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J P v e n the jockfrrooms a nd the barber | 

shop arc carpeted in o ne of N e w Jer-

seys newest country d u b s - T a m m y Brook. * 

It's located i n Cresskill in Bergen C o u n t y 

abou t e igh t miles f rom N e w York's George " * 

Wash i ng t on Bridge. 

T a m m v Brook C C is s i tuated on 138 ~ 

aeres o f p ic turesque coun t ry on the slopes 

of the palisades, over look ing Northern 

\ alley. I ts gently rol l ing terrain, rep let <• 

w i th woods and streams, offers golf at * 

its best. T h e course was designed b y 

Rober t Tren t Jones. v , " 

T h e c l ub is a dream c o m e true for 

hreo le 1 ambure l l i , a successful bu i l de r -

o homes and apar tmen t houses. Wei l-

p laced on wha t was rugged wood l and , < 

a m m y Brook is a m o n u m e n t (o good 

decorat ing taste, Ercole personal ly super- " 

Tammy 
Brook 

All cash systems were GO at 

this $3 million New Jersey 

club and the designers and 

decorators have contrived a 

most magnificent kind of 

a clubhouse setting 

I t y J o s e p h W . D r a g o n e t t i 

Decorators finished and furnished Tammy Brook's lobby 
in a Colonial decor in keeping with the exterior. 



mki 
Bar and lounge on main f loor hove o modern setting.. 
(Inset) This is the 18lh hole as seen from the terroce. 

vised construction of the $3 mil l ion ven-

ture. H e is the sole owjier o f the club. 

For interior decoration and furnish-

ings, Tambure l l i cal led on two experts, 

Mir iam Ful lmer of Hu f fman & Boyle, 

North Hackensack, N. J., and C . H . Mas-

land & Son; Carl isle, Pa. , carpet manufac-

turers. 

Blend of Trad i t iona l , Contemporary 

Architecture, furniture and accessories 

on the ma in floor carry out a tradit ional 

mot i f in keeping wi th the stately exterior 

of the bu i ld ing . The lower floor, level 

w i th the golf course, is in a contemporary 

theme. Iu every case, all-wool Wi l ton 

carpets, patterned by Miss Fol lmer and 

woven by Mas land , are skillfully used 

as a vital par t of the decor. 

Carpet is everywhere (225(1 square 

yards of i t ) . Even the men's a nd women 's 

locker rooms, card rooms, barber shop 

and passageways arc completely car-
peted. 

As one enters the c lub through the 

co lumned portico, he finds interiors in 

the Georg ian motif , This theme is carried 

out throughout the ma in floor. At first, 

one sees an inviting fountain in the vesti-

bule, offer ing a fresh welcome. 

The lobby is carpeted in a textured 

olive green and furnished with uphol-

stered pieces, covered in gold, coral a nd 

beige. The wood pieces are mahogany 

reproductions. 

Crest Is H igh l ighted 

A spacious bar-lounge features a natural 

stone wood-burning fireplace, Hanked by 

comfortable sofas. The color scheme here 

is red, brown and beige. Leather is used 

abundant]) . The bar front is in brown 

Upholstery—the wall beh ind carries a red 

background on wh ich is mounted the 

club's large metal crest. Taken from the 

Tambure l l i family coat of arms, the 

crest appears on all the club's literature, 

napkins , menus and is also used as wal l 

decorations in other sections of the club-

house. 

The windows in the lounge look out 



over the roofed terrace to the greens 

beyond. This room seats about 250 peo-

ple. Arm chairs are covered i n turquoise 

which complements the color of the espe-

cially-created scroll design in the carpet. 

The decor o f the banque t room, open-

ing off the d in ing room and separated 

by fo ld ing doors, has the same carpet, 

draperies and colors so that when opened 

for a large gathering it becomes one 

great room seating at least 750 people. 

Stage in Banquet Room 

The banque t room is equ ipped w i t h a 

stage and the very latest in l ight ing and 

theatrical equ ipment . Another feature of 

this section are the large, recessed, in-

direct l ight ing arrangements. Mult icolor 

lights, w i th varying degrees of brightness, 

can b e changed w i t h a master switch, 

A smaller, private d in ing room is situ-

ated off the lobby. Several other private 

rooms, set aside for special functions, 

are located in this area. The decor of 

these rooms has an intimate feeling, it 

is obtained by the selection of panel led 

wal l paper and a breakfront, chairs and 

servers in F rench provincial cherry. As 

in the lobby, these rooms give members 

and guests' the feeling of be i ng in a 

private iiome. 

