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Course management software
coming on stream

By ANDREW OVERBECK
Two software companies are
close to rolling out superinten-
dent-specific software systems
that are aimed at improving the
effectiveness and efficiency of
course maintenance. The turf
management programs both key

the penalty. The time and money to spot treat

For every weed your preemergent fails to prevent, you take

in oninsect and disease identifica-
tion, inventory and equipment
control, personnel management,
scheduling and course budgeting.

While the software isintended
for use by superintendents, each
company is pitching its systems
first to management companies.

plus strokes

against your reputation. That’s why you need the

unbeatable performance of PRE-M".

PRE-M herbicide consistently gives you more reliable,

overall preemergent control of crabgrass,goosegrass,

oxalis, spurge and many other broadleaf and grassy weeds

than less proven, more expensive products. University frials

prove it again and again.

[ESCO

“It is easier to work with one
management company thathas 110
courses than it is to work with 110
differentcourses,” said AlD’Amelio,
founder of eturfgrass.com. “Plus, it
isatougher sell to individual super-
intendents because some don’twant
all ofthat empirical datain one place.
However, management companies
want that information.”

ETURFGRASS.COM

D’Amelio, whose original com-

preemergent herbicide. Superior value widens the gap.
In other words, PRE-M is everything you'd expect from

LESCO", the leading supplier in the professional turf

care industry.

Ask your LESCO professional or call 1-800-321-5325
to learn how you can earn generous rebates for your

PRE-M purchases. Get behind the leading edge.

®
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The Leading Edge.

Superior performance made PRE-M the leading™

pany was called Computer Diag-
nostic Links, has been develop-
ing his software program for the
past seven years and is currently
in talks with International Golf
Maintenance to launch the prod-
uct. To develop Centereach,
N.Y.-based eturfgrass.com, he
has worked with superinten-
dents, turfgrass students at
Cornell, members of the U.S.
Golf Association’s Green Sec-

®

tion, golf course architects, and
“anyone else who would listen.”

The program contains a con-
stantly updated turfgrass disease
and insect database complete
with descriptions and photo-
graphs. The interactive program
can also offer tips and informa-
tion on methods of application
and product information. The
course management tools allow
superintendents to track person-
nel records and scheduling, in-
ventory and maintenance of ma-
chinery, and chemical treatment
history. All of this information
can be remotely accessed in or-
der to monitor course opera-
tions. D’Amelio has also created
video tutorials, including ses-
sions on Environmental Protec-
tion Agency regulations and Oc-
cupational and Safety and Hazard
Administration rules.

The programis customized for
each course and will initially cost
roughly $10,000, said D'Amelio.
The company also charges a
monthly maintenance fee of
$149. The software is available
on CD-ROM, and quarterly up-
dates will be available over the
Internet or via CD-ROM.

GREENSCAPE MANAGER

Another entrant into the
turfgrass software arena is Hobe
Sound, Fla.-based Phoenix Soft-
ware Systems, Inc. They have
been developing Greenscape
Manager for the past eight months
and are now looking to team up
with a larger management com-
pany to complete the development
phase of the project.

“We are looking at manage-
ment companies as a source of
funding because they have a
vested interestin developing this
type of application,” said Mat-
thew Graham, vice president of
product development. “The soft-
ware will allow them to track
course operations from a central
location. They can take a com-
parative look at courses in a re-
gion and make recommenda-
tions and improvements.”

The Windows-based software
includes three static databases
that will define all plants, diseases
and insects affecting particular
regions. It will also provide infor-
mation such as current market
value, health and condition, iden-
tification, and location to estab-
lish a green asset valuation. The
program’s 14 modules will include
soil, water, equipment inventory
and maintenance; course layout
graphics; employeerecords; aswell
as comprehensive expense and
budgeting modules. Cost hasyet to
be set for the software system.

Phoenix isnowworking on stra-

tegic partnerships with Internet
providers and soil analysis com-
panies to put together regional
service agreements. According to
Graham, once fundingisarranged,
the program would be ready for
release in a year.
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