
BRIEFS 
JUPITER, Fla. — Jack Nicklaus 

and several partners have signed a 
contract to buy 369 acres for a private 
golf course community to be known 
as The Bear's Club. The planned pri-
vate course would not be intended for 
tournament play but for members only. 
Nicklaus would design the course, 
which would be located near his home 
in Lost Tree Village. 

• • • 

PINEHURST, N.C. — The 
Pinehurst Resort and Country Club 
has banned metal spikes from its eight 
courses. The policy went into effect 
Jan. 1. Resort officials say the use of 
non-metal spikes allows for smoother 
putting surfaces and will improve the 
health of the greens. 

• • • 

DEVIL'S TOWER JUNCTION, 
Wyo. — A new executive-length 
course will open in April near the 
Devil's Tower Monument. The new 
18-hole layout sits on 40 acres. It will 
feature waterfalls, ponds and streams, 
bridges and mountains, plus a com-
plete golf shop. Kent and Nikki 
Neiman, longtime residents of the 
area, will be the owners/operators. 

Course development continues strong in Europe 
B y D r . F A L K B I L L I O N 

MUNICH, Germany — Since the new 
figures (by end of 1997) on the number of 
courses and golf club members permeate 
through its players, the European golf 
industry is becoming aware that there is 
actually a slow-down in the growth in the 
numbers of courses. 

The increase in numbers of players, 
however, seems to have sped up again 
after a slow-down around the middle of 
the decade. 

Here are the latest figures, compiled 
from the National Golf Federations, one 
important source being the German Golf 
Federation: 

In those 22 European countries with 
five or more golf courses each (which 
excludes most of the Eastern European 
States) there are some 4,500 courses now 
in existence. 

Dr. Falk Billion (Munich) is a leading 

German golf course management consult-

ant. Billion is a chartered (certified) golf 

course appraiser and has been actively 

involved in more than 120 golf course 

projects with more than 180 studies, re-

ports and appraisals since he established 

his office in 1991. 

The number has increased by 1,660 
over the last seven years. The annual 
growth rate in the early 90s, as high as 
over 6 percent, is down to less than 3 
percent in 1997. 

The three leading countries with the 
highest numbers of courses are England 
(1,843), Germany (534) and France (508). 
That's for the supply side. 

Continued on page 78 

Golf Courses in Europe in the 1990s 
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Sweaty palms? 
Furrowed brow? 

Bloodshot eyes? 
Don't let gremlins in your pump 

station keep you up at night. 
Call FLOWTRONEX PSI. 
No one has created more industry 

innovations. No one gives you better, 
more advanced service capabilities. No 
one maintains over $2 million in parts 
inventory to ensure fast and accurate 
delivery. And no one engineers a better 
pump station to fit your unique needs. 

It all adds up to the best engineered, 
most worry-free pump station in the 
world. One that gives you superior 
strength. Superior performance. And a 
superior night's sleep. 

So before you make any decisions, 
talk to the people at FLOWTRONEX PSI. 

Yes, we may cost a little more than 
the other guys. But, rest assured, you'll 
never suffer through one of their pump 
station nightmares. 

FLOWTRONEX PSI Pumping Systems 
(800)786-7480 (214)357-1320 
E-mail: ftxpsi@flowtronex.com 

If Pump Station Paranoia Has You Losing Sleep, 
Here's Some Peace Of Mind. 
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Toro shows new Sand Pro The Toro Company has introduced 
its Sand Pro 5020 featuring an 18 

horsepower engine. It is equipped with 
Toro's patented three-wheel drive Series/ 
Parallel traction system that virtually 
eliminates spinouts in forward and re-
verse. A 3-stage air filtration system pro-
vides clean air to the engine keeping it 
running longer and stronger. The opera-
tor-in-mind design increases comfort with 
tilt steering and adjustable seat. For more 
information, contact 612-888-8801. 

CIRCLE #212 

NEW PRODUCTS 

Jacobsen unveils Aero King 3 0 
'acobsen has introduced its new Aero King 30 greens aerator. The new 
Aero King 30 is powered by an 18-hp Briggs & Stratton Vanguard and 

offers a 30-inch coring width and a true, 4-inch coring depth* Depending on 
factors such as soil type, moisture content, past aerification practices and type of 
tine used, the new Aero King 30 is even capable of coring depths below 4 inches. 

For high productivity and versatility on golf greens, the operator can choose 
from two hole patterns: the standard 2.5-inch x 2-inch and an optional 2.5-inch 
x 3-inch. The unit aerates up to 14,375 square feet per hour with the standard 
hole pattern, and up to 21,500 square feet per hour with the optional pattern. For 
more information, contact 414-637-6711. 