The covered terrace, accessible from 

the bar, d in ing and banquet rooms is 

furnished with wrought-iron tables and 

chairs for d in ing, light snacks and cock-

tails. 

Contemporary Theme 

The lower l loor is in a contemporary 

theme. In this area, used mostly bv the 

golfers, there is the pro shop, locker 

rooms, rest rooms, powder room, boot-

black. a men's a n d women's card rooms, 

massage rooms, a beauty parlor and 

barber shop. 

The grill room on this floor features a 

distinctive, modern motif. There is empha-

sis on comfort a nd natural l ight ing. The 

colors are all correlated in these areas, 

(be carpet being in tones of gold, w i th 

black and coral accents. 

Wa l l and drapery treatments in each 

room on tlie lower level, as wel l as 

furnishings, fo l low the modern country 

c lub trend. F rom each of these rooms, 

a person can stroll out onto a lower out-

side terrace. Here, wrought-iron tables 

and chairs are set u p for refreshments. 

Architects for the clubhouse were Er-

win Cerber and fames Paneani , Jr., of 

Mewark, New jersey. 

The c lub has an Olympic-size swim-

Spodous men'* lockerroom at Tommy Brook i t 
completely carpeted. 

iniiig poo l plus an adjacent diving pool 

T a m m y Brook also offers sw imming mem-

berships, The pool lockerrooms ate spa-

cious, air-conditioned and spotless. 

Kitchen for Golfers 

The superbly-equipped kitchen, staffed 

by experts, serves both American and 

Cont inenta l cusine. There is also a sepa-

rate kitchen to provide the special service 

needed by golfers. 

The chef is W i l l i am K . Schabbel. H e 

has had 40 years experience and served 

his apprenticeship in Hamburg , Germany. 

He came to this country in 20's atid 

has served in many wel l known estab-

lishments, including hotels. 

The manager of T a m m y Brook is Pau l 

Henaud, a native of Montreal who served 

lor six years as bar and food manager 

at Castle Harbor in Bermuda. Previous 

to his be ing named manager of T a m m y 

Brook, he was catering manager at the 

Bahamas C C in Nassau. H e was also 

wi th the Del l wood C C in New York 

Ci ty . 

The maitre d' in this type of country 

c lub fills a vital role. H e is Pierre di 

Bernardi, a boyhood friend of Tambtirelli. 

They came from the same town in north-

ern Italy—Saluggia, near Torino in the 

Piedmont region. 

Manager of the golf course is fames 

( J immy} DiStasio, a nat ive of Bergen 

County . He has been a golfer and pro 

for 34 years. D i Stasio operated Engle-

wootl (N . J . ) G C from 1946 through 1953 

as a pub l ic course and as a private c lub 

through 1950. He also operated Forsgate 

(Continued on page 88) 



Lawn Mower Sharpener 
Y o u can sharpen the bedknife and the reel 
in the mower wi th a M O D E R N lawn 
mower sharpener or you can remove from 
the mower for separate sharpeninpa. 

NO COMPLEX ADJUSTMENTS 
J u s t raise the entire mower to the proper 
height, tiring the reel and bedknife into 
grinding position with a single band lever 
. . . and sharpen. 

• PRECISION RESULTS • 
T h e M O D E R N lawn mower sharpener pre-
cision grinds to tolerances of .001 or belter, 
so there's no need for "f inish filing". 

A MODEL FOR ANY MOWER 
M O D E R N lawn mower sharpeners are available 
in two sizes. One handles mowera up to 36 
inches; the other is capable of sharpening blades 
up to 53 inches wide With the optional Rotary 
Blade Holder, either model will sharpen and 
balance rotarv blades, too. 

SEND FOB FREE LITERATURE AND PRICES 

fFOLEY Manufacturing Company ( 
J 3451-2 N.E. 5th St., Minneapolis IB, Minn. . 
I Please send folder and information on Modern • 
| Lawn Mower Sharpener . | 

' NAME 
I 

I ADDRESS . I 

! CITY —STATE.—„ ! 

Lesson Advice from Six Pros 
(Continued from page 28) 

1 )uteh concluded with the observation 
that the most difficult thing for the aver-
age golfer to learn is to finish with the 
bands high. 

Harrison Helped Coalby 
Bob Goalhy recalled how I larrison, 

while pro at Old Warson in the St. Louis 
district, helped him when he was getting 
ready to go out as a freshmen on the 
tournament circuit. Hob said Dutch im-
pressed him with the importance of prac-
tice, especially around the green. Coalby 
told how he has found that a deliberate 
backswing, live footwork and keeping 
the right shoulder back for a reliable 
inside-out swing, plus carefulness about 
ball position at address, have added up to 
his doing pretty well on the tournament 
circuit. 

