
The 27,000-square-foot clubhouse
includes a general dining room and
annex for private dining, a spacious
lobby and fireplace lounge, an out-
door balcony overlooking the golf
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The recently completed village center
houses the community’s information
and sales center and is currently be-
ing leased to specialty shops, offices
and studios.

course, a bar and pro shop and
sauna and locker room facilities for
men and women.

Roquemore is anxious to see the
members become more actively in-
volved in the day-to-day operations
of the club. Since he took over as
manager, a completely independent
men’s golf association has been
organizing many of its own
programs, and plans are underway
to do the same for tennis and swim-
ming. A competitive swimming
team among the juniors is currently
being organized and a newly formed
tennis association is outlining a
summer program.

Pat Alford, food and beverage
manager for the club, has  wpages2

Careful blending of building and site is an important development guideline at
Snapfinger Woods, as evidenced by The Terraces condominiums. These homes,
which border the seventh fairway of the course, are constructed of cedar siding
and shingles and are arranged in a cluster fashion among large stands of trees.
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Rates: All classifications 50¢ per word.
Box numbers add $1 for mailing. All
classified ads must be received by the
Publisher before the 10th of the month
preceding publication and be accom-
panied by cash or money order cover-
ing full payment.

BUSINESS OPPORTUNITIES

GOLF COURSES: Want to buy or sell a
golf course? Our business is exclusively
golf courses transactions. We also do
golf course market value appraisals.
McKay Realty — GOLF AND
COUNTRY CLUB PROPERTIES.
15553 N. East St. (U.S. 27), Lansing,
Mich. 48906.

Recreation Dept. Must be a class "A”
P.G.A. member Five years public golf
course-club house management ex-
perience required. Application must be
received no later than August 1, 1975.
Apply to: Des Moines Park and Recrea-
tion Board, City of Des Moines, Armory
Bldg., E. 1st & Des Moines Streets, Des
Moines, lowa 50309.

MISCELLANEOUS

GOLF CAR TIRES First line 18 x 8.50-8,
$13.50; 18 x 9.50-8, $13.75 plus F.E.T.
Send for our complete tire line. All sizes
available. Golden Triangle Sports, Inc.,
6317 Library Road, Library, Pa. 15129.
Phone 412 835-6898.

HELP WANTED

TERRITORIES NOW OPEN in Ala-
bama, Colorado, Florida Panhandle,
Georgia, Idaho, lllinois, Missouri, Mon-
tana, Nevada, Utah, Wisconsin, New
England States and lower New York to
established reps who call on Pro Shops
and Ranges and would like to represent
a full line of excellent golf balls which
sell at very reasonable prices — please
advise territory covered and lines now
carried. Box 33, Golfdom, 9800 Detroit
Ave., Cleveland, Ohio 44102.

GOLF PRO-MANAGER POSITION —
City of Des Moines, lowa, Park and

FOR SALE — good used golf balls for
practice range (striped red). Raven
Golf, 6148 Thornycroft, Utica, Michigan
48087. Phone 313 731-3469.

POSITIONS WANTED

PRO-MGR. SUPT. age 38, 10 years
experience, desires job with challenge
and opportunity. Write R. W., 6901 Mex-
icala Court, Tampa, Florida 33615 or
call 813 886-6257.

DESIRE POSITION Golf professional
19 years PGA member, excellent
merchandiser, teacher, player, also ex-
perienced as a manager, greens-

keeper. Available now. Box 32, Golf-
dom, 9800 Detroit Ave., Cleveland,
Ohio 44102.

EXPERIENCED PROFESSIONAL Man-
agement background, outstanding
teacher, excellent player, advanced
business degrees, prominent
references. Will consider any golf
related position. Write Box 34, Golfdom,
9800 Detroit Avenue, Cleveland, Ohio
44102.

GOLF COURSE SUPERINTENDENT
Class A, knowledgeable, experienced,
proven ability. Northern cool season
grasses. Resume on request. Box 31,
Golfdom, 9800 Detroit Ave., Cleveland,
Ohio 44102.

FOR SALE

9 HOLE GOLF COURSE and all equip-
ment. Par 36, bent grass greens. Com-
bination residence and pro-shop.
$125,000. Logan Valley Golf Course,
Wakefiled, Nebraska 68784.

FLEXIBLE TINE Pasture harrows, herd
grass seeders, woods stump cutters,
tractor mount rotary mowers, portable
welders, flatbed, horse stock trailers.
Appaloosa horses. Wayne R. Wyant,
Inc., New Bethlehem, Pa. 16242. Phone
814 275-2115.

e
Snapfinger Woods ...

expanded and improved his services
to both maintain a consistent high
quality in his product and to offer
the most convenience to the
members. Especially geared for

OUTDOOR WATER COOLING

tor golf courses, tennis courts,
recreation areas.