CIRCLE #214 

Golf Course Bui lders 
"tboing (Dm DUing <WeCC" 

STATE LIC. # 2 6 7 9 6 0 

P.O. BOX 5 5 9 

TEMECULA, CALIFORNIA 9 2 5 9 3 

(909) 698-7270 
FAX (909) 698-6170 

CIRCLE #163 

We provide Geomembrane lining t o . . . 
GOLF COURSE CONTRACTORS 

• Waterways 
• Ornamental Landscaping / Ponds 
• Fabricating 
• Timely, Efficient Installation 

. . . P R O P E R T Y O W N E R S 
• Ornamental Landscaping / Ponds 
• Lakes • Streams 
• Design / Layout / Installation 

Great Lakes Containment, Inc. 
(616)258-8800/(800)455-7800 

731 South Cedar, P.O. Box 51 
Kalkaska, Michigan 49646 

SPECIALIZING IN PVC LINERS 
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G O L F RESOURCE 
AGENCY INC 

Providing professional 
golf personnel to: 
Golf Course Designers, Contractors, 
Constructors, Developers and 
Golf Course Owners. 

O u r c o m p a n y is a cent ra l e m p l o y m e n t agency 
des igned and spec i f i ca l l y targeted at the go l f 

industry. W e offer o n l y sk i l led personnel , qua l i f i ed 
and ava i lab le for e m p l o y m e n t . W e i n c l u d e G o l f 

Course Superintendents, Superintendents Assistants, 
Shapers, I r r igat ion Cont rac tors and Site 

Super in tendents . 

O u p personnel can be the 
cornerstones of your project's success. 

For m o r e i n fo rma t i on , con tac t us n o w . 
Phone 2 5 0 - 7 5 2 - 8 2 2 9 Fax 2 5 0 - 7 5 2 - 8 2 3 0 

E-mail info@golf-resources.com 
Web www.golf-resources.com 
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ATTAINING 
S NEW HEIGHTS 

* P r o m p t R e s p o n s e 
a n d P r i c i n g 
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C r o s s i n g s 
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Full C u s t o m D e s i g n 
S e r v i c e 

Leslie comment 
Continued from page 12 
-ness? In his keynote remarks at the In-
ternational Golf Course Conference and 
Show in Anaheim, Tour golfer Peter 
Jacobsen declared that people who oper-
ate golf courses should be doing so solely 
for the betterment of golf. He, in fact, 
chastised management companies for not 
having that aim as their key reason for 
existence. Disregard any thoughts of 
profit margin. 

Jacobsen was speaking to several thou-
sand golf course superintendents, their 
spouses and others in the industry. And he 
received whopping applause for that remark. 

Excuse me, but "Da!" 
Listen, "the betterment of the game" is 

a wonderful concept, an applause-able 
concept. If the movers in the industry do 
not have the game at heart, golf will be 
done harm to. But to put it alone in 
everyone's reasons for existence is to 
achieve the very opposite: put the game 
in jeopardy. 

No organization or business can oper-
ate at deficit margins and survive long. 
Even the First Tee courses will be planned 
to eventually operate on their own. • • • 

How close did Arnold Palmer come to 
being a golf course builder rather than a 
professional golfer? 

In his pre-taped remarks in accepting 
the Golf Course Builders Association of 
America's (GCBAA) Don Rossi Humani-
tarian Award, Palmer told of the time 
when he was having problems with his 
game and was having a good time operat-
ing a bulldozer. 

He said it gave him pause to consider a 
career. However... "Having spent a little 
time on a bulldozer, and knowing how 
much I enjoyed it, and sort of having a 
little problem with playing golf. It was 
golf or the bulldozer... well, playing golf 
won out." 

European market 
Continued from page 3 

On the demand side, nearly 3 million 
golfers all over Europe had registered as 
members of a golf club by the end of 1997. 
There are no reliable European counts on 
the number of regular golfers not belong-
ing to a golf club. The clubs increased by 
more than 1 million new members in the 
course of the last seven years, which means 
a growth of nearly 60 percent in golfers. 

The countries with the highest num-
bers of club golfers are England (847,794), 
Sweden (434,010) and Germany 
(296,370). 

Supply and demand compared, 1997 
was the year with the fewest new courses 
opened (145) and the highest count of 
new golf club members (193,447) over 
the decade so far. 

These figures reveal the fact that the 
European golf market now definitely has 
finalized its turnaround from what for-
merly used to be a supply market to a 
market that is now lead by demand. 

It is the golfers telling the developers 
and managers of golf courses now what 
kind of courses, in which locations, with 
what kinds of fees, they want and which 
will be able to operate successfully. 

Take a look at the golfers vs. golf 
courses ratio in some European coun-
tries and you will understand what I mean: 

mailto:info@golf-resources.com
http://www.golf-resources.com


Europe 
Continued from page 74 

Statistically, each individual golf course 
in Sweden hosts no less than 1,142 golf 
club members. The average number for 
Europe is 540 golfers per course (not 
taking into account the number of holes 
of the courses). Norway's courses are 
also packed with a ratio of 833 golfers per 
course, whereas tourist destinations like 
Portugal (117 members per course) or 
developing countries like Hungary (219 
members per course) will be able to offer 
lots of slots to travelling golfers paying 
green fees. 

