
Camas Meadows debuts in Northwest 
By J A Y F I N E G A N 

CAMAS, Wash. — Situated in 
the wooded hills between the Cas-
cade Mountains and the mighty 
Columbia River, the new Camas 
Meadows Golf Club offers players 
a choice combination - a strategi-
cally challenging layout, exquis-
ite scenery and the charm of the 
Pacific Northwest. All this, plus 

complimentary carts equipped 
with ParView's new GPS system, 
which does everything for you ex-
cept swing the clubs. 

"I think it's turned out to be a 
darned good golf course," said 
designer Andy Raugust, formerly 
a course architect with Jack 
Nicklaus' Golden Bear Golf and 
Ronald Fream Design Group. "It 

had been layed out by another 
architect several years before I 
got involved. Things didn't go so 
well, so they stopped, and then 
hired me to finish it off." 

The par-72 layout plays to 
6,518 yards, but accuracy is more 
important than length here. "It's 
not a long course, but it's a tough 
course," Raugust said. "We de- The 7th hole at Camas Meadows Golf Club outside Portland, Ore. 

signed it for the thinking player. 
The line at which you choose to 
play is as important as the dis-
tance you hit the shot." 

A diverse landscape that ranges 
from meadows to dense forest of 
Douglas firs to extensive wetlands 
provides plenty of trouble for er-
rant shots. "If you miss the fair-
way even slightly, you're probably 
going to be in jail," said Raugust. 
"Rod Nelson is the superinten-
dent, and his goal this winter is to 
remove a lot of the weedy under-
growth around the trees. It still 
won't give you a great shot, but 
you'll be able to find your ball and 
punch it out." 

A M E N I T I E S N O T S H A B B Y 

The course lies only about 20 
minutes from the Portland, Ore., 
airport, but the area is vibrant 
with wildlife. Several points on 
the course offer views of 
Lacamas Lake and Mt. Hood. 

For a public course, the ameni-
ties aren't too shabby, either. The 
club features a full-service pro 
shop, a first-class restaurant and 
banquet facilities. One of the most 
unusual features at Camas Mead-
ows is the complimentary cart, 
with ParView's GPS technology. 

W E T L A N D S CHALLENGE 

For architect Raugust, the 
toughest problems centered on 
the 60 or 70 acres of wetlands 
and marshes. Part of the project 
is in the city of Camas, and part 
is in Clark County. "We had to 
deal with two different regula-
tory agencies," Raugust said, 
"and each one had a different 
way to handle things. 

'They disagreed on the size of 
the nutrient-control ponds, which 
is where we have to hold the water 
for a set period t)f time before it 
can drain back into a wetland," he 
said. "Also, we have to run it across 
what's called an upland, and turf 
grass acts like a filter that gives 
the water enough purity to enter a 
wetland. 

"One jurisdiction wanted rea-
sonably sized ponds, and one 
wanted ponds three or four times 
the size they needed to be," 
Raugust said. "Even our engineer-
ing consultant couldn't believe the 
size of them. But we fit them in." 

The owner - Tom Shipler -
supe r in t enden t Nelson and 
Raugust spent nearly two years 
in construction - identifying, 
delineating and avoiding envi-
ronmentally sensitive areas so 
the course would have minimal 
impact on wetland sections. 
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We're in Missouri, and we 
bid on some things in 
South Carolina that we 
would never have known 
about otherwise. Greentrac 
has taken us from being a 
localized business to 
being more nationwide." 
-Bill Kendrick 
PTS Turf Products 
Independence, MO 

For us, I really believe 
the big benefit is the 
auction site. It's a good 
way to get movement 
on products you don't 
need anymore." 

- Frank Onesty 
Contract Manager 
York Distributors 
Linthicum Heights, MD 

Greentrac brings 
business from all over 
to your doorstep. It's 
like having a solid 
salesman on the road, 
only with no gas 
expenses." 
-Bennett Denemark 
Sales Executive 
Sumter Small Engine 
Sumter, SC 

it's made things simple. 
Once someone puts in an 
RFP, we respond to it, 
and we get the business 
or not. The convenience 
is great." 
•Matt Bunch 
Operations Manager 
Carolina EasterrhMaloney 
Ravenel, SC who says 

2entrac.c0m 
works? 

We needed flags with 
logos for the golf course 
we're opening. I attached 
files of logos to my RFP 
and got responses within 
a day or two. It was that 
simple. I got exactly what 
I wanted, as quickly as I 
needed it." 
-Randy Miller 
Superintendent 
Golf Club at Westcott Plantation 
North Charleston, SC 

It's a big help for me, 
I can quickly print 
off an attractive bid 
proposal with 
multiple bids to 
show my client." 

•Scott Pierce 
Project Manager 
First Golf Corporation 
Tempe, AZ 

it's made it easier and 
faster to purchase 
equipment. I just purchased 
long core aerifier. I put 
down what I wanted, got 
competitive bids back, and 
took the one I wanted. It's 
definitely a timesaver." 

-Mark Colombo 
President 
Mark Colombo 
Leonard, Ml 

We'll get twice as 
much for used equip-
ment if we auction it 
on Greentrac." 
-Steve Minor 
Superintendent 
Creek View Country Club 
Crandall, TX 
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