AQUAMASTER

Electric water cooler
New patented Hi-capacity water cooling sys-
tem may be installed over one mile on under-
ground 115 V AC using existing power from
club house maintenance building — irrigat-
ing system.  WATER BOY
10 gal. 115 V Portable electric water cooler
(Ice-bank principle — No Hand Icing)

SAFARI Gas-Fired Water Cooler
Cold drinking water where you need it. Costs
less than 10¢ a day to operate.
Write or call (305) 942-8076

H. N. GEISLER CO.
591 N. £, Fifth Street
Pompano Beach, Flo. 33060

Circle 176 on free information card
42 GOLFDOM MAGAZINE 7/75

golfers is a sandwich bar near the
pro shop and a menu of hot and
cold sandwiches in the lounge. A
golfers’ breakfast is served every
Saturday and Sunday morning at 8
a.m. and a snack and sandwich cart
is becoming a more familiar site on
the golf course.

The club continues to offer a
happy hour Monday through Fri-
day from 5 to 7 p.m., a Friday night
buffet, a candlelight dinner on
Saturday evenings and family
brunch on Sundays. Lunch is avail-
able in the dining room Monday
through Friday, with a hot buffet
special that changes daily.

Club membership is open at the
present time to the general public as
well as residents of Snapfinger
Woods, Roquemore said, but as the
residential population continues to
grow the percentage of non-resident

members will decrease. Eventually,
when development of the com-
munity is complete around 1982, it
is planned that the club operation
will be suported entirely by resident
members.

The golf club and course as a
whole fulfill a vital role in the
planned unit development concept
of Snapfinger Woods. As part of the
total balance among residential,
recreational, commercial and in-
dustrial land uses, the course also
serves as a visual amenity to golfers
and non-golfers alike. Already a
portion of the apartment units and
two of the three condominium pro-
jects are built either directly adja-
cent to or within sight of the course.

Because of its geographical posi-
tion within Snapfinger Woods, the
course is also a wide green belt

to page 45
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which vertically divides the proper-
ty, helping both to maintain a more
rural atmosphere in the residential
community and to further protect
homeowners against encroach-
ment.

Master plan. Within easy access of
the course are several other recrea-
tion facilities including a 16-acre
lake, stable and riding club, fishing
pond, community garden, athletic
field, picnic park and children’s
playground. A stable economic base
is provided by the more than 60 in-
dustrial firms which are located in
the 500-acre industrial park and
which employ over 1,700 persons.
Commercial activity within the com-
munity thus far includes a village
center for retail goods and services,
a 25,000-square-foot medical center,
a child day care center and two
branch banks.

The apartments and first three
condominium villages completed to
date represent only a fraction of the
total 400 acres planned for residen-
tial use. There will ultimately be
about 3,100 residential units when
the phase of development is com-
pleted in about seven years. The
master plan of the community calls
for the generous spacing of
numerous clusters of residences with
each overlooking garden court-
yards, wooded areas, the lake or the
golf course. Each group of homes
will be separated by green belts
laced with walking paths and bicycle
trails. In addition, each residential
community will have its own swim-
ming pool and playground area and
some will include tennis courts.

Snapfinger Woods’ master plan
has been laden with a heavy
emphasis on preserving and en-
hancing as much as possible the
natural wooded environment. Con-
sidering such criteria as the natural
contours, soils, vegetation and
hydrology, land uses have been
designated for those sites deter-
mined to be most capable of absor-
bing and supporting the impact of
each particular kind of develop-
ment.

Such a balance was called for
and stressed in the original master
plan drawn up by the California
architectural and planning firm of
Callister, Payne & Bischoff. Sup-
port for the plan along with further

land use specifications and develop-
ment guidelines were derived from
an intensive land management study
of the entire acreage completed in
late 1973 by HOL Associates of St.
Louis, Mo.

The long-range planning and’

land use balance are intended to
provide a sound tax and economic

base, both for the community itself
and for South DeKalb County,
where the development is located.
Such a base will depend on a pro-
jected total resident population of
9,000 and an employment base of
15,000 at the end of the com-
munity’s 10-year development
period. O

PRECISION SET LOFT & LIE MACHINE

| enjoy using my irons much more since
Mr. Redden adjusted them with the Precision
Set Loft & Lie Machine in Harlingen. | hit

the ball straighter and more consistent.

Joe Glass, Sr.—Gulfport, Miss.

As Touring Pro, Club Pro, and Teaching Pro
I find the Precision Set Loft & Lie Machine
most helpful to my game, my member's game
and in teaching golfers to improve their game.
It is one of my finest selling aids in selling

new clubs.

Bill Bisdorf—Capitol Golf Inc., Denver, Colo.

| have owned and used the Precision Set Loft
& Lie Machine for 2% years. The service we
provide with it helps my members improve
their game which is ALL important to me.

Buddy Phillips, Pro—
Cedar Ridge, C.C. Broken Arrow, Okla.

*ALL STAR GOLF LEASING CO.*

& DEALERS
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