References to the uncertainty of tourna-
ment circuit play were numerous. The 
most amusing of them came from "Ernest 
Joe" Harrison, Dutch said he never won 
a tournament that be [bought lie was 
going to win; the ones he won were when 
somebody else blew up. Ai the president's 
dinner, Dutch gave thanks to Horton 
Smith, foe lemsek and Waco Turner for 
giving him help when he needed it most. 

T a m m y Brook 
(Continued front page 4fi) 

CC in |amesburg, N. J. as a private club 

for two years. 

Traina Buns Pro Shop 

The club's pro is Mickey Traina, one 
of the area's best known golfers, A native 
of New York, he played as an amateur 
for K) years, winning the Bergen County 
titles in 1937 and 1938. trior to that 
be qualified for the National Public Links 
Championship in 1934 and 1935. Traina 
turned professional in 1910 and begrm 
teaching at a driving range in Haclcfen-
sack. He became pro at Teterboro CC in 
1942, remaining there until 1952 when he 
took over the same position at Wayne 
CC. He came to Tammy Brook from 
Wayne. 

Supt. is Sabato (Sabby) DeFalco. He 
came to Tammy Brook after many years 
of experience at Upper Montclair CC. 
DeFalco started as a caddy, worked in 
the pro shop and then on the golf course, 
serving as assistant supt, from 19-17 until 
1961, 

The golf course was designed by Trent 



R A I N B I R D 

automatic 
sprinkling 

SYSTEMS 

m* 

ON CHAMPIONSH 
G O L F COURSES 

The automatic Rain Bird sprinkling 
system, complete with remote control 
panel and electric or hydraulic valves, 
keeps championship goll courses rich 
and green all year round. That's why7 
when the job calis for maintaining 
top turf condition under difficult cir-~ 
cumstances, golf course engineers and 
superintendents recommend Nelson-" 
Rain Bird. 

This superb equipment has 
proven itself time and again on golf 
courses throughout the country and is 
the fastest growing line of its kind i n ' 
the world! 

Find out what kind of spr ink l ing" 
equipment America's newest, most 
modern gotf courses are relying on —i"-
then do the same — install 

For complete engineering and 
design information, contact 
your local Rain Bird Dealer IN EAST & 

or write direct to: MIDWEST: 

IN W E S T : NATIONAL RAIN BIRD SALES A ENGINEERING CORP. 
P.O. 80* 54? • flzusa, California 
L. R, NELSON MFG. CO., INC. 
RAINY SPRINKLER SALES DIVISION 
609 West Lake Street • Peoria, Illinois 

Jones to capitalize on the gentle slope of 
the terrain. Each hole is custom fitted 
into the natural contour of the land and 
shaped with only a gradual pull from 
green to tee so that players will rarely 
have to walk uphill. The course is 6,755 
yards with a par of 36-35-71, Thirteen of 
the holes slope downward. Four greens 
surround the clubhouse. 

Coordination May Be Lacking 
(Continued from page 2 4 ) 

up. i had a session with members of the 
finance committee who proved to me, on 
paper, that they were $45,000 in the 
black at that point. An audit of the rec-
ords, the mortgages, a small loan, ac-
counts payable that were 90 days behind 
— all added up tn their being $90,000 
in the red. We had to find a quick new 
source of income. 

Fortunately for them, this group had 
over-built on a location that was unusually 
convenient to the downtown center of 
their city which, at that time, had a popu-
lation of over 250,000. The natural solu-
tion was expansion of the membership to 
produce added income in dues and pa-
tronage of the clubhouse facility. 

First we set up a budget and strict con-

trol for the operation and then proceeded 
to expand the membership In 2Vz years 
the membership went from 400 to 970. 
Fifty new golf members were admitted: 
the balance was in other classifications of 
membership, primarily "social* members.. 

Orderly Expansion 
Under the controls we had set up, the" 

expansion was accomplished in an orderly 
manner. Each new block of members was 
admitted only after we were fully pre-
pared to accommodate them with expand-"-
ed service and food and beverage inven-^ 
tories. Today the club is in a very healthy 
financial position. While the golf season 
in that particular area normally extends' 
only from March to October, the club-
house is a busy 12-month operation. 

Among the many changes we made — 
and we examined the smallest detail f o f 
possible added income potential or cost-^ 
cutting — was to put the accounts re-* 
eeivabie on a current basis. The club 
bad been running as much as 90 days'" 
late in billing the membership — and 
every businessman knows that the first 
to send out his bill is usually the first to 
be paid. By putting the receivables on .r 
current basis the club was able to buya 

on a cash basis. 