F R E E C A T A L O G 

P H & 0 0 METERS 
SOIL SAMPLERS 

PROFILE SAMPLERS 
SOIL MOISTURE METERS 

MAGNIFIERS/MICROSCOPES 
WATER & SOIL TEST KITS 

POND TREATMENT 
SPRAYERS 

EROSION CONTROL 
WEED BLOCK 

TEMPORARY FENCING 
TWO-WAY RADIOS 

WEATHER EQUIPMENT 
PROTECTIVE CLOTHING 

RESPIRATORS 
MARKING PAINT & TOOLS 

CROWD CONTROL ROPE 
SAFETY SUPPLIES 

LASER DISTANCE MEASURERS 
TREE TRIMMING TOOLS 
SURVEY INSTRUMENTS 

We've got'em! 
Looking for quality tools and 

instruments to keep your course 
looking good? Chances are we 
have them. We're Forestry 
Suppliers, Inc., and we've been 
supplying outdoor professionals 
with quality products for over 49 
years. To see all we have to offer, 
call and request a copy of our 
588-page Catalog 49. It's our 
newest catalog and has most 
anything you need. Best of all, 
Catalog 49 is absolutely FREE! 

Call or write our Catalog 
Request Department today and 
ask for your FREE copy of this 
must-have full-color catalog. 
The sooner you call, the sooner 
you'll discover all Forestry 
Suppliers, Inc. has to offer you. 

CALL TOLL -FREE 

(800) 360-7788 

Mk Forestry 
^Suppliers , / Inc. 

V P.O. Box 8397 
Jackson, MS 39284-8397 

www.forestry-suppliers.com 

This figure of courses either being 
packed or still looking for players also 
tells us where there is a significant fur-
ther demand for new golf courses and 
where, on the other 
hand, developers 
should think twice 
before starting an-
other new project. 

The fact that 
there is a general 
slow-down in the opening of new courses 
shows us that after a period of rapid golf 
course growth in the beginning of the 
90s, often enough desribed as the 'golf 
course boom', the establishment of new 
golf courses has entered a new phase of 
more carefully considered, and appraisal 
led, new developments. 

Beyond the figures, Europe is now wit-
nessing a trend toward more demand-
oriented course development. 

It seems that, after a while, European 
industry players have finally grasped what 
the NGF meant with its "player/facility 
development pyramid" issued years ago. 
It is no longer exclusively the high-end 
championship and regulation courses that 
are built. There are more and more execu-
tive courses and golf academy facilities 
being opened up to the new golfers, meet-

Beyond the figures, Europe is 
now witnessing a trend 

toward more demand-oriented 
course development. 

ing their demands and availability of cash. 
In Germany, for instance (golfers vs 

course ratio: 555), quite a few new courses 
are being built on lower budgets. 

There are quite a 
few executive 
courses now in the 
the areas surround-
ing bigger cities 
(Munich, Rhine-
Ruhr-Area) which 

are financially very successful. Golf acad-
emies, for instance in horse race tracks, 
are very poular in Germany. The "club of 
non-golf club golfers," a subsidiary of the 
German Golf Federation, has managed to 

attract some 9,000 new golfers over the 
last few years — 3,500 out of which have 
converted to club golfers in the mean-
time, adding to higher frequency of use 
on the regulation courses. 

The future of the golf course industry 
in Europe has become more solid than 
was predicted over the last couple of years, 
times that witnessed bankruptcies and 
takeovers galore all over Europe. 

Consumer orientation, matching 
courses to the golfers' demand and the 
understanding of the industry as a hospi-
tality business should yield sustainable 
success to those who keep the golfing 
customer satisfied. 

A S I A N N O T E B O O K 

GEESE! 
GEESE! 

GEESE! 

Rid your Golf Course of nuisance GEESE. 
Safe, harmless and effective EPA registered 

'reduced risk' pesticides. Spray 
ReJeX-fTAG-36 
on turf frequented by GEESE. 
Consult your local supplier or RJ Advantage, Inc. 

at 1 800 HAD BIRD for a supplier near you. 

CIRCLE #168 

Chinese market 
Continued from page 70 

All of these courses are in position, but 
it is clear that it will be some time before 
returns on their investments are realized. 

Heading west, the Spring City Golf and 
Lake Resort sits in the Southwestern prov-
ince of Yunnan just outside of the city of 
Kunming. The project is being developed 
by a handful of independent investors 
and by Keppel Land, a leading Singapore 
Government-linked conglomerate. 

Spring City is truly a unique golf club. 
The Jack Nicklaus mountain course is 
already completed and the Robert Trent 
Jones II course is currently under con-
struction. Both courses are links style, 
fitting into the surrounding mountain ter-
rain beautifully. 

At 7,000 feet of elevation, the climate is 
comfortable year-round and is well suited 
for the all bent-grass layout. They have just 
held their "soft opening" in January and will 
be officially opening the club this spring. 

The RTJ II course will have 9 holes 
seeded by then, and the remaining holes 
by the lake side will be finished by the 
end of the year. Eventually the resort will 
feature holiday villas, two hotels, and a 
Club Med (another first in China). 

While they have not started their mem-
bership drive yet, management is confi-
dent that the location of the club, the 
quality of the golf courses, the outstand-
ing climate, and the high-caliber facilities 
will attract members and resort guests. 

In the meantime, they will have to come 
to grips with the fact that they are at-
tempting to forge a new market in 
Kunming, a city with very little in the way 
of tourist amenities. 

From west to east, Shanghai provides 
one of the most diverse populations in 
China. And one rife with expatriate busi-
nessmen. 

YOUR "ONE-STOP" SOURCE 
FOR AMERICA S LEADING 

GOLF SURFACES & SUPPLIES! 

PARTAC 
G O L F C O U R S E 

TOP-DRESSING 

THE POROUS CERAMIC 
SOIL CONDITIONER 

mm mutm* 
HEAT TREATED 

FLEXIBLE GOLF COURSE MARKERS 
TURF DRAG MATS & BRUSHES 

WINDSCREEN & BALL NETTING 

TYRAR 
GEOTEXTILES & TURF BLANKETS 

utfH PARTAC NfUf 
^ COLORED CERAMIC w w 

GREEN SAND 
DIVOT REPAIR MIX 
PARTAC® GREEN SAND BLENDED 

WITH PARTAC® PREMIUM 
TOP-DRESSING FOR EXCELLENT 

GERMINATION AND 
DEEP GREEN COLOR! 

THE BEST DIVOT REPAIR MIX AVAILABLE! 
AVAILABLE NATIONWIDE 800-247-2326 

IN N.J. 908-637-4191 

PARTAC PEAT C O R P O R A T I O N 
KELSEY PARK, GREAT MEADOWS, N.J. 07838 

ORLANDO (FL) MEMPHIS (TN) RENO (NV) 

HIGHLIGHT GOLF HOLES, 
IMPROVE VISIBILITY, 

& MAINTAIN CONSISTENCY 

U.S . G O L F H O L E 

TARGETS 

STABILIZER® 
BUNKER SEAL 

Drainage Systems 
AND MANY MORE 

GOLF SPECIALTY PRODUCTS 

The Shanghai 
Links Executive 
Community seeks 
to cash in on that 
fact. It lies just east 
of Shanghai in the 
Pudong New area and is the flagship 
project for Sealand Housing Corporation, 
Canada. The project, which has been un-
der construction since 1995, sits on 520 
acres of reclaimed land. 

The specialized expatriate community 
will include housing, schooling, recre-
ation, clubhouse, health facilities, and an 
18-hole links-style Jack Nicklaus golf 
course. The developers sense that their 
project will be in the center of the growth 
of the Pudong New area. 

There are already 2,800 offices in this 
area and 40 financial institutions have 
moved or are planning moves into this 
area in the coming year. "During a direct 
survey of multinationals leading up to 
this investment, we discovered a unani-
mous trend of increased expatriate pres-
ence in Pudong and we think this is only 
the tip of the iceberg," said Marcus Th-
ompson, deputy managing director of 
HSBC Private Equity Limited, the largest 
investor in the group. 

The investors have made an unprec-
edented commitment to this project. The 
process of reclaiming the land took two 
years and cost US$21 million, moving 60 
billion cubic meters of earth. The con-
struction of the golf course began in June 
1997, and the shaping of the back nine 
was completed in December 1997. The 
planting of the first nine should be done 
by March of this year and will be playable 
by June. The entire course should be 
completed by the end of this year. 

The Shanghai Links project, although 
it has been long in coming, promises to 
be a fine golfing facility as long as the 
Pudong New area lives up to its billing. 

It is clear that many investors in China 
have gone to extremes to position them-
selves in a market that has not yet fully 
matured. 

Golf development in China is a risk. It is 
abundantly clear that there is only so much 
support that the expatriate and Hong Kong 
carry over market can provide. The local 
population must be tapped and that will 
only happen once the per capita income of 
China reaches the next level. 

The continued success of the Chinese 
economy, therefore, will ultimately de-
termine how soon profits will be made. In 
the meantime, these courses must hedge 
their bets, maintain their facilities, and 
keep in mind that they are industry lead-
ers in one of the largest potential golf 
markets in the world. 

http://www.forestry-suppliers.